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SALES TRAINING BULLETIN 


How do you rate 
On your appearance? 


Answer true or false to the following 
statements...and be honest! 


TRUE FALSE 

Pe ple } ) } / if n ] - | 

/ f / 
T} ) si } } fa? | [ ] 

; i a} 
No need to lo f lL nice wren calling On [ 
custome let then ¢ ve as I ain. 
If you answered true to all or any of these statements, 
maybe you don’t realize that people’s first impressions o 
you have a way of lasting no matter how charming your 
personality. Nine times out of ten, the man who is a 
success 1s the one who looks successful. 


How do you rate on product information about 
Wehster Multikopy Durametric Carbon Paper? 


Answe} true or false to the TRUE FALSE 
following statements: 


: F the Micrometric edge. 
Muli Kopy D ‘rametric re fs curl nageven ii [ ] 


the most ae lreme te 

MultiKopy Durametric uncoated scale edge [ |] [ ] 
means clear , Gu ck carbon ei oval. 

Mult Koj 1) Dw nnetric a res nealer, hetter 

: naced le (ters. 

If you answered true to these four statements, you really 


know your product. If you didn’t, maybe you can improve 
your sales by knowing more about Webster’s MultiKopy. 
It stands to reason that you can’t be convincing to a cus- 
tomer if you aren’t sure of the facts yourself 


Webster MultiKopy Durametric 
has the edge over competition 





ents. | 





LINE... SELL 


CARBONS AND INKED RIBBONS 
Bigs, eS tage A 


F. S. Webster Co., 13 Amherst St., Cambridge 42, Mass. 





Webster warehouses in New York + Chicago «+ Philadelphia «+ Pittsburgh + SanFrancisco + Cambridge 








HASKELL 


TABLES 


... for every office need! 


































TYPEWRITER TABLE 
GT-0361 


36x24 





PANEL END TABLE 
AG-0721 


72x34 





BICENTENNIAL 
1758-1958 





Visit Haskell’s New Plant 
while in Pittsburgh for 
the Bicentennial Celebration 


XK write for 


full de tails today , 


errrrrerrrrr Cts i 


Haskell pioneered in office steel tables! And now, — eres 
it’s Haskell know-how that produces the nation’s Steel Desks 


largest line of best sellers! The widest design selec- ad ASKE Li e ; . Stee! Files 


‘ a : - ‘ Steel Credenzas 
tion . . . the widest size range . . . 18"x18" through re) 2 ioe i -aep | Stee! Cabinets 


120"x42”. A table for every office need . . . decora- | Steel Accessories : 


—eeemes oe 





PTrrerrrrererrrirri Citi iti 


231 HASKELL LANE, VERONA «+ P.O. BOX 5273, PITTSBURGH 6, PA. 


tive and functional, both! 
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A big, new executive chair 


value from {G57 


@ It's a red hot sales item... this big, 
comfortable, fully-adjustable COSCO 
posture chair which y an retail f 
15 with full mark-up! And it's backed 
lor ad progran 


by the largest full-col« 
COSCO history! Just a: 

son why it will pay you t 
feature COSCO, the linet 


) offer 


mor 
j ( 


HAMILTON COSCO, INC., COLUMBUS, INDIANA 





Model 28-STA : 


Retails for only TW a 


Zone 2, $71.95)* 


| | | 
ge Bagel 
i | | | | 


23-LD, $19.95 
($21.95) * 


Poe 





ne 
— 
— 


leesliameieen eniemmnnell 


COSCO also offers c< 


chairs, settees, s 


Tas, table 


25-S, $42.95 27-LA, $39.95 


28-TA, $59.95 
>t )* ($43.95) * 


$46.95)* 


states) 
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Office Appliances Edited for Retailers of Office Supplies, Office Machines, Office Furniture 


JANUARY 1959 


John A. Gilbert This issue 


S. Lennartson Dealers Say: Sales Up 10% in '59. Surveying the nations office supplies 
and equipment dealers, OFFICE APPLIANCES find that 
rence O. Schlaver Sales Up , from coast to coast they predict an increase of 109% in 

Gacy dollar sales volume in 1959 as compared to 1958. There 

Robert Minor Fel is almost universal belief that the economic upswing is 

on its way. Profit, the key to a successful year, remains a 


ind Librarian ~ 
Herta Breites 10%inS9 question mark. 


onard x ie} . , , . te 
nerd Shines Can You Afford to Ignore Copy Machines? Many dealers are missing 


” their share of a $160 million market because they are afraid of taking on 
Johnso ; . 
re a new product. Here are good reasons why they should reconsider the 


ead potential of copy machines and the pyramiding supply profits. 
Anarews 


How To Determine Your Break-Even Point. Felix Bardach of Hermes 
Typewriter Divisicn Paillard, Inc., presents some formu- 
las by which deaiers can estimate sales volume needed for 
profit. In simple language and with easy-to-understand 
charts he presents yardsticks which can judge the sound- 
ness of a business. Graphical and mathematical methods 


Published on the 23rd each 
nth preceding the month of 
issue by The Office Appliance 
Co., 600 West Jackson Boulevard, are carefully explained. 
6, I Cable address 
Chicago. Phone: DEar 
Copying Equipment Emphasis Captures Market Potential. In this fourth 
in a series spotlighting related selling at the complete dealership of 
Latta’s, Inc. is explained how the copying machine gets special treatment. 
Possibilities unlimited are revealed. 


+.00 


Bancroft Puts Service on Wheels. A York and Lancaster, Pa. dealer op- 


nited States, 50c: : ° . 
erates two mobile repair shops to render a unique and welcome service 


other countries, 
Buyers Index Issue to his customers. This article tells how the service saves time and money. 
i 1%). $?.00 


. 


APPLIANCES is registered A Complete Job . . . from Desks to Dictating Machines. The Office Plan- 
the United States Patent Of ning section this month tells how Cromwell's of Enid, Okla. outfitted the 


W ashingtor ( x - y_* ~ . . . - . 
Rt os new offices of the Union Equity Co-operative Exchange. A systems in- 


h ( ntent covered by 


PVrILMt 
santas 1 or by the Olle stallation was largely instrumental in securing a furniture sale. 
Appliance Ci ect nd ( lass post 
Ill. and at 
Tice 
Departments 
ances” in the 
IANCES is used Index of Advertisers New Products 
it ” a Want Ads News Notes 
supply items Canada 
to an office Advertising Clinic Fourth District 
bring it to a Appointments Sixth District 
Dates to Remember Seventh District 
Deaths Eighth District 
Editorial Ninth District 
Guest Book Tenth District 
Here & There Eleventh District 
Industry Meetings Thirteenth District 
Industry News Fourteenth District 
In Other Lands 2 OA's Press Time Bulletins 
Letters Patents 
Men on the Move Random Notes 
New Catalogs Sales Stimulators 
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Lafe and Important 


THE 1959 NSOEA CONVENTION will return to the 
former format of combined exhibits and business 
sessions for the five days, manufacturers were told 
at December meetings in New York and Chicago 
Innovations include a reception for conventioners 
on Saturday night, addition of another floor for 
exhibits to replace ballroom space used in 1958 
and earlier evening closing hours for exhibits. The 
point system will be used in assignment of exhibits 
to space 


ARTHUR H. AMES, manager of the Detroit office, was 
recently elected a director of the Ames Supply Co 
Joining the firm in July of 1951, Mr. Ames for the 
past few years has managed the Detroit office 
which was a branch he established 


FORMATION of a new company, owned 40% by L. E 
Waterman Pen Co., Ltd., 
Montreal, and 60% by Marcel 
Bich of Paris, which will in 
troduce a new line of ball 
point pens in U.S. markets 
has been announced. The new 
company is to be known as 
Waterman-Bic Pen Co., In 
According to J. Ernest Savard 
president of Waterman's, the Marcel Bich 
new capital will be used to 
introduce the European ballpoint disposable pen, 





priced under 50 cents. The new company will also 
retain the current Waterman line of ballpoint 
pens and fountain pens retailing for $1 to $80 
The new pens will be produced at Waterman's 
Seymour, Conn. plant. 


PURCHASE of the Yale Filing Supply Co., of Los An 
geles, Calif., has been announced by Mrs. B. ¢ 
Hoffman, president of the Smead Mfg. Co. Mrs 
Hoffman states that the Los Angeles plant will be 
known as Yale Filing Supply Co., Division of The 
Smead Mfg. Co., and that the purchase was made 
for better dealer service in the rapidly-growing 
West Coast market. Smead will continue the prod 
ucts manufactured by Yale and in addition will 
warehouse the entire Smead line of stationery and 
filing supplies. Willard Jay will continue in charg 
of this operation. 


THE 12TH ANNUAL Southern California Business 
Show will be held April 21-24 at the Ambassador 
Hotel convention center in Los Angeles, an 
nounces Edward P. Barrington, publicity chair- 
man. This promises to be a multimillion dollar 
display of business machines and office equipment 








APPOINTMENT of S. Robert Brown as general sales 


manager of the Protectall 
Safes division of the Mosler 
Safe Co. has been announced 
by John Mosler, executive 
vice-president of Mosler. Mr. 
Brown has been with Mosler 
for more than 10 years and his 
most recent assignment was 
sales managership of the 
Cleveland office. Mr. Brown 
will make his headquarters in 
the home office of Protectall Safes at 320 Fifth 
Ave., New York City. 


S. R. Brown 


JOHN E. FELLOWES of Bankers Box Co. has accepted 


the chairmanship of the NSOEA annual conven- 
tion and exhibit September 26-30 at the Conrad 
Hilton in Chicago. Serving with him as co-chair- 
man will be Ralph T. Lowe of Minnesota Mining 
& Mfg. Co. Other committee assignments will be 
made later. Meanwhile reservations for rooms are 
to be directed to the Reservations Department, 
The Conrad Hilton Hotel, Chicago, IIl 


HARRY C. BURBERY, for many years president of the 


Commercial Stationery Co., Chicago, died Novem 
ber 29 after a long illness. He had not been at his 
office for a number of months. The veteran sta- 
tioner was a prominent member of the industry in 
Chicago and participated in convention and bowl- 
ing activities until illness incapacitated him. He is 
survived by a nephew, Herbert Semmelmeyer, 
and a niece, Eleanor Kempton 


. ADDINGTON has been appointed vice president 


and general sales manager of the Art Metal Con- 
struction Co. Carl H. Bowen, vice-president, has 





AR 
L. R. Addington C. H. Bowen 


been appointed co-ordinator of customer services. 
In his new post he will supervise Art Metal engi- 
neering, research and product development esti- 


mating, quality control and purchasing 
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BLAISDELL PENCIL CO. has announced the addition 
of Raymond H. Berndtson as 
sales representative. He will 
assume sales responsibilities 
for northern Illinois, Indiana 
and Wisconsin with headquar- 
ters in Chicago. Mr. Berndt- 
son, who makes his home in 
Wheaton, IIl., has held several 
sales positions in the Midwest 
R. H. Berndtson area, his most recent connec- 

tion being with the Olin 
Mathison Corp. He is a graduate of Carthage Col- 





lege 


GEORGE W. HAAG has been appointed a vice-presi- 
dent of Facit, Inc., it is an- 
nounced by Karl Siewert, 
newly-elected president of the 
firm. Mr. Haag, who was re- 
cently elected secretary, is also 
national sales manager, direct- 
ing sales and _ distribution 
through approximately 600 
dealer offices. He will make 





G. W. Haag his headquarters at Facit's 
main sales offices, 404 Fourth 
Ave., New York ( ity 


FIVE NEW REGIONAL representatives have been 
named by Mutual Products Co. to handle the com- 
pany s paper punch line. They are Martin M. 
Moldow Associates, 401 Broadway, New York 13, 
N.Y.; Elmer Krumwiede & Associates, 4640 N 
Oketo Ave.. Chicago 31, Ill.; Albert L. Marshall 


Co., 2848 State St., New Orleans 18, La.; Carl W 
Draper Co., 843 S. Los Angeles St., Los Angeles 
14, Calif., and Canadian Staples, Ltd., 258 Wallace 
Ave., Toronto 9, Ontario 


CLARY CORP.’s International Division increased its 
©) during the first 10 months of 1958 


sales 


lespite a recession gripping free Europe, Joseph 
M. Klein, division head, reports. “This is the same 
llowed by Clary Corp. itself, which in- 
reased its sales and earnings the first nine months 
this r opposition to the U.S. recession,” he 


rt 


S. G. ADAMS CO., St. Louis, Mo., has announced the 
election of Stephen S. Adams, Jr., as president and 
levation of S. S. Adams to chairmanship of the 
board 
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CONSTRUCTION of new warehouse and sales office 
facilities in Chicago is near completion for The 
Carter's Ink Co. The new 20,000-square foot 
building will provide customers in a 17-state area 
with same-day service on most orders. Located in 
an industrial park at Harwood Heights, Ill., the 
single-story structure has been designed to give 
faster and complete service to an entire marketing 
region. A new Northwest Super highway, sched- 
uled to open in 1960, will provide a direct trans- 
portation link to and from Chicago's loop district 
for all employees, customers and trucks. 


HAMILTON MEG. CORP. will pay tribute to the re- 
nown of a trade name on January 1, when the 
company will change its corporate name to Ham- 
ilton Cosco, Inc. The trade name Cosco is derived 
from the original company name, Columbus Spe- 
ciality Co., adopted when the firm was founded in 
1935. While the name Cosco prospered in the 
post-war years the company’s actual corporate 
title, Hamilton Mfg. Corp., was often confused 
with other manufacturers bearing reasonably simi- 
lar names. 


THE TRI-STATE Office Machine Dealers Association 
of Pittsburgh, Pa., recently elected Irwin J. Sieg- 
ler, Milton Wiener Co., Pittsburgh, as president. 
Other officers named are: first vice-president, 
Ralph Reetz, Reetz Typewriter Shop, McKeesport, 
Pa.; second vice-president, Roy B. Butler, Butler 
Typewriter Co., Warren, Ohio; third vice-presi- 
dent, Tom King, King Typewriter Co., Greens- 
burg, Pa., and secretary, Philip S. Wiener, Philip 
S. Wiener Co., Pittsburgh. 


A NEW OFFICE SUPPLY company, the M. C. Jackson 
Co., which is a part of the M. C. Jackson Co. of 
Carthage, Mo., subsidiary of the Smith Brothers 
Co. of Carthage, has been opened for business at 
302 E. 7th St., Joplin, Mo. 





new economy adding machine by O} re. re. O - x 
















continuous-duty design assures 





economy priced to speed sales 





minimum servicing to preserve profits 4-way guarantee builds 
customer confidence———the famous “‘addo-x”’ features include: 


direct-action func- 





direct subtract 





repeat add and subtract 











tion keys total and subtotal in red symmetrical, interlocked 
keyboard 7/8 capacity sensationally low list price $198.50 








for details phone, wire, write: “addo-x’’, 300 Park Ave. New York 22, P| 5-5420 
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Prior to 1915 OFFICE APPLIANCES carried a 16- 
page solid block of advertisements preceding the 
editorial feature section. In January, 1915, the Index 
of Advertisers was moved forward and several ad- 
vertisements transferred to pages following the prin- 
cipal editorial features. Within a few months all 
advertisements, except one on the inside front cover, 
were positioned following the feature section. Five 
years later, in April, 1920, the classified advertise- 
ments were shifted forward to pages immediately 
following the list of advertisers. 

Since January, 1957, a few special position adver- 
tisements have been located on pages preceding edi- 
torial features. With this current January issue, for- 
mat changes have returned the list of advertisers and 
the want advertisements to pages near the back cover, 
the locale they left 38 years ago. Every once in a 
while an old, discarded idea is called back into 
utility. 

* 


During a recent contact with C. R. Chamberlin, 
Cel-U-Dex Corp., the conversation revolved around 
the increasing number otf 
attacks in industry and commerce. As a follow-up of 
the oral discussion of the subject in which he is in- 
tensely interested, Mr. Chamb 
of a letter he sent to Zac S 
in February, 1953, about 
Smith suffered a fatal heart attack. 

In his letter Mr. Chamberlin commented on causes 


“executive fatigue’ heart 


rlin forwarded a copy 
Birmingham, Ala., 
months before Mr 


Next Month 


A market with boundless potential for the station 
ery and office equipment industry will be explored 
in the February issue. This is the market which exists 
in setting up offices away from the business scene 





Office Appliances January 1959 
Publisher John A. Gilbert 
Assistant Publishes Charles W. Gilbert 
Treasurer Richard M. Daugherty 
Circulation Director Stanley Roy 
Assistant Circulation Manage Hugh D. McCahey 


Production Manager Robert J. Skup 


OFFICE APPLIANCES was founded by George H. Pat 
terson and developed through 34 years by Evan Johnson 
ESTABLISHED 1904: Succeeding and embodying Ameri 
can Stationer, New York, established 1873, the original 
trade journal serving the stationery field; Typewriter 
Trade Journal & Office Systems, New York, 1904; The 
Office, Franklinville, N.Y., 1904; The Office Applianc« 
Journal, Chicago, 1905; Business Equipment Journal 
Chicago, 1908; Office Outfitter, Chicago, 1908; the orig 
ginal National Stationer, New York, 1909 


of heart failure and the ways in which the burdens 
placed on hearts in our fast-paced business world 
can be lightened so that the life span can be ex- 
tended. Asserting that fear stems from business 
worries, Mr. Chamberlin said, ‘Fear promotes body 
tension, tension contracts muscles, contracted muscles 
squeeze blood vessels. It is natural to assume that 
constricted veins retard the flow of life-giving blood.”’ 
An obvious result is more than necessary labor by 
the heart. 

The answer, of course, as Mr. Chamberlin wrote, 
is to relax. Acquiring the art of relaxation is not 
easy, but it can be done. It involves delegating virtu- 
ally all details to others, making only final decisions 
on problems studied by employees, and developing 
a ‘“‘don’t worry’’ attitude. 

Writing from experience, having suffered a se- 
vere heart attack over 20 years ago, Mr. Chamberlin 
sums up with these words, ‘‘Don’t fret under any cir- 
cumstances. If there is something to be done to 
alleviate anxiety, do it. If there isn’t, then dismiss 


it from your mind.”’ 


Editorial Director 





the equipment and supplies which are needed by the 
businessman who works at home, the housewife who 
pays bills and does club work and the pastor and 
church who keep records and do mailings 


ADVERTISING REPRESENTATIVES: New York City 
George C. Wheeler, Vice-president and Eastern Manag 
Wallace W. Fisher, Assistant Eastern Manager; 100 | 
42nd St., New York 17, N.Y. Phone MUrray Hill 2-2373 
Chicago: Herbert L. Sime, Vice-president, and Charles H 
Winters, 600 W. Jackson Blvd., Chicago, Ill. Phon 
DEarborn 2-320 

Los Angeles: Robert E. Ahrensdorf, Jack Quillman, Stan 
ley Ehrenclou; R. E. Ahrensdorf Co., 3275 Wilshire Blvd 
Los Angeles 5, Calif. Phone DUnkirk 2-7337 

San Francisco: R. E. Ahrensdorf Co., 260 Kearny St., San 


Francisco 8, Calit. Phone EXbrook 7-0690 


The Service Bureau of Office Appliances is maintained 
for the exclusive use of subscribers and advertisers. It 
answers inquiries pertaining to the field, furnishes names 
of manufacturers of office supplies and equipment, and 


aids tealers in securing lines, without charge 
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ON TANDEM STORAGE FILES 


sence SE SPARE + 


om | 
ae a ST NL NNN NST SHE SG 


Saas CURD EEE HEIN on Hee, | 
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..-two trays in each unit 






Arye sai 







provide 30 in. of Letter Filing in 24 in. depth! 3 RE 
(or 24 in. of Legal Filing) REPUBLIC AVIATION corp. ABE 
“the newest idea for record storage in 20 years”, Tandem is the file to Farmingdale, L.1.,New York = 













sell for bulk storage of dead records. The lowest priced filing unit avail- 
able in convenient quantities, Tandem can put you into the quantity in- 
stallation market on a truly competitive basis. 


ee 
bs 


Check these Advantages! 


“BUILD THEIR OWN STEEL FRAMEWORK AS YOU “ECONOMICAL CORRUGATED FIBRE-BOARD FILES 




















, STACK THEM” Each Tandem unit has factory- {iit PROVIDE CLEAR-CUT SAVINGS” The cost 
: applied steel side plates and horizontal steel stack- =T>+t+44 of Tandems are low compared to other methods of 
ers at front and rear that carry the entire weight atts record storage . . . so low that you can offer savings 
load at four equal points. Permits stacking units to EEE § of from 35% to 50% under competitive installations. 
? any height, all the way to the ceiling if desired. —_ 








“EASY-TO-HANDLE GIRL-SIZE TRAYS MAKE REFER- 
WW ENCE AN EASY MATTER” Convenient size 

-— load in each Tandem Tray makes them always quick- 
ly and easily accessible. Both trays are easy to re- 
move. Large index area speeds file and find time 
. .. all records are safe, clean and orderly. 





“INTERLOCK SIDE-BY-SIDE TO FORM SOLID 


; ® BATTERIES” Units bolt together through steel 





No tools needed. Set-up and add-on to any size 
installation required. 





sideplates for double strength and extra rigidity. 
““SPACE-SAVERS THAT PUT EVERY AVAILABLE SQUARE 
i FOOT TO USE” Tandem files require only 30 in. 


2 





r=! 






| aisle space. Use of shorter trays “in Tandem” means 
~e you can offer at least 10% savings on floor space. 
There’s no waste between trays or tiers . . . no loss 


for framework or bracing. 


Here’s What You Sell: 


Each Tandem Unit consists of Two Trays 15 in. wide by 12 in. long by 10 in. high 
for 30 in. of letter size material or 24 in. of legal size; One Shell 15% in. wide by 24 
in. long by 10% in. high; Two Steel Stackers. Packed 2 to a carton and 6 to a carton. 








“CARRY TANDEM FILES IN STOCK TO HANDLE ANY 


raz 7. INSTALLATION” One size will handle more 
; 
wi Yi 


aoe than 50% of record storage requirements. Sell the 
s* filing capacity needed now, offer add-on units in 
Z_ 


6. \ = convenient quantities at economical prices at any 
QE Oma 





later date. 


te ae, 









on 
," 5 a ae 
Chie. 








SPECIAL! 





Complete, 





Two No. 3024 Tandem Files for $5.00 
Delivered to your 






door. 








gERS 
Fac, 


> 2607 North 


% 
GLadstone 
PM ie tor . 


25th Ave 





~ 
% 


»- 7700 






ee 6BANKERS BOX COMPAN 


Franktlir Park ' 







- STATIONERY DEALER... 


NO GET EXTRA SALES 


\ 
) Reese a Sanford-Hall 

John R. Stationery Wm. F. Foshage J. A. rtd | Company 

Bourne Co. = Berkeley, Calif , ¥ Company r Kindel Co. ‘</ Jacksonville, Fia 

Rochester, N. Y. J Mr. John Guri St. Louis, Mo. / Cincinnati, 0. ‘owe like Apsco’s free 

Mr. John Bourne: Apsco’s Special offer Apsco’s free imprint ” Mr. R. K. Donohoe: mprint deal order 
“Apsco’s free imprint m nt mailers are mail order cards are “Asking for an extra cards. Extra orde 
deal cards are already é We are ordering real business stimula- order is great. We like indicate that our 
bringing in extra sales." new supply tors.” the easy Apsco way.” tomers do too.”’ 
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PLAN #3 


















FREE PENCIL 
SHARPENER PROMOTION 


shelves in big 
Move your pencils a= s this special 














FREE 
STAPLER PROMOTION 


















stomer ° 
wand oer yout cose eur a lame er genaee, telly increase your 
induce time S... Dy getting your 
encils ali at one customers to buy @h yo 
ply of P *s HOW IT works staples all at one time. They convnen ao 
— the kind and quantity of to turn down this prom 


once-in-a-lifetime offer! 
a HERE’S HOW IT WORKS 
eat greite on the kind and number of 
nformation, and = customers in ar “ them to seein 
torn ete a with tree pad a ng or them to receive a 
- 5€Nd Apsco the information 
an 
cards f your customers alan — on will be imprinted wine 
h car is i 
“ (Each oe merely fills . ae supplies cards free. 
‘ il out your 
in the A. +, —_ Your customer fills 







1. You doce put by your customers 
rchased Dy Y 

pencils te a hem to receive @ free Apsco 

! 

harpener. 

2. Send Apsco the | 
deal you decide on wi 
t to you 
oe Soe supplies cards free 
4. Mail out your ¢ 
as envelope age & 
return maiier - —e — : 
0 Oe er S Geese sharpeners — you il 








































- mails b 
- siete! : -95-4-24" [von oP esting mailer!) _— 
Be sure to read Apsco’s special Ts a @ stock of Apsco staplers. 





free goods offer below! g00ds offer Solent ApSco's “25.4.24"" free 


REQUEST 


ALL MAILING MATERIAL ABSOLUTELY FREE! (@C-0URiTT: 
SUPPLY 


YOU CAN’T LOSE, SO SEE FOR YOURSELF! \aeeeaee 






FEATURE 





THE APSCO LINE...THE ONLY FULL LINES | josco propucts, Inc. 


Th orc ; PB ; (Mailing address) P. 0. Box 640 





=) > 
= 1 Punches >, 















= nd Beverly Hills, California 
. Me ~ { ( “3% | 
— oa J) eet “Sc | | | am interested in receiving detailed informa- 
fy > => j tion on the following tested and proved Mail 
oqo} | Setting Pians... 
D> B . 7 Plan #10) Plan #20) Plan #30) 
a~ - Staple | Name putipiitiganaianl — 
Removers Staples 
Company = — 
. | Street Address ona 
Pencil Sharpeners Vy b. | 
Manufactured City & State — 
and shipped from PLEASE PRINT 


Rockford, Ill. 
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DON’T MISS# | 


HALF OF THE 








Get it all with 


Foremost producers 
of quality forms for 
¥ . sd in the nation 


are growing rapidly in demand and 
ise. You’ re missing good profits if 


from the newest to the 


products are sold thro 


fem to you at competitive - 
ob: “And remember . . . Ennis . 








Ennis Forms ore attractively, dura paeaaal 


packaged . . labeled clearly .. the 
best in the industry! 





TAG & SALESBOOK CO. 


Home Office and Factory 
Ennis, Texas 


Western Factory Eastern Factory 
Paso Robles, Calif. Chatham, Va. 


Branch Offices and Warehouses ot 
Houston © Dallas © Waco @ Birmingham ® Monroe, La. ® Los 
Angeles © Denver @ St. Lovis @ Sanford, Fla. 
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nia in 1931, legalized resale-price-maintenance . 


contracts between manufacturers of brand, naime, 
or trademarked products and their resellers, but 
only if the products were in free and open compe- 
tition with similar commodities of the same gen- 


eral class. Many resellers signed such contracts” 


with manufacturers. 


However, that did not eliminate predatory 


petition, as dealers specializing in price-j 
refused to sign fair-trade contracts. 


ee a 








In 1933 the California Fair Trade ad was ; 


amended by the addition of the famous “non- 
signer’ clause. This clause provided that 
and knowingly selling below minim 
established by a Fair Trade contract 
competition, whether the 


it 


HE 


& 
or was not a signer of a Fair Trade contract. The . 


amended law gave the patty damaged a right of 
action against any reseller selling below the 
minimum. 

In 1936 the United States Supreme Court ina 
unanimous decision upheld the constitutionality of 
Fair Trade legislation. 

By 1937, 42 states had enacted Fair Trade 
statutes but there was some doubt whether resale- 
price-maintenance contracts were permitted in in- 
terstate commerce. 

Miller-T ydings Act 

Therefore, Congress, in 1937, enacted the 
Miller-Tydings Act. It made lawful the employ- 
ment of the Fair Trade law of one state by a 
citizen of another state. 

Through the enactment of the Miller-Tydings 
Act, Congress signified its recognition of the over- 
whelming conviction of the states (eventually 45 
passed Fair Trade laws) that Fair Trade is in the 
public interest. 

Then came the Schwegmann decision of 1951. 


was whether the Miller-Tydings Act permitted 
enforcement in interstate commerce of a Fair : 


Trade price schedule against a noncontracting 


re- - 
seller. A divided Supreme Court held that the 
noncontracting reseller was not bound to adhere 


to the minimum price schedule, 


McGuire Act me, 
Enactment of the McGuire Act in 1952 over- 
came the Schwegmann decision and filled i 


Congress unintentionally left open in the 
Tydings Act. 
Unfortunately the McGuire Act also had a 


loophole — a catastrophic one that permitted — 


discounters to cross state lines by mail order and 
sell products at cut prices in Fair Trade areas. The 
resultant damage was com as more and 
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Get it all with 4 
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Offering Service to Dealers, =~ | 
.. From Coast to Coast! taf, oy 


Ennis Supaithe you promptly with any ie 
business forms today’s médern office réquires 
.- from the latest Snap-A-Part one-time 
carbon forms. .register and ct uous 
typewriter and billing forms. . full 
range of everyday forms. And, we're always 
your supplier, not your conipetitor .. Ennis 
products.are sold through dealers. You get the 
best for you mers at competitive prices.. 
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Write today for catalog 
and complete information 
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TAG & SALESBOOK CO. 


Home Office and Factory 
Ennis, Texas 


Western Factory Eastern Factory 
Paso Robles, Calif. Chatham, Va. 


Branch Offices and Warehouses at 
Houston @ Dallas © Waco ® Birmingham © Monroe, La, © Los 
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Here and There 





Scheinman Heads 
Muscular Dystrophy 
Division Campaign 

S. (Tony) Scheinman, president 
and founder of Cole Steel Equipment 
Co., Inc., has been named chairman 
of the Office Furniture Division of 
Muscular Dystrophy Associations of 
America, Inc. 

Muscular dystrophy is a muscle- 
wasting disease which results in pro 
gressive crippling and premature 
death. Unless the cause and cure of 





“And, it’s all for Muscular Dystro- 
phy”, said 4-year-old Alan Kowalski, 
poster boy for the 1958 Muscular 
Dystrophy campaign, to S. T. Schein 
man, chairman of the Office Furni 
ture Division for Muscular Dystrophy 
Associations of America. Mr. Schein 
man is president of Cole Stee! Equip 
ment Co., Inc. 


muscular dystrophy is discovered, the 
great majority of its victims, who are 
children between three and thirteen, 
will never reach maturity! 

To finance the vital research, and 
to maintain the existing nationwide 
network of clinics which provide a 
broad variety of services to patients, 
Mr. Scheinman, in his capacity of di- 
visional chairman, will organize sup 

rt in the office furniture industry 
or funds which will allow the MDAA 
to continue its work. 

“Tony” Scheinman announced that 
this year, MDAA hoped to complete 
the $5,000,000 Institute for Muscle 
Disease where scientists from all over 
the world will concentrate their full 
efforts on conquering not only muscu- 
lar dystrophy, which affects nearly a 
quarter million Americans, but re 
lated diseases afflicting millions. 


Official of Ennis 
Aids Accountants 

Leonard F. 
Gehrig, vice-pres- 
ident and _  con- 
troller of Ennis 
Tag and Sales- 
book Co., Ennis, 
Tex., has been 
appointed associ- 
ate director of the 
Dallas Chapter, lL. F. Gehrig 
National Association of Accountants 
Members of the chapter are account- 
ants in north, east, and central Texas 
Mr. Gehrig will handle publicity and 
public relations for the Ennis area 
He is serving his second term as may- 
or of Ennis and is a past president 
of the Ennis Kiwanis Club and a 
former director of the Ennis Chamber 
otf Commerce 


800 Honor Warner 
For Boys’ Club Work 


Eight hundred persons gathered at 
the Essex House Hotel in Newark, 
N. J., on November 16 to pay tribute 
to David L. Warner who is the sales 
manager of Brenner Desk Co., New- 
ark 

The testimonial to Mr. Warner was 
in recognition of his outstanding lead- 
ership in starting a Boys’ Club in the 
South Ward of the City which after 
two years of effort has culminated in 
the purchase of a building to serve the 
1,200 boy members. The South Ward 
Boys’ Club is the newest branch of the 
Boys’ Club of Newark and is affiliated 
with Boys’ Clubs of America 

Dave, as Mr. Warner is called by 
his friends and associates, has headed 
the Brenner Desk sales organization 
for 22 years. He is the former secre- 
tary of the New Jersey Office Furni- 
ture Dealers Association and was very 
active in Organizing the National Of- 
fice Furniture Dealers Association. 

Mr. Warner was presented at the 
dinner with the Man and Boy award 
of Boys’ Clubs of America. In addi- 
tion, his friends and associates pre- 
sented him with checks totaling over 
$10,000 to assist the South Ward 
Boys’ Club work. 


Printing Official 

Brian Jones, president of the Buf- 
falo Office Supply Co., Houston, Tex., 
has been elected senior vice-president 
of the Printing Industry Association 
of Houston. 





Charles M. Nathan 
Heads Division for 
March of Dimes 

Charles M. Nathan, president of 
Charles M. Nathan, Inc., New York 
City, has been appointed chairman of 
the Office Furniture Division of the 
1959 New York March of Dimes, it 
was announced by Roy W. Moore, Sr., 
general chairman 

In accepting his post, Mr. Nathan 
said, ‘Funds are urgently needed to 
support the new program of The Na- 
tional Foundation. The successful 
team which gave the world the Salk 
vaccine will continue the winning 
fight against polio while broadening 
its medical care program to include 
arthritis and birth defects. Scientific 
research will be undertaken in the 
field of virus diseases and disorders 
of the central nervous system.” 


Grand Jury Secretary 

Harry Fensterheim of S. E. & M. 
Vernon Co. for the month of Novem- 
ber was appointed secretary to the New 
York County grand jury. 


“‘Brew’’ Towne Host 
At Arizona Ranch 

W. Brewster “Brew’’ Towne and 
his wife Marge are now the owners 
and operators of the White Stallion 
Ranch near Tucson, Ariz. 

Mr. Towne, who was formerly with 
National Blank Book Co., had re- 
cently been operating the Toy Town 
Tavern, a golf resort in the Mt. Mono- 
dock region of Massachusetts and was 





Secea hyp 9m 9) 


Core Sac aa 


elected executive vice-president of 
Treadway Inns Corp., which runs 
many eastern resorts and motels. 

However, this winter he has opened 
the guest ranch located about 17 miles 
northwest of Tucson. It offers horse- 
back riding, swimming, many outdoor 
sports and plain relaxing in the sun. 

Accommodations are for 30 guests 
in either suites or twin bedrooms. He 
promises all kind of desert “fun in 
the sun’”’ for those who might want to 
visit him. His new address is White 
Stallion Ranch, Route 1, Box 567, 
Tucson, Ariz. 
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What PROTECTALL is doing now... 


INTRODUCING... 2A, 
INSULATED FILE 


Pr 
Kate) | 


4 drawer letter file with | 
folate mal -rele] 


combination lock. Also 


writer 
available with key lock. 


'e7-5 


v \ 


— 


push-button drawer handles... a i specially desigr 


individual drawer locking arrangements for V- posit! 


FACTORY: Hamilton, Ohio DISTRIBUTORS: New York City Washington, D.C 1g0 »s Angeles San 


PROTECTALL SAFES 320 Fitth Avenue, New York 1,N.¥. A-8 


[]) 1] want more information on PROTECTALL SAFES 
Send me information on PROTECTALL’S NEW INSULATED FILE 


NAME _....... 
COMPANY NAME 


STREET ADDRESS _ 
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State of the Industry 





in Lighter Vein, We'll Remember 
1958 as the Year When: 


As “lonesome” as an end on the Army football 
team were republicans in democratic areas 

It could no longer be said that the younger genera- 
tion “didn’t give a hoop.”’ 

The Russians sent animals into outer space. Our 
Dulles went everywhere but ther 

More tollways were built. But where to park your 
auto when you reached your destination still remained 
a problem. 

The toddling generations once played with building 
blocks. Today's adults constructed shopping centers. 

The real ‘64,000 question” was: ‘who supplied the 
answers?” 

There was agitation in some quarters to have the 
“work break’ substitute for the “coffee break 

And whatever became of Liz Taylor and Eddie Fish 
er? 

Russia’s Khrushchev took steps to dry up the flow of 
vodka. Some wondered if he was worried about his 
personal supply. 

“Purple People Eaters” invaded America 

A cow didn’t jump over the moon. But a Russian 
dog threatened to.—C. O. Schlaver 


‘Growing Pains’’ Have Effect 
On Office Equipment Industry 


“In the post-war years, the office equipment industry 
has broken away from the limitations of a capital goods 
industry to become a true growth activity,” says The 
Value Line Investment Survey 

Sales-wise, the office equipment makers have demon- 
strated considerable recession resistance in 1958, the 
Value Line Survey continues. Heavy research and de- 
velopment expenses have laid the ground work for 
sustained sales growth. But at the same time, the 
achievement of this growth has been, and will continue 
to be a costly project. The Value Line Survey points out 
that profit downturns for the manufacturers are more 
a reflection of “growing pains’ than vulnerability to 
general economic declines. 

The scientific revolution in industry has uncovered 
a huge potential market for the modern office machine 
manufacturers. The Value Line Investment Survey ex 
pects that by 1962-64 the office equipment industry 
will have translated its current investment into sub 
stantially larger profits for the stockholders 

What has developed in the last few years to make 


most of the office equipme nt ¢ ompanie S frecession 
resistant ? 
Says the survey: “Perhaps the best answer to that 


question is the bromidic ‘office automation’. Until 
recently, office equipment comprised primarily type 
writers, adding machines, desk calcuclators, cash 
registers and othet simple mechanical devices. Because 
the basic functions of these so-called standard office 
machines hardly vary from one year to another, their 
sales are significantly dependent on the replacement 
market, which, of course, is always sensitive to general 
business fluctuations. 

“In recent years, however, most of the companies in 


18 


this group have begun to market an altogether new 
type of equipment. Exisiting only in the fantasies of 
imaginative businessmen back in the pre-war era, these 
modern office machines have mostly been developed and 
introduced to the market only in the last three or four 
years. The widely-heralded electronic data processing 
equipment is a case in point. Prior to 1954, the use 
f electronic computers was limited to military and 
scientific research. But today, it is estimated that about 
1,500 units of different types and sizes are being used 
by business enterprises, and at least 3,000 more are 
on order 

Electronic computers are only one of the many 
types of modern machines offered by the office equip- 
ment industry. A wide variety of revolutionary machines 
are now available to efficient-minded office managers 
ind storekeepers. These range from cash registers that 
automatically calculate and indicate the amount of 
change to bank accounting machines that can read mag- 
netic ink on checks electronically, from devices that 
automatically feed, fold and insert letters or business 
forms into envelopes to high-speed electronic printers 
that can print continuous forms at a speed of 3,000 
lines per minute. Significantly, such modern office 
equipment does not replace or displace standard office 
machines. Introducing brand new concepts for mechan- 


izing office routines, it has opened up new and poten- ’ 


tially vast markets. As a result, today’s office equipment 
is, in fact, a new industry.” 


Office Equipment Industry 
Forecast from Another Source 


Standard & Poor's Corporation has this comment con- 
cerning 1959 outlook: 

‘A much better sales year is in prospect for the office 
equipment industry in 1959. While sales of all cate- 
gories of equipment are expected to increase significant- 
ly, the firms that were able to maintain or improve 
volume during the recent recession are expected to score 
new peaks. 

“Demand for standard office equipment (typewriters, 
adding machines, desk calculators, postage meters, du- 
plicating machines, dictating machines, furniture, etc.) 
is particularly sensitive to changes in business activity. 
Thus, the favorable outlook for general business points 
to improving sales of equipment in 1959. In addition, 
revenues, may be swelled by the reinstatement of pur- 
chase plans which were deferred during the recession. 

“The market for automatic sorting and calculating 
equipment which includes punched card machines, com- 
puters and other electronic data processing equipment 
should continue to grow at a high rate. Installation of 
this type of equipment usually represents the execution 
of long-range planning and is therefore less susceptible 
to short-range swings in the economy. In addition, the 
continued introduction of new machines with greater or 
more specialized capabilities is expanding the number 
of potential users. One factor which will give a sub- 
stantial boost to this area of the business in the months 
ahead will be the availability of transistorized business 
computers. These machines will permit a significant re- 
duction in the costs of electronic data processing sys- 
tems, which should widen the market for this equip- 
ment. 
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Executive Techniplan offfice of Assistant to President 


New Executive Techniplan® 
offices at Tool Steel 
Gear and Pinion Company 


Tool Steel Gear & Pinion Company chose 
Globe-Wernicke Executive Techniplan for 
its functional design, efficiency, and color 
selections when their offices were recently 
remodeled. As steel fabricators, company 
executives knew the strength, beauty, and 
longlasting qualities that only steel im- 
parts. They also knew this equipment will 
have the “ever-new” look and be virtually 
maintenance-free for many years. 





Visible Record Tray is con- 
cealed in desk arm slide 





fingertips. 


Facts alwoys at your 


An exclusive G/W feature available for 
all Streamliner® Metal Desks is the unique 
desk arm slide with visible card record 
tray skillfully concealed within it. When 
instant information is needed, simply re- 
lease the slide’s knob latch and pull out 
the visible card record tray. The arm 
slide may also be used in the conven- 
tional way. A concealed locking device 
assures privacy for the 50 5” x 8” record 
cards held by the tray. You can show 
your customers how this inexpensive visi- 
ble card record tray and arm slide 
quickly pays for itself by its indispen- 
sable service. Desk Arm Slide Visible 
Card Record Tray ... Stock No. D-5058. 





New MIM study shows how typists’ work 
output, efficiency can be increased 15% 





G/W Sec-Tray® stationery compartment helps typists do more work in less time. 


A recent motion study, made in accord- 
ance with universally accepted Methods- 
Time Measurement, proves that G/W’s 
patented Sec-Tray can increase typists’ 
productivity and output up to 15%. 

G/W’s exclusive Sec-Tray fits under the 
Arc Swing typewriter platform, adjacent 
to the typewriter where supplies are 
needed. The Sec-Tray eliminates twisting, 
turning, stretching for supplies. Its use 
not only reduces end-of-day fatigue, 
but makes the typist’s job easier, and 
helps increase her accuracy and efficiency, 





20,000,000 Reasons for 
becoming a G/W Dealer 


Globe-Wernicke advertising reaches buy- | 
ing management through outstanding full- | 
color and black and white ads in 18 | 
leading news and business magazines 

actually more than 20 million selling 
advertising impressions! A power-packed 
Sales Aid Program gives G/W dealers 
local impact. It will pay you well—and 
cost you nothing—to clip and mail the 
attached coupon for complete information | 
on becoming a G/W dealer. It can lead 

to an entirely revitalized business for 

you. Remember . . . Success Depends on | 
the Strength of Your Line. | 





allowing her to get more work done in 
less time. When not in use, Sec-Tray slides 
easily under the platform into what was 
formerly dead space. 


Globe-Wernicke has available to dealers 
a Salary-Savingram that graphically 
shows actual dollar and cent savings ac- 
cruing from using Sec-Tray. From the 
Savingram, both weekly and yearly sav- 
ings can be instantly figured for any 
office, regardless of the number of typists 
employed or their salaries. Sec-Tray Sta- 
tionery Tray . . . Stock No. 1. 





The Globe-Wernicke Co. 
Dept.DO-1 
Cincinnati 12, Ohio 
Information on this page interests me. 
Please send me details on a Globe- 
Wernicke Dealership. 
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OA Editorial 


Consistency in Advertising .. . 
Needed to Keep Trade Names Alive 


oy \ J E need only to open our m; irketing textbooks to recall the names of com- 


panies that died of tired industrial blood and advertising malnutrition,’ 
declares President Charles H. Brower of Batten, Barton, Durstine & Osborn, Inc. 
in Sales Marketing 

Making a telling argument for consistency in advertising, even more vital 
in recession than in good times, the advertising expert points out: 

“Names once as familiar as ‘Lucky Strike’, ‘Bufferin’ and ‘Lux Soap’ are to- 
day slipped quietly under the sea of aggressive competitive claims and are seen 
no more. This could happen—even more swiftly and surely—today.” 

In these days when the combination of product news and sound, unrelent- 
ing advertising is open to any company, M1. Brower makes these further astute 
observations: 

“Actually there is no time when ingenuity cannot create advertising that 
will build your product name and insure the healthy growth of your company. 
And there are few things as detrimental as a lapse in advertising. It costs much 
more to get up advertising momentum than it costs to keep going. And once 
you let momentum die, you must start almost from scratch again. 

“Take the war years, 1941 to 1945. When a company’s products were clean 
off the market, was there any sense in advertising? Many companies did, none- 
theless. And many thereby gained a leadership that they still hold today. Others 
lost leadership they are still struggling to regain.” 

Fortunately for the stationery and office equipment industry, some top man- 
agements learned that advertising is a necessary business tool even during the 
wars, depressions and recessions. Their adv ertising budget wasn’t the first to get 
clipped in slack times. 

These companies are the ones whose trade names burn brightly today into 
the customers’ reception. These companies “have remained alive’ while other 
once gold-plated names in the industry have been passed up in the parade. 

This industry has been blessed with many outstanding products and “good 
names’. Companies possessing outstanding leadership have cherished their posi- 
tion and kept it current through the years with consistent advertising. They have 
found news in their products and told the dealers month after month about how 
to use and sell these products 

Keeping their banners flying, the consistent advertisers have learned that you 
can’t keep your news hidden—if you are to stay competitive. 

BBDO’s president sums up the situation neatly when he says: 

“Past history should tell you that now is the time when share-of-market can 
change radically. If you have the courage to stay in there and fight when every- 
one else is showing the white feather, you can bring about a dramatic change 
in the competitive position of your company and its products. The fact that 
your competitors are pulling back can make your advertising dollars look and act 
even bigger.” 
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A new reason why Mosler means more profits for you 


Mosler Insulated Files 








Now, you can offer your customers the finest files Laboratory approved files are available in letter or 
made today... New Mosler Insulated Files. Styled legal sizes in grey, green or tan. Mosler files are 
for the modern office, Mosler Files provide new fil- equipped with unique push-button handles and are 
ing and finding ease plus Mosler engineering skill. controlled by combination or key lock. For further 
Designed by Henry Dreyfuss, these Underwriters’ information, write Dept. OA-159, today. 


THE MOSLER SAFE CoO. 


World's largest builders of safes and bank vaults, 320 Fifth Avenue, New York 1, N.Y. 
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Dealers say: 


Sales 
up 10% in ’59 
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THIS MAP, divided into nine 
Saics volume 


portrays the 


1958 OFFICE APPLIANCES Magazin 


Census districts, 
district as pr 


increase over 1958 for each 
dicted by dealers. 


Economic upswing is predicted ... dollar volume 
will definitely increase ... but profit, the key 


to a successful year, remains as big question mark. 
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ITH almost uncanny unanimity, dealers from 
W to coast predict an increase of 10% 

in dollar sales volume in 1959 as compared 
to 1958 

The reason a firm belief that 1959 marks the 
beginning of a long period of business expansion and 
spending and the end of the temporary recession. 

The analysis a universal opinion on the part of 
retailers and manufacturers in every industry that the 
economic upswing is on its way, if not already here. 
where will profit fit into the 
picture? Office supplies, machines, and furniture re- 


The big question 


tailers, in answering a nationwide survey by the OA 
Research Bureau, were unable in most cases to pin- 
point the actual net profit gain or loss in terms of 
dollars in 1959. They admit they just don’t know, but 
an impressive number of respondents (71%) ex- 
pressed confidence in some kind of profit increase. 

The gain in net profit in 1959 is, of course, the real 
key to a successful year. Dealers readily admit that the 
sales potential is easy to predict. Construction is begin- 
ning again in many areas, there is evidence of increased 
government spending, and the crop situation, in con- 
trast with last year, is much brighter in all but one 
area 

To offset these gains, however, they point out that 
the cost of doing business is still rising, that salaries 
are continuing to go up, and that customers are more 
price conscious than ever. The race for volume can, 
they say, negate any gains in net profit 


Dealers Set Goals 

As a result, comments show, the retailers are plan- 
ning active measures to solidify their profit situation. 
Improving their buying habits as well as their sales 
ind service are two goals indicated for 1959. 

The survey, spot-checking over 900 dealers in every 
state with the exception of Alaska, had an amazing air 
mail response of 30% which presented an illuminating 
picture of conditions from Maine to California and 
from Florida to Washington. 

It revealed that an imposing 921/,% of the dealers 
were sure that sales volume would go up in 1959. Only 
31/,0% predicted a decrease in dollar volume. Interest- 
ingly enough, this group represented no single area 
but was spread across the entire country. Another 4% 
could foresee no change at all during the coming year 
Again these respondents reported from all areas. 

By estimating a 10% increase in sales in every dis- 
trict of the country but New England (7% increase), 
the dealers doubled their 59% estimate of a year ago 
(OA survey in December '57). Whether they reached 
the anticipated 5% gain in 1957 was not questioned 
ecause all figures could not be compiled before the 


year s end 
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One fact was much in evidence . . . the business re- 
cession of late 1957 and early 1958 could not hold all 
firms from making gains. Many report that the past 
four months showed increasing volume on a month-to- 
month basis. 

Some dealers, below their 1957 figures in the early 
months of the year, were able to recover sufficiently 
to actually expect an increase in total sales for 1958. 
(Projected December business was figured to be excel- 
lent). 

Stores in Massachusetts, New York, New Jersey, 
Pennsylvania, North and South Carolina, Illinois, In- 
diana, Kentucky, Alabama, Tennessee, Kansas, Iowa, 
Texas, and Colorado individually reported 1958 to be 
the top year in sales volume. The picture for the com- 
ing year is even brighter. 


Predictions Substantiated 

The optimism of the office furniture, machines and 
supplies retailers has been bolstered by two other year- 
end reports. The first, an analysis of projected sales 
by Peter B. B. Andrews and his Board of Analysts of 
Future Sales Ratings, revealed in the December issue 
of Orrice APPLIANCES that sales prospects for 1959 
are rated as excellent. The potential for machine sales 
is predicted to be 151/,% higher than 1958. Office sup- 
plies can rise 71/,9%, and office furniture can increase 
to a potential 7% if both manufacturers and retailers 
stimulate and promote their merchandise. 

A very recent survey of 1,500 business men by Dun 
& Bradstreet showed the average viewpoint of both 
retailers and manufacturers was more optimistic today 
than in any period since the fourth quarter of 1955. 

In comparison with the opinions expressed by the 
retailers in this industry, the over-all group of business 
men see the same definite gain in sales for the first 
quarter of 1959. In like manner, the same 4% anticipate 
a decline in sales. 

Office equipment retailers and retailers in general do 
not share the same outlook on the profit story. 


Opinions Differ 

While 71% told OA that they anticipated a rise in 
profits, only 43% reported a possible gain to Dun & 
Bradstreet. A total of 53% of D&B readers see no 
change in the coming year. Only 17% see no change 
in the OA survey. A possible decline in profit dollars 
was visualized by 12% of the dealers in the OA ques- 
tionnaire. 

One of the happiest and healthiest aspects of the 
survey conducted by Orrice APPLIANCES is indicated 
by the comments of dealers who recognize their own 
needs in 1959. Many instances of expansion and reor- 
ganization were reported, and these are expected to re- 
sult in substantial gains in both sales and profit. 

Dealers are well aware that service—not price—will 
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continued 


SALES UP 10% IN ‘59 


contribute to a better income during the coming year. 
They are solidifying their positions in their community, 
and at the same time they are investigating their prod 
ucts and relationships with manufacturers. They want 
and are apparently determined to get—better merchan 
dise and better prices for their customers 


Here are coast-to-coast 
comments on prospects for '59 





. 
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Dealers Comment: 

NEW ALBANY, MISS. “We have had excellent weather 
for harvesting on farms, and that should help business 
through the first of the year. Also, there has been some 
recent increase in employment which helps the outlook for 
the next six months look good.’ Sam N., Pitner, Pitner Of 
fice Supply 

BOWLING GREEN, KY The picture for 1959 is en 
couraging, and we look for a little better business than in 
1958. In this area the recession never showed to any extent 
B. R. Buchanan, Buchanan Office Supply Co 

JACKSON, TENN. “We are in the cotton belt, and good 
crops ... mostly all picked and business looks good 
for '59 We expect about a 5% increase in sales.” H. C. 
Hoover. 

DEMOPOLIS, ALA. ‘The over-all business picture in the 
Southeast is good, and from the looks of things, this will 
be our best year of the seven we have been in business 
David B. Leet, Business Equipment Co 

GREENVILLE, MISS. “Profit increase is expected from 
closer inventory control. Volume increase is expected due to 
industrial growth and population increase.’ W. G. Kimbrell, 
The Office Supply Co. 

HATTIESBURG, MISS. “Heavy 
expansion program in our operation and additions to our 
personnel should level off soon. This will result, we hope 
in both a volume increase and a slight net pront increase 
in 1959." A. W. Trotter, Hub City Office Supply 

MOBILE, ALA. “Since our business is less than four 
years old, and increasing from year to year, we expect to 
continue to build. The 10% in volume indicated for next 
year, I feel to be conservative. This year (1958) will go up 
we expect, close to 20% over 1957.’ Len R. Meyer, The 
Len Meyer Co 

NASHVILLE, TENN. “1958, which ends for us on 
November 30, is our best year to date, with an increase in 
both volume and profit in excess of our estimate for 1959.’ 
Charles G. Lepley, Office Equipment division, Cutters Ex 
change, Inc. 


expenses caused by an 
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Dealers Comment: 

WEST HARTFORD, CONN. "I personally believe the 
1959 economy will hit a new peak, in part due to increased 
Federal and state spending. Credit will have to be watched 
more closely.’ Ernest Liman, George J. Nelken & Co 

BOSTON, MASS. “We expect sales to increase at least 
10% in 1959, based on the last six months of 1958 and 
projection of the first six months of 1959. We have been 
operating at this 10% increase since June and even higher 
the past two months.” Eugene O'Sullivan, L. E. Muran Co 

PUTNAM, CONN. “You have to go with the times. | 
have just finished spending money on new self-service fix 
tures and a new location. I believe an increase in sales will 
follow.’ George S. Shaw, Shaw Stationers, Inx 

WEST NEWTON, MASS. “We are experiencing sharp 
price competition at present—more than usual—and while 
there is ample business available, more sources are after it and 
they are hungry for orders.’ Frederick Kaufman, Certified 
Business Forms, Inc 





Dealers Comment: 

NEW YORK CITY “With added labor and selling costs 
involved, profits on the sale of modular units must go down 
unless we raise our mark-ups. I fear tradition will preclude 
this (higher mark-up). Jerry Brodie, Allwin Office Furni 
ture Co., Inc 

SYRACUSE, N.Y. “We're expecting an increase in sales 
however if 1959 is as good as 1958, we'll be happy 
1958 was one of our big years. We hope profit will go up 
due to careful planning.” Ives Jacobs, Jacobs Office Equip 
ment Co 

SYRACUSE, N. Y. “I believe next year shows promis¢ 
from every viewpoint. Better products, better selling, and 
less price cutting will keynote 1959. In my estimation, 1958 
has indicated a healthier trend in the relations between the 
dealer and the manufacturer. These factors will contribute 
to better business and bigger profits in the new year.’ Jack 
A. Sabert, The Typewriter Store, Inc. 

LEBANON, PA. “Price increases due to labor increases 
will increase dollar volume, but net profit will remain the 
same.’ James H. Boyer, Boyer Printing & Binding Co 
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OCEAN CITY, N.J. “The trend in retailing is a demand 

r Grade “A” merchandise . . . collections are much easier 

our receivables are the lowest in months . . the out- 
look is brighter.” Raymond McHenry, McHenry’s. 

RIVERHEAD, L. I., N.Y. “I expect more business in 1959 
because my business is small but growing and there is a 

onstant but slow population increase in my territory. 
John C. Veltman, East End Typewriter Co 

GLOVERSVILLE, N.Y. “Be sure to be sold on the prod- 
icts you sell, thoroughly understand their merits in com- 
paring them with competitors. This will reward you with 
more sales, more profit, and less effort.’’ Charles S. Robbins, 
Charles S. Robbins Typewriter Sales 

SPRING LAKE, N.J. “From the layouts of offices we 
have submitted, appointments made during December, Janu- 
ary and February, and known expansion of plants as well 
is new businesses, we expect the best year of our business 
life.”’ R. A. Young, J. H. Young's, Inc. 

ERIE, PA. “1959 will be a much better year in this lo- 
cale because of the increase in business traffic and manu- 
facturer’s orders. John A. Knauer, Jr., Knauer Office Supply 
Co 
WAYNE, PA. “We must assume a very positive attitude 
about business in 1959. Good, intelligent sales planning and 
hard work will do the trick.” J. W. Thomas, Thomas Office 
Equipment Co 

NEW YORK CITY. “We expect business to be as good as 
in 1958, probably better.” E. C. Klumpp, Ecco Business 
systems 

MECHANICSBURG, PA. “Business has increased every 
nonth for the past six months over last year. Looks like 
it will continue to increase.” Paul Baish, Paul Baish Co. 

PITTSBURGH, PA. “The trend is upgrade. We are look- 
ing forward to an increase in 1959 over 1958 of from 5 to 
10%. B. Weinberg, McCloy Co 
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Dealers Comment: 

LOVINGTON, N. M. “Sales should go up. We are a 
relatively new business in a young town, which means as 
we both grow older, we'll grow bigger. We also plan to 
move into our own new building within the year.” Jerry 
Stoltz, Lovington Press. 

PUEBLO, COLO. “1958 started out as a good year, then 
we went into several (3) poor months. Business is now at 
a high level, and it seems to be going higher. The last four 
months of 1958 will offset the three bad months. If business 
will -ontinue as it is now (and I think it will), 1959 will 
be a record year.” Earl Shopmier, Shopmier Office Equip- 
ment. 

MOSCOW, IDA. “Our business is mostly in college sup- 
plies, and as you know schools are growing.’ Lemman Of- 
fice Equipment. 

RICHFIELD, UTAH. “We have suffered from the reces- 
sion and drought in this area, which is primarily agricul- 
tural, but the extended drought seems to be ending and 
business should be better.’ R. F. Larson, Sevier School & 
Office Supply 

TUCSON, ARIZ. “Due to organizational changes, we 
expect volume and net profit to increase in 1959.” Vern 
Feld, manager, Old Pueblo Office Supply Co 
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Dealers Comment: 

GALESBURG, ILL. “I think 1959 will be a good business 
year for those who work to do a good selling job. The day 
of the order taker has gone.” A. L. Dunsworth, Dunsworth 
Book & Stationers. 

OSHKOSH, WIS. “If the trend of the past couple of 
months continues, 1959 can very well be the best year in 
our history.” H. E. Race, Race Office Equipment Co. 

CINCINNATI, OHIO “The market seems to be a little 
more competitive.” H. B. Armstrong, Armstrong Stationery 
Co. 

DETROIT, MICH. “With costs increasing, you must in- 
crease volume to maintain your net profit. The percentage 
of net profit is going down.” Leo Bigelman, Modern Office 
Supply Co. 

CHICAGO, ILL. “We are moving to larger quarters and 
feel the added display space will increase volume and stream- 
line costs.” C. H. Wilz, Wilz Stationers. 

ZANESVILLE, OHIO “New capital expenditures for ma- 
chines by major corporations in this area have slowed con- 
siderably during 1958, however, floodgates are now opening 
and so we will look for sizeable gains during 1959." Jim 
Charles, Zanesville Typewriter Exchange. 

MANSFIELD, OHIO “We are looking forward to a better 
year in 1959. We will be in the office furniture and machine 
business.” Tolman Burns, The Mansfield Typewriter & Of- 
fice Supply Co. 

DEKALB, ILL. “We are fortunate to be living in a rap- 
idly expanding and economically healthy community. New 
industries are locating here, farmers are prospering, and 
Northern Illinois University is one of the two fastest grow- 
ing institutions in America today.” Bob Hickman, Hickman 
Office Equipment Co. 

GREEN BAY, WIS. “1958 was not nearly as good a year 
for us as 1957. Customers appeared to be very price-minded, 
and I didn’t lower my prices. I think 1959 will be better 
than 1958, about the same as 1957.’ Bert Behrens, the Bert 
Behrens Co. 

DETROIT, MICH. “We expect to wind up 1958 with a 
50% increase in volume over 1957, We feel that if we can 
hold this position in 1959 we should be pleased-: . . and we 
expect to do so.” Walter J. Duncan, Walter J. Duncan Co. 

CLEVELAND, OHIO “We believe it dangerous to be 
overoptimistic. It (business) will be spotty, as in 1958.” 
Andre Neher, Lakewood Office Machine Co. 

OTTAWA, ILL. “With few exceptions, potential buyers 
are looking for a ‘deal’. The manufacturers expect the dealer 
to meet his volume quota, but they will not absorb any 
reduction from the list price. In other words, the manufac- 
turer still gets his price whethér the dealer makes a profit 
or not.” George F. Moulton, Moulton’s Office Equipment. 

COLUMBUS, OHIO “We believe that this business pic- 
ture for Columbus and Franklin County is a very good one 

. . that business in our locale is much more active than it 
has been in the past year . . . and that we can see no reason 
why dollar volume as well as net profit should not be on 
the upturn.” John W. Geese, John W. Geese, Inc. 

SPRINGFIELD, OHIO "I believe that 1959 is the begin- 

Continued on page 102 











Can YOU afford 


COPY MACHINES? 


Not if you’re interested ina 
pyramiding market for machines 
and supplies that has already 
reached $160 million a year! 


- HE Cinderella of the office equipment industry 

. the copying machine . . . is being ignored 
by the majority of dealers of office supplies and busi- 
ness machines. As a result, a tremendous profit poten- 
tial remains largely untapped. 

Dealers appear reluctant to get into the copying 
business for a wide variety of reasons. Most of them 
appear to be the result of unfamiliarity with products 
which have developed with amazing speed. 

It has been only within the past 10 years that the 


| 
$31,000,000 
$75,000,000 





general purpose office copying machine has come into 
being. Photocopy machines were put on the market 
in the late ‘40's. Heat contact and facsimile processes 
have arrived on the scene even more recently. 

Within this short span of time the market for copy- 
ing machines has zoomed to $160 million dollars an- 
nually for equipment and the necessary supplies! 
Over two dozen American firms are supplying this 
burgeoning market, and more can be expected to toss 
their hats into the ring before long, particularly in 
the field of special purpose machines. 

No other general office machine has ever dented 
the American business scene so fast as has the copying 
machine. Today the sale of copying machines and 
supplies exceeds the total volume of many major 
categories of office machines. It has five times the 
sales volume of addressing machines and supplies, 
twice the volume of dictating machines and supplies, 
slightly more than the total volume of all types of 
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Highlights from a_ presenta- 
tion by Charles W. Gilbert, 
assistant publisher, at the re- 
cent Eastern Office Machines 
Dealers Association meeting 
in Grossinger, N.Y. 


idding machines, and is very close to matching the 
volume of spirit duplicating equipment and supplies. 

And. more important, the growth trend shows no 
sign of leveling off. The future shows only a tre- 
expanding market for both general and 
Within three 


is possible that the total volume of these 


mendously 
special purpose copying equipment 
products may reach a quarter of a billion dollars an- 
nually 

For such fantastic growth to occur, there must be 
lear and sound reasons. What are they? 

First, and most obvious, is the rapid rise in clerical 
salaries. How does this affect the market? Simply 


his: one of the greatest contributions of the copying 

ichine is in the saving of retyping. At today’s wage 

rates, typing costs at least 60 cents a page, yet photo- 

opy costs less than 10 cents a page. As this story is 

told over and over again, the market will broaden 
dly 


Cutting Communication Delay 
Second is the need for more rapid communication 
usiness today. Most firms are handling a greater 


imount ol! 1¢ 


tail work per transaction than five years 


igo. The need to lessen the usual delays in office com 
munications is as important as, or more so than, the 
Savings lerical costs 

In fact, the desire on the part of top management 
tself to t through the rampant jungle of paper 
work t is bringing about a revolution in the 
ttice. This is no exaggeration. There is more en 
thusiasm among executives today for new ways to 
speed up the flow of paper work than ever before. 

A third reason for the bright future of the copying 


1achine is the tremendous variety of uses it has 


Every department in a business has copying problems 


is where typewriters are not needed, there 
opying charts, drawings, competitors’ lit 
rature, art work, forms, and many others. Practically 
verybody business is or will be a prospect. A better 
market would be hard to find 

A tourth reason and a significant one is_ the 
al progress being made by the manu 


1 


turers themselves There are new developments 








4 very month, it seems, and all are designed to broad 
en the market for copying machines 

In spite of this glowing future, no more than 20% 

ill off equipment dealers are selling copying 

chines today. The 80% that are not in the copying 

chit siness are deliberately depriving their 
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that. The market the profit are there. Somebody 
will grab them if office supply and equipment dealers 
don't. 
What are the reasons dealers hesitate to get into 
copying equipment ? 
Here are typical ones given by dealers themselves: 
1. Interferes with duplicator sales. 
2. Too much direct selling competition. 
3. Market is saturated 
4. General line salesmen aren't interested. 
5. Manufacturers won't sell me 
6. Service problems are too tough. 
Demonstration is difficult to perform. 
8. Takes time from other lines. 
9. Can't find good salesmen 
10. Costs too much to get started 
All of these reasons (actually excuses) have a 
familiar ring. They were voiced 50 years ago when 
the typewriter came into widespread use and again 
35 years ago in connection with duplicators. They 
weren't valid then and they aren't valid today when 
applied to copying machines. 


A Positive Approach 

Actually there are several compeiling reasons why 

ilmost every dealer in office supplies and business 

machines should get into this field. Here are the facts 

that call for a positive approach on the part of the 
dealer. 

First is the advantage of selling related equipment. 

If a dealer sells typewriters, he is already in the copy 

business. Typewriters are still the biggest producers 


of copies, and if he also sells duplicators, he’s in the 
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COPY MACHINES .. . continued 


copy business in a big way. But there are some jobs 
neither machine can do as well as the copying machine. 
It makes sense for a dealer to provide his customers 
with complete facilities for copying 

Second, even though there is a greater need for 
specialized selling, there is likewise a trend for deal- 
ers to handle more and more office products. Station- 
ers are adding furniture and machines. Machine deal- 
ers are adding supplies. Furniture dealers are branch- 
ing out, too. The secret in doing this successfully, of 
course, is the use of departmental, specialized selling. 

Third, practically every business and institution is 
a copying machine prospect. The direct sellers con- 
centrate on the big companies. They have to with 
their high sales cost. Any dealer can have a whale of 
a business just by selling small and medium-sized or- 
ganizations in his trading area. Every office is a pros- 
pect. 


Repeat Sales Spell Profit 

Fourth, and most important, the real chance for 
profits in the copying business is in the repeat sales 
of supplics. This is an old saw, but it’s true neverthe- 
less. For example, in the first year of selling copying 
equipment, a dealer might have a machine volume of 
$20,000. These machines should consume about 
$40,000 worth of paper and other supplies a year. 
Because most supplies are tied in pretty closely with 
the specific machine, he should be able to hold onto 
the supply volume. 

But perhaps some of this business slips away to 
other. dealers and he finds himself with only half of 
the supply volume. He is still getting $20,000 of sup- 
ply volume. The second year he sells another $20,000 
in machines, thus adding still another $20,000 in sup- 
plies. But he also retains the supply business started 
the previous year. 


Sales Potential No Dream 

It can be seen very easily how even a modest effort 
such as this can pyramid into real money in a few 
years. By the fifth year, $120,000 in sales are in- 
volved! Pipe-dreams? Not at all. In the July 1958 
issue of OrFiceE APPLIANCES a dealer was featured 
who has reached this volume in less than three years. 
It’s being done in large cities, small cities, farm 
towns, everywhere. There's no magic to it . . . noth- 
ing at all that any dealer can’t do if he follows the 
pattern that has proved successful. 

This successful pattern is very simple, yet it seems 
to be the biggest stumbling block for most—special- 
ized selling. Truthfully, selling copying machines and 
supplies cannot be a part-time endeavor. It takes a 
trained salesman to do an adequate job for any of 
these machines. General line salesmen cannot do the 
job. True, they can furnish leads and to some extent 
are able to sell the growing list of copying supplies. 
But a dealer should set up a separate operation, cer- 
tainly a separate department. 

Specialized selling such as this is proving successful 

Continued on Page 108 


COST PER COPY 


(Estimated ) 


PROCESS 


From 10c to 3c 
per copy —includes 


multiple copies. 


Less than 10c 
for a single copy— 


multiples at 2!/c each. 





Under 6c per copy 


on buff paper. 


Under 2c per copy 


in multiple runs. 





Single copy 6c— 
as little as 2c each 


for multiples. 
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COPY SPEED 







One to three 
per minute—now 
possible to use 


Same master. 
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One to three 
per minute— 


using same matrix. 






USES——ADVANTAGES 


Makes an excellent black and white (or colored stock) reproduction on 
a variety of positive papers in less than a minute, copying most colors, inks, 
etc. Economically best suited for making less than 10 copies of one page of 
material, but equipment now available for making extra copies using the 
same master (negative). Copies are permanent and usually legally accep- 
table. Chemicals are used and copies are damp-dry, but operation of machine 


This process 1s similar to photocopy in most respects, but in place of 
a negative a gelatin-coated “matrix” is used which makes it possible to ob- 
tain more than one copy—up to as many as six with decreasing intensity. 
One advantage is ability to reproduce on bond or regular sulphite paper as 
well as on film and other papers Also produces damp-dry copies, and chem- 
icals are used. 













$99.50 to 
$395 











Possible to get one 


copy in four seconds. 





Fastest of the machines, this direct copy process utilizing infrared rays 
will reproduce any metallic or carbon-based inks almost instantly. No chem- 
icals are needed, but special paper is necessary. Also best suited for making 
less than 10 copies of a single page. Used extensively for quick copies 
(printing in four seconds) and in many systems including customer billing. 
Unable to reproduce certain inks and colors (ball point). Copy paper is 
thin and translucent and is sensitive to heat and light, cutting down its 
permanency. Operator control is vital factor in delivering clear, readable 
copies. 

















Three or more 


per minute possible. 









This machine is well-suited for multiple copy and systems work in runs 
up to 1,800 per hour, depending upon the size of the unit It has the ability 
to reproduce copies in a variety of printed colors on various stock colors. 
Chemicals are used (ammonia in some), but are dry for all practical pur- 
poses when delivered. Not as practical as other machines for making one or 
two copies for general office use since it will copy only from one-sided, 
translucent sheets unless special film is used to make a master. It will not 
copy blue or purple. Used with photocopy or xerography units to form 
office systems. 









One copy in 


three minutes. 
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An electrostatic process which can produce paper copies on various 
stock colors and weights and even metal offset plates. Used primarily for 
making offset masters, spirit masters, and translucent copies for use in diazo 
machines. Can both reduce and enlarge an original when making a copy, 
and reproduction quality is excellent. Because of expense and size, not gen- 
erally considered for use as an office copying machine for making one ot 
two quick copies. 
















$400 up 
to $7500 



















$1700 up 

depending 
upon 

components 
used, 












how to 
determine 
your 


BREAK-EVEN 


point 


You can estimate sales volume 


needed for profit 


by FELIX BARDACH, 


Hermes Typewriter Division 
Paillerd inc., New York, N. Y. 





HEN we hear people speaking about the 
break-even point, it is generally in such terms 
as: “The break-even point of this company is too high 
and something should be done to bring it down 
Unfortunately, most businessmen do not know the 
break-even point of their business and very few know 
how to determine it. 
What is the break-even point? Let us define it in 
simple language: 
“The break-even point is that volume of sales at 
which you have neither profit nor loss.” 
Why is it important to know your break-even point 
and which factors influence it 
The break-even point shows you the danger zone 


of your business. It shows how far abovy or below, 
this zone you are operating. There are three basic fa 
tors which influence the break-even point 


The sales volume 
The sales price 
The cost (cost of 
expenses ) 
The practical approach t 


I 


30 


point is through your profit and loss statement, from 
which you need the following four items 

Variable cost 

Fixed cost 

Total net sales 

Net profit 

Generally, profit and loss statements do not break 
down into fixed and variable categories. You must there- 
fore segregate your expenses into these groups. Let us 
define these four items: 

Variable « are those expenses which vary directly 
with the sales volume. No sales volume—no variable 
cost 

Ty pical variable costs are: 

Sales commissions 
Mechanics’ commissions 
Materials and supplies 
Cost of outside work 
Royalties 
Packing cost 
Freight 
Fixed ci 


constant regardless of whether the business volume is 


represents those expenses which remain 


high or low. Such expenses are: 
Rent 
Insurance 
Depreciation 
Property taxes 
Interest 
Salaries 
Heat and light 
Certain costs are classified as semi variable, meaning 
that they are partly variable and partly fixed expenses 
They fluctuate, but do not vary in direct proportion to 
the sales volume. Typical expenses of this kind are 
Telephone 
Advertising 
Shipping 
Delivery expense 
Maintenance cost 
Semi-variable expenses cannot be used, as such, in 
finding the break-even point. They must be broken 
down into “fixed and variable’ portions. Usually this 
has to be done one the basis of experience and judg 
ment 
Total net sale 


voices, less any cash or quantity discounts and less credit 


represent the total amount of all in 


for returns 

Net profit is the result of net sales minus fixed cost 
minus variable cost. Let us now take some hypothetical 
figures as they might appear on your financial state 
ment. These figures are chosen to illustrate the opera 
tions of a medium-sized office equipment sales company 
with an annual sales volume of $150,000. It rents a 
store in a good business location, is individually owned 
and pays, besides the owners’ salary, salaries to one in- 
side salesman, one office girl and two mechanics. An 


other outside salesman is paid on a commission basis 
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he profit and loss statement supplied by the company’s 
accountant looks as follows: 
TABLE I PROFIT AND LOSS STATEMENT 
FOR 1957 


TOTAL SALES $150,000 100% 


| 

| Cost of Goods Sold $90,000 60% 
Selling Expense 30,000 20% 

| General & 

| Administrative Exp. 16,500 11% 
TOTAL EXPENSES $136,500 

| NET PROFIT $ 13,500 9% 

| 


To determine the break-even point, the above cost 
figures must be broken down into fixed and variable 
cost. Such breakdown is shown in detail on 


TABLE II 
. FIXED VARIABLE 
EXPENSE ITEM EXPENSE EXPENSE 
V ARI ABLE: 
Cost of merchandise $ 90.000 
Salesmen commiussions 5.500 
Mechanics commissions 1.500 
Packaging 500 
FIXED 


( \ccupancy Rent, Light, 


Heat, Water, Repairs $ 5.500 
Interest 1.500 
Res. bad debts 750 
De preciation 200 
Insurance* * * 1.000 
Taxes* 750 
Office Material 450 
Salaries: Owner 7.200 
Inside Salesman 1.800 
Mechanics 8.500 
Office Help 1.200 
SEMI-V ARI ABLE 
Shipping 1.500 1.500 
Te lephon 250 250 
Travel 250 500 
Advertising 2.000 1.000 
$35.750 $100.750 


Complete Total of Expenses $136.500 


*Interest 
Fixed expense for most long term loans. Sometimes variabl- 
when additional loans are instituted with increased business 
**T ax 
Property, Payro Taxes on salaries 
a **insurance 
1 Mostly fixed expense, but can be variable, adjusting for 
fluctuation fr inventories 
Once you have broken down your expenses into these 


two categories you can determine the break-even point 
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of your business. This can be done by two methods: 

Graphical method—by preparing a break-even chart; 

Mathematical method—by using a formula for com- 
putation. 

The mathematical method is the fastest way of com- 
puting the break-even point. The graphical method, 
however, gives a better illustration of the principles 
involved and is therefore easier to understand. 

I am using a newly developed simplified profit chart 
which has the advantage of showing at a glance, profits 
or losses at various sales volumes. (See Chart 1) In this 
graph the vertical axis is used to plot profit and cost. 
The horizontal axis is used to plot and read sales 
volume. (See next page). 

To draw our chart, we take first the net sales of 
$150,000 and plot this volume as a point on the hor- 
izontal axis. Then we take the net profit of $13,500 
which was made at that volume and plot it upward in 
the vertical direction. This point named “P”’ is our first 
point of reference. 

Expenses are plotted downward on the vertical axis. 
First, we plot the fixed cost of $35,750 and then the 
variable cost of $100,750. The sum of both, which is 
$136,500 shows the total expense. The location of the 
fixed cost on the horizontal axis named point “F”’ is 
our second point of reference. Now we draw a straight 
line between these two points ‘‘F” and ‘‘P’’ and extend 
it beyond “P’. This line is called the profit-line and 
shows the profit or loss at any sales volume. It also 
shows the point where there is no profit or loss, which 
is the break-even point, found where the profit-line in- 
tersects the horizontal axis. There, we find the break- 
even point at a sales volume of $108,000. In other 
words the business must make a sales volume of 
$108,000 to avoid loss. 

The soundness of a business can be judged by the 
amount of sales above the break-even point. This is in 
our example, $42,000. This figure is called margin of 
safety and expressed in percentage of total sales. In 
our example it is 28%. This means, should your sales 
volume drop more than 28%, you will operate at a 
loss. 

Another yardstick can be found using this new chart. 
It is called the profit factor and is illustrated by the 
slope of the profit line. It indicates the percentage of 
profit on sales above the break-even point. In our ex- 
ample, the profit factor equals 
ee ete 
Pront + Fixed Cost 13,500 + 35,750 33 


Sales 150,000 


This means that 33 cents are earned out of every 
dollar's worth of sales beyond the break-even point. 

By multiplying the amount of sales above the break- 
even point by this profit factor, the profit at any level of 
sales can be figured. 

The same information can easily be obtained from 
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BREAK-EVEN POINT .. . continued 





the graph. For any volume of sales, we find the corre- 
sponding profit or for any desired profit we find the re- 
quired sales volume. 

As mentioned before, the break-even point can also 
be computed. It would be too far-fetched to show how 
the formula has been derived, which is a geometrical 
deduction from the graph. There are two formulas: 

Fixed Cost 35,750 





1. Break-even point 


Variable Cost 100,7 50 
}- . 1 
Sales 150,000 
‘ 750 
oe 210 Sn ge eeieliscatet $108,000 
1-.67 33 








: 
; 
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PROFIT 
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LOSSES & EXPENSES 








Another formula which is much more simple to use, 
is based on the profit factor theory: 

Fixed Cost 
“Profit Factor — 

As seen above, the profit factor is .33. 

37,750 
Thus BEP -_——- 108,000 
33 

The break-even chart enables us to analyze the effect 
of any price changes. Let us use the figures for our of- 
fice machine sales company and analyze the effect of a 
5% reduction of the selling prices. 

The break-even chart will not only show you the 


2. Break-even point = 
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change of the break-even point, it will also answer the 
question: 

How much additional sales are required to offset this 
reduction and to maintain the profit of $13,500?. 

We use the same graphical method as before. See 
Chart II (above). Since fixed and variable cost have not 
changed, we have only to draw a new profit line, which 
is shown between point “F” and the new point “P,”. 
The new break-even point “B,’’ is found at a sales vol- 
ume of $122,000. 

To find the sales volume needed to make the former 
profit of $13,500 we follow the new profit line until we 
reach the 13,500 point on the vertical profit scale. Now 
we find the corresponding sales volume on the hori- 
zontal axis at $167,000 (point “V,"’). This means, in 
order to make the same profit you must increase your 
sales by $24,500 or 17%. 
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The break-even point analysis can be made annually 
based on the operational results as supplied from your 
balance sheet or at more frequent intervals, for instance 
quarterly or even monthly. 

Instead of analyzing your business as a whole, you can 
also study the results of various departments to see 
which are sound or which need improvement. All that 
has to be done is to prorate volume, profit and expenses. 
Thereafter, the procedure is the same as explained 
above. 

This method gives you valuable information generally 
not found in regular accounting statements. It will give 
you an accurate picture of the soundness of your busi- 
ness or its various departments. 

It will help you to foresee the effect of changes in 
price policies and cost and will serve as a guide for 
planning for future expansion. 
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Office Machines — 


+ HE copying machine gets special treatment in the 
merchandising of office machines at Latta’s, Inc., 
where the policy is to look for new products which can 
not only capture today’s market but also better realize 
the potential of tomorrow. 

Other equipment for the office such as stencil and 
spirit duplicators, adding machines, portable typewriters, 
folding and dictating machines is sold by general line 
salesmen but the Waterloo, Iowa, complete dealership 
puts more emphasis on Thermo-Fax copying products 
sold by a corps of special salesmen 

To accomplish this “extra push’, Latta’s Business Sys- 
tems, Inc., has been organized toward achieving a goal 
which its president, T. Wayn 
words: 


Davis describes in two 


“POSSIBILITIES UNLIMITED! 


In a period of only two years, Latta’s has installed 
more than 500 Thermo-Fax copying machines in the 
Waterloo-North Central Annual 
the sale of Thermo-Fax products exclusively 
ceeds more than $200,000 for th 

Latta’s has operated on the theory, says Mr. Davis, 
that “in any area it is still necessary to sell the copying 
machine as a necessary fundamental office machine in 
addition to the typewriter and adding machine 

While acknowledging success in the sale of 
machines and supplies, he quite candidly admits 
Latta’s has not done an outstanding job on other office 
machines and says: 

“It is our sincere belief at Latta 
much better job on office machines if we had the energy 
or the personnel to do this.’ 

Latta’s major emphasis on offic 
side of copying machines, takes this form 


Iowa area volume in 
now ex 


Latta deale rship 

copying 
that 
could do a 


s that we 


machine sales. out 





Fourth in a series spotlighting related 
selling at Latta’s, Inc., Waterloo, Iowa 


Copying equipment emphasis 
captures market potential 


T. WAYNE DAVIS 

vice-pre sident and 
general manager of 
Latta’s Inc is the 


guiding executive of 


Separate organization 
extra push’ 


equipment 


set up fol 


on copying 





Stenorette dictating machines are sold by general 
line men. At present Latta’s ts having a sales contest and 
reports sales are moving fairly well. Selling this dictat- 
ing equipment usually requires a trial period followed 
by a complete demonstration and then a strong follow 
up by the salesmen. The firm has sold approximately 150 
machines in the past year. 

The BDC line of stencil silk screen duplicators is 
sold and serviced. Both hand and electric machines are 
available 

Heyer's has provided Latta’s with an exclusive 
dealership for this well-known line of spirit machines 
Mr. Davis comments, “We do sell a lot of these ma 
chines through J. S. Latta & Son, our school supply op- 
eration. This is by far the biggest market for this type of 
equipment although I know that Latta’s, Inc. could do 
better than it is doing, through special emphasis 

Latta’s, Inc. is a Burroughs dealer and sells the line 
of adding machines 

Portable typewriters have been sold for years. Ex- 


plains Mr. Davis, ‘At our college store we have a very 
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LAL1LAS attractively displays the copying machines which specially-trained salesmen sell exclusively, drawing on their systems 
experience for adaptation of the machines to customers’ needs. 


good market and sales have always been at a comfort- 
able level. We handle the three most popular Ameri- 
can-made machines at all three of our locations and have 
remained aloof from foreign-made portables. There is 
no good reason for this as I know that in some areas the 
imports have been selling well. It has appeared to us that 
our needs were adequately covered by the machines we 
now carry 

Various other machines are handled to solve cus- 
tomers’ needs for folding, addressing, postcard duplica- 
tion and so forth. Latta management, however admits 
‘We do not do the kind of job that could be done on 
these products 


[ low did copying machine 
emphasis develop ? 


Early in 1955, Mr. Davis, vice-president and general 
manager of Latta’s, Inc., became increasingly aware of 
the potential market which was lurking in the copying 
machine field. After some investigation it was found 
that the only machine available at that time was a wet 
process machine. With an intensive effort on the part 
of the Latta sales organization and a continuous follow- 

















up direct mail program a start was made in the Waterloo 
area for tapping the copying machine market. 

However, after about nine months’ effort, the man- 
agement felt that the key to the future of the market was 
to be found in a machine that could be more readily 
adapted to the systems application for business of all 
kinds in the sales territory. 

A machine was needed, it was concluded, that could 
do the job faster and at less cost per copy and one that 
possessed flexibility for harnessing it to the individual 
problems of manufacturing, commercial and professional 
businesses. 

It was early in July of 1956 that Latta’s made the first 
contact with Minnesota Mining & Manufacturing Co. 
relative to assuming the dealership for Thermo-Fax 
copying products. The manufacturer stated several re- 
quirements in selection of a dealer and after investiga- 
tion it was October of 1956 before Latta’s became the 
official distributor in North Central Iowa for the copy- 
ing products. 

The 3-M program was one which afforded inspiration 
to the dealer management and the sales group and every 
effort was made to take the products to all businesses in 
the sales area. 

A separate division was set up within the framework 
of Latta’s, Inc., termed the Thermo-Fax Copying Prod- 
ucts Division. Mr. Davis used the systems experience 
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LATTA’S BUSINESS SYSTEMS, INC. 











== 








MANAGEMENT CHART for Latta’s Busi 
ness Systems, Inc., showing how responsibility 
Originates and how it is divided into a sys 
tematic copying machines and supplies selling 
organization. 


gained through many years in the office equipment and 


supply industry as a foundation of the management of 
this new group. Marvin Klepfer became the sales man 
ager of this operation and along with two other men 
comprised the selling force at this time. 

On January 1, 1957, Latta’s formed a separate corpo 
ration known as Latta’s Business Systems, Inc., and hay 
ing the management well defined as shown in chart 
accompanying this article. The purpose was principally 
to provide a straight-line type of executive direction for 
the sale of Thermo-Fax copying machines. Selection of 
outstanding men for salesmen in this set-up was care- 
fully done and at present there are three full-time men 
actively engaged in the Thermo-Fax sales. Two of the 
salesmen live in the heart of their respective territories, 
thus giving intensive coverage and attention to this tre- 
mendous market. The emphasis afforded copying ma- 
chines has enabled Latta’s Business Systems, Inc. to “lead 
the league’ in machine sales over the past eight months 
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What are the sales 
methods ? 


Fundamental to the selling principle on which Latta 
salesmen operate is the practice of carrying the machines 
with them on every call and to orient the demonstrations 
toward answering any objections which may be raised on 
the part of the customer. 

The key to a large majority of the sales lies in the 
adaptation of the machine to time and money-saving 
specific system applications within the framework of the 
customer's business, at the same time pointing out that 
use of the copying machine in any business office is 
roughly equivalent to the production of one full-time 
typist. Time and money saving benefits are thus stressed. 

Basic, too, to the successful sale of the copying prod- 
ucts is the systems experience that the Latta organiza- 
tion gained prior to the time of taking on the Thermo- 
Fax franchise 

An outstanding example is the Latta application of 
Thermo-Fax to the handling of Accounts Receivable, 
applicable to the largest percentage of businesses. 

The customer is shown that it is only necessary to de- 
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DI Mc¢ INS | RA | I¢ YN of a 


piti r to pro 
spect1y s is given by 
Latt n salesman 
(left). The firm is fran 
sed Hi 
elop a lger card that looks like a statement. The firm 
using tl opying machine then posts its charges and 
cipts to the ledger card and at the end of any given 
eriod, when it is necessary to send statements, the 
dger card is merely inserted in the machine along with 


sheet of Thermo-Fax copy paper. In just four seconds 
the completely itemized, addressed statement is ready 
out that the statement costs only 21/, cents 
n the Thermo-Fax copying processes whereas in many 
businesses under the old system the cost for production 
of a single statement is as much as 15 cents 

Through the leadership and creative ideas of Presi 
dent Davis, Latta’s Business Systems, Inc. is able to of 


ter several complete systems in conjunction with the us¢ 
of Thermo-Fax copying machines. The Latta salesmen 
point out to their customers that more benefit can be se- 
ured if the copying machine is harnessed to their com 


plete problem, whether it is in speeding up of billing, 

ounts receivable, invoicing, purchasing procedure 
freight handling procedure or the expediting of informa 
tion throughout a firm's organization. In brief, Latta’s 
is selling omplete systems package to solve the cus 


UILICT S 


How are copying machines 
WOnML ted 7 


Under the direction of Marvin KI 


an intensive sales training program is 


pfer, vice-president 
nd Saics naver.r, 
iintainead M ctings are held at least once a month 


with the field staff in order that new ideas and selling 


techniques can be exchanged. The salesmen also partici 
wided by Min 


vate in the 


ar 
he nual sales training clini 
esota M [ 


ng & Manufacturing Co 
The serv department headed by Mel Kubicek and 
5 assistant, Ron Carney, provides the technical informa 
tion and necessary in maintaining good relations 
nd close contact with customers. Thereby, new ideas 
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for the use of Thermo-Fax machines are channeled to 


the persons who buy them. 

Latta’s just recently created a separate area in its 
building to house the service, sales, sales management 
and display showroom for the copying products. This is 
an attractively-carpeted section designed to place em- 
phasis on the copying machine. 

An intensive direct mail program supports the efforts 
of the salesmen in the field. This serves a dual purpose 
of door opener and means to keep the machines upper- 
most in the customer’s mind. 

Latta’s will shift the emphasis of its advertising to the 
systems type approach and in the near future plans to 
show application uses of the Thermo-Fax machine on 
television. 

Field salesmen carry out a painstaking system of re- 
cording calls with notations as to when follow-up inter- 
views should be made when the sale is not clinched on 
first demonstration. This procedure allows salesmen to 
do intelligent sales planning. Along this line it has been 
discovered that while the copying machine knows no 
season, there are many categories of business whose 
work load makes them better prospects at certain times 
of the year. Latta’s program is geared to take these char- 
acteristics into consideration. 

Sold on the potential of present copying machine, 
Latta’s hailed with interest two new products in the 
realm of the copying field shown by the 3-M company 
at the recent National Business Show in New York City. 
These new products along with others in the research 
laboratories present a tremendous challenge to Latta’s 
Business Systems, Inc., along with other copying ma- 
chine dealers, a fundament«] reason why the volume of 
the Waterloo, Iowa, dealership is expected to go above 
the present $200,000 annual figure 


NEXT MONTH 


How Latta’s, Inc., surveyed its warehousing and in- 
ventory methods and improved its operations for effi- 
ciency and cost saving? 
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J. WALTER DURHAM (left), H. G 
Bancroft vice-president, and A. F. Me 
Clenaghan, office manager of Trojan 
Boat Co., discuss proper location for the 
mobile repair shop pictured at right in 
parking area of the Trojan firm. Power 
line runs up the plant steps. Type 
writers and other equipment are cat 
ried into the truck and serviced on 
the spot. 





Bancroft puts service on wheels 


HE H. G. Bancroft Co. of York and Lancaster, 

Pa., has successfully offered field servicing of 
typewriters and other office equipment during the 
past dozen years. 

Bancroft operates two mobile repair shops housed 
in parcel delivery-type Merchandiser” truck bodies, 
manufactured by the Boyertown Auto Body Works, 
Inc., of Boyertown, Pa 

These mobile shops render a unique and welcome 
service to Bancroft’s customers. They deliver work 
whose quality is superior to anything previously 
offered. They save time and money for the firm's 
many clients whose typists and clerk can go on work- 
ing with little loss of operating efficiency 

A case in point is the service Bancroft renders to 
the Trojan Boat Co. in Lancaster. Trojan office man- 
ager A. F. McClenaghan has this to say 

“The Bancroft mobile service unit definitely ex- 
pedites our office equipment service needs. Our office 
personnel is not inconvenienced by long service 
delays. This means savings in time and office costs 
for us.” 


Service Program Popular 
This reaction is typical. The H. G. Bancroft service 
program is so popular that it has piled up a 1,000% 
increase in contract maintenance and repair orders 
for the company since 1947. This has meant a new 
stability of maintenance business as well as more ef 
ficiency and economy in every direction 
Bancroft put its first mobile shop on the street in 
early 1947. This was a 12’ “Merchandiser” by Boyer- 
town mounted on a Chevrolet chassis. It proved to 
be strong, durable and easy to maintain, that it is still 


38 


in operation today. The second unit hit the streets 
in 1957. This time the Boyertown body was mounted 
ona Dodge chassis. 

Both trucks carry hand power tools, a work bench, 
an air compressor, bins and cabinets for parts. When 
in operation, they park adjacent to the offices of a 
customer—say a manufacturer like Trojan—jack a 
power line into the firm’s electrical supply and repair 
its typewriters and other equipment on the spot 


Carry Stock of Parts 

In these trucks we can clean a_ typewriter 
thoroughly,” Bancroft vice-president Walter Dur 
ham explains. ‘No hand brushing can compare with a 
blast of clean air from a compressor. We use power 
tools for polishing. We carry a stock of high-mor 
tality parts for almost every kind of typewriter and 


calculator on the market. 

The work is done right and the price is no higher 
than a conventional repair shop would charge 

Two men work comfortably and efficiently, seated 
or standing, inside the commodious truck bodies 
They service upwards of 3,000 office machines every 
year. Operation of the trucks is scheduled months 
in advance. Only extremely adverse weather keeps 
them off the streets 

Bancroft distributes Royal typewriters, Olivetti 
adding machines and calculators and A. B. Dick du- 
plicators in Lancaster and York Counties. It has two 
stores, one at 33 S. Duke St., York, and the other 
at 202 West King St., Lancaster. These stores retail 
a wide variety of typewriters of all makes and offer 


omprehensive office planning and decorating services 
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case history | 


a an office or group of offices with furniture and accessories is a 
plum any dealer is willing to obtain by extending an extra effort, but when 
he can sell the customer everything from the vault door, the dictating equip- 
ment, the file folders, the furniture and the building directory, he has a real 
prize 

This is what happened to Cromwell's in Enid, Okla., recently when sales- 
man Conrad Wells tackled the job of outfitting the new offices of the Union 
Equity Co-operative Exchange in that city. This exchange is the official grain 
sales agency for 125 small county grain elevators run on a co-operative basis, 
and it acts as a terminal point for grain storage before shipment to the mills. 
It is an important place to many hundreds of people in the area. 

The building, Mr. Wells explains, was built by way of a salute to the 
wheat farmers of the Southwest. It had to be attractive and efficient, and the 
co-op wanted its business offices furnished in the same manner. Record keeping 
and filing systems had to be modernized and made more efficient, and this is 
where Mr. Wells was able to take full control. 

His company, which has been dealing with the co-op for more than 20 
years, had proven itself to be reliable and capable of doing this type of a job. 
He had no real competition when it came to solving the systems problems, but 
he had to offer his version of the office furniture installation on a competitive 
basis, and he had to prove his solution was best. His efforts were rewarded with 
a complete installation contract. 

Although Mr. Wells handled the furnishing job of the co-op on the basis 
of what his merchandise and service would do for the customer, he didn’t do 
himself any harm by working out several filing systems for Union Equity. 


The most important of these systems was a freight bill filing system which 
modernized the firm’s whole approach to a tough problem and showed the way 
to a real saving in money. He also worked out a numerical filing system and 


a visible record cross reference plan. This whole program was developed from 
fall until early spring, when he personally saw to the gradual changeover which 
ran from February until April. 

It was during these months that he had his opportunity to do a selling 
job on furniture and equipment. He worked closely with Gerald Frazier, as- 
sistant manager of the co-op in all of the planning. He went from department 


A complete job...from desks 


Cromwell's in Enid, Okla. secures a large installation from 
the Union Equity Co-operative Ex hange. 


to dictating machines 
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OFFICE PLANNING ... « 


to department, talking over th 
partment head, learning what 
offices. He then had to get 
for each department. He acted, 
between for the buyer, making 
partment heads that would fit int 
had in mind for the over-all furn 





sroblems with each de 


they wanted in their 


okay from the buyer 
nany Cases is a ZO 


uggestions to the de 


o what the firm’s buyer 


[This was 


shing plat 


time-consuming, but as is usually the case, it paid off 
in customer satisfaction. 

As the whole plan developed, he presented complete 
proposals and layouts to the buyer, offering an itemized 
breakdown for every room to be furnished. He then 
submitted a blanket price to the board of directors 
which had to be accepted. This method, he said, was 
much more satisfactory than trying to present an item- 
ized breakdown to this group. 


Securing an installation of this size is naturally very 
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what Cromwell's fur- 
nished—a reception room, e@x- 
cutive sales office , offic €@ Madan- 
ager’s office, the board room. 
‘torage room, combination con- 
ference and dining room, and 

ault. Additional equipment 
went into the traffic, bookke ep- 


ing and other de partments. 











WINDOW in the office manager's office looks out 
Diebold vault door and the Acme visible 

FI ine filing units as well as regular filing 
ibinet [he Flexoline unit contains 250 frames. 


n t t largest ever 


itive office 


designed. Office colors are 











LARGEST WORKING AREA in the building ts this off: 
ths people work. The Co not béli 

is, but rather spaces 

rk efficiently. Pine frost green desks 


eV 


tan 
frost 


speci 


made 


tops 
green 


fy the 
ral 


seve 





and 


fh 


il 


wall 





bronze gold trim 
les and matching furniture 
this 


changes 


colors in 


suggestions for 


installation, but 
















are complimented by pine 


Cromwell's did not 
has since 

















OFFICE PLANNING . continued 


A SUEDE BROWN G/F desk dominates the re 
ception room. Seating is Bedford cord upholstery 
with gold trim. Colors are brown, rr 
flame. 


green, and 





Pato) OE Wears 
i gine ee 


oad 
THE BOARD ROOM features B. I Marble chairs 
in natural light oak finish with iroon leath 
They are drawn up to an octagon conference tabl 
by Imperial Desk. Other furniture in the roor 


also by Imperial 
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pleasing to any dealer. It is even more pleasing when 
the installation is completely acceptable to the customer 
In this case, Cromwell's now uses this installation as a 
show piece to help sell other jobs of a similar nature. 
In addition to the equipment and supplies which go 
into this building, Cromwell's has even received a print- 
ing order from Union Equity for a brochure which 
reveals the beauty of the new building and offices as 
well as the co-op's history, growth, and by-laws. 


Equipment Sold 


Desks General Fireproofing Co 
Modular etal units General Fireproofing Co 
Chairs Gene ral Fireproofing Co 


Shelving General Fireproofing Co 
Board room chairs B. L. Marble Co 


Board room furniture Imperial Desk Co 
Cross reference file Acme Visible Records, Inx 
Desk model indexes Acme Visible Records, Inc. 
Visible filing units Acme Visible Records, Inx 


Posting Equipment Corp 
Diebold Inc 
Diebold, Inc 


Posting trays 
Vault door 
Metal storage files 


Cardboard storage files Office Equipment Mfg. Co 
Dictating machines Thomas A. Edison Co 
Desk accessories Smith Metal Arts Co 
Ss! oking accessories McDonald Products Corp 
Folding chairs, tables Virco Mtg. Co 
Hanging file folders Oxford Filing Supply Co 
File guides, indexes, etc Smead Mfg. Co 
Desk sets, pens W. A. Shaeffer Pen Co 
Building directory A. C. Davenport & Sons, In 
Sorters Kohlhaas Co 
Plasti hat ats Tommy Tucker Co 
Printing Cromwell's, Enid, Okla 
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ANNOUNCING THE ALL-NEW 
SMITH-CORONA PACEMAKER! 


Now! See, sell, and stock up on America’s 
lowest-priced top quality office typewriter! 


Here is your opportunity for greater than ever trade-in profit sales. Show your 
customers the all-new Smith-Corona PACEMAKER. Emphasize its rugged steel 
construction, top typing features, light touch, speedy action, and its low, low cost. 
Contact your Smith-Corona representative today and cash-in on today’s biggest 
new typewriter bargain. If you are not already an authorized Smith-Corona dealer 
write to Smith-Corona 701 E. Washington St., Syracuse 1, N. Y. 


Smith-Corona 
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SELL THESE 
PACEMAKER FEATURES! 
Quickset Margins—Set instantly 

with a flick of the finger! 


interchangeable Piatens — Do 
special jobs faster, easier! 
Customstyled Keyboard — For 
speed, ease, no waste motion! 
Flick-Set Tabulator—Set or 
clear stops quickly, easily! 


Half Spacing — Easiest, simplest 
method of error control! 
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THIS CATALOG ILLUSTRATES 
THE WORLD'S MOST 
DIVERSIFIED LINE 
OF STEEL EQUIPMENT 














* QUALITY PROTECTED 
BY LYON 
“DOINT-CHECK’ SYSTEM 


Vv FABRICATING | ¥ ASSEMBLING 
Vv FINISHING Vv PACKAGING 


Look for the "'QP”’ 
on every Lyon Carton. 
It is your assurance 
of quality equipment. 


See your Lyon Dealer 
for prompt delivery of 
the world’s most diversified 
line of stee! equipment 


LYON METAL PRODUCTS, INC. 


General Offices: 128 Monroe Ave., Aurora, Illinois 
Factories in Aurora, Illinois and York, Pa. | 
Dealers and Branches in all Principal Cities 
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Here is Lyon 
“Point-Check’’§ 





FABRICATING Above—automatic uncoiling and 
cutting of steel, the first of many operations which are 
checked against rigid standards. Lyon was the first man- 
ufacturer in its field to install this latest type equipment. 
At this beginning point, a regular check of material and 
cutting accuracy is standard procedure. 





FINISHING to Lyon standards involves checking all 
finishing materials against rigid specifications, precision 
application with latest painting equipment, followed by 
final checking after finish is baked on. 





ASSEMBLY of Lyon equipment is an important com- 
bination of many different operations, each one of which 
is checked regularly. Locks, catches and all moving parts 
must have smooth, positive action. Above, folding chair 
is checked as it leaves assembly line. 
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PACKAGING is the final and very important 
operation. Here Lyon has a check system which 
assures proper packing in cartons and crates 
specifically designed for maximum protection 
with minimum bulk and weight. Above, final 
checking of crated office desk. 


SEE YOUR LYON DEALER 
FOR 
QUALITY PROTECTED 
STEEL EQUIPMENT 








ee . 
Lyon Metal Products, Inc. | 
| 128 Monroe Avenue, Aurora, Illinois | 
Please send me my free copy of Lyon 84-page 
Catalog #100. | 
| | 

! 
; NAME 1. le | 
| | 
FIRM 

| 
. ADDRESS | 
| | 
a ZONE STATE —— 
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New Products 


HOME AND OFFICE SAFES 








Meilink Steel Safe Co. 
1672 Oakwood Ave. 
Toledo 6, Ohio 


These new fire-insulated safes are said to be 
ideal for safeguarding vital records 


the home and in the office. Model 1X 

stands 20 inches high and is 15 inches deep 
Model 2UB is 24 inches high and 18 inches 
in depth. Both carry the Underwriters’ Lab 


oratories and Safe Manufacturers National 
Association labels certifying that the prod 
ucts have been tested to withstand 1700 
degrees F. for one hour without damage to 


contents. The safes also carry the UL burglary 
relocking device label guaranteeing 1O% 
rate reduction in burglary insurance. Avail 
able in gray, green, heather tan, and In 


verness green 


—Inquiry Card No. 16— 


HANGING FOLDER 








Smead Mfg. Co., Inc. 
309-311 Second St. 
Hastings, Minn. 
Smead's new Flex-I-Vision hangin 
folder line features a folder tab whi 
has a full one-inch indexing exposur 
It is also available in two- and thr 
| inch widths. The folder ts reversib! 
for either front or back tabbin T} 
line includes a new Pocket and I 
low-up folder. Company will send 
sample tab and folder to dealers w 
request same. 

—Inquiry Card No. 19— 





COSTUMER 








Ajusto Equipment Co. 
515 Conneaut St. 
Bowling Green, Ohio 


A special feature of the Ajay 


costumer 1S the 16-inc! 
spread, and the cast iron 
base in sand blast finis! 


designed for strength an 


cleanliness. Over-all height 


is 72 inches; upright is of 
114-inch diameter steel tub 
ing with fours halt-incl 
round edge steel hooks 
Standard colors are gray 
brown green and bei 


Chrome plated deluxe model 


availabl 


—Inquiry Card No. 17— 


also 


PRICE TAGS & MOULDINGS 


Chicago Card Holder Co 


844 Ridge Road 
Highland Park, Ill 


An improved line of plastic price tag 
mouldings to accommodate tl 
been announced by the company 

Enamels steel mouldings, in nin 


foot lengths, are available in six 


ranging from Y/ to 1'%-inch widths 
in high luster finish. The colors in 
lude maroon, blue eray brown 
ivory, and green in addition to black 
I white Special colors may b had 
in quantity orders. The company also 
nanufactures mouldings of stainless 
steel and of aluminut th latter 
being available in lengths of 9 or 
ft. Plastic tags for any size mouldin 
ivy be had to meet a variety of label 
ne needs 


—Inquiry Card No. 20— 


ELECTRIC STAPLER 





Bates Mfg. Co. 
Orange, N. J. 
A versatile 


nachine 
that can fasten 100 papel 
as easily as it can staple two together 
is called the C-H 30 Electric. It has 


stapling 


sheets of 


electri 


two heads—a unique feature, the com 
pany claims—one for every-day jobs 
the Bates Model C, which produces 


its own staples from a roll of brass 
wire; Capacity 100 staples. The other 
head, the H-30, uses pre-formed, high 


carbon, chisel-pointed staples capabl 


of fastening 100 sheets. This heavy 
duty head takes three staple sizes 
Machine is actuated only when papers 
are inserted under the stapling head 
and touched lightly against the trigger 


—lInquiry Card No. 18— 


INDEX TABS 










= 
i 


| 


| 





Premier Materials Co 
3717 N. Halsted St 
Chicago, Ill 


This Dexit self-adhesive index tab set 
otters a speedy and neat solution to 
the problem of fumbling through the 
phone book pany states. The 
transparent, pressure-sensitive strips 
an be applied to the page quickly 
ind aftord visibility of index letter 
from both front and back. Tabs are 


available In 


Retail list 


Index set 1s 
1 
box 


removable 
self-selling 
price 1s $1.00 


—Inquiry Card No. 21— 


display 
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Balanced inventory + rapid turnover = 
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—_ Jacksonville 
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Here’s how to 
get Faster Service -- - 
More Rapid Turnover... 


Here are locations of the ‘“‘full-line’’ wholesalers best equipped 
to help you maintain a well-balanced inventory of the fast- 
moving merchandise you sell every day. 

Buying from those wholesalers, you can attain the most rapid 
turnover on lowest investment. 

Trained representatives of these wholesalers give you faster 
service and valuable help in merchandising. On your whole- 
saler’s next call, ask him how rapid turnover of a balanced line 
of merchandise will mean greater profit for you. 


OFFICE SUPPLIES AND EQUIPMENT WHOLESALERS DIVISION 


VI “yaleval Stoo Yue 


1609 SHERMAN AVENUE, EVANSTON, ILLINOIS 
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more profit for you 


Names of Sponsoring Wholesalers 
(location points of warehouses) 


ASSOCIATED STATIONERS 
SUPPLY CO. 
Chicago, Cincinnati 


BAINBRIDGE KIMPTON 
AND HAUPT 
New York City 


BAINBRIDGE-MARYLAND 
Baltimore 


BAINBRIDGE-SOUTHERN 
Charleston, S.C. 


BROWN BROTHERS, LTD. 
Toronto, Vancouver 


BUNTIN GILLIES 
Hamilton, Ontario 


CARPENTER PAPER CO.— 

FEDERAL STATIONERY CO. 
Kansas City, St. Paul, Denver, 
Ft. Worth, Houston, Oklahoma 
City 

CENTRAL OHIO PAPER CO. 
Columbus, Cleveland, 
Charleston, (W. Va.), 
Indianapolis 

J. K. GILL CO. 
Portland, Oregon, Seattle 


A. |. GOLDBERG 
New York City 


KERR PAPER CO. 
Amarillo, Texas 


MUTUAL PAPERS 
Detroit 


S$. P. RICHARDS PAPER CO. 
Atlanta, Georgia 


A. L. SALOMON 
New York 


SCHWABACHER—FREY 
COMPANY 
San Francisco 


STATIONERS CORPORATION 
Los Angeles 


STATIONERS DISTRIBUTING 
co 


Fort Worth, Houston 


UNIVERSAL MANUFACTURING 
STATIONERS. 
Los Angeles 


UTILITY WHOLESALE 
STATIONERS. 
Chicago 


FRANK A. WEEKS MFG CO. 
New York City 


WARWICK BROTHERS 
AND RUTTER 
Toronto 


ZCMI WHOLESALE 
DISTRIBUTORS 
Salt Lake City 
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TYPEWRITER TABLE 


Toledo Metal Furniture Co. 

600 S. Hastings St. 

Toledo 7, Ohio 

This new typewriter table wa 
signed to meet the requirements 
classroom instruction 


classes. Called Model 6100, it is stab! 
and vibration-free, company stat 
and offers a 32 by 20-inch work 
face in either plastic or plywood. All 
steel base is equipped with a larg 
book and purse rack. Standard heig 
is 28 inches from floor to work sur 
face. 

—Inquiry Card No. 22— 


ENVELOPE CLOSURE 


as 








Tension Envelope Corp. 

Suite 506A 

19th & Campbell St. 

Kansas City 8, Mo. 

A recently 

latex envelope closure is called Tor 
‘n Seal and presented as the ansv 
to sealing “bulging-full” envelo; 
The latex gum applied to the seal flay 
and back of the envelope immediatel 
welds when the two strips of la 


are pressed together. Company claim 
ens 








users save 20% in time and la 
Principle has been applied to lar 
open-side and open-end and 
mercial size envelopes. The envelop 
shown incorporate the post office ap 


proved first class border to assur 
mailer proper service. Samples 
envelopes with new closure are ai 
able at above address. 

: —Inquiry Card No. 25— 


in secondary 
schools and college business educatior 


developed moistureltess 





; 








IMPROVED FILE 





Convoy, Inc. 
3480 Navarre Rd., S. W 
Canton 6, Ohio 


A hand-hole has been added at tl 


rear of drawers of most ot the com 
pany s hle models. This improvement 
facilitates handling, especially when 


stora records must be transfert 


Company specializes in filing and t 


yntainers made of Chem-Boat 
heavy dauty corrugated chemically 
treated to increase strength and to 
esist moisture. Convoys are sold 


bled and ready for use 


—Inquiry Card No. 23— 


NYLON-POST BINDER 


& 


Witte te nN 





C. E. Sheppard Co 

14-07P Twenty-First St 

Long Island City 1, N.Y. 

[I Arlington” is a new nylon-post 

binder for marginal punched continu 
is forms. It is the latest addition to 


the Cesco line and features post for 
j-inch capacity in one continuous 
flexible nylon cord. A positive look 
ing mechanism is concealed under the 


overs. Binder lies flat, with visibility 
up to holes, even when filled to capa 
ity. Available for most standard 
sizes and longer cords for gr 
ipacities may be had 


—Inquiry Card No. 26— 





BOX OPENER 





Flash Mfg. Co. 

169 Murray St 

Newark, N. J 

Said by the manufacturer to be the 
only tool that 
for opening any type of carton,” the 
Flash Box Opener is suited to office 
factory, store, receiving or shipping 
rooms. Penetrates exactly under the 
outer flap thickness and is adjustable 
to protect contents of carton and to 
cut cleanly to permit re-use of box 
Made of unbreakable zinc alloy, rust 
proot, and equipped with an adjust 
able blade hold Comes with five 
Swedish steel cutting blades 


—Inquiry Card No. 24— 


neets all requirements 


OFFSET PLATE 





Copycat Corp. 

215 Fourth Ave. 

New York 3, N. Y. 

A new type of offset plate which 
be made on a rotary office type photo 
copy machine by office personnel has 
been announced by the manufacturer 
[he plate which 1s not light sensi 


can 


tive, 1s made of aluminum and has 
the proper punchings for all offset 
machines. Runs up to 10,000 or more 
can be made, and with short runs the 
plate can be stored and_ re-used 
Process consists of exposing a papel 


negative to original document in a 
photocopy machine after which the 
exposed negative is developed in con- 
tact with the offset plate, the image 
being transferred from the former to 
the latter in a matter of seconds. Ap- 
plication of a fix completes the job 
—Inquiry Card No. 27— 
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NEW PRODUCTS (ovtinued TI 
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5 ge program of promotion 
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i npany, Herkimer, New York 
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LEADERS OF AMERICA’S 


_.. have written for “complete details"—these 











KEY-municator is big, Profitable Business! 


And remember, Stromberg-Carison’s unique Lease Plan helps 
you close sales with those “we-have-no-cash” prospects. 


® 


"THERE 1S NOTHING FINER THAN A STROMBERG-CARLSON” 
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BIGGEST BUSINESSES 


leads could have been sent to you! 


whey: 


BY STROMBERG-CARLSON 





Key-operated intercom system 
































For you who do specialty selling and want a big-ticket, big-profit item 

Leads—leads—leads! We've got them by the drawer-full. And they represent just 

one of the advantages this new Stromberg-Carlson intercom system offers you, if you 

act now while franchises are still open. 

¢ This is a big-ticket item: like copying machines, typewriters and other office appli- 
ances in which smart dealers are specializing. 

e It’s the most modern product of its kind anywhere in the world—‘“V.I1.P.” in 
appearance and loaded with features. 

e It answers the desire of thousands of executives who want instant, efficient intercom 
in a package that complements their desks and their business premises. 

e It carries the grand old name of Stromberg-Carlson—with a 65-year reputation 
for Quality. 

e It’s backed by national advertising, handsome sales literature, 
generous promotion funds. 

Sell yourself! Write for a free copy of brochure S-130—the same 


piece you'll use to convince prospects. 


STROMBERG-CARLSON D 


»YNAM oe CORPORATION 
Special Products Division, Electronics Center * 1442 N. Goodman St. « Rochester 3, N.Y 
ELECTRONIC AND COMMUNICATION PRODUCTS FOR HOME, INDUSTRY AND DEFENSE INCLUD 
n HIGH FIDELITY CONSOLES: SCHOOL, SOUND, INTERCOM AND PUBLIC ADDRESS SYSTEMS 
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SIDE ARMCHAIR 





% 


Stanley Mfg. Co. 
2310 N. Main St. 
Fort Worth, Tex. 


Styling at new moderate pri 
feature of the company’s new “Pan 
ist” models. Seats and backs at 
soft foam rubber over molded 4} 
wood. All welt trimmed, no ext 
trim nails, wall saver legs. Frar 
of walnut; upholstery is of leather 
plastics. Side armchair shown 
seat depth of 1814 inches, seat hi 
of 17 and width at front of 19 in 
Height of back above seat is 
inches. Seat is covered with on 
foam rubber; back with 34-inch f 
rubber over plywood. Mat 
swivel also available. 


—Inquiry Card No. 28— 


| MULTI-PURPOSE POLISHER 


Dremel Mfg. Co. 
Racine, Wis. 
This electric shoe polisher whi 


being promoted for office as well a 


tor 


home use is a multi-purpose 
Various attachments convert th 


grinding wheel. Weighing 6 lbs 
shoe polisher is easily transport 
| and a tap of the foot starts the m 





for a 60-second shine, the company 


claims. Rubber suction cups he 
unit firmly to floor. Machin Is 
polishes golf clubs, silverware 
bags and other l!eather goods 
—Inquiry Card No. 31— 








vice into a sander, buffing unit or: 





NEW PRODUCTS <ovtinued 





PUBLICATION TYPEWRITER STAND 


* L * = 
: TOME * 
gaited Stat, “ 
SOCIAL SECURITY . 


Jusueccace 
Seurtits 


Yow com colinet ap te > 703 80 o mars 


SEE EXAMPLES OW BACK PAGE 
Din |) aft #07 ABTOMATICALT Fad TO 
YOU YOU MUST APPLY AOR THetNe ON Tut 
OR Yous BENEFITS may O5 LOST 





Badger, Inc 
King at Front St. 
La Crosse, Wis. 

















The new Luxco Model Bi20 is being 
offered to dealers specihca ly tor use 
with a portable typewriter. Comes in 


oven-baked enamels—gray, mist 


Dome Publishing Co. three 
rt Sage Six stands are 


357-361 Canal St. green, and dese! 
Providence, R. I packed to a carton, but only one color 


Now available is the pub per carton. Product features includ 
lication titled “Dome U. S one leaf that can be mounted on eithet 
Social Security Insuran side, easy lling casters, rounded 
Benefits,” a guide for bene edges, offset stamped leg braces 
ficiaries and those who d —Inquiry Card No. 30— 


information about th 


law clain hling requis 
nts and related questions 
Content 1s ilramatized in 
tne form r an insuranc¢ 
policy and retails at 25 
Packed one iozen to a two 
color counter display ca RUBBER BAND DISPENSER 


ton 


—Inquiry Card No. 29— 


CALENDAR PAD 


Doolittle & Co., Inc 

320 N. Dearborn St 

Chicago 10, Ill 

I he ( al-A Noter which provide 





Dp for regular day-by-day m 
inda and a permanent record of con 
an be used in the office or on 


id. Easily portable in briefca Spencer Rubber Products Co 


t ket, this calendar pad serves Manchester, Conn 
basic personal reference, space fe 
; : é‘ The company has put out a new con 
s and phone numbers also bein j 
. venient commercial pac and dispenser 
provided ror businessmen teachers f j | ile 
tor dealers to sell to the large volum« 
ind homemakers. It is bound in vinyl bk \ , 
ee ’ < user of rubber bands. Dispenser con 
piasti in i Variety ) rors pecia , 
pl , ‘ eo pe - tains 80 one-ounce Poly Kraft Pacs in 
irrangements can be made for dealer 
an endless ribbon. Perforations b 
prints or fo lealer custon P : " 
tween successive pacs mak it easy to 
; tear off packet for distribution. The 
—Inquir ard No. 32— 
quiry C dispenser was d ned primarily for 
large offices which maintain their 
own supply storerooms 


—Inquiry Card No. 33— 
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“NEW FOAM-PLASTIC PACKING 


cushions the Royal FUTURA* against shocks in shipment 














’ 
' 
Safety-packing cushions of contour-molded plas- so that the typewriter is safe from damage from sudden 
tic hold Royal Portables firmly in place and ab- jolts, bounces, and even actual blows. This insures 
sorb vibrations for safe delivery. safe delivery to you and your customers. 
When you open a shipment of new Royal FUTURA Just tomake sure, Royal test-shipped a dozencartons 
Portables, you'll always find each machine in letter- of polystyrene-packed FUTURAs almost 8,000 miles, 
perfect condition—exactly as it left the factory. back and forth across the country. They were handled 
ee . and rehandled, and then given severe torture tests. 
Kere’s why. First, each Royal Portable is test-typed B 
by a specialist before it leaves the assembly line. Then, And when the cartons were finally opened, each 
new safety-packing cushions, made of -n incredibly FUTURA was in perfect working condition with every 
light, yet strong plastic — polystyrene —are fitted key in perfect typing alignment. 
nugly over the whole typewriter, as shown in cutaway Royal is the only typewriter manufacturer that gives 
of carrying case, above. you this protective cushioning. That’s why you can 
Each movable part is held securely but not rigidly, depend on Royal. . . ancl so can your customers. 





istic cushion keeps top plate in place. Plate will See how cushion depresses shift key and puts shift in neutral. 
t pop uy transit. Ribbons will never fall out. Avoids damage to segment through jarring 
*Trademark of the Royal McBee Corp. 


world’s most wanted portable 
Product of Royal McBee Corporation, World’s Largest Manufacturer of Typewriters. 
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SCAFFOLD CASTER 


- 


Harris & Reed Mfg. Co. 
2916 W. Jackson Blvd. 
Chicago 12, Hl. 
A scaffold caster with a sho¢ 
that can be hand or foot operat 
been announced. A side lever p: 
against the brake which is 
to exert pressure on the fa 
wheel and on the round top 
plate. This action stops the 
from swiveling and the wheel 
turning. Caster suits all types of 
folds and racks. 

—Inquiry Card No. 34— 


EXECUTIVE CHAIRS 





Murphy-Miller, Inc. 
Owensboro, Ky. 
Pattern No. 941GP with the low b 


(shown here) and No. 943GP w 


the high back are two new ex: 


posture chairs in the moderate pri 


range. May be had in either oak 
walnut construction, the latte: 


natural walnut, ebony, and mahogany 


finishes. The oak wood models 


available in limed oak, golden oak 
Softone, mahogany and walnut finis! 


Both patterns feature Seng Syn 


tilt mechanism, 2-inch ball bearin 
casters (either hard or soft wheels 
plastic scuff plates, foam cushionir 


in seat and arms and Gro-point 
covering. 
—Inquiry Card No. 37— 








STUDIO EASEL 





Anco Wood Specialties, In 

71-08 80th St. 

Glendale 27, N. ¥ 

Designated the No $0 | 

perial a new professional 

studio easel has been added t 

Anco’s line of equipment for 
tist and draftsman. An adde 


upport on both sides of th 
iter post a commodates larg 
isses and can be adjust 
| tray which 


is equippe 
it! a built-in palette hold 


t 


fully adjustable by means of 

tal ratchet. All hardware 1s 

ited te resist corrosion 
Easel can be folded flat f 


t stor 


pact ine 
—Inquiry Card No. 35— 


SHELF PANELS 


FlexAngle Corp 
3760 Oakwood Ave 
Youngstown 1, Ohio 


rt ympany has introduced a 


ine of shelf panels for us itl 

iniversal slotted framing systen 

panels are engineered to provide 
n quickly attached shelt area 


} 


irts, bench tops or racks. Pri 
es in gray, baked enamel finis! 


rauges 030 tor light hOoads 


sits, the panels are 6 inches 
ind rane rron 56 to OO Inch¢ 
ngth. Load limit data are giver 
FlexAngle Bulletin No. 958 
—Inquiry Card No. 38— 





NEW PRODUCTS ©0/inued 


ADDER-PRICE MARKER 





Victor Adding Machine Co 
3900 N. Rockwell St 
Chicago 18, Ill 


A small low-cost adding machine that 
can be converted to a price irking 
machine (and back again) if ere 
seconds has been innoun i by the 
company. Called t Add-N-Mark 

the new devi accommodate both 
pressure-sensitiy 1 gum labels and 
has a markin pacity of $99.99 
Label size is 3/4 to 7/8 inches wide 
by 2/3-inch height. Machine is avail 
able in both ten-Key ind full key 
board models, in electri ind non 
electric models and in a variety of 
totaling and listis apaciti when 
used as an addin nine 


—lInquiry Cord No. 36— 


BRUSH MOISTENER 


Seal-O-Matic Dispenser Corp 
169 Murray St 
Newark, N. J 


The company’s t inch brusl ost 
ener 1s available in three styles, the 
Jewel Streamlin (No. 525) shown 
here being a lightweight model in 
rust-proof zin I Jewel Heavy 
weight (No. 425) is of die cast con 
struction, designed for use in the 
office shipping room, store or the 
home. Pure-bristle brush is said to be 
asy to clean and refill. Device is 
rust-proot and has rubber feet 
comes in hammertone gray’ with 
chrome brass top. A_ third odel 
(No. 625) is the same as the Jewel 


Streamline except that it has a gold 
tone brass top and black streamline 
base. Catalog avail 


—Inquiry Card No. 39— 
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more than 166 LIT-NING items 


waste baskets 


The famous Cliksnap steel cash box 
line and Rolledge steel waste baskets, 
formerly made by Central Can 
Company, are now part of the long 
Lit-Ning line of steel office accessories. 
These new items are in full production 
cash boxes in both Lit-Ning factories. 
As Lit-Ning’s line grows, so grow 
dealer profits. Look to Lit-Ning for all 


your steel office accessory needs, 


& a new catalog showing the complete LIT- NING line 


WRITE FOR YOUR CATALOG AND DISCOUNT SCHEDULE 


NATIONAL SALES OFFICES 
LIT-NING PRODUCTS COMPANY « 3907 Duquesne Ave. Culver City, Calif. 


Please send me your new catalog and discount sheet. 


FIRM NAME 

ADDRESS 

ciTY STATE 

MY NAME TITLE — 


LIT-NING PRODUCTS COMPANY + FACTORIES: P.O. 149 FREMONT, OHIO © P.O. 3370 FRESNO, CALIF. 
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OFFICE CARPETING 





Barlin Sales, Inc. 
17 S. Cherry St. 
Akron, Ohio 


Foam-backed carpeting is now bein 


offered by the manufacturer, Lux 


Carpet Co. of Akron to office equi 
ment dealers through its distributor 


Barlin Sales, Inc., exclusively. A cor 


plete line is available in viscose rayon 


virgin nylon, and virgin wool in 


wide variety of decorator colors. All 


carpeting is permanently bonde 
thick foam rubber cushion ar 
applied directly over concrete 
or tiles. Company states that t 
shown the product to resist w 
matting from furniture legs and 
vermin and mildew proof an 
allergen 


—Inquiry Card No. 40— 


PORTABLE INTERCOM 





Merco Recording Co. 
Springfield Gardens, N. Y. 


Shown is a_ two-station inter 
tem said by the manufacturer to ops 
for months on a single, self-cont 


standard dry-cell battery, or on 4 pen 
lite batteries (adapter supplied wit! 
system). Power is used only when sys 


tem is actually in operation, but 
station can signal master station ev 
when power is off. Steel station cabi 
nets have two-tone baked finish and 
equipped with key slots in the bott 
for wall mounting. Total weight of tw 


stations is 4 lbs. The system, complet 


with 60 feet of cable, battery and bat 


tery adapter, is shipped in a display 


carton. Company also puts out a 4 
transistor system for distances up t 
one mile 


—Inquiry Card No. 43— 





FOLDING TABLE 


San, 
Howe Folding Furniture, Inc 
1 Park Avenue New York 16, 
N. Y. 

A 12-ft. folding conference ta 
le that seats 14 peo} le 


r 
I 
P , 
fortably is equipped with swive 


casters to facilitate roll-awa 
storage. When folded, the tal 
easures 30 by 14 by 18 
inches, and it also may be had 
n 36-inch width. Counter-t 
anced spring tension constructior 
and synchronized action makes 
opening and folding the table 
eftortless [The table locks in 
place automatically when open 


t 
and the casterless end le; i 
vent movement. Called the Mo 
bil-Matic 12’, this table offers 
a Formica top with tep core of 
44-inch plywood, anodized alu 
inum moulding, and legs 
heavy-gauge cadmiu piate 
steel tubing 


—Inquiry Card No. 41— 


INK POUCH 


Print-O-Matic Co., Inc 

724 W. Washington Blvd. 
( hicago 6, Ill. 

A throw-away ink pouch has been 
signed especially for postcard-siz 
juplicating equipment to. eliminate 
zuesswork in inking. Its pre-measur 
supply produces 750 copies, and thet 
is no over-inking or left-over ink. T 
flexible film plastic material permits 
thorough emptying of the pouch witl 
ght squeezing. The Plasti-Pakt ink 
said to be smudge-free and fast drying 
is intended for use with the cor pany s 
A-2G card size duplicator 
—Inquiry Card No. 44— 








NEW PRODUCTS <oviinued 


LABEL SERIES 








Franklin-Monroe Co. 
1023 Joseph Ave 
Rochester 21, N.Y 


Caution labels to promote the safe 
handling of parcels are being offered 
in sets of four as the ‘Little Sentry 
series Special aspect 1s the use of car- 
toons to dramatize the caution mes- 
sage. Large areas of white space foster 
readability and give uncluttered ap- 
pearance. Printed red on white in 2 by 
34-inch size. Packaged in decks of 100 
in self-selling, transparent, reusable 
plastic box. To retail at 50c per deck 
Samples and literature available 


Inquiry Card No. 42— 





FOLDING CHAIR 





Lyon Metal Products, Inc 
23 Madison Ave 
Aurora, Ill 


A newly designed metal cane 
folding chair is made entirely 
of steel yet is light in weight 


and durable. Resilient channel 
frame construction permits Chair 
to adjust to uneven floors. Seat 


and back are large and curved 
to match body contours. Hinges 
are pinch-proof and legs are 


equipped with rubber feet 
Colors are gray or taupe 


—Inquiry Card No. 45— 
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Here is the design elegance you expect 
from America’s foremost 


wood office furniture manufacturers. 


Four contemporary groupings which 








incorporate the most-wanted ‘“‘reasons 


£5 = 


THE DIRECTOR GROUP / 8 CHAIRS 





for buying”’ features: beauty, 


comfort and durability. 


Imperial Chairs lend distinction to 
any office setting ...complement the 
stvle and good taste of 


your showrooms. 


Stock and display Imperial Chairs 





now for prestige and for profit! 


THE CLIMAX GROUP / 4 CHAIRS THE EXECUTOR GROUP / 5 CHAIRS 


Sennppeneiaall desk company 


evansville 7, indiana 
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Smart Girl... 


(she clipped the coupon) 
Smart Buy... 
7149 
only 
the cost of mode/ 408 


Smart Looking... 


most exciting adding 
machine in America ! 


GENERAL 


ADDING MACHINE 
FULLY-ELECTRIC 


Adds and subtracts up to $999,999.99 





>. 








The General-Gilbert Corp. 
150 Broadway, New York 38, N. Y. 


YES, please send full details on the 
new GENERAL "400" Series Adding Machines 


Name. 





Street Address EE eo. ea 


City as ee 
Signature Title 
I'm inquiring as a Dealer [} User 
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SELL MORE, EASIER 


with the enormous 
Shaw-Walker franchise 


Shaw-Walker’s enormous franchise is the trade’s 
most profitable. The exclusive Shaw-Walker dealer 
offers his customers 5000 items from one factory — 
matched in appearance, matched for results. 


All 5000 items are pictured, described and priced 
in Shaw-Walker’s 292-page Office Guide, the biggest 
order-producing Junior Salesman in the industry. 
All bear the best known trade-mark in office equip- 
ment, “Built Like a Skyscraper.” 


Among the 5000 items in this enormous franchise 
are many exclusive products that cannot be pur- 
chased from anyone but the Shaw-Walker dealer. 


No Other Franchise Gives You 
All 9 Profit Making Features 


(1) All 5000 items from one factory. (2) Most complete 
franchise. (3) 292-page Office Guide to simplify selling. 
(4) Many exclusive fast-selling items. (5) Flow of sales 
helps. (6) Best known trade-mark. (7) Intensive, order- 
producing national advertising. (8) Fourteen Panoramic 
Stores to help close big jobs. (9) Warehouses stra- 
tegically located throughout the nation. 


“Built Like a 
raper” 








Right now there are a few cities in which we are willing to 
make a change. Yours may be one of them. Write today. 
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INTERCOM SYSTEM 





Stromberg-Carlson Div. 
General Dynamics Corp. 
100 Carlson St. 
Rochester 3, N. Y. 


This new loudspeaking intercommuni 
cation system, transistorized for con 
pactness and quiet operation, is called 
the ‘Key-municator.”” Conversation is 
wholly controlled by the Master con 
trol unit (top photo); depression of 
the gold nameplate bar engages th« 
“talk-listen’’ switch to talk, and to 
listen the bar is released. Depressing 
a selector key connects the Master with 
the indicated remote station (botto: 
photo). A call from the remote sta 
tion to the Master sounds a chime and 
illuminates an indicator light behind 
the translucent station label. The ré 
mote station, designed for either desk 


top use or wall mounting in be 
connected with either of two Master 
stations. The center button is a pri 
vacy switch which prevents transmis 
sion of extraneous noise. Master may 
be equipped with a telephone hand 


set for privacy. Channels are pro 
vided for up to 12 Master or remote 
stations; system can be expanded, 
with no additional desk spa 
quired, in blocks of 14 stations by the 
addition of compatible bases 
—Inquiry Card No. 46— 


INSULATED FILE 


Mosler Safe Co. 
320 Fifth Ave. 
Hamilton, Ohio 


A .mew insulated filing cabinet, lette: 
or legal size, has just been introduce 
by.c¢the company. It is approved by 
Underwriters Laboratories for th 
protection of contents from fire up to 
1700 degrees F. for one hour. Avail 
able in two, three and four-drawer 
models, the file has an interchar 
able lock for key or combinati 
Each drawer may be locked indi 
vidually. Styled to fit in with modern 
office decor, the product may be had 
in decorator colors including Ly, 
green and tan. 
—Inquiry Card No. 49— 





on 








SPRAY FINISH 





Illinois Bronze Powder Co., Inc. 
2023 S. Clark St. 

Chicago, Ill. 

The new Hamm-R-Spray pro 
vides a hammer finish from a 
push-button spray can for on 
the-site touch-up spotting o1 
complete refinishing jobs on 
vending machines, cabinets, and 
other appliances. Dries in 
minutes to a metallic effect 
Availabie in gold, silver, cop 
per, green, blue, and in special 
colors 


—Inquiry Card No. 47— 


PORTABLE IN WHITE 


Smith-Corona Marchant, Inc. 

701 E. Washington St. 

Syracuse, N. Y. 

Che trend toward typing in the home 
led to the production of an antique 
white typewriter primarily for the 
home market. Designed to harmonize 
with practically all types of furniture, 
including oriental, the white model is 
appropriate for use in the living room, 
bedroon study or kitchen. Available 
as the Smith-Corona electric and 
standard deluxe (Silent Super) port- 
ables. It is described as an off-white 
subdued with burnt amber effect 
Beige trim accentuates the white 
tone 


—Inquiry Card No. 50— 





NEW PRODUCTS (ovtinued 


UPHOLSTERY PATTERN 





Bolta Products Div. 
General Tire & Rubber Co 
151 Canal St. 
Lawrence, Mass. 
Leather-like embossing and Chrome 
Tone finish highlight this new Boltaflex 
upholstery pattern called Americana 
The richly grained texture is empha- 
sized by a lustrous metallic effect re- 
sulting from the finish, which also ren- 
ders material resistant to soil and abra- 
sion, company claims. The new pattern, 
in fabric-supported elastic Boltaflex suit- 
able for home and office furniture and 
restaurant and _ institutional seating, 
comes in a wide range of decorator col- 
ors to harmonize with any decor. Ma- 
terial wipes clean with a damp, soapy 
cloth 

—lInquiry Card No. 48— 


TIME CARD RACKS 


Cincinnati Time Recorder Co 
1733 Central Ave. 
Cincinnati 14, Ohio 
Three new time card racks designed 
to hold standard tabulating card sizes 
are now available from this manu- 
facturer. Developed to fill needs of 
factories and offices using payroll 
tabulating equipment, each rack holds 
25 cards maximum. May be wall 
mounted singly or in batteries of 100 
or more. The racks, which are con- 
structed of heavy-gauge steel, measure 
3-7/8 inches wide, 37-5/16 inches 
long and 1-3/8 inches deep. Card sizes 
include 3-3/8 by 514 inches, 3-3/8 by 
7 and 3-3/8 by 814 inches. 

—Inquiry Card No. 51— 


For More Information Use Inquiry Card Facing Page 74 
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mar > onl Cerne ee AMERICA’S biggest selling, most popular 


CLIX MODEL 3— 3-HOLE PAPER PUNCH 
For 3-ring binder sheets 11” x 812”. Punches all 3 holes in one 
fast operation. No gauges to set or places to mark. Weighs less 
attern than 20 ozs. LIST $4.00 


line of three-hole paper punches. Hundreds of 
thousands in use by nation’s top industrial 


concerns, insurance companies, U. S. Gov- 












Ma 
soap} ernment departments and armed services. 
siti i stan thei aii ae Completely dependable and trouble-free con- 
required. Adjusts instantly by snap button. Takes . oge . 
sheets from 6” to 12” long. struction. Durability and efficiency proven 
LIST $6.50 
CLIX by 20 years of constantly expanding sales. 
2-HOLE Display and merchandising aids available. 
g PUNCH 
exc mone. 2 Get more Paper Punch business feature 
is oO! Punches 2 holes spaced 2%” on centers for " 
payroll sheets from 5” to 12” in size. Gauge-marked the famous line of CLIX Paper Punches! 


holds in “2” graduations. LIST $2.50 





NEW ENGLAND 


3/2 by 


PAPER PUNCH CoO. 


MODEL 7 — Some size and precision action as 3-hole style, but 
punches 7 standord holes in 3-1-3 order for 11” x 8%” sheets. 
LIST $7.50 
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Sales Stimulators 





: vous 
‘ST (NOEe 


a 


refill merchandiser. Designed 


as either a wall or counter display, the 


merchandiser holds a total of 

There are five different styles of ref 
and this device holds six of each st 
Aquamarine in color, the new 
tional piece carries a slogan 

buyer to bring his telephone inde» 
to-date. Each refill is packaged 
pastel colored envelope 


—Inquiry Card No. 101— 





Autopoint Co., 3200 Peters 
Ave., Chicago, Ill.—is offeri 
special introductory offer 
Cargo-Pen,. With the pur 
a dozen office pens at the 
lar price, the industrial 
gets another dozen at half pri 
Packed for quick sale, two yellow 
and blue boxes are bound together 
with a red, black and white lab 
announcing the “Half Price Sal 
All models of the Cargo line will 
be offered; similar points and inks 
will be banded together 

—Inquiry Card No. 104— 





Bates Mfg. Co., Orange, N. J.—is o 
fering a compact Bates telephone inde 





W. A. Sheaffer Pen Co., Fort M 
lowa—has introduced a n 
lisplay tor its Skripsert fountain 
ballpoints and _ Finelin 


| Ch isplay na 
schen in 
ti product iS} 
ivin ones ) Casy Sci 
hipped with all « 
n ict ft tl SKIIps 
Skripriter ballpoints an I 
pencils 


—Inquiry Card No. 102— 





Roark Template Co., 1715 W. Cl 
ion St Dallas 24 lex nas 


ped a template display st 
n cnerine l 
ts. Th isplays 
iif t I rent 
lufactul by I 
i ti Stan OCCUPICS a 7 b 
it sf Inti ition 
I l i pt [ I ( 
t pl ay ) ) 


f ; 
itl t 


—Inquiry Card No. 105— 


Cowan Boyden Corp., 50 A 
St. Providence 9. R. I 
four-pag fo] < 
pany's plasti 
Din systems for inventory 
poses The holders a 
tandard IBM or Rand 
1S Folder illustrates card 


llation and tells how syste: 


—Inquiry Card No. 106— 





Jayo Perfect Bookmark, Inc., 146 W 
16th St.. New York 36, N. ¥ has 
put out two new display boxes pro 
noting its ©Pertect’’ automatic book 
mark. Each box is equipped with a 


} 


lisplay flap carrying an illustration of 


the product in action. T boxes con 
tain a dozen h of tl ndividually 
package product in tl standard 
nickel-plate lel and in the gold 
plated gift |. The latter comes in 
a transparen st 


—Inquiry Card No. 103— 





Brushmakers, Inc., 529 S. 7th St., Min 


neapolis Minn.—is offering its 
lypemast Handimaster brushes 
carded on tndividual display cards for 
selt-servi in lt yellow and 
black lesiven I tne ards contrasts 
with colored plastic handles and white 
nylon brist tf the products. These 
easel cards y product information 
on tl back t id lerk nd cus 


tomers 


—Inquiry Card No. 107— 


Scripto, Inc., P. O. Box 4847, Atlanta 


Ga . oft ing a piifer proot 
Service Station SuitaDl for count 
r use ( pany states that each 
product 1s tested at tactory and then 

ile i on if I ivi fual 1IST lay card 
that is aimost impossible to pocket 
Manufactur guarantees that product 
will stay ¢ nd unused until sold 
Cards carry plete information 
about the {| luct. Service station has 
been completely redesigned and hts 


into Oone-square-foot of counter space 


—Inquiry Card No. 108— 


For More Information Use inquiry Card Facing Page 74 
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If you are handling office furniture, 
handle the top line... 

top in design and manufacture... 
top in completeness... 

top in sales promotion 

for the dealer. Consult 

Art Metal Construction Company 
as to availability of territory. 


The nation’s leading 
designer and 

r e a manufacturer of 
metal office equipment 


JAMESTOWN, NEW YORK 


M 


63 


-1/59 OA-1/59 














HANDY BRUSH 
APPLICATOR 


ONDS ANYTHIN 
ANYTHING 





W. J. Ruscoe Co., Akron 


Ohio—has announced 


29c-package ot Goodveat Plio 
bond to tie in with a national 
advertising program. It consist 


of a display card to whi 
bottle of Pliobond is attac! 
the bottom of the bottle servin 
as the base of the display. Eact 
self-supporting card is pr 
punched and pre-priced for in 
pulse sales promotion. Th 
verse side carries an anit 
sales message 


—Inquiry Card No. 109— 





Alvin & Co., Inc., 853 Palisado Ave 
j 


Windsor, Conn.—has designed a dis 


play of Kleen-Point pocket-size alun 


num lead pointers which are econom 
cally priced for quick turnover. Called 
the No. 5555D Counter Display, this 
new offering contains one dozen pox 
ket-size lead pointers, anodized in as 


sorted colors. 


—Inquiry Card No. 111— 
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Minnesota Mining & Mfg. Co., 900 Bush, 
St., Paul 6, Minn.—has introduced a new 


vackage design for the full line of 
Scotch brand magnetic tapes. Each 
of the eight boxes used for that line 
now feature the same design but in dif 
terent colors. Code number on each tape 
appears prominently on the lower left 
quarter of the box, the familia Scotch 


plaid being on the right edg 


—%Inquiry Card No. 110— 





Apsco Products, Inc., P. O. Be 
840, Beverly Hills, Calit ot 
er Stack-Rack 
Pack”’ for maximum display in 
minimum space. Sturdy upper 
flap is prepunched for peg 
board display and bends flat to 
permit stacking in pyramid on 
shelves. Coupon on bottom o 


unit provides added sales fea 


rers a unique 


ture via nylon stocking offer 
calculated to save customer $1 
Apsco handling all details 


—Inquiry Card No. 112— 





Orradio Industries, Inc., Shan 
rock Circle Opelika, Ala has 
a new Irish tape package with a 
selling edge which enables 
customers to spot the product 
readily The new package has 
a vider edge and larger logo 
the brand name appearing on 
three sides. Gold circles ring an 
alternating green and white pat 
tern which forms the _ back 
ground for the copy. An ace 
tate window on the cover re 


veals the tape spac for cata 
loging the tape by date, sub 
ject, recording speed, time, and 
footage is on the back of the 


box 
—Inquiry Card No. 113— 





American Automatic Typewriter 
Co., 2323 N. Pulaski Rd., Chi 


cago 39, Ill has just published 
a 68-page booklet containing 60 
best sales letters The letters 
are examples of tested business 
letters proved to be eftective 
A free copy will be sent in re 
sponse to requests made on 


company letterhead 


—Inquiry Card No. 114— 


For More Information Use Inquiry Card Facing Page 74 
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S...CHURCHES 


ED-O- PRINT’'S 


ALL-NEW 
SKIP BUTTON ) P 


NON-SMUDGE 
RIBBON 


ADJUSTABLE GAGE 


REPEAT BUTTON 


QUICKLY REMOVABLE 
FEED TABLE 


RECEIVING 
HOPPER HOLDS 
35 FRAME 
ASSEMBLIES 


Hag - 129" 


PLUS FEDERAL 


LIFETIME METAL PLATES EXCISE TAX 


Ded. Ei-3. ES iele) ee di-i-fe] Bait .di. ic 


Wherever there is a need for repetitive writing of addresses 

and imprints, the all-new Speed-O-Print Automatic Addr: 
provides a time-saving, error-eliminating solution at except 

low cost. Impressions are clear, sharp and always accurate. Ma 
Taleh-m-le-Mee-t- leh malelele-M-t-laltci . payroll, inventory or other busine 
forms are prepared in a fraction of the time required for labor 
aT laleMmssl-)plelel-wue-WUhcolel-lélomma-ea Tile llale Mel Male)elelammm a-leicela’ 

for popular *'B’’ Style Frame-Plate. *E"’ or ‘‘'CB"’ Style Frame 
sil-Loualial-t-6-bU-lir-Lel(cMOlelelam-yel-let-1elee|-1am mel, Prelel-taa-1ell-lei-t-lelice-lelela 
plates provide economical revisions. Finished in baked beige 


; 


brown enamel with chrome trim. Blends with any office 
writer 
( 


a O-Prial corPoRAtion 


1801 . LARCHMONT AVE. e CHICAGO 13 
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IN LETTER, LEGAL 


r eady fi Or NC aie tae 


p22 


bigger “T.T. Sales. 


* 
i) TRANSFER TIME 
va That time when all enterprising dealers give “fling 
| g dealers | lin 


4 , and finding” devices and supplies intensive sales 
/ effort ts here! Now is the time to make the contacts, 
make the surveys of your customers’ requirements 
~. and above all make sure your inventory 

is ready for the heavy demand. GUSSCO dealers 
~ 
we b 
NS your stocks. Send your inventory order in NOW 
/ 4 
™ , ~- 


mo ~~ Gyide. 
eee 
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have definite competitive advantages because 
the whole GUSSCO “filing and finding 


line is designed for our dealers. Check 























~ _ 
Neat 
- 


( 





B®) 
¢ THE HANGING FOLDER 
: . WITH ADJUSTABLE METAL TAB 


Pat. Pending 


Now is the time to remind your customers that overloaded 
folders and dog-eared tabs are costly and no longer neces 
sary. Guide-O-folders hang. They glide back and forth on 
steel frames responding to the slightest pressure of the fin 
Metal tabs are adjustable to every filing position 











LETTERS 


— 
— 
~~ wv 


)-tolders fit into every fling system. They increase 
the speed and accuracy of filing and finding. Demonstrate 
them and you'll sell them 


Transfile 


STEEL FRONT FIBRE 
BOARD TRANSFER FILES 


Mad of high test fibre board, 
TRANSFILE Files are reinforced with 
steel so that all the weight is suy 
ported on steel. Drawers slide in and 
out with surprising ease. They can be 
stacked as high and wide as desired 
Shipped flat they fold together with 


out nuts, bolts or tools 


@) 


FLUSH FASTENER FOLDER . « 


BS 


With Disappearing Top 


A personal file, desk high. The Slix 

O-Matic top completely disappears 
it a slight push of the finger. It 
slides back into place with equal 
ease. Gray or green finish. Sturdy all 











steel construction. Mounted on roll- 
AACS ers. Equipped with 25 Guide-O 
( SSCO gives the dealer a rolders complete with adjustable 
- this long metal tabs and inserts. Also avail 
nts pular it Available on man able without the stand 
f ssboard folders 
rs 
FILING SUPPLIES 
GUSSCO the plete line 
mpetitive 
pric I yi‘ require 
JON nts in | filled from stock 


Ack for t plete GUSSCO 


le System wt Supply Co. 


335 CANAL STREET NEW YORK 13, N. Y. 
WEST COAST REPS. — GUSSCO SALES INC., 337 WINSTON ST., LOS ANGELES 13, CAL. 











New Catalogs 

















Reflector Hardware Corp., 1400 N 
25th Ave Melrose Park, Ill.—has 
issued a new Spacemaster catalog, No 
60-S. The company’s visual merchan 
dising equipment, including hundreds 
of mew items, 1s presented in this 
132-page booklet. Over 70 illus 
trations, equipment listings, mer 
chandising presentation applications 
and many new ideas for retai ut 
lets are incorporated in this catalog 
A complete selection of floor, wall 
over-counter and gondola-type met 
chandisers as well as other juip 
rit ] 


and sales aids are 


—Inquiry Card No. 121— 


ment 





| Murphy-Miller, Inc., Owensboro, Ky 


has just released a new catalog in 
troducing the company’s line of V.I.P 
| desks which feature ‘co-ordinated sty! 


ing for very important people.” Illus 
sks 


trated in the brochure are seven 

and four credenza combinations fit 
customers’ needs. Executive modular 
units afid reception area desks and 
pedestals are also shown. Price list is 


included, 
—Inquiry Card No. 126— 


FlexAngle Corp., 3760 Oakwood Ave 


Youngstown 1, Ohio—is offering an 
8-page bulletin covering applications 
for FlexAngle slotted angles and 
showing various assembly methods. It 
also gives packaging data and load 
tables. The bulletin describes the con 





pany’s mew cutter, swivel casters and 
shelf panels. Ask for Bulletin 
—tnquiry Card No. 129— 


For More 


68 














Stacor Equipment Co., 295 En t Penco Div Alan Wood Steel Co., 
St’ Newark 5. N. J.—has released a 200 Brower Av Oaks, Pa.—has pub 
new catalog about its Visionair¢ lished a bulletin (B-40) hich pre 
ibrary furniture. Illustrated are wood sents the n¢ Penco T line of bolt 
furniture and accessories made fre less steel shelving [he 8-page two 
Globe-W ernick aesizgns now pre color booklet describes an illustrates 
luced by Stacor. Included are 3 by six styles of the Thine open and - 
ard catalog cabinets, book display closed types plain and ledge shelvy 
racks, modular and standard shelving ing. It also covers companion equip 
book trucks, newspaper, magazine an ment such as drawer « units, ser- . 
lictionary stands, and other equit vice counters, tool storage racks, and 
ent shelving boxes A. 
—Inquiry Card No. 122— —Inquiry Card No. 123— Ms 
es 
“ 
Robert John Co., 202 S. Hutchinsor Barricks Mfg. Co., 134 W. 54th St ‘ " 
St Philadelphia Pa has ust Chicago 9, I] has publ 1 Catalo a 
issued Catalog No. 29 whi No. FT-118 devoted primarily to de ~~ 
rates more than 12,000 arrang ents scriptions and photogray of the : 
— oe © Ultra designs. This company’s folding tables. Both the de * 
approach relates furniture to chang re a 
in requirements of buseness an al luxe and standard budget-priced series hi 
} itecture Catalog features ex utive are included Aline f trucks for oa 
ind secretarial desks, credenzas, tables transporting tables and airs 1s also Ns 
ill units and file cases described ir tail i 
—dInquiry Card No. 124— —Inquiry Card No. 125— 2 
7, 
to 
= 
f 
Jayem Sales Corp., 31 Coffey St Yawman & Erbe Mfg. Co., Inc., 1015 ro 
Brooklyn 31, N. Y.—has published a Jay St., Rochester 3, N. ¥ has pub ‘ 
new six-color catalog and pricing lished a catalog titled “Modern Steel si 
schedule. Twenty-four pages of illus Office Furnitur Designed to be a 
trations present the company’s lin handbook on newest trends = and . 
space saver cabinets, personal fil in modes in office furniture 18-page 
tables. Also included are plastic lami booklet describes an trates the 
mate desks and coordinated chairs company's plete line of desks 
ind heavy-duty shelving. A line of credenzas, ex ve files irtitions 
iffice accessories are fully describe chairs, tables, bookcases and other 
is are all the products shown equipment. Suggestions on space-sav 
—Inquiry Card No. 127— ing and layout techni s also are 
include able t lers and 
branch off vell as at ab i 
aress 
—AInquiry Card No. 128— 
National Blank Book Co., Holyok« 
Mass.—has put out a folder, Ni ey 
308R, showing the company’s new 4 
line of binders to house bursted and WS 
inbursted data processing forms he ie 
products are illustrated id details % 3 
is to size, Capacity and price po 
iven. Company states that the lin a 
iffered is complete ne 


—Inquiry Card No. 130— . 


information Use Inquiry Card Facing Page 74 
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... the protection of a safe combined with 
the convenience of a file 


It's the Herring-Hall-Marvin Safe Record File, designed for the Class ‘C’’ Underwriters’ label. It is also available with the 
modern office. Actually, it is a fire resistive safe, carrying the Class ‘‘D"' label, at lower cost. 

Two, three and four-drawer models are available 
letter and legal sizes. Choice of three decorator colors, 
to harmonize with any modern office decor. Special 
finishes at small extra charge. 


NEW, EXCLUSIVE DRAWER SUSPENSION. Extra-heavy 
progressive ball-bearing and roller mechanism. Auto- 
matic boltwork with fingertip control 


CATALOG AND PRICES ON REQUEST 


HERRING -HALL*MARVIN SAFE COMPANY 


Hamilton, Ohio + BUILDERS OF THE U S. SILVER STORAGE VAULTS AT WEST POINT 
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Nos. 3558 - 35AW «+ 35AF 
Now Available in YELLOW 





| 





Duo-Tang pioneered the concept of built-in fasten- 
ers in loose-leaf covers, thus eliminating awkward, 
loose brads. Also created a most sensational variety 
of styles, colors and textures. 

Backed by national promotion, Duo-Tang has 
become the popular standard loose-leaf cover 
to use. Take advantage of exceptional features 
and sales possibilities of this parade of out- 


OSTANK 


Beauty You Can See 
... and Feel 
..and Sell! 





The Original Cover 
With Built-In Fasteners 








standing sellers. Stock the entire line and attract 
loyal consumer business. 

This prestige line of loose-leaf covers sells on sight, 
whether it be for catalog, price lists, sales manuals 
or elaborate presentations. There’s no question 
about it .. . DUO-TANG is the answer for distinc- 
tive loose-leaf covers. Write today for full details. 


® 


LEAF 


ELLINGSWORTH MFG. CO., 200S. Peoria Street, Chicago 7, Illinois 
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in Other Lands 








Business Efficiency 
Exposition Upcoming 


By S. E. Rhodes Lancashire Press Agency 


267-269-271 The Corn Exchange, Fennel Street, Manchester 4, England 


Information reaching me tends to support the view that the 
1959 Business Efficiency Exhibition will be the largest of its 
kind ever staged in Britain. Date scheduled for the opening is 
May 25 

Already a record number of firms have applied for stand 
space amounting to well in excess 
B. E. E., augmented by a further 3 
recent alterations to the hall hay 

A ballot for positions has yet to be held, but even if n 
further applications were received at tl xhibition oftice ot 
the Office Appliance Business Equipment Tr s Association 
before the date for this, it seems certain that at | 13 


companies will participate in the exhibiti 

This is the 50th year of Imy Typewriters, Ltd., Th 
year's annual report shows that pite strong competition 
business in recent months has improved. | time work has 
been restored but competition is severe, especi n the export 


markets 


See Collection of Typewriters 


Mention of Imperial Typewriters reminds me, too, that at the 
Leicester showroom visitors have had 


the opportunity of se 
ing a unique collection of historical typewriters side by side 
with the firm's latest Imperial standard machine, special put 
pose and portables. Three earlier machines seen in the dis 
play ‘were the Sholes and Glidden (1873), the Moya No. 1 
(1903) and the Maskelyne (1889), while the contemporary 
showroom itself proved a good setting for the display 
Competitions continue to be held in various parts of Britain 
and many enterprising retailers are taking the opportunity ot 
booking space. The Federation of Sussex Industries, Ltd., re 
cently staged an event at Brighton, and 50,000 invitations wer 
issued. A record number of visitors attende 
Mayfields (Typewriters), Ltd., had a very good display of 
equipment including a splendid selection of office furniture 
and accounting machines. A feature which created such pub 
lic interest was showing typewriters being reb 
At the Northamptonshire County Show, enterprising 


Northampton retailers, Chisholm, Billingham Co., Ltd., had 
a display of office equipment igned to interest the 
farmer. 

It is, of course, well-known that Impet [ypewriter Co 
has for long believed in employing agents and not dealing 
direct. 

This may appear to be at variance with the policy of cet 
tain other companies who ‘‘go direct’. Of course it has long 


been a bone of contention as to which method beats which 
direct or through a local agent. Arguments against the en 
ployment of an agent is that your own man looks after yout 
interests better. Arguments for t nt include the power 
ful one that he knows local peop 

Be all this as it may, in Britain at any rate, the “going 
direct” policy is not one which is automatically successful and 
the pattern of industry in the country is such that it lends itself 
to the employment of local agents in different parts of the 
country. 

Some manufacturers, I understand are finding that the “direct 
road” is not an altogether good and efforts to by-pass 
agents are not meeting with the s ss anticipated. Why is 
this? * 

Quite obviously the local agent s one tremendous, over 
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riding advantage, and it is this advantage which brings him 


the business every time, and will continue to do so: service 
Service counts for much in Britain and woe betide the manu 
tacturer who, going direct, thinks to effect a sale is the be 
all and end-all. He will find that service is wanted, too, and 


unless he is able to provide a fleet of mechanics to cover th 
country, is liable to find his firm and his products unpopular 

Over the years, the pattern of trad s developed to the 
point where a user expects, should anything go wrong, to be 
able to pick up his telephone and ask f i mechanic to come 
lown—and usually within the hour! Any system which in 
Ives long-distance calls, delay, or completing a form to 
send by post to the company’s head office is simply not 
Vanted 

And with the development of an increasing range of 
computers, accountancy and other aids, can one wonder that 


the demand for a local agent is going 


; 


rease What frn 
will spend a large sur ona business achine and in the event 


; 


of wanting § ViK nave to rely on sé cone OoOming trot iOng 


Obviously a il agent is the answer and it is interesting 
tu note that sor concerns which have thought the time had 
yne when ar nt was of value, have had to revise theit 


opinions 
[here was plenty of support for the tie-up between the 
[Typewriter Trades Federation and the British Post Office in 


the exhibiting of a poster to bring home to the public the in 


portan of addressing letters clearly. Of course from the 
point of view of the trade, the campaign to sell more port 


able typewriters which corresponded with the exhibiting of 


the poster windows was useful 
The firm of Sumner Jackson of Manchester (probably it 
would be more correct to say the ‘north of England’’ because 


the firm covers such a wide area these days) seems to be in 


the news again. Arthur S. Jackson, of course, is the im 
mediate past chairman of the T. T. F. and accordingly he 
vas only too willing to assist when it was decided to hold 
a press conference in his showrooms to publicize the poster 
for addressing letters clearly. 

But some people had eyes on the splendid array of port 
able typewriters which Sumner Jackson, Ltd., displayed 
because before the opening of the doors on the Monday 
morning to start the portable typewriter sales’ campaign 
they hurled bricks through the showroom windows over the 
week-end and made off with some of t latest models of 

achines 

With a somewhat philosophical sense of humor Mr 
Jackson remarked when he surveyed the broken glass and 
lamaged machines which were left Well, I suppose the 
stuff we sell must be good when they cannot wait 


to open! 


One Order Equals Week's Work 
A single order from Poland will abserb the whole of a 
week's output from one specialist department of the Dud 
ley (Worcestershire) factory of Joseph Gillott & Sons 
Ltd., the penmakers 
The ordet tor 50,000 drawing pens and 12,000 stencil 
utting instruments has been placed by a government 
controlled central buying organization in Warsaw 
For pen nibs, this is a very substantial order by any 


standard said Charles Owens, a Gillott director Three 
years ago we had our first post-war order from Poland. It 
vas small, but a larger order followed in 1957, and now 
this one calls for double the quantity of pens we sent last 
year 

Percy Jones (Twinlock) Ltd., has produced a leaflet 
pack, designed to hold a quantity the f s smaller 


stufter type leaflets, size 514 x 314 inches 

This pack takes up @ minimum of “space and keeps a 
counter free from an untidy pile of leaflets scattered around 
It is free on request 

[his is an idea which many other firms may well adopt 
The pack looks good and carries an invitation to a customer 


to “please take one 


bend 
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And no wonder! What a deal he’s got for 
you! It’s your opportunity to set up a 
complete Stapling Department...com- 
pact and compelling...all at no extra cost 
to you. In one great combination, you get 
enough merchandise to stock the depart- 
ment plus this beautifully-finished wood 
cabinet. Greatest part of it all is this: 
you get the merchandise at your lowest 
discount... you get the cabinet absolutely 
free! 
Won't you help us bury the President 
in orders. You'll profit, too, with your 
own Stapling department and increased 
sales. Write today for complete details 
and prices. 


rk 





Have you seen it? 
The new Swingline 


+99 stapler for home 






and office use. Avail- 
able in 5 attractive 


coiors Retail $ 
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—PRESIDENT. © 
| See 


~ HIS NECK 
IN ORDERS 





Just look at the special features this self- 
selling cabinet has: 

® Illuminated, back-lighted plastic sign 
carrying your own store name. 

"Front or back-opening storage shelves 
so you can place the cabinet anywhere! 


® Self-dispensing staple chute for Speed- 
point staples. 


® Test areas for staplers and staple guns. 
# Special slot for test paper. 


® Individual “good housekeeping” slotted 
shelves for merchandise with descriptive 
copy under each machine. 


= Easy-to-change plastic strip for prices. 





Long Island City 1, New York 


In Canada: Saxon Office Equipment, Ltd., 156 Evans Avenue, Toronto 14, Conada 
World's Largest Manufacturer of Staplers for Home and Office 
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Industry News 








Pencil Week Dates 
Set February 23- 28 


started last year by tl i P 


Pencil Week, 


facturers Association to call attention ¢t the wi 


lead pencil as the nation’s pr y writing toc 
observed again in 1959 during t week of Feb 
it was announced by Clyde Nissen, 
dent. 

Banner & Greif, New York 
industry's year-round public relations activiti 
retained again to promote Pencil W k 

“Pencils Do More Jobs Better 
which the Pencil Week progra hase 

Marketing and sales for retailers of | 
provided. These will 
radio and television 
display pieces, 
a dealer publicity kit and simila terials 

The program is expected t nlist the co-op 
Stationers, college 
print supply 
stores and supermarkets 

Individual manufacturers 
advertising space in newspapers, trade papers 
to promote the week 

A window and in-store displ 
part of the yuntry 


Streamers for wit WS Ors an 


houses, chain at vari 


f 


entries from 
repeated. 


every 


school, factory, art and hobb 


Associated Acquires Ramsay Companies 


As lated Statione 
Chicago, and Watson Ramsay, Jr., Pre 
The Ramsay Supply Companies ted in the 
Florida jointly announced that Associat 
the Ramsay companies 

Associated Stationers Supply Company, In 
a wholesaler of stationery and 
dealers throughout the Middle West. TI Rat 


O: Gressens, 
Co., Inc., 


president of 


panies also are office supply wholesalers serving 


and adjacent states. They operat warehouses in 
ville, Tampa and Miami, Fla. These comy 
tinue as wholesalers in this territ 

This acquisition by Asso 
vide improved for ret lealers in 
area, says Mr. Gressens 


services 


Steelcase 
Angeles 
Co. 


gathering n Le 
hosted by WHunting-Robert 
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include tf spaper ad tisin 


annour! nt ounte!r ind 


book stores irt material leal 


Li 


. | 
aids ( ers ¢ pencils 


Hundreds of dealers devoted entire window 
the wide variety of wood-cased lea pencils for offi 


Mar 


it 


Shulman Establishes Sales agony 





Resignin is eneral sales anaver t Autos Co 
Sol Shulman announced the establishment of new 
idwestern organization, Highland As lates, for ni 
rs’ sales and merchandising 
Mr. Shulman cites his belief that 
there is a nee t intellig rei 
tive sales effort and promotional suf 
port for the dealers and wholesalers 
in the stationery industry. With the 
establishment of Highland Associates 
we hope to pre I our ust Ss 
and our principals with extra 
rchandising support. We ep 
resent top quality lines, sell this el 
Mnandise to the Stationery trade anc 
provide the help for moving thes 
goods to tl i nd to t n 
Pri ciation with Autopoint, M Shulman 
Was pen nave f Jul Mi ten [ | ins 
Helene (¢ 
Addres Ts Organization is H id A tes 
N Micl 4 Ch iu¢ Ill | ) D 
Sl +5 


LOS ANGELES 


H g-Roberts Ce West ¢ sentat 
Ste S | host to son St iS¢ 
and sales } nnel at world renov Disneylan 
Ck t 

\ | S ro all s n l 

pr tw lay ecting ned \ 
a happy bination of business and | sure. Many 

already b st s li \ 
tre i roti nrst I 
hasis cts tor wes kK if 

Friday | iS spark DY i 

Bornstein t mory trainin xpert, and | 
t was Alan Carney, stag in 
nt 

Sa ncl 1 a Dus 

i » Fullerton, Cali i] 
Hunting-Robert . vrooms 
Angeles. A | luncheon climay Saturday s 

Special Grand Rapids guests of Ed Hunting 

Roberts included Craig Welch, direct f Ste 
cturing, an Bob Pew, manag t 
Steelcas lesk plant. All meeting 


assist 


Fretwell, 


esigzn staf 


Curly 


will 
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QUICK SERVICE ame APPLIANCES 


INQUIRY CARDS* ‘icc: ask the manutacturers, indicated by the key 


numbers | hove circled, to send further information 
without delay. 


This service is restricted to dealers and whole- 
salers in the office equipment and supply field. 


)A's 











Accessories of the Month 





All accessories illustrated and described in ACCESSORIES OF THE MONTH 

this issue in the section carry key numbers ] ! 2 3 . 5 & 7 © 9 10 1 12 132 14 16 
to 15 duplicated on the card at the right. If NEW PRODUCTS 

you are interested in an item or several items, 16 17 18 19 20 28 22 23 24 25 26 27 28 29 30 
simply circle the corresponding key numbers | 38 32 33 34 35 36 37 38 39 40 41 42 43 44 45 
on the card and mail at once. Your inquiry ! Sanasunanenneeue 
will be forwarded to the supplier immediately. | TRASK RKhBeaawe 


New Products | $ALES STIMULATORS 


| $01 102 103 104 «105 $106 «107 «108 «109 «110 
To obtain more information ebout any of the / T1123 014 16 16 OMT ote oe 420 
new products in this issue which carry the NEW CATALOGS 
key numbers 16 to 90, simply ore 7 | 121 122—«423 124125812627 t2e 128130 
responding key numbers on the card at the 131 132 «133 134136136 137138139140 
right and mail at once. Your Inquiry will be 


it t delay. 
forwarded without delay jo 7959 Issue of OFFICE APPLIANCES, 


oid after March 1, 1959 





Sales Stimulators 


To obtain more information about any of the : eee 
manufacturers’ sales aids described In this . 
issue, circle the key numbers on the card at ae 
right which correspond to the numbers as- Company 
Bosines: 
Gry 














signed to the Sales Stimulators. Mail the card 
promptly. 





New Catalogs 
To obtain copies of recent catalogs or price 























lists described in this issue, circle the key z § | j M4 
numbers on the card at right which corre- ° | 3 | 
spond to the numbers assigned to the New SC f a0 Oy 
Catalogs. These requests will be promptly | 33) 
forwarded to the manufacturers. 2 5 | 
: a 
| | io 
*This service is restricted to dealers and whole- | Ose 0 0 O @) g 
iolers in the office equipment and supply field 2 3 -e ~” 
3 : Es a 
CO of -nw 6 
» “ mt 
The handy subscription card at 8 ne 3 3 r 
the right is enclosed here for ? g ie > 
your convenience. Use it to @ ce v 
. 
~ enter or renew your own sub- H 53 a 
zy scription, or tear it out and 8 9 Be =n e = . 
give to a friend, salesman or rs - uh On > 
employe active in the retoll 2 z 8 3 3 3 z 
office stationery, machine, or ; H 3 273320 . 
furniture business. | zy = = = mi ° 
Either way you will be helping 2 ; 9 > > > - 
OA to be of greater service to ez 8 2 
the industry. : H ; > s s s 
2. i 
o 
ad Sunn f] 
ry i in 




















—1/59 




















“ 
= 
Se 
Péevives 
aW Ee 
~ ofS e 
$SVY arts 
£5 egos 
oqlt 3 
O's ov § 
ss 732s2 
“HoL2ESaant 
oe 
































syouryy, “9 o6n2;45 




















‘PAIg UOSy#POF 41SEM OOD 




















SJINVIIddVY 331440 


























Aq pind eg jim eBbpjsog 















































Ses4g POUT YU] PeleW fi Avrossere;yy Guimsg SBoysog oR 


GQuv> Aldau SssInisng 














sjoun) “9 o6n2;45 
‘PAIg “uos»xpor Ise 009 
SIDNVIIddW 331440 


Aq pind oq yim eBpysog 








Ses24g POLIHT 4 Peyew §) Asossere_, Gusmyg eBogsog OR 


Guvo Aldaiu SSInisng 











“TH ‘OovVoIND TH ‘oov>IHD 
CLES “ON tpureg CLE6 ON semeseg 


SSVI isu 











! 
1 
1 
t 
! 
' 
! 








AT ONE AND THE SAME TIME 
contemporary styling 


traditional comfort...by Gunlocke 


Se SP EEO Ere —~ 


P. S. to dealers: 
Sell contemporary design 
with old fashioned comfort 


CONTEMPORARY 


oe ie2 ti. 
ye 

, —_ 
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Copr. 1959 by . 
W.H. GUNLOCKE CHAIR COMPANY, wake. ta 
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Letters forcement will imple and practical, N 


ne statute t interpreted rather than 
n s the federal law 
Continued from Page 15 fusing § leg existing toda l 
st ind ft liar nonsignel 
more nonsigners were immut ae , irds to the pul 
cisions invalidating the nonsig I s se 
Acts. Today Fair Trade laws , 1 Paw it 
District of Columbia. In 1 : 1a : 1¢ proposa 
That leaves 29 states in which msibility | 
to both signers and nonsign © no 
The eftect on small busin | fice Of 
e. ( 


typified by this example 
In 1951 after the Schwes 


broke out in New York City. | VU ion ma f 
lation of warranty cards re : Ur « petition 
Corp £ § Drand put I 

The percentage of Mixn tit i product 
in New York City during tl " f ling ti ot national stat 
price war was as follows: M ( Broth nandfu i nt houses or predat 
Bloomingdale Brothers 4%, W rs [he total of ents n. He needs 
these amounted to 4.4% of t M ist t ill retailers to g 
New York City during the ¢ bef va Ch isonable cost. T! 
balance of the business was th i f th all of the 
Sunbeam retailers, large and n N ibution network. S 
York City. tended, ther 

During the ten-week pr ntag ’ 
changed as follows: Macy's Brot 
Bloomingdale Brothers 
to participate in the pri vat nopoly wall 
campaign, these three tailir n the own ! 
74.1% otf the market, with M = Wee TOK to protect his own 
from 3.3% to 56.2% It is fortun ndeed that the 

The data is from tl ( R H i t 1 benefit under a 

: ] ind ft tacturer by prot l 


Macy (10-27-51) Civil 
What happened to M ' healthy netit 





brand name or trad il 
stabilization legislation. W! t ntrol ar 
New York City when a 
wholesale ost in hapy \ | ih 
small wonder that in th ) S tate o ler 
the U. S. Senate Small B first on 
ment It was estimat ! t Cong 
105,000 small retailers in ational stat 
forced into bankrupt 1 t i k 
six months 

If you say How w t that truth ( 
how would y ike to gi 1on S 
ing a nationally vertis t { [ ill Dusine \ 

\ « 
up to 55 1/4 fro ist 
‘ I 


Scrantoms Book & Stat 
Art King at Ward's. Bost \4 


From our OWN expec! 


Facit, Inc. Opens Branch 
Office in Evanston, Ill. 


writers of one brand at 
A discount hous 


$5.00 over our cost Ww 


’ . 
A New Nationa! Law t f § 
There a present ng 
events an yuttress | } 
law States wac 
[here wv : 
sweeping nd Dp par s 
problems. These propos I est G. Harboe, 
sent a careful and ist 
justification of Fa l t 
It is important that reased 
and the McGuire Acts s Mr. H 
Fair Trade Legislative A s it! 
Both the Miller-Tydings A \f \ ¢ it hand. he 
enacted by Congress, w ic 
operation only if the st ss sect Q 
tenance by a Fair Trad ; . s windows 
. < Tag ’ ‘ stock: : 


The new proposals to 
will establish Fair Trade on yas I t it of s 


a law will mean that it v a" =a ; 
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This is 
the secret 


to low-cost 


installation 


NE 


PARTITIONS 





H-0-N 





CHEAPER TO BUY—EASIER TO ERECT—PROFITABLE TO SELL 
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ALL WOOD CONSTRUCTION: Durably constructed of tempered hard- 


ra ano seiect «iin-arieco iumber. Th Ss marTeria! Nés souNG 4@DsorprTion quai- 


d 

reduces noise. The cost is less than other methods — even less than a 

i as ‘are. 

t-yourselt Complete interchangeability to meet changes in of- 
se 


DIMENSIONS: Each section measures 72'' high with 4° mop clearance; 


36"' wide. ns are made to necessary size to Till out wall re- 


WIDE COLOR SELECTION: Nine different finishes: or a prime coat. 


nm Of ear giass: TransiuCent giass; peq pDoard; or open. rresenrs 


For additional information, write: 





THE )/H-oON( co. 


OFFICE EQUIPMENT 





MUSCATINE, IOWA 
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Wells Chair Announces Two Winners 


Gunvir Industries , 

















B. McMillan of the C. B. McMi ( Ok 
City, Okla J. E. Hebert of Rand: Desk Cx ( 
Open New Showrooms ti oie ee ee te 4 
CHICAGO 
Hal Johnsen and Virginia Wiesner 
November 19 for what they 
plete manufacturers’ show roo M 
Dealers, manufacturers 
large number visited the nm t 4 St S 
where space for display i that f 
435 N. State St 
Here, are displayed the Meilink Safe ¢ 
Haskell, Inc., Ajusto Equipment ¢ S S ( 
the four equipment manufa Mr. J C. B. McMillen J. E. Hebert 
sen and Miss Wiesner 
In attendance for the open nd buffet Chet rg ising the recent NSOEA ae 
Penske of Meilink, S. K. “Bud” Haskell of Haskell, In : = v Padi wits ; Check fOf 9 andi 
Glen Bortner of Ajusto and Seymour Golden Stylex ween Crewe trom © 
This is the third move in Gur Industries 
each time to larger space for tl modation of dealers Lud Pollak Starts Leasing Company 
and dealers’ salesmen who in 
of the manufacturers. Space POCATELLO, IDA 
large equipment including vault Lud Pollak old his controlling stock in Itex of that 
Territory served includes | W ty and n oting his full ti t iMag 
w ent ri Statewide Leasing Co 
? West Cent P.O. Box 765, Poca 
Earl Story’s Son Enters Business tello, Id 
My } quite simplk M: 
Earl Story, pre t r (ot Pollak tells Orrick APPLIANCES. “First 
Wright, Ir I fr, i ind | sent f all, | to sit in a rock 
Over! District NSOEA [ I leasing work will 
annout that Buddy Story, —_- with 30 to 40 
ha [ Yor 
Budd t if f N 
I >t ‘ \ Mr. Pollak, “My plan 
en the financin Lud Pollak 
Ol We deal only in n 
Wl appliances. W f tak 
vill and so p1 
Buddy Story In g tl uste 
ness ood will t 
Buddy also has a bride. H S in th 
Miss Donna Stovall, also a t — P 
they now reside in Tyler sweety 
Chen 
erorat 
Cantrall Joins Kriloffice, Inc. Branch beget 
George Cantrall, wh: : . proht 
with Kriloftice, In of ¢ Mr. | ut from I 
more than 15 years as Sn 
agent of a large concern M It - 
Ill.. has joined Krilofti y 
of its Quad-Cities branch 
Mr. Cantrall is now Wins Eastern OMDA Regional Trip 
oftice needs of Krilofti 
the Moline, Rock Island, | M W. C. McClenathan, McClenathan | t ] D 
Ill., and Davenport, Iowa N. Mrs. McClenathan won | t CG 
Geo. Cantrall = —— letter \ Got M 
NOMDA |! 1 Regional M 
D s letter wa Wallace Fisher, 
H. J. LaGoe Buys Out Partner OFFICE APPLIANCES; George Tice, ( r-M 
Charles Krause, NOMDA 
SIN ¢ MICH ' “— re 
Capitol Office Supply ¢ m4 , ; n en wpb : ssful Sam 
been purchased by Herbert J. LaGoe. H si 
terest of John L. Miller f ! M La( 
announced that the tra 
continued by the establishn 
Excuse Us Please — 
O’Reilly’s Moves to New Store In the D r issue it was report Dick Selby 
FOR VAYNE, IND n i ative 1 
Tom O'Reilly of O'Reill Supt ( } t I Desk ( It wa : 
that on October 15 his ly with | Marble « ( 
store at 2525 W. Wasl M S presentin 
Desk (¢ 


parking is availabl 
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a : For complete informationand prices on these new stylings, write or wire 
teas" —a ‘ bau 
V Johnson Chair Company 7109 Merchandise Mart Chicago 54, Illinois 
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Promotion 
Helps Sell 
Carbon 
Paper 


A View of Gill’s commercial stationery department featuring 


3 


the colorful 





pennants 


and display of Webster carbon paper. Also pictured is the portable typewriter awarded 


to the winner. 


PORTLAND, ORI 


@ CARBON PAPER is usually not a gla 


item in Sta 


tionery stores, sold mainly by phone calls or during salesmen’s 
calls on offices. Here in Portland, however, the J. K. Gill Co 
found successful selling in the of F. S. Webster Co. that 
a promotion be tried to determine if customers would drop in 


at the store to participate in a carbon paper contest 


A display was set up in Gill's commercial 
of Webster's Durametric carbon 


Stationery depart 


showing three sheets 


ment 
which had been used nm number of times. (¢ 
ballot wi 


an unknov ustom 


ers were asked to guess by filling in a | was also 
signed by one of Gill's « 
Durametric carbon and a portable typewriter was offered as 
the grand prize 

In an eight-day 
people came in to cast ballots. Twenty-eight people purchas« 
a $5.00 box of Durametri bon and everyone 
customers alike, t 


featured 


run satu iy throug! saturday 1,198 


learned about Dut tric q 
Ten people made the gu f 32 times 
ing was held to determine tl ltima 
tion prize of a ballpoint pen s off 
ners. Prizes were also award umong tl i 

The winner, Thomas M 
drawing but he teiephoned to determine his standings 


tion th 
Culbertson, was not pre 


Office Service Firm Opens in Decatur 
DECATUR 


¢ 


Four Contestants in Gill‘s Durametric ca 
ughtfully fill in their ballot 


rbon paper 








Sam J. Scardello and 
the Allied Office Servi 
Allied Letter Service 
Dearth. 

In addition to 
and machines the new 
graphing, multigraphing, 
addressing, mailing and p 


Allied will be 





the sal 








Cook's Typewriter Ex 
Escondido, Calif., 
3028 Beverly Blvd., 
and service dealers 


nav 





itm wv 


the fran 


for the Gestetner Duplicat 


Scribe Appoints Dealerships 


and Sc: 


Scribe magnetic tape dictatior 





Rademacher have open 
N. Main St 






Joe E. 






Ruth 







furniture 






yr ( 


# 


Paes By, 
tg. ey 
a % 


Harold Gill, chairman of the board of J. K. Gill Co., con- 
ducts the drawing which determined the winner among the 





Kalmia St 


of Los Angeles 


1 appoint exclusive sales 10 tying contestants in Gill’s Durametric carbon paper 
w line lly automati promotion. The winner, Thomas M. Culbertson, was not 
1 equif 1 present 
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(ze), QUINTUPLETS 


(MULTI DESK TRAYS) 


lle Born October 8, 1958 
Se Healthy and growing fast 





Each Quin is a complete outfit 













and has grown up in 4 colors 





Dark Green, Silver Gray, 
NU-Tan and NU-Green 


Letter and 





Cap Sizes 


# BUILD-UP 
SINGLE TRAYS 


(STANDARD LETTER TRAYS) 


Born October 8, 1928 
Grown up and still multiplying 





Each single tray may grow to any number 


of trays high using outside Building Posts 


Beautifully finished in Dark Green, 
Silver Gray, NU-Tan and NU-Green 








Letter and 


Cap Sizes 


We, 








Vis Manufacturing Company, 


5 the 


a Monroe, Michigan 


vas not 
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of the new 
in New York City 


Business Show Booth. told customers the story 


firm, Klug & Co., which 


Young Company Stresses 


opened in June 


Service to Customer 


A pan t stress 


Itk New kK é 
Edward Klug 
go out into the busin 
For the past six mont 

ofters free consultation 

signing, and color rend beer cat at 54 W 
2ist St. in New York Cit a comp! 
line of office furnitur f t turing Jas] 
Office Furniture, Stur ( ( D n | niqu 


American Drapery C f nt Anthonsen 
& Kimmel t 

The firm 
Show to 


' 


manut 


participat t t Nat B 


acquaint the 


Brunswick Opens New Factory 


KALAMAZOO, MICH 


The most od 
world was Opened |! J lL, B : L 
Balke-Collender Co i t te ¢ ' n 
plant 
B. E. 


Bensinger, pt t Brut . 


facturer of bowlin fi tt 
ceremonies. H noted t t | f ted 5 
million in remodelin plant to t t 
specific needs of th t tribution of 
school equipment divisi 

Brunswick purchased t t t t $4 
facility earlier this yeat CBS-Hyt Division. ¢ 
325.000 square feet of torv 1 nut t 
administrative spa t t Q t 
company's total man 
3M Reports Increases in Earnings 

Common stock « F 415 | to 
cents per share, wet t by Minnesota. Mining & 
Manufacturing Co. f t thi t » en 
September 30, compat th $9,7 8 nts p 


share, for the same p 





Associated Develops New 
Window Display Help 


fu strengthen relationshiy t any itstanding 
rs, As iated Stationers Supply Co., In Chicago, 


nas dev f ind oftered another | 


Due to t iny inquiries from various dealers for dis 
play guidan Jim Rice, display director of Associated Sta 
tioners Supply ¢ and Horder’s Stationery Stores, In on 

loped a monthly ow display s 
ilat in im cost to the in deal 

Follow: briet summa! t the prog n 


W eck I to the scheduled V1 instaliation As 


lated piay division creates ana utes a odel WIin- 
ow If rimental display department. This is where 
opinions are formed as to what seasonal rchandise should 
be displayed, what materials and props are to b« 1 in of 
to provide the maximum in col balan sig and 
ye-apf in the window display 
Upon pletion the model window is photo 
Thereafter, t separate mailings are forthcos 
Mailing No. 1—Four weeks prior to the scheduled win 
low installation the dealer receives a Window For aster 
Broch h acquaints him in detail as to what the pro 
tion will nsist of, what merchandi is need tor win- 


stock, what materials and signs 


w and back-up sy 
forth. Also includ in the br re is a 


coming, and s¢ 
8 x 10-inch black and white phot iph of the 1 | win 
low and tailed, drawn installation instruction 

Mailing No. 2—Two weeks prior to the scheduled win 
low installation the dealer receives shipment of the finished 


ist kit. Included in the packa the f and back 
round pape descriptive signs, and so fortl erything 
that is n iry for following up the photo and installation 
nstructions on how to install an eye-appeal win 

Many favorable comments have | f ceived f n dealers 
participating in this newly-created window servi Che pro 


gram has reached out to dealers in New Mexico, Minnesota, 


Florid iho and other states 
Any not presently subscribing to this ndow serv 
in gain information by writin Associat Stationers 
Supply ¢ I 229 S. Jefterson St., Chicage I Atten 


Display Service D I 


Underwood Corp. Develops Publicity Kit 
For Use of Branches in Add-Mate Sales 





} t , ‘ 
( ot i t Tt S 
1 
S leases fe I s 
tt ; ] 
itten » § ! . 
) ror the women rt s pag 
+ wh yran the 
l i photogtay I 
Ula news pak n> 








distinguished (Milwaukee chairs 
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Olivetti offers its portable dealers a product line 
as distinctive and unique as your own handwriting. 

And there are further Olivetti advantages: 

1) Full profit opportunities on every sale, 
for the dealer. (2) Full value for the customer. 

3) Powerful advertising support. Write to find out 
how you can become an Authorized Dealer. 
Portable Division, Olivetti Sales Corporation, 

375 Park Avenue, New York 22, N.Y. 





olivetti 
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oleman’s Remains Down Town, 


Exterior 
Office Supply 
posing facade 


WICHITA, KAN 


WICHITA, in the rich and growing area of south central 
Kansas and north central Oklahoma, is the key city in that 
oil, airplane and cattle producing empire. In keeping with 
its imcreasing importance, Coleman Offi Supply Co., has 
remodeled to remain downtown in the rt of the financial 
district at 122-124-126 N. Market St 

An imposing steel facade of sil imi in black sets 
of the store which has thro its business virtues drew 
strength to stand against drout epressions and two wars 

At noon on October 21 it fticials, business leaders 
and long-time friends gath the Coleman store where 
Gene Smith, Wichita’s director of public works, cut the rib 
bon beginning the open house. Representatives from manu 
facturers were present to assist t ina nt in handling 
the crowds of customers and frien h to view the 
beautiful new store. Other stationery a ffice furniture 
dealers called to pay their resp ted competitor 

The main floor of the sto: is been rranged to dis 
play the supply items and offi in best advantage 
A wide-open stairway lead floor where are 
located the groupings of oft litul ) harmony with 
floor coverings, draperies and 

The grand opening was iys to pré 
vide ample time to give ne ry | ttention to the 
visitors who came in 5] paper advertis 
ments and special invitation 

Newspapers were helpt n b ing up tl interest 
both before and during t rat Local tele 
vision stations had mobil ind used the 
pictures as part of the new ts. I omment wa 
given on the local radio stati new 

Apparently, Wichita is appr ilmost 5O years 
of good business relations wit ( n Off Supply 


Furnishings Center Office 
detail is present in Coleman O 
play of furniture, carpeting, drapes 


plete office settings hel; 


down to the 


ffice Supply second-floor dis 


ma accessories Ce m 


smallest 


emodels with Faith in City 


yf 
Ci 


remodeled C 


store Note ion, 
MAX KEATING 


yG 





Co. and for the many years of civ! ffort contributed by 
Frank Coleman, the owner. He as ity com 
missioner and two terms as mayor. A son, Jack Coleman 
has been active in many community efforts. He has served 
District 8 NSOEA for a number of ye and is zg rnor of 
the area for 1958-59 

Did Coleman consider a completely new location outside 
the downtown area when planning its remodeling 

aN lidn't give it a thought,’ Frank Coleman We 
Vant t - the center otf Wichit: liv This are area 

st b 1intained, and we want t tinue part of 
it 

Mr. Ce in is confident that Wichita’s future is bright 
He ass¢ 

Why shouldn't it be The t rces tor growth are so 
numerous. We still have the sound onomic background 
of agricult along with our ilthy manufacturing 
eTOWTI 

Jack Coleman is credited witl inding tl recent 
xpansion of the office supply pany. He has been with 
the business 10 years and now is an istant manager and 
sales inager. Brother Bill Coleman, assistant manager, has 
been with tl hrm 45 years 





taken 


Office Supplies Section View of the main floor 


from the stairway to the furniture department. Owner Frank 
leman at left center, facing the camera, with his back 
t tne partition 


OA-1/5 


. 


ee 








OA— 











man 
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REPUBLIC “PACKAGED” ee 


Fast turnover, big profits . ¢. 

every business is a prospect! sedis 
“Packaged” Lockers are shipped three 
to a carton—no inventory problems, 
no warehouse worries. Each carton 
contains three complete single-tier 
lockers for arrangement in one 
group. The package includes doors 
in frame with standard six-inch legs, 
components, bolts, nuts, and socket 
wrench for assembling. The cartons 
of three lockers are easy to handle, 
easy to deliver, Call your Republic- 
Berger representative today! 





1S A PROSPECT FOR 


REPUBLIC Steel Office Equipment 





REPUBLIC STORAGE CABINETS 


Here are double-duty, double-door 
storage and wardrobe facilities that 
will increase your profits per sales 
call. Republic’s Steel Storage and 
Wardrobe Cabinets are heavy-duty 
steel construction. Vertical divider 
and adjustable shelves serve the 
double purpose of wardrobe and 
supply cabinet. Ideal for small office, 
personal use. Ideally suited for storage 
of supplies and clothing. Make every 
sales call count. Sell the full Republic 
line for full-line profits. 


SEE YOUR REPUBLIC REPRESENTATIVE— 
OR SEND COUPON TODAY 


REPUBLIC STEEL 


BERGER DIVISION 


tt Canton 5, Ohio 


a in 


og 


REPUBLIC STEEL CORPORATION 
BERGER DIVISION 

DEPT. C-6333-R 

1058 BELDEN AVENUE - CANTON 5, OHIO 


Please send the following information: 

0 Republic “Packaged” Lockers 

© Republic Storage and Wardrobe Cabinets 
0 Available Dealerships 











OO Title 
Firm 

Address bes 

City Zone State 
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IMPOSING FACADE AND DISPLAY AT UNDERWOOD CORP.’S NEW OFFICES IN CHICAGO 


Underwood Corp. Opens 
New Chicago Offices 


November 13 Underwood ¢ t writer ribbor 
that stretched across th 
South Michigan Ave 


Frank E. Beane, president t b 
Underwood, assisted by ¢ Dan Ryan, a Ross 
J. Beatty, President of tl M gan A As fH 


cially opened the sales an 
ing 16 states, including the ¢ 

Underwood has spent hall 1Or . n ti rou 
story air-conditioned buildir part M r Dal 
South Loop developn ent pt 

Featured is a modern first f for Under 
wood Ss new produ t las tv} t 1din 


and accounting machin 


cessing systems * ate 


















Underwood's midwestert R. T. Pratt . : , 
CI ' , ; » Rie ; Ribbon-Cutting Ceremony (using a gold typewriter ribbon) 
ucago branch mana g s, Shepherd é , ‘ 
" hepnerc fficially opens Underwood Corp. building at 816 S. Mich- 
ager is R. A. Moore : A P 
at , igan Ave Chicago. Participating are eft to right) Frank 
The company formerly H ’ S Waba . : me : . 
Und 1 ¢ M , E. Beane, Underwood president and chairman; R Beatty, 
nderwoo orp n t i in AY P 
: : tee A president of Michigan Ave. Association, and Dan Ryan, 
oO upies 43.000 l t f t t t ~ 
CCU sq president Pe k County Board of mmissioner 
building. The structure » 
terior masonry walls = 
work are new automat t il troning st Cash ae age erg . 
cal treatment, and an int t k i ! eo tfaca Letter riting eek indows 
of the building was rep! n glass-t i Abouf § in cash awards h: n distributed to 19 
honeycomb curtain wall tail st nd to a display director for win isplays 
Explaining his plans to } t nto t a best t annual Letter Writir W eek petition 
ership of the con petits f i t ident pons i t Pap r Station y & Tablet Manutacturers 
Beane described the prin ft panv’'s ta Associat 958 National Lett \'ritine Week, Octo- 
ization program begun last f t that the off per > & ponsored by 31 spondence paf manu 
equipment industry woul f t fast Da thar fact ynsidered to be t t extensi ICCESS- 
other segments of the f | f Db t is ilint irs Of the pro 
deferred purchase industry Pi t to stores in five cates lepartment stores 
He also announced that | b tatu iety chains, drug stores, and gift, book and 
or will be made in the com; nt f typewriters specialt | [op prize in ea t ry is $ 
adding machines, electror ) ness mput ind dat An extra award, of $50., went to t individu responsi 
processing equipment. He | ted that t offi equip Die f t vindow lisplay : best reflect t skill 
ment industry would mak t 1 both sales an tist techniques of the display profession, T special 
profits in 1959 i st sented to Miss Jerri Siwek, ; rtising man I 
. . - se t! 
ig of Kustler’s, Denver, Col r} vindow h won lesk ¢ 
des 
is a tor Miss Siwek pla hrst in t tationery —" 
Rid with 
, g 
Joins Stewart Office Supply Co. S in Wika Bteletnn weet ta BS Crocker, Gi order; 
DALLAS, TEX i 10, Calit.. window designed by Bruce Rogers; and third Proje 
Joseph W. Toomey | t Stewart Off Supply to Schwab r-Frey Co., San | signed 
Co. as furniture interi tor t nsultant y John H. Potasz 
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OXFORD PENDAFLEX® 


Follow-up Folder 
... With NEW full-width sliding-signal tab! 








Use them in any Oxford Pendaflexer—desk top, desk side or 
desk drawer file as well as in standard filing cabinets equipped 
with Pendaflex frames. Ideal for follow-up on purchase 
orders, correspondence, sales prospects, insurance policies, 
projects, production control, equipment service, etc. 
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Now an Oxford Pendaflex Folder with a new, full-width, 
sliding-signal tab brings peak efficiency to follow-up filing! 

Tab on 45°slant gives eye-angle reading while the Pendaflex 
Sliding Folder provides finger-tip access to contents. Months 
and days are always in perfect line for quick scanning 
because Pendaflex folders can’t shift sideways. There’s no 
accidental movement of signals and no overlap to interfere 
with November and December date signaling. Tab may be 
attached to either front or back flap. 

Tabs may be purchased separately for use on any Pendaflex 
folder. 

Oxford Filing Supply Co., Inc. 
9-12 Clinton Road, Garden City, New York 


4 Osi rad 
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HELP FOR DEALERS 





Manufacturers of 
Portables Boost 
Typing for ‘Kids 


Broadening of the market for portables through encourag 


learning of typewriting by has been 


youngsters 


ing the 


spurred by at least two of th anufacturers, Smith-Corona 
Marchant Inc. and Royal McBee Corp 

Both companies have reached into tl olleges for expert 

i 1 research 


guidance of their programs and hav 


leading: to educational accey 


For example Dr. John L. R f the University of Nortl 
Dakota after an eight-week experiment for 24 third and 
fourth graders reported that typin ncourages the young 
ster’s creative expression, social learning and enables them 
to write more accurately and legibly at a rate three times 
faster than longhand. Dr. Rov ynducted the learning ex 
periment under a researc! rant from Smith-Corona Mat 


chant Inc. 


Use Piano-Playing Stroke 


touch 


Dr. Rowe's thesis was t n can learn to 
type on electric portables s by Smith-Corona Marchant 
Inc. with the same stroke used in playing the piano. TI 
aptitude of the youngsters for typing, plus their progress in 


learning, now provides suff! 


typewriting in the early elementary gt 


Rowe. 

A major research prog to explore the use of the typ 
writer as an aid to basic | ning among fourth and fifth 
grade children was announ by tl universities an 


Royal McBee Corp., whi 


1¢es. 
The research is being conauct Dy th Boston University 
School of Education, Columbia University Teachers College 


and the College of Education of the University of Illinois 


Plans announced by the ut sities provide mainly f« 
regular classes to be equipp vith portable typewriters 
with a typewriter for eac! nt. Altogether, the tests will 
include more than 40 clas s( 3 nentary schools 


intensive resea \ ynducted in this field 


Gives Lift to Students 


innounce 


—the most 


in Sity 


D. Durrell at Bost 


typewriting will be used by pupil 


Dr. Donald 


“In our experiment, 


teams while studying regi subjects. There will be nm 
separate typewriting peri I ty ting task shoul 
be useful and add to the child's stor f knowled in 
powers of expression. Typewriters may give a lift to man 
parts of school work Qualit speed of handwriting will 
of course, be of concern possibly tl neatness of 
typewritten work may en rage impt nt in hand 
writing. 

Smith-Corona Marchant Inc. has introduced a new toucl 
typing course for home use. It consists of a printed text 
with keyboard charts and tw: inch playing records 

The audio visual record irse will b stributed free t 
purchasers of Smith-Corona tabl Iso be p 





rtables 
mes free 


Smith-Corona expects to broaden the market for 5 
through its new touch typing course 
with the purchase of any Smith-Corona portable 


home in 10 


The course c 
It enables 
days 

and 


learn touch-typing at 
refers to the 
printed instructions while listening to the recorded voice of 


the purchaser t 
simply 


The beginner keyboard chart 


the instructor 


has ly it a cost OF $25 ( » ( rona 
] 
< Liers 
[The voi ot the instructor on r s coaches the begin 
ner in typewriting fundamentals, is cla to give 
him easy-to-follow exercises, and fully explains the shortcuts 


and accuracy 


The course familiarizes the beginner with th ewritetr 
and instructs him in the touch system for home and personal 
typing, not just hunt and peck. How r, it does attempt 








to train an individual for commercial typing does it 
substitute for formal courses in business education or secre 
tarial training 
conceived with adults and teenagers in mind 
the company’s pre-testing of the course showed it is equally 
effective tf hildren as young as eight and nine ars old 
rh om} reports that exper nts in lear have 
how 1 the typewriter to be a tox f iteracy i there- 
tore tl ourse has timely importance in these days of con 
rn over education. It is also the answer for parents who 
vious y have regarded it as pointless to buy a type 
vriter for hild who does not kt ow to ty 


Knoll Opens Philadelphia Showroom 


ywrooms of Knoll Associates, In opened 


recently at 1728 Spruce St., Philadelphia, under anage 
ment of James Harris, Jr. The brownstone b g just off 
Rittenhouse Square, has weathered almost three-quarters of 


century. In the conversion to setting fe porary 
turnitut textiles, elegant features of a byg ra have 
been retain These new interiors re designed by the 
Knoll Planning Unit with Florence Knoll tor and 


Vincent Cafiero project designer 


The Knoll International collection, on perma t display 
in these premises, includes the work of noted rs from 

iny lands. The newly-introduced single pedest irs and 
tables of Eero Saarinen, as well as ny other significant in- 

vations appear in the collection. 7 awa! inning par- 
ill rivet construction by Florence Knoll is 

pi is are her structural T tables. § n, too, are 
the fo vi hairs of Harry Bertoia 


collection under t supervisi Suzanne 


ncludes designs by Astrid Sampe, Marianne 


Huguenin 


Strengell, Sven Markelius and Toni Prestini. On display is 
a comprehensive range of upholstery, draj nultt 
rpos les in natural and hb 








ree | 
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Advanced Stylin 


This truly distinctive design incorporates all of the 
relaxing comfort of a “contour” chair with the quiet 
dignity and atmosphere of the modern, efficient office. 
All of the exposed wood is Solid Walnut finished in 
a warm, natural tone. Upholstery combinations of 
top grain leather or Elastic Naugahyde with Gros 
Point or Trilok fabrics are available in a wide range 
of colors. Metal trim is furnished in either brass or 


chrome finish. 






EXECUTIVE 
SWIVEL CHAIR 


Your special attention is called to . . . the 
extra thick (over 214”), reversible foam 
rubber cushion which sits on a 14” foam 
rubber pad over a deck of rubber webbing. 
The inside back and all surfaces of the 
arms . . . wherever the occupant’s body 





touches the chair . . . the upholstering 
material is tailored over foam rubber. 
Here is foam rubber seating comfort at its 
long-lasting best! 


n No. 8811 
st off ARM CHAIR 


Note, too, the design detail in the solid 
metal scuff plates and ferrules. 





8800 
SERIES 
Ow 55th Year 


7 BOLING CHAIR COMPANY 


SILER CITY, NORTH CAROLINA 


uzanne 


proto ree ee 


Lrianne 
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industry Meetings 





12 
hen 





Winners at the COMDA Boll... 2. ‘Queen of the Ball’ Gladys Walter and Jack 

1. Fox Trot Contest: Mary Ellen Strumph and Lee Weiner j 
Sterling (right), De Jur-Amsco Corp. In the center 3. Best Rumba Dancers: Mrs. Jorgensen and Ernst . 
is Chairman Jack Weiner, Belmont Typewriter Harboe (right), Facit, Inc. Once again the center f 
Sales & Service, Chicag man is Jack Weiner. 


Space Sells Well for Chicago Machine Dealers Dine and Dance 


Responding to the call of Chairman Jack Weiner, Bel 





Offureps Furniture Show ynt lypewrit r Sales & Service Chicago, 225 people at 
tended the ninth annual dinner dance and revue sponsored ) 
»y the Chi Office Machine Dealers Association. Held 
The Offureps Club of New York, Inc., reports excellent n the Constitution Room of the Morrison Hotel, Chicago 
progress in the sale of space for t Eastern Office Furni n Saturday evening, November 22, the program included 
ture Show to be held Saturday through Monday, March n excellent floor show, crowning of a “Queen for a Night 
21-23, 1959, at the New York Trade Sl Building, 500 nd two dal yntests 
Eighth Ave., New York City. Exhibit | rs are to be as The lady chosen queen was Gladys Walter, wife of Larry 
follows: ; Walter, Peter Paul Mechanical Service, Chicago. In addition 
Saturday, March 21—12 N« t beautiful bouquet of roses, Mrs. Walter received sev “ 
Sundays March 22—1 p.m. to 7:30 | | merchandise gifts — 
Monday, ‘March 23—10 a to 9 p.n Chosen as t best fox trotters were Mary Ellen Strumph 
Since this is the third tin nd fi t Show. it is ind Lee Sterling, De Jur-Amsco Corp. Winners of the rumba = 
already very W ell knov nm and por vith t manutacturers lance ontest were Mrs. Jorgensen and Ernst Harboe, Facit — 
and dealers Inc 
More than 80% of the booth fl nd a numb 
on the adjacent floor have al: been rented on the first 
solicitation to more than 60 nufacturers in the office Richardson Addresses Boston Stationers 
furniture field. Show committ hairmen | this is by HARLEY LEWIS 
indication of a successful exposition secretary-treasurer 
The Show aims to attract dealers from alor t eastern BOSTON 
seaboard from Maine to Virginia. Chair 1 in charge of Fred Richardson, national sales manager of commercial 
committees are products for Minnesota Mining & Mfg. Co. addressed th 
Co-chairmen, Art Foley and Ed Golden; airman ex Boston Stationers Association at the 1 ting held Nov ber 
officio, Burnham Matthews; bu t and finance, Martin M 3 at Pattens Restaurant, Boston 
Moldow; general plans, Sam Cohen; hotel reservations, Ives Seventy-two heard Mr. Richardson speak on the need of 
Nathan; program and _ roste: Milton Stone; publicity salesmen to be adequately trained in selling and to know 
William Ward; registration, Bruce Crum; sales promotion their products well 
Harry Nechamen; space arran nt, Hugh Morgan Plans w liscussed for the annual banquet to be held 
Inquiries are to be directed to the Eastern Off Furnitur« February 14 at the Hotel Somerset. Next regular meeting is 
Show, 485 Fifth Ave., New York, N. t for January 


Ceremony Opens Cincinnati Business Show... 
Mayor Donald D. Clancy of ncinnat 
cuts the ribbon formally opening the 
1958 Cincinnati Office & Business Equip 
ment Show. Shown at the ceremonia 
opening are left to right: George S. Long 
Sr., All Steel Equipment 
C. J. Linser, Atlas Ribbon & Carbon C 









nc trustee 













trustee; Wolter B. Giesting Nationa 
Cash Resgister Co., truste¢ ames A 
McDevitt, Underwood Corp., treasurer of 
show committee; Mayor D. Clancy; Rich 
ard Donohoe, The J. A. .Kinde!l C 

trustee; John L Howison Keisal 

Voorheis, Inc., president of show m 
mittee, Lynn P. Carlson, L. P. Ca n & 





Associates, trustee 
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Mr. Dealer...Here's a Real Hand 
For You and Your Salesmen... 


Quality Park Products are sold through dealers only . . . so Dealers always 
i get a square deal with extra promotion helps like these ‘“‘Business Builder 
Samples.’’ They make useful samples with a built-in sales presentation 
for salesmen to carry. And they are furnished FREE to you. Here are 
three of them (and more to come 


Business Builder No. 1 (top) DOUBLE TOP FILE JACKET (No. 3033-DT) the 
inexpensive workhorse for better filing and finding of bulky papers. 


Business Builder No. 2 (center) CONVENTION WALLET with Lasti-ti feature 
combines top utility with advertising display space—ideal for salesman kits, special 


promotions .. . as good as a brief case. 
Business Builder No. 3 (lower) FIRST CLASS MAILER to assure prompt handling 
of bulky first class mail . . . features new Redi-seal flap—no moistening required. 


It’s always a “sure bet” when you stock Quality Park Products. 
Sold through Dealers Only 
QUALITY PARK ENVELOPE co. 


General Office and Factory, 2520 Como Ave., St. Paul 8, Minnesota 
Chicago Office and Warehouse, 564 W. Monroe St., Chicago 6, Illinois” - 
West Coast Office and Warehouse, 837 Traction Ave., Los Angeles 13, Calif. ; 

Dallas Office and Warehouse, 2150 Irving Blvd., Dallas, Texas gh an 
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JOHN R. GRAY... “NOFA DWIGHT MICHENER _ HARRY MARTIN... “Our JAMES G. LAMB 
is truly an information serv Decline in dollars is the re entire business depends What are you doing to step 
ice.’ sult of our own action largely on design up traffic? 


Grossinger's Hosts Area Meet 


GROSSINGER, N.Y 
@ A WORKSHOP CLINIC discussion of today’s problems 
; , 


in the office furniture industry proved the highlight of the 
NOFA joint area conference of Metropolitan New York and 





New England areas at Grossinger's November 9 
12 
This was a _ conference spearheaded by the 
leadership of Milton Stone, Stone-Newman Asso 
ciates, New York City, which also placed emphasis 
on the role of NOFA, public relations responsibili ‘ 
ties of retailers, the business outlook for 1959 and current 
office furniture trends 
Participating in the stimulating workshop clinic were D 


Waldner for the dealers, Arthur Lowell of Hillside Metal 
Furniture for the manufacturers and Burnham Mathews of 
Offureps Club for the sales representatives 


. 7 ee eae la... eo Re ae ew 








“You need to know where y ire going in relation to 
your business and must decide on your objective regarding 
large volume at small margin of profit or small volume at 
large markup,” declared Manufacturer Lowell in the most 
discussion-provoking remarks of the workshop. Mr. Lowell 
listed seven businesses open to office furniture dealers 
@ Inside selling. Conference Leaders .. . Milton Stone (left), area conference 
@ Outside selling (85% of t llar volume in the offic chairman, confers with Melvin Levin, NOFA president 
furniture industry) ‘ 
@ Contract business (larg. ume, small markup) 
@ Interior decorator (smal! volume, lar markup) 
@ School business (growing by leaps and bounds) 
@ Municipal and state business (la: volu smal 
markup) 
@ Used furniture 
“Each of these businesses is separate and distinct and calls 
for a different type of salesman you may not be able to 
carry water on all seven shoulde: you must decide what 
your objective is and work at it you can't stand still 
and be satisfied with what y: i years agi the manu 
Workshop Clinic Panel . . . Burnham Mathews, mfrs. rep.; 
(Turn to Page 100, Please) Arthur Lowell, Hillside Metal Products; D. Waldner, dealer 
“Simon Sez” .. . Popular entertainment 


feature at Grossinger’s is conducted for 
NOFA Area Conference group by Lou 
Goldstein. 
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Note these four advantages en- 
joyved by Olivetti franchised deal- 
ers: (1) Exclusive features. Olivetti 

ikes the only two-register (grand 
total) printing calculator, for ex 
ample 


2) A big line, one of the 
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biggest. (3) A 50-year record of 


growth, reliability and successful 
innovation. (4) Powerful advertis- 
ing. To inquire about an Olivetti 
franchise, write Olivetti Corpora- 
tion of America, 375 Park Avenue, 
Ne W York 22, N.Y. 


olivetti 
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Canadian Machine Dealers 


Hold Sessions in Quebec 





New Officers of Canadian Office Machine Dealers Associa- 
tion. From left: Ted Costain econd vice-president; Roger 
Vigeant, past president; George Fox, Ontari Herb 
Blake, president; Adolf Kaiser Quebec director; Doug 
Woters, first vice-president; Stan Golding, secretary, and 
Peter Maag, treasurer 


director; 


OL EBEC 
The Canadian Office Machi: Deal Ass ition ninth 
national convention was held at the picturesque Chateau 
Frontenac in Quebec with rr tered attendan 
than 150 
Among the distinguished visit fr the United States 


attending were Charles Meyers, | lent of the National Of 
fice Machine Dealers Asso Harold Steinke, Sam 
Stein, Nick Fucci, Steve Kantor, George Adley, Edgar Noel, 


Edward Pfitzenmaier and James P. Ward 





James P. Ward is presented a plaque 
tional President Roger Vigeant for 50 year f service in 
the office equipment field 


The Friday luncheon peak t k 
CBC news commentator, Larry Henderson OZ n in 
teresting insight on the stat f nd t l 
Curtain. At this session James P. Ward of Ames Supply C 
Chicago, was presented wit { 
in the office equipment fel presentation wa ide by 
Past President Roger Vigeant tol t high este 
in which ‘Jim’ is held b Cat t 
the lines: 

There is a destiny t k 


None goes his way 
All that we send int 
Comes back into 


Officers elected for 1959 Harry Blake, ; 


dent, Blake Typewriter Se: H It Ontari Doug 

Waters, first vice-president, M Ted Costain. second 

vice-president, London, Ont Peter Maag, treasurer, Mon 

treal; Stan Golding, secret H t Ont George 

Fox, director loront Burn Stevens, tor | 

Keith Watts, director, British ‘ \. Harriman, di 
Wilfred 


rector, Manitoba: Adolf Kaiser, t M 
Martel, director, Quebec Cit 


Philadelphia Stationers Enjoy 
53rd Annual Banquet 


PHILADELPHIA 


A crov tf close to 200 members ives of t Phil 
id¢ Ipl ia St ( lub gathered in | nbo's Sur pe! Club 
‘ lebs annual banquet of t association on 
Ne nt 

President | G. Steever play« on A Robert 
L. Johnson, president of the Penn-Mar-Va Travel Guest 
ft honor inclu | Charles Mortensen neral anager of 
NSOEA R Cushman, editor of National St 


Moselle Taylor Meals 
Addresses Offureps Club 





Left: Moselle Taylor Meals demonstrates how a wood offic 
chair is built. Right: Maurice Mogulescue of Designs for 
Offureps Club Seminar 


Dusiness adare e 


Memb guests of the Oftureps ¢ b of New York will 
ember October 30 as the night Mrs. Moselle Taylor Meals 
onstructed wood office chair in front of their ve eyes 
Mrs. M resident of Taylor Chair Ce was co-speaket 
at the Clul ond sales seminar of the tall season, held at 


Restaurant in New York 


Addressing an overflow crowd of Ne York oft rniture 
lealers and their salesmen Mrs Meals lescribed ach step 
that goes int the anufacture of a qi it wood chair so that 
tne dea VOU be better able to I¢ nstrate ind sell the 
nairs § wn store 

Starting itl nly the wood tr. Dbed backing, Mrs 
Meals ponents necessary t plete the chi Chese 
in ded tton stuffing, foat DD | ing and pl stery 
ibrics and thers 

Additiot factors such as the ty} t finish to be applied 
Were ; ssed by Mrs. Meals. An ecutive posture chair 
as placed on the podium so that the proper methods of ad 

st nt c 1 De explained 

A ¢ back to the customer tf t purpos t hitting a 

sture cl to the person using f wing a n lead 

he sale of additional items, Mrs. M pointe 

With Mrs. Meals was Joseph Taylor Meals, sident 
t the | ( ir Co., and his wife 

Moderat Hugh Morgan, manutact s ref ntroduced 

aker tor the evening, Maurice Mogulescue, 
Designs ft Business 
M Mozulescuc escribed the designer's role in today's 
changes in offi peratior ll tor a 
iter kn ge on the part t t otti plannet 
point 

A sad note to the evening's progra vas the announcement 

Charles M. Nathan, Charles S. Nathan, Inc... New York 
Cit had been hospitalized after suffering a heart attack. It 
vas report wever, that Mr. Nathan's condition was satis 
Stationers 12:30 Club Makes Donations 

I Stati rs 12:30 Club at its November i eting 

R f N York City, vot to mak annual 

itl t rtny auses 
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Htalic Styling 








eals 


M 


A NEW CONCEPT OF EXECUTIVE ENVIRONMENT 


Through Italic Styling, executive offices can be tailored to the 

precise character of a company — and the personality and taste 
of the individual. This is possible because of the limitless variation 
of this magnificent furniture, the focal point of Italic Styling, 


and equally flexible decorative elements and accessories. 


This outstanding, new furniture line opens a vast new 


market — highly profitable sales to executives 






- another example of our continuing efforts to keep 
the GF franchise the most valuable in the industry. 
GF Studios, Dept. X-21, Youngstown 1, Ohio. 

Division of The General Fireproofing Company. 





© /talic Styling BY GF STUDIOS 
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325 Attend Sessions of 
Western Office Machine Men 





From left: Lynn Roper, Seattle, second 
Calif., first vice-presi- 
president and Howard 


New Officers 
vice-president; Jay Balch, Alameda 
dent; Vern Booher, San Pedro, Calif 
“Doc’’ Cure, El Cajon, Calif ecretary-treasurer. (Jack 
Davenport Photo) 


SAN FRANCISCO 


The largest gathering of western states’ office machin 
dealers on record attracted a registration of 325, including 
a delegation from the Hav Islands, at tl Mark 
Hopkins Hotel in San Francisco recently 

New officers elected are: 

Vern Booher, Floyd Of M ( San Pedr 


Calif., president 

Jay Balch, Modern Busines Machin ( Alameda 
Calif., first vice-president 

Lynn Roper, Roper Office Machines Co., Seattle, Wash 
second vice-president; Howard “Doc” Cure, Typewrite: 
Service Co., El Cajon, Calif rv-treasure! 

Speakers included Ted DeFrees, Offi Equipment Co 
Palo Alto, equipment leasin Warde Grenner, Ward 
Grenner Co., Pasadena, op NOMDA insurance 





Martin Waisbren, president 
Angeles; J D 


100 Years of Experience 
of California Typewriter Exchange, L 


Romano, past president of NOMDA, Fresn and Ernie 
Thornton, ‘Old Guard”, | Angeles, swapping tales. VUack 
Davenport Photo) 

plan; Martin Waisbren, Cali i [yt t Exchange 
Los Angeles, oftice machine ne lohn D. Romano, 


Valley Typewriter Co., In I no, Calif 
of Western OMDA, and Paul McWilliams, Capital Typ 
writer Co., Little Rock, Ark 


s and objects 


The latter, principal speak t t onvention, spoke on 
‘The Cost of Doing Business.’ He reveal i host of pitfalls 
confronting dealers who d t operate on a_ percentag: 
formula in all departments, an rned, “If you are doing 
business below a 30% marku ‘uu are going t of busi 
ness.” 


Manufacturers co-operat 
play and hospitality roor 


It was voted to hold tl tie id trade 
hibit in Seattle Wash., and | s are going ahead to in 
corporate the 12 western stat nd territory of Hawau 
under Western Office Machine Dealers Ass: tion 

Peter A. Tobin served as ntion neral chairman 


and co-chairmen were James Dunn and William Secor 


Associated Customers Wined and Dined 


, 


About 100 dealers in the Chicago area were Zuests of 
Associated Stationers Supply Co., In on Wednesday 
evening, November 12, in the Builders Club, 228 N. LaSalle 


St., Chicago. Following cocktails and dinner, Cort Horr, 
vice-president and sales manager of Associated, functioned 


as chairman of the meeting, introducing Associated per 


sonnel present as well as company executives 


Otto Gressens, Associated president, made a brief state 
ent about Horder corporate and ‘operating changes, stat- 
ing that tl former subsidiary Associated Stationers 
Supply C In is now the parent company and Horder 
Stationery Stores the subsidiary. Horder stores, he asserted 
are now in the same category as any other retail deales 
in Chicage 
A more detailed exposition of policy was made by Hal 
Seigle, vice-president and general sa manager. Whol« 
saling activities are to he expanded and retail store 
operations are to be restricted to Chicago area. Mail 
irrder business vill be discontinued m custor rs aré 
in the market area of Associated cust rs. Retail business 
store and outside salesmen will be confined to the 
ea bounded on the north by Waukegan, the west by 
Illinois Highway 83, the south by the Cook County line 
and the east by Lake Michigan and Gary, Ind 


South Florida Dealers 
Hold Business Show 


ae, 


{, 


e* 


> 
MISS BUSINESS @ “ga 
SHOW at the third é 5 
busines how of ° j 
the Office Supply 4 , 
and Equipment 
Dealer f South 
Florida wa Eu 
genia McLin 23 
year-old Coronet 
model The chair 
she iS itting in 
wo specially built 
for the show by 


one f the exhibit 
rs and attracted 


much interest 


More t exhibitors displayed office supplies, equipment 
ind business machines at the third business show of the Office 
Supply and Equipment Dealers of South Florida, held Oct. 19 

l Bayfront Park Auditoriut Miami, Flor 

According to Show Chairman Abe Saluk, more than 10,000 
businessmen and women and other visitors, attended the show, 
to which admission was free 

All exhibitors expressed themselves as pleased th the 
show Mr. Saluk said, and, ‘working f: ists of the visitors 

’ fice supply and equipment companies have ide many 

ntacts since the show.”’ 

To st ite attendance, an RCA « rV set s given 
way of night of the show t person attending 

Miss Business Show,’ Eugenia McLin, was chosen to help 
increase interest in the show, and 1 ived good publicit n 
the Miami newspapers, and on TV 

Mr. S lared that “‘another s is plane probably 
for Marcl 960, and we will work t nterest iona 
ftice sup business machine and nt 1 the 
show 
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The Master Mind of Cash Control 


COMPLETE 
PROTECTION 
FOR SHOPKEEPER 
AND SHOPPER 











Sensational ! 
Simply Fantastic! 







“For friendly 
shopping” 








REGNA 
Cash Master 
“The Dream 
of every 
Retailer” 


Revolutionary new 
Mail the coupon—Mail it today—Mail it now! 


a 


streamlined Cash Register, with 
automatic, itemized receipts, numbered 








“1 4 
i 
i 
I 
i 














and dated, stamped with the Firm’s name; 
. . I 
accumulating automatic customer | REGNA CASH REGISTERS INC., 
—, 2 | 175 Fifth Avenue, New York 10, N. Y. 
counter, as well as built-in | Gentlemen: 
ddi . 1 Please rush more information on the new Regna Cash 
adding machine. I Master and outline advantages of becoming a Regna Dealer. 
I 
In Canada: Regna Cash Registers i Name 
of Canada Ltd., 704 Notre Dame St. W. | 
Montreal, Que., and Business Equipment I Address 
Machines, 489-R King St. W. Toronto, Ont. | 
OUTSIDE CONTINENTAL U.S:.: City Zone State 
Jorgen S. Lien, Box 507, Bergen, Norway I 
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COMPANY, INC. 


MANIFOLD PRINTERS SINCE 1888 


General and Sales Offices 
Holyoke, Massachusetts 


STOCK 
FORMS 


for profitable 
off-the-shelf 
sales and repeats 


Inter-Office 
Correspondence Forms 

. available in bonds 
and NCR papers. 
Bills of Lading ... in 
three and four part sets. 
Purchase Order 
and Invoices... in 
three and four 
parts, 814” x 7”. 
Six Garage Repair 
Order Forms... Stocked 
in all popular styles 
on bond and NCR 
paper. 
Blank Snap-a-parts... 
available in all popular 
sizes from 414” x 7” 
to 814” x 11” in bond 
and NCR paper. 
Hano Litho-Checks .. . 
three-part sets, on 


safety or regular papers. 


Twenty-eight styles 
and types of Stock Tab 
forms are available for 
off-the-shelf delivery. 
Eight Fuel Meter 
Tickets... fit every 
type of oil delivery 
meters. 

Stock forms are 

only part of the 





profitable Hano line. 
Check now for Auto- 
graphic Registers 
and forms, Snap-a- 
parts and Tabulating 
forms. 


Warchouse and Branch Plant 
Mt. Olive, Illinois 


Grossinger’s 





Continued from Page 94 
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Send for our latest catalog 


Cole Steel Equipment Co., Inc. - 415 Madison Ave., New York 17, N. Y. - Canada: 329 Dufferin St. Toronto, Ont 


your company is judged 


by the office you keep! 





en 


Across America, Cole Steel Equipment | 
the character of famous corpora 


tions, Important sm Dusine 
and thousandsof distinguished professional offices. Thr 


tional design, Cole Stee! furnit 


ire increases efficien: 


dignity to your office. Do 


stee! furniture. Creat 


- COLE-STEEL- 


Meilink 


Reminiscences 
on 60 Years 
of Safe Making 











The story of modern safe making 
is in no small part the story of The Meilink Steel 
Safe Company, now celebrating its 60th Anniver- 
sary. For Mr. Charles Meilink, who founded the 
Meilink company in 1899, was one of the pioneers 
in the design and construction of safe safes. Mr. 
Meilink died in 1940 but his successors have fol- 
lowed faithfully in his footsteps and expert 
Meilink craftsmen keep on building the finest 
safes that money can buy. Nowadays, of course, 
Meilink is also noted for its manufacture of insu- 
lated files, various small home vaults, money 
chests, vault doors, and typewriter and business 
machine stands 


It is interesting to know that Mr. Meilink was 
one of the first to think of testing safes by an 
actual furnace heat test. What he learned led him 
to the decision to make safes of steel instead of 
iron, because steel could be completely welded 
and thus give much greater protection against 
fire. All fire-resistive safes today are patterned 
after those first steel safes developed by Mr. 
Meilink. 


Another problem that Mr. Meilink tackled was 
that of insulation. After all, no safe could ever be 
safer than its insulation. Thus Mr. Meilink be- 
came the first man to think of oven baking and 
force drying the insulation for his safes, because 
he saw the necessity of controlling the moisture 
content to minimize the conductivity of heat 
from a fire. 


You can see from all this that the art of modern 
safe making owes a great deal to the imaginative 
ideas of Mr. Meilink. And you can see why 
Meilink safes are regarded so highly by business- 
men and home owners who want to protect and 
preserve their vital business records and valuable 
personal possessions. The present forward-looking 
management of The Meilink Steel Safe Company, 
under the leadership of President Stanley R. 
Akers, embarks upon the company’s 60th year 
with understandable pride in past accomplish- 
ments and confidence in its ability to meet the 
challenges of the future. 


MEILINK STEEL SAFE COMPANY, TOLEDO 6, OHIO 





Sales Up 10% 
Continued from Page 25 





ning of a long term uprise in business Edwin J. Blue, 
Blue's Office Equipment Co., Inc. 

TIFFIN, OHIO “I believe the recession is past us, and 
1959 will feel the surge of a reawakened market and indus 
trial vitality. In short, 1959 will see the greatest demand 
for office machines ever experienced in our history Mrs 
Irene Woods, manager, Woods Typewriters 

GARY, IND. "In our location, the trend hasn't shown 
any upward swing as yet, but there is always a chance there 
will be a change.” J. A. Stewart, Stewart's 

RACINE, WIS. ‘1959 should be a record year for those 
office furniture dealers who do a complete job of equipping 
business and home offices, who work closely with manu 
facturers, and who sell quality products and service.” L. W. 
Bruhn, Bruhn Office Interiors 

CLEVELAND, OHIO Portable typewriters have become 
loss leaders used to build traffic with a known trade name 
We will promote and sell only those items with protection 
Oftice machines and portables have unprofitable 
because of jungle tactics used by retailers who sell at the 
so-called ‘discount level’. Manufacturers have placed unreal 
istic prices On machines, bringing about this situation. Gus 


H. Parks, Arrow Typewriter Co 


WEST NORTH CENTRAL 


be Come 





1959 Sales UP 10% 


Dealers Comment: 
WICHITA, KAN 


year we have had an increase in sales Over 


We have been in business since 1946 
Every the pre 
The first eight months of 1958 were not as good 
1957, but the increase in September and October 


all but wiped out the deficit. We believe buying is on the 
1O% ofr 


nove again, and 

more in 1959 with only a slight increase 

Forest G. Beal, Beal Office Supply 
KANSAS CITY, MO. “There is no reason why we cant 


increase 


vious ycal 


as those in 


we will increase Our sales by 
in operating costs 


achieve a § to 8% increase in sales volume and an 


in net profit in 1959 with a little work.’ Sid Kross, 
Office Outfitters, Inc 
WADENA, MINN Transportation (freight) costs are 


increasing the size of minimum orders 


up, jobbers are 
so competitive that 


(sales), typewriter prices (retail) are 
profits are low. A small retail store has rough sailing today 
A. C. Murray, Murray's Office Supply 

SPENCER, IOWA “We are refining our method of opera- 
tion to achieve an increase of at least 15% in sales volume 
and a rise in net profit.” R. J. Halverson, Modern Business 
Equipment Co 

NORTH PLATTE 


seems to be increasing due to taxes and 


NEB [he cost of doing business 


increases in salaries 


We expect to increase our dollar volume because of. in- 
creased and improved service to our customers W. A. 
Walther, Walther’s Office Equipment Co 


GRAND ISLAND, NEB. “Higher quality merchandise 
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‘Loek here! 


For “customer-keeping” Office Papers and 
Paper Products 







- 
t 


\ 


1 


J In the big Rockwell-Barnes catalog you'll 


vi 


find the top selection of customer-keeping 


office papers and paper specialties . . . 






products backed by a 56-year reputation 
as ‘specialists to the stationer’’... 
products you can depend on to deliver 
satisfaction and produce repeat orders. 
Both you and your customers will 
come out ahead when you make 
Rockwell-Barnes your one-source head- 
quarters for all your requirements 


of these paper products: 


R-B means Repeat 
Business—Prove it to yourself! 


Spotseald” Adding Machine & Other “COPY” Second Sheets * Bond & Sulphite 
Rolls * Desk Blotters, Embossed & Plain Papers * Duplicating Papers * Mimeo 
¢ File Folders, Manila * Notebooks, Eye- Papers * Manifold Papers * Manila 
Tint’ & White « Pads, Plain & Ruled « Printed Second Sheets @ Offset Papers. 






\ 


Ask about Feucnabiged Labels — another customer-keeping aid! 


lasts piten tet al Rockwell-Barnes Company 


a: geaimemasatasnan stan Specialists to the Stationer Since 1903 


‘ dealers upon request. 
35 EAST WACKER DRIVE ®© CHICAGO 1, ILLINOTS 
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'- Rock 


? Island 





Nation’s 
future! 


.. geared 
to the 


America’s Leading Industries Choose 


BENTSON 


OFFICE FURNITURE 


ROCK ISLAND—a respected name in trans- 
portation ... understands the value of quality 
equipment. Bentson combines beauty, sturdy 
construction and flexibility to provide the “last 
word” in office comfort and efficiency. What- 
ever the office need —in function, color or 
styling — Bentson’s modern planning has it! 


A dealership 
may be open in 
your area. 
Write for infor- 
mation. 





BENTSON MFG. CO. 


650 HIGHLAND AVENUE 
AURORA, ILLINOIS 
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plus better selling zht to make 1959 yetter year. Orville 


Ruby, Nebraska Office 


Service Co 


PACIFIC 





1959 Sales UP 


Dealers Comment 
SALEM, ORI We are only one yea iid. Busin 


has been excellent, but 1959 will he 
our 1958 g work W. Jj. Leiper, Leip« Offi 
Equipment (¢ 
SANTA MONIC A. CALIF. “The picture here on 
looks very bright with Government money beginning 
sho p. Everyone we talk to seems to b u f 
the future, or at least the next three or four years.’ Homer 


L. Ferguson, Sunset Office Equipment ¢ 


SAN FRANCISCO. CALIF 1959 busi: 
start as of ne in San Francisco. Building ts on the rm 
and will snowball in 1959." M. T. Stein, Robert M: I 

LOS ANGELES, CALIF I expect 1959 to be 


increasing profits Bob Ratliff, Web 


easing sal 
ter-Ratlift 
PORTLAND, ORI I feel that ou 
for tl reason that we are in a growing area. Als 
Exposition 


business will be 


959 is tl vear for our Centennial 


Linville, Linville 


WEST SOUTH CENTRAL 


& Danielson 





1959 Sales UP 10% 


Dealers Comment 

CORSICANA, TEX I believe 
tinue te 959, even if we 
se. 2. 5 
ABILENI 


Morton, Morton's, In 
TEX From the looks 


siness trend and especia t I brig 
OK t business to be better n 9» At 
f t nd quarter of this 
g Yo in net proht. At t nd i 
king at the fourth g I 
t < ( tiles and may still 
957. Less profit is a certainty, howey ause of in 
head af ries." C. E. O’Kelley, O'Kelley Off Suy 


PARIS, TEX Chances are we will 


George 
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ALL-TIME 
PROFIT CHAMP 
IS EASIER TO 
SELL THAN EVER Foam russer 


DOES IT! 


Take a look at that seat cushion. No 
fillers, sheets or bonded materials. 
Just deep, molded virgin foam rubber. 
That's what we mean by Quality. 











C-1500 Executive 


Swivel Armchair 


c-1510 
Side Armchair f 





More men have found comfort in the C-1500 than in any other office 
chair. It's the business man’s favorite and a fine profit item. Now, with 
the foam rubber seat, the C-1500 line has more comfort and more sales 
appeal than ever, at no increase in price. Welded steel construction. 


Flawless finishing. Wide choice of distinguished upholsteries and LI — 
colors. Matching side chair, side armchair and swivel chair. Also D 
C-1500A series with wider arms. The C-1500 is part of the complete rl ri n 


Harter line that’s always quality-built and consistently nationally adver- STURGIS MICHIGAN 


wet CHAIRS 


tised. If there’s no Harter dealer in your area, drop us a line. 


HARTER CORPORATION, 125 Prairie « Sturgis, Michigan 
’ Harter Metai Furnitur Ltd Guelp 


ipbh, Ontari 








a 105 rise in dollar volume. It depends upon how much of 





an upturn we have. If as good as we expect, we may even 

ake a gain in net profit. Major reason we need a 10 to ' 
15% increase in volume is the large scale selling of portable : 
typewriters and adding machines by discount houses. We 

ire lucky tl ire Other lines of merchandise we can 
handle or \w vould be forced out of business.’ Phillip 
Lochbaumner, Main Office Equipment Co 

EL CAMPO, TEX. “Looks very good for 1959 at this 


time O. F. Walzel, Walzel Office Equipment Co 
HARLINGEN, TEX We are already beginning to see 






an increase which we feel is only a forecast of good busi 
ness ahead Gs. Ba Sondock, Delta Offic: Supply Co 
SAN ANTONIO, TEX Costs are [ ping up and must 
. F the be watched. Something must be done to counteract the ris 
7 \_2) a in expenses. Aggressive selling by careful planning is the 
N) order of tl lay. Holding your hat, waiting for sales to fall 
IL ) | in, is no longer possible. I think all stationers a more 
: | — or less on their toes and doing a better job for the cus 
, — =, . tome Chis, in itself, will increase business and help to 
tha? Ss best hold prices at a profitable level. William Clegg, The Clegg 
Co 
for your NEW ORLEANS, LA 1959 will b ood year for all 
who work hard with their hands, heart. and head Lester 
customer’s Sullivan, sales manager, Crescent Typewriter Exchang 
IULSA, OKLA It we do not lose sight of the recession 
e taught lesson that we are in the sales’ business as well as 
purpas Service busines 1959 should be a very comforting year 
J. T. Ault, neral manager, Eastulsa Office Supply Cx 


Nationally advertised and universally accepted for years, you 
can rely on a Tiffany Stand or Utility Table to give your cus- 

tomer the performance he rightly expects and provide him with SOUTH ATLANTIC 
the greatest dollar value. Each model has built-in functions and 
sturdiness that make it best for the purpose. 






MODEL 8002 





Rigid . . . providing “safety insur- 
ance” for costly office machines. 
Framework 1” thick, angle and EXTRA-HEAVY DUTY @ stand 
channel steel, reinforced. 4-cup, for Electric Typewriters, Bookkeep- 


x . ing Machines, etc. VIBRATION- 
open-top reduces machine noises FREE, amazing strength and 1i- 

















and vibration. Adjusts to hold gidity. Open-top...the “escape 1959 Sales Up 10% 
most size machines. hatch” for noise dissipation. 
ee Dealers Comment 
2 COLUMBIA, S.< The pictur te a 
MODEL 300 } s G Holmes, Columbia Oftice Supply ( 
MYRTLE BEACH, 5.¢ Business has shown u ases 
ery yea opened in 1949, tl fore Vv n expect 
least a 5% ase in 1959.” James E. Allen, Allen Oftice 
Suppl 
DURHAM, N.C Our 1958 busi some better than 
957. It look k 1958 will coms favorably wit 1957 
nele however thet thing int local 
pi at | t that would indicat change 59 
] ( Rose, The Rose Agency 
MODEL 7711 WILMINGTON, N.«~ Manutact Ss ar f iyusting 
; : . : : prices. Tl a too many customers ving old equipment 
UTILITY TABLE with countless For use in Offices and Homes, for peli but sales should go up an p in the future } 
uses in offices, factories, schools, standard and portable typewriters, a ately pp Sats aa eT SS a = 
hospitals, heavy steel throughout. etc., where space is a factor and N. Small, Ty; iter Inspection Ci 
Rounded corners on tubing. Table the features of the larger models ATLANTA, GA If the present n y 1s 
is stationary with brakes QN; of TIFFANY STANDS are not Ihered ¢ ring ti * two vears as it has been held 
r “ adhe! ] y the nex tv y ! Ni I nei 
portable with brakes OFF. required heats } - ° 
luring t past two, there will defin y be no upturn in 
For further information, write Dept. OA isiness fe nvor Larry Gallagher, AAA Sales & Service 
BURLINGTON, N< Both volu nd prohts will go 
TIFFANY STAND C eS rcises better inventory control, less spo 
A 0. ic Duying akes a better selectior nerchandi! 
7350 Forsyth St. Lovis 5, Mo li ) profit-bearing items.’ Allen B. Cammack, ¢ k 
° ? . 
On \ | 
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Akhouhtthy.. 


the newest idea in Office Pens 


















ee since the Quill! 


THE NEW 





| Includes 
/@ Many Completely 
f New Features: 


BUSINESS BALL PE 


Special non-roll taper top. 


Full-size refills cost less than 


10¢ each in dozen lots. 


Choice of points: general office, 


awik F 
At lat! p refillable ball pen 
designed for business! 
Full-size refills at less 
than 10¢ each in quantity! 


stenographic, accounting, ete. 
Compietely leakproof and refillable. 


Rounded writing grip designed for 


writing comfort. 
Developed after years of research, Color of barrel identifies color of ink. 
the new Scripto TOIO has proved in-use 
savings up to 66% of the cost of 
A COMPLETE SERVICE 
FOR OFFICE AND FACTORY 
WITH ALL THESE ACCESSORIES: 


old-fashioned writing instruments The 
New Scripto Business Pen is specially 


designed for foolproof, economical use 













.. Economy priced desk base 
a Memo pad and pen holder 


3. Retractable model with clip for 
away-from-desk workers. 


SPECIALLY LOW-PRICED FOR OFFICE USE— 
ASK YOUR STATIONER FOR QUOTATIONS. 
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fine pieces 


by GROSFELD-KELLER 


| 
; 


The desk. chair, end Olé 


a distingu shed grouping of f ‘ i ae Jesianed f 


the contemporary office 

comprehensive collection 

take minimum space for maximum function. All exemplify 
beauty of styling and quality 

with the famous Grosfeld-Kell es A 

the complete line of accessory piec¢ wailable upon reque 

ATTENTION: A few 

: ’ sh Chief Exe 

by Leigh Alien 


aul malbitia: re i: 


al etehicdeiall alia ikea. 


Samuel Lakow, New York City 
John Wanamaker, Philadelphia 


Gifelst mO@liila-M a issllitig-me@ lslels sles 


GROSFELD HOUSE 20.25 22%. 


Keller Furniture Manufacturing Corporation 
General Offices: 215 East 58 Street, New York 22, N. Y. 
Factories: Brooklyn and Oneida, New York 
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Can You Afford... 





Continued from Page 28 


nundred rf deaiers it should be th« usands 


Here are the steps that should be taken by the dealer his 


selt 
(1) Learn about copying machines. Find out how simply 
(2) Hire a man to sell copyjng machines only 
(3) Train | well. Send him to tl chool of t man 
ufacturer whose line you will sell 
(4) Support him with leads from your regular business 
eads of worthwhile prospects, use news 
papers and local magazines, u lirect mail, set up 
attracti lisplays. In a word rchandis 
(5) His second salesman to tak are of the tremen 
lous irket you will have uncovered by this time 
In sus iry, these facts are apparent. Today's market in 
opying machines is a fat market. Developed in less than ten 
years, it represents one of the most dynamic movements in 
the office equipment industry. The future is even brighter. A 
volution in the thinking of toy nagement will focus 
ore and more attention on the solution of paper-work 
problems. The repeat sales of copying supplies represent a 
eritable gold mine to an aggressiv lealer. The k t 
successful operation is through spe d selling 
Dealers who et into the act now while the market 1s 
ripe, will find amazing new proht opportuniti t al 
well worth t ttort and investment i 
Victor Adding Announces Price Cuts 
An inflationary curve can be checked by improved pro 
luction an les efficiency according to A. F. Bakewell, 


cé-presi nt in charge of sales ror ti Victor Adding Ma 


hine Ce lo prove his point, he announced nationwi 
price reductions on 14 models of adding machin made 
possible thr ust such efficiency. Pri educti rang¢ 
tre une% t 2 

Lines aft ted Dy this decreas i t low priced 
Champion odels. New prices ran trot $99 te 
$171.00 a pared to $109.50 t $249.00 bef f 
pre ! ut 


Robel Press Acquires Jacques & Co. Outlet 


NEW YORK CITY 


Robel SS announces it has acqui ownership of tl 
stationery st and business for rly perate by Jaques 
& Co. at | Park Ave 

We feel that this new branch offi { stationery supply 

itlet nvet itly located in the Continental Can Buildins 
opposite Grat Central Terminal » ip us t 
ustome etter than in the past I tb 


Geloso Distributor Appointed 
Myles S. Spector, sales manager of American Geloso Ele 


tronics, In I announced the appointment of Fletcher 
[yp ( distributor for the Geloso StenOtap 
ra r-transcriber in the St. Louis, M irea 
Fletcher Typewriter Co., located at 806 Pine St. in St 
Louis s ) Olympia Typewrit and other 





Wedding Bells 


Pauline Lewis Tuck, daughter of Mr. and Mrs. Ether 
Marvin Lewis Pinehurst, N.( 
Charles E. Hayworth of Highpoint, N.C. in a cet ony in 
Hyde Park, N.Y. on November 8. Mr. Hayworth is presi- 
lent of Alma Desk Co. and vice-pres nt and treasu of 
Myrtle Desk C 
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Whatever line of are you ready to fill the 











a2 : 
7 wi NEW NEEDS 
duplicating products 
; t ? 
you now handle of today’s customers 
Revolutionary changes and improvements in typewriters and 
duplicating machines now call for the carbon, ribbon and duplicating 
=—. ° 
supplies that provide reliably good results with these new machines. 
To meet more fully all of today’s requirements Allied research 
has developed a whole new concept in specialized products. 
Take, for instance, one example: 
ell 
. DURALON* 
DURALON” is a new, exciting, synthetic typewriter ribbon fabric devel 
oped through Allied research, which combines in a singie fabric the 
advantages of many fine fabrics 
a Ce Its fabric wear and resistance to cutting suggests its similarity to nylon 
Yet, its far greater ink capacity makes possible a uniformity of impression 
fA ’ in a variety of writing strengths not possible with other fabrics 
: The result—a typewriter ribbon that yields impressions of unbelievable 
‘ K fineness and cleanliness. Its wearing quality makes it an outstanding value 
among the at a price just pennies over the higher priced cotton ribbons 
iis’ and eee: l Allied DURALON and oth | 
at th how - 
duplicating products: et the ied man show you and other items in our complete 
line of duplicating supplies, designed for today’s needs to outperform 
Flagship patented metallic today’s competition—and you'll begin to appreciate the value of an Allied 
back carbon paper 
franchise—with its policy of sales through limited, authorized dealers only 
Flagship carbon paper ribbons 
Ofiset ruben ‘Registered U. S. Patent Office 
| Tabulating ribbons 
: Addressograph ribbons 
Diazo ribbons 
Artist transfer carbons 


School packs 


LAL LU EE BD carson ano risson manuracturing corporation 


General Offices and Factory: 165 Duane Street, New York 13, N. Y. 
Western Office and Warehouse: 3425 So. Main, Los Angeles 7, Calif. 


Spirit carbons 


Stencils 
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Appointments _ 


Herb Walsh Represents Currier 


Herbert J. Walsh has been app: 
by Currier Mfg. ¢ Inc., as factor 
representative tor the State of Illinois 


Currier 1s now in its 43rd year of man 
ufacturing steel specialties for oftices 
and banks. Mr. Walsh can be reached 


at 7312 N. Milwaukee Ave Chicago 
i8, Ill. Phone Niles 7-5828 





Decker Joins Wilson Jones in Michigan 


Harold Decker has joined Ww ilson 
Jones Co. t epresent the loose leat 

anufacturer in Michigan and northern 
Ohio under the direction of Bill Niesen 
He was formerly with the Master-Craft 
division of Shaw-Walker and began his 





areer in the stationery business in a 


Kalamazoo retail store 18 years ago. He 


will continue t ake his home in Kala -g 


Ben Davis Represents Quality Park 





Ben Davis has been named by Quality 
Park Envelope Co. to provide station 
ers and office supply dealers in Texas 
Barking meter and traffic violation envelon: re Oklahoma and Louisiana with ex 
perienced serv! id envelope coun 
currently being featured by the Justrite envelope seling. He will headquarter at Quali 
companies of St. Paul and At! ty Femmes acw Dalles office snd 
warehouse. Witl years of exper! 


ence in the industry, Mr. Davis is 








Furnished in 3 functional styles, these popular well acquainted with dealer problems 
velopes are tailor made for any traffic depart: 
requirements. They open Zeller Named Sales Office Head 
creasing your sales and profit Carl A. Zeller has been named man 
age! ft Compt ter Corp s Wasl 
Styles 1 and 2 are specially designed for cities using ington, D.C. office. He will also b 
a n charge of Comptometer cal 
the Traf-O-Teria or Fine ©-Meter fine | : stems ulating§ servi and Comptomete! 
; : a - School tor training operations in 
e Yn yr 7 ~+ . , P ay 
They COMe IN the stand nti ; : ; my Ww ashington He su eeds George D 
waterproof and red kraft stock ‘complete with Lane, who retired from the Washing 
: , ton office after more than 39 years of 
carbonized sheets, ready for printing and binding active service with Comptometes. i 
Lane will continue in an advisory 
No carbon sheets are re quired n Tustrite’s Style 2 apacity in Washington through Jan 
. . P : . : . uary L9SY 
violation envelope. It’s furnished in white stock and : 
measures 3!/g"x5!/.” with an additional 4 


Ed Knight Joins A. L. Marschall Group 


ff} t} ] easel \itm er { : R . Ed Knight has mined A I Marschall 
ollicer; 1é violator uses the ¢ "wewpee § emitting & Associates to supplement Mr. Mar 


schall’s coverage ot the eastern por 


extended flap. This flap is removed by the tr 


the penalty. 


tion of his large territory. Mr. Knight 
will travel in Virginia, North and 











Get in on your share of this fast growing market. a line = Seeeseses Bittatle 
Write either Justrite factory for samples and prices sippi, Alabama, Georgia and Florida 
5 7 in representing Amberg File & In 
of these and other items in Justrite’s complete line of Ries Beales tol Cin tac Bit 
; Sines ad 
standard and specialty envelope produ Ning Products Co. and E. W. A 
Two Modern JUSTRITE Fa ries ~ wies ( H goes “pres 
NORTHERN STATES ENVELOPE CO. ee ee See eee 
Jus Ee ite ees Mtn & GP eee out consultantship tor Sanford-Hal 
Jacksonville, Fla. and handling bids and 
JUSTRITE ENVELOPE MFG. CO., INC. ret wpasomdia ae oe 
523 Stewart A + ae ail < 3 special proposals f sucn firms as J I 
52 Ww - J anta, Georgia 
Harbin Co 





old for Resale © 
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4 From the President’s Office 


to the Receptionist’s Desk 





make the Complete Sale! 


SELL 
WESCO 


the QUALITY...HIGH PROFIT line of office furniture 








Styling in steel assures comfort, beauty and durability. 
The WESCO office furniture line is tailor-made to meet 
your customers’ most rigid requirements quality-wise 
... prestige-wise .. . price wise. 


For quick sales, maximum profit and satisfied 
customers, we invite you to check the WESCO 
< line of fine office furniture. Enjoy the advantage 
ay and convenience of selling a nationally recognized 
name developed through advanced design, sound 
engineering and fair dealing. 
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WESTERN MANUFACTURING COMPANY 


Aurora, Illinois 
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HOW STATIONERY 
SALESMEN MAKE 
OFFICE CALLS 
MORE PROFITABLE 





Have your commercial stationery salesmen 
sell Micropoint products with Copy-Fax* . . 
proved the best reproducible ball pen ink for 
copying machines! 

If a salesman spots a copying machine 
while presenting your regular commercial 
line, he can introduce Copy-Fax and add a 
profitable bonus to the call. Remember, the 
market’s wide open . . . every office with a 
copying machine is a prospect! 

Copy-Fax is a pre-sold national brand. 
Right now, big ads in leading business maga- 
zines are before the key office people who 
make buying decisions. This makes your 
selling job even easier! 


Blue, red, black and green Copy-Fax Ink 


en eee ee ee a 


available in the four best sellers: 


*TRADE-MARK, MICROPOINT. INC 


asa a died 
ty Se 


Retail Value | Your Cost | Your Profit 


Copy-Fax Pen  59c 
$7.08 Doz. | $4.32 $2.76 


Medium & Broad Points 


Fills-Any Refill 49c 
Medium Point 


Retractable Pen $1 
Medium Point 


Visible Ink Refill 49c 
Medium Point 


$5.88 Doz. $3.60 $2.28 
$12.00 Doz. | $7.20 $4.80 


$5.88 Doz. $3.60 $2.28 











Order from your 
wholesaler, or 
° direct, giving 
ENA] ICROPOINT, inc. wholesalers name 


i and address. 


Sunnyvale, California 


Creator of Advanced Writing Instruments 
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Appointments—— 





Krumwiede Represents Lit-Ning Products : 


Elmer Krumwiede & Associates, Chi 
ago-based firm of manufacturers rep 


resentatiy has been named as official 


sales representatives for  Lit-Ning 

Products Co. in 12 midwestern states 

Mr. Krumwiede, a veteran of 40 years j 

experience, travels eight men through ; 

the territory from sales headquarters ; 
1640 N. Oketo Ave., Chicago 3 ; 





New Man for Cushman & Denison Sales 


Ronald Kushner has recently joined the 
Chicago firm of Neil Short & Associ 
ates, Midwest representatives of Cush 
man & Denison Mfg. Co. Mr. Kushner 


‘ was formerly associated with Remington 
Rand as a business machine representa 
J tive in Chicago. In his new capacity he 


will handle the entire Cushman & Deni- 
son line 


Vay 


Willis Wolf Takes New Role at Horder's 
Willis R. Wolf, as of December 


has assu 1 the newly created posi 
tion ot neral manager of retail of 
erations f Horder Stationery Stores 
Inc. in Chicago. Mr. Wolf has be 

ith the company for the past 

years in rious executive capacitl 
in retail selling. He assisted in 

development of the visual selling con 
cept in the eight Horder stores in th 
city; | vas largely instrumental in 


n iernizing progran 


tor several years he was directly in am: 
charge of all store operations. In his 





new capacity he will supervise 
entire retail operation both in 
arcas 


Holberg Travels for Columbian Art Works 


M. H. “Mike” Holberg is once again 
traveling in Texas, Oklahoma, Arkan- 
sas and Louisiana for Columbian Art 
W orks H is tamuiuliar with the 


calendar business, and until recently 
was with Ward Silliman Associates 
tor several years. Mr Holb rt works 


out of Dallas 


Names Sales Chief for Roytype Supplies 


J. T. Dessureau has been named sales 


anager f the Roytype supplies d 
partment of Royal McBee Corp. M 
Dessureau, formerly assistant manage! 
in this department, succeeds J. R 
Risbey who is retiring. Mr. Dessut 


oined Royal Typewriter in 1944 
i Roytype salesman and was nam 


issistant Sa manager in 1957 
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MAGAZINE RACK 
(Small Size Available) 


PORTABLE 
BOOKCASE 





vem § Here is how Sith System 


helps build your sales — 





NeW OFFICE FURNITURE 


A line of metal furniture that is functionally designed for these 
huge markets. Durability and quality combined with style and 
colors to appeal to the modern discriminating taste ... A 
versatile approach to the specialized needs of these markets. . . 
Steel furniture with lasting finish and work surfaces of Fiberesin 
give long—long wear on Smith System products . . . even under 
extremely harsh conditions. Priced in a range to appeal to 
economy minded buyers. 


COMPTOMETER 
DESK 





NeW EFFECTIVE SELLING AIDS 

National advertising will appear in leading publications to 

acquaint your customers with this exciting new line of Smith 
System furniture. Direct mail, envelope stuffers 
describe products. Cataloging service to help 
you sell. All selling aids are available to Smith 
System distributors. If you have not already 
introduced this line to your market—Act 
now — let us supply the full sales building, profit 
building Smith’s distributor program to you. 


ALL-PURPOSE DUPLICATING 
MACHINE STAND AND 
STORAGE CABINET 










s 


ope 





COUPON TODAY- 


SINCE 1905 
MANUFACTURING COMPANY 
212 Ontario St., S.E., Minneapolis 14, Minnesota 





2 


PORTABLE LECTERN 












SPEAKERS STAND I am interested. Please send me full distributor information along 


with samples of sales promotion aids. 
Name Title 


Company 





TABLE MODEL 
LECTERN 


Address 





City State 
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BY BRUSHMAKERS 





DEMONSTRATION IS THE KEY TO THE OF. 
FICE SALE! 

Got a tough office to call on? Take a few minutes 
to give a most convincing demonstration: Clean 
the typewriter without solvents! You'll sell Type- 
master and Handimaster brushes, and open the 
door to additional sales. Demonstrate with these 
“order-starters” today. 





-\~ we 


oa a 


‘=; ¥ ef 






Individually carded for 
- Open Display 


- Self-service Display 
- Window Display 


Counter Display 


Order from your wholesaler or write direct 


Srashmatkerds, Tuc. 


529 So. 7th Street * Minneapolis 15, Minn. 
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Vien on the Move 


Appointment of a new sales representative and change of 
territory for another are announced by Weis Manufacturing 
Co. Traveling together for the past few weeks have been 
Gerald Olsen, formerly of Codo Mfg. Corp., and Bill Do- 
menico. 





Gerald Olsen Bill Domenico 


Effective January 1, Gerald takes over the Midwest terri 
tory of Wisconsin, Illinois, Iowa, Minnesota, Nebraska 
North Dakota and South Dakota. Bill, who had been selling 
in this area, goes to the Southwestern territory of Kentucky 
[ennessee, North Carolina, South Carolina, Georgia, Ala 


bama, Mississippi, Louisiana and Florida 
Each is an experienced salesman. Gerald has been 15 years 
in the business, doing both retail and outside selling. Bull 
pent 214 years with Wards Stationers, Boston, as outside 
salesman before joining Weis 214 years o. serving the Chi 
iL al “ 
Mr. Olsen address is 47 Forest Avi Riversid Ill 
Karl Siewert has been elected president of Facit, Inc., na 
tional listriputor of Facit typewriter calculators and 
Odhner adding machines. In addition 
to the new appointment, wh h will 
take effect January 1, 1959, Mr Siewert 
has also been elected to the board of 


directors of Facit, In 
He succeeds Erik A. Ohlsson, who 
is retiring at tl nd of this year, in 


directing distribution of the Swedish 


made office machines to the fir Ss net 
work of dealers throughout the United 
States. Mr. Ohlsson will remain as a 
Karl Siewert member of the board of directors of 


the company 
Mr. Siewert, vi president of Facit, In and West Coast 


manager in San Francisco since 1953 as been associated 
with tl Odhner Co., subsidiary of t Facit industries in 
sweden, sin 1928 

Recently appointed to represent the Bentson Mfg. Co., in 
the Pacific Northwest were William “Bill” Tonkin of San 
Francisco and his associate, Scott Waters, of Portland, Ore 

Messrs. Tonkin and Waters bring a total of more than 40 
years sales experience to their new assignments and will 
contact office suppliers in norther Calitornia Oregon 


Washington, and Idaho 


The appointment of a new advertising manager for the larg 
est Operating division with in Burroughs Corp., and retir« 
nent of a veteran advertising manager with 37 years servi 





D. M. Smith R. H. Dundas 


ithin tl inization have been announced by Noel L. 
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DOLIN = D 


10 DRAWER 
CHECK & UTILITY CABINET 


ro 


\\O\O\f 


=) 


0\0\0\0\0\0\0 


[- wo. 710 


A MOST PRACTICAL 
AND ECONOMICAL CASINET, 
DESIGNED TO HOLD 33,000 CHECKS 
AND HUNDREDS OF SMALL ITEMS 
















EALER PROFITMAKERS 
steel transfer files 
3 COMPLETE LINES 






The most complete line of steel 
transfer files available, SOLD 
EXCLUSIVELY THROUGH 


tad THE DEALER. 


WITH 
NYLON GLIDES 
7 STOCK SIZES 





"R400"'s 


WITH BALL-BEARING ROLLERS 
17 STOCK SIZES 


a. STOCK FRONT OFFICE LOOK "'500"s 


WITH EASY ACTION ROLLERS 
SIZES 19 STOCK SIZES 





The original, low cost, 


FULLY ~~. 
ASBESTOS [> 


LINED : 


FILE LETTER AND LEGAL 





HOLD SAFE 


a ~ 

| fi —— f } 
Fey N=], / 
ASBESTOS U/ 


LINED 
JUMBO SIZE 
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SINGLE DRAWER ACTIVE FILES | Witty DOLIN MOBILE STORAGE SYSTEMS 


BRAND NEW! DOLIN OPEN SHELF FILES 
PRICED TO MEET YOUR DIRECT SELLING COMPETITION 


full 35 filing inches per shelf—remov 


snd sell the many addi- 





sd Box 
rows. Each sturdy i 


steel unit holds 12 boxes 


Avaiiat 





SELL 30-70% MORE FILES, SHELVING, 









only one aisle + 


as s488R00005,, 














Mudd, general manager of marketing for the Corporation's 
Burroughs Division 


2 
Donald M. Smith, who has been advertising manager for 
the firm's International Division since 1954, has been named 
id [ f n. A. R. Maclsaac, 








vertising manager for Burroughs Division 
who has been manager since 1957 and prior to that served in 
virtually every post within the division, is retiring under the 


Corporation's retirement plan 


* a 
r) q At the same time Mr Mudd announced the promotions ot 
R. Hugh Dundas from supervisor of national advertising to 




















R 
assistant advertising manager and Tom A. Stevens as super 
Soe aoe Oe Ob.0 06 6 66 0668 6 0000664 6S 00 6 isor of direct ail advertising. Stevens succeeds George A. 
Woolfenden who has been promoted to take over Smith's post ' 
is manager for the International Division 
Stanley C. Hope is the new president of The SoundScrib 
Cor} Succe line William L. Less, whe vas elected chair 
. an of the board. For the past 10 years Mr. Hope has been 
president of Esso Standard Oil Co 
& =, Carr, keneral saies nanaLei 
of the Comptometer Corp. has an 
nounced the appointment of James G. 
Johnson to the newly-created position 
of assistant sales manager. For the 
past two years Mr: Johnson has 
served as Midwest regional sales 
manager 
The Esterbrook Pen Co. has an 
nounced the promotion of Philip E 
Scott fron the position of vice 
president and treasurer to that of 
executive vice-president H¢ was { 
lected treasurer in 1946 and vice-president and treasurer in 
1949, which position he held prior to assuming his present 
S| n ibil S q 
Port Huron Sulphite & Paper Co 
Th fineet announces tl appointment of Peter 
0 = F. Finneran as eastern representativ i 
in its carbon products division. His : 


Workmanship. office will be at 10 Wilsey Square 


Ridgewood, N. J. and he will be re 


iC le and sponsible tor the sale of Huron Copy 
Y “a sett Huron and Eco one-time 


MN maT 





/ irbons and Huron pencil carbons | 
Beauty: Prior to joining the company, Mr : 
- l cTa \ [ 4 orf . ¢ 
Finneran wa neauve 1 in the sale I P. F. Finneran 
business forms in the same area 
Election of Howard Noble S$ a ; 
At first glance you can see INGENTO’s Quality vice-president of the Mosler Sat : 
. . , , : p ounced lL ¢ 
and superiority. It’s the line that offers so many Co., 1s announ by Edwin H. : 
mt ‘ . 2 Mosler, Jr. as president. Mr. Nobl 
extras to dealers and users alike ... from the ' 
: ‘ has been with M since 1944 as 
small 6 inch models right up to large heavy duty sbnoedh oclés menaser snd hes seenl 


table models. 39 years in the safe business. On 


THERE’S AN INGENTO CUTTER FOR EVERY PURPOSE 








l 
January 1, 1958 s oving t 
New York City the ny's 
executive Offices located 
Offices Homes Schools Industry Howard Noble 
Shipping Art & Photography Manufacturing 
Recently appointed sales manager of 
a ee ee os a ee ee ee ee a A a eosecccece Cottonsmith Furniture Co. Inc.. Win 
; —— 3 z ston Salem, N. C., Edwin H. Laven- 
. 5 aaa nie ° stein has had experience in both retail . 
: M. G ‘ merchandising and selling. Until re 
e . G. Patterson Harry Tehan, Jr Wm. P. Corbett é 
° 3710 Grosvenor P.O. Box 2732 Charlestown Village * cently he was in the furniture business 
e Cleveland, Ohio Jacksonville 3, Fla. Phoenixville, Pa. e | ) 
ra . n suburban Washington. Prior to that 
. Martir M. Moldow Assoc. Joe M. Davis Co. Harry B. Gorline , he worked with brokers in setting up 
. 401 Broadway 3907 Duquesne Ave. 930 Sutter St. . tie = : ar “eat 
. New York 13, N. Y. Culver City, Calif. San Francisco, Calif. . nationa: selling organizations in the a 
. . jor metropolitan areas of the country “ 
. ‘ E. C. Lavenstein 
e*eseee sewer eo eee eteeeewaeeenevee ses _— A 
L. T. Carr, general sales manager, Comptometer Corp., an ° 
TRIMMERS nounces that William F. Gribble, formerly district sales man K 
iger at Akron, Ohio, was promoted to manager of Compton 
Send for filustrated Sales Brochure : : ‘ e1 
eter's Jersey City, N. J. sales territory, s eeding Joseph J. ex 
MANUFACTURED BY Malady, who now has charge of sales for the Metropolitan 
IDEAL SCHOOL SUPPLY COMPANY New York-Midtown district K, 
8318 South Birkhoff Avenue — Chicago 20, Ill. Mr. Gribble is succeeded in Akron by Wesley F. Rostocil, { 
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|. William M« 


izer at Kansas City and Detroit, and a 
in with more than 25-years service 
Knight is the newly appointed district sales 
Little Rock, Ark., and previously 

Q) ¢ tor 


served in that 
eter territories 
A series of execu ippointments 
as been effected by the Avery Ad 
hesive Label Corp., according to H. 
Russell Smith, president 
John S. 


ales manager, has be 


Torrey, general 
1 general 
inager and will supervise daily op 


ration of the pressut nsitive label 


r concern in his ne pos 
Robert W. Morris has become man 
ot the custon Sales division 
J. S. Torrey Carrol J. Lee, manager of the stock 
sroducts sales division, and Wayne 
Proper head up Avery's sales activities 

t | S is 

Rudolph G. Drinkuth has been named vice-president in 


Ralph R 


Stevens 
i: me * 
Tough, 
A 


Security Steel Equipn nt Corp He 


of experience in th furniture 


Security tor the past years, serving 
president of man turing 
Davis, pr lent, also announced that James T. 


or manu 


) 


John McPeak as 


pre sident in 


reasurer. It was announce 


Thane D. Croston 


Herbert ps 


Clary Reports Third Quarter Profit 


( 


ollison, manager of furniture sales and H. G. 
inager, will contitr to serve the 
n ir present capacit To turther 
Charles I Henderson has b appointed 
addition of two es repr 
Charles C. Smith, Is ; made by 
Walsh Chicago, will supe! ales of the 
Smith Signals in the idle west. Mr 
with Ace Fastener Corporation and 
ith Glad-Mar, will represent Smith 
( M Products 

York area, Andrew A. Huth of New York 
les of Smith Signals. Well-known in 
Mr. H has traveled for F. H. Lawson Co 

( fOr many years 


a profit of $2 in the third 


95,000 in the 
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ta Mining & Mfg. C tape promotion 
f Chicag 
spearheading the 


rder stores recently with 
M staff in Chicag 
and 3-M personnel gathered for an 

the Morrison Hotel to hear Fred Richard 
peaokers. Seen (left to right) are: Bart 
3-M retail salesmen: Willis Wolf 

Stores, Ken Reister and Wayne Moel- 








{ 
“HIDDEN HELIX” BS 


1 PEN 


@ Exclusive Hidden Helix* 
@ Mammoth ink supply 
@ Top-action mechanism 
@ Luxurious Styling 

@ Sparkling chrome cap 


@ Barrels in rich, solid 
tones of Black, Blue, 
Green, Maroon 

*U. S. Patent #2,775,956 

1 doz. display #15-12-5 

Retail . . . $1.00 each 

Refill #10 — 49¢ each 


only 


25¢ 


each 


#87 “ECONOMY” 
RETRACTABLE PEN 


. @ Push button mechanisar 
@ Six brilliant barrel célors 


2 doz. card #878-24@ “5 ae 
3 doz. Canteen #8780 kt 


| Refills #82 — Three for 29¢ — 


‘ 


“OFFICE RITER” 


Specially designed for accounting, 


bookkeeping and gene 


7 


icrograph 


Bg 


: 
| 
: 


» 
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A Pe, 


; 
a 
2 
Fi 


as 


ibly in smal 
eo By J 
popular 
Extra fine 
Medium line 
y packing in 


Fo 
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& 


office use « 
for carbon copies 


z 
#53 


colors: Black, Green, Red 


29¢ each 


boxes 


very Purpose 
HACKENSACK, 


= 
my 
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SUT 


ADDING 
MACHINE 


plus tax 






The 
Smallest Adding Machine 
in the World 


“Engineered to last a lifetime!” 


SWIFT BUSINESS MACHINES CORP. 


Great Barrington, Mass. 













] by JACK BEDFORD 


advertising consultant 





~Here’s How You Can 


| Set Up Ad Budget 


PROBLEM: An 
probl 
budget. H \ | am 


office equipment dealer has written about a 
in planning how to spend his advertising 
planning an advertising campaign 


to increa typewriter sales. I plan to run this for about 
ne onth. H hould I divide vertising up over 
this ntl 

SOLUTION: Most progressive office equipment dealers 


stablis! nnual advertising budget. By using either the 
percentag f iles or the advertising task method, an 
annual appropriation of advertising dollars is established 
» be invest in advertising the office equipment business 
A t quickly develops in day-to-day planning 
how mu t pend tor short-t objectives. For in- 
stan i I sales promotion event that will last a week 
i month presents a special short-t budgeting problem 
Here at plans for spending your advertising budget 
on a short-t basis for each campaign 


LEVEL 


20%. 204. 20% 20% 20% 


With t | plan you would divi the time into thé 

ber ot you plan to use. I nstance, on a one 

ynth ¢ may schedule five ads. Each ad would rep- 

nt 20% otf ur campaign budget 

I i rhaps the easiest t S It is isy to 

illocate t r amount on an even basis. Your ads will 

ill be t ize and planning then easier than when 

the size And this plan keeps your name before the 

ublic on nsistent basis week-after-week during your 
pecial 


LEVEL plan | e disadvantages 
There is litt variety in your ads. They are all the same 
size and are s luled on the same day each week. There 


nt created through your advertising cam 


pa } vide it up On an even Dasis 
0% 38% 10% 35% 04% 
7 | 
spending plan u large si ad, a 
then a large s1; i For instan on a 
k fiy iy schedule, you t spend 10% first, 
35 t 10%, next 35%, a finally 10% of your 


} lo 
budget 


& DOWN plan gives j variety in your 
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Pride makes a man sharpen his skills—develop his craftsmanship—insist on perfection 
in every job, no matter how big or how small. 

Pride is everywhere evident in the work of our craftsmen—from the man who supervises 
the precision work of inking the ribbons to the men who are always “‘at your service” 
with information and fast deliveries. 

This pride has kept up the consistent, unsurpassed quality of our products and service 
since 1895. 


« carbon papers - carbon copy sets « printed master sets 
- inked ribbons + spirit carbons - duplicating supplies 
« carbon paper ribbons . master units « copyholders 


CURTIS-YOUNG CORPORATION 


110 West 18th Street, New York 11, New York - ORegon 5-3636 
U.S. CARBON & RIBBON MANUFACTURING CO., INC. 


621 Cherry Street, Philadelphia 6, Pa. * WAlnut 2-1416 








fect RTIS-YOUNG J 


SINCE 1895 DUPLICATING PRODUCTS THAT REFLECT YOUR GOOD JUDGEMENT 





Heres a tip 


rom Flo-master 


... Where ink is 
valve-controlled 


MARK UP more profits with 
the fastest-selling, most complete 
line of all felt tip pens! 






Backed by heavy nation-wide con- 
sumer promotion, Flo-master is now 
available in three sizes to meet the 
demand of every customer, from 
artist to shipping clerk. Special-pur- 
pose felt tips are interchangeable; 
instant-drying, waterproof inks in a 
variety of brilliant colors. 


ADVANCED FLO-MASTER 


Slender beauty of satin-chrome finish 
on drawn brass, delicately balanced 
with snap-on cap. Preferred by artists, 
school teachers, office workers. 


STANDARD FLO-MASTER 


“The Standard of All Industry.” Pre- 
cision-made of anodized aluminum for 
commercial and industrial use where 
rough handling is anticipated. 


KING SIZE FLO-MASTER 


Aluminum construction with greater 
ink capacity and felt tips up to 1 inch 
wide, Exclusive airtight, dual-purpose 
screw-down cap serves as permanently- 





secured receptacle. Designed for rug- ; 
ged, heavy-duty use at factory bench j 
or shipping room table. ; 

3 


BS eRe eee ee 


CUSHMAN & DENISON - 


Carlstadt, New Jersey Vv 


Please forward Flo-master Catalog and 
discount sheets. 


eee 
Co), 
ADDRESS ___ 


a ZONE STATE 


,A_7 
+ 
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MANUFACTURING COMPANY j 


eee | 


QUALITY PRODUCTS FOR 75 YEARS! | i Ef iG 





advertising. It, too, is easy to develo because you are only 
ation of the lollar 


dealing with two size ads and the allo 
amount is relatively simple 


The ajor disadvantage of this plan is that it is hard 
select the best day or week for the nall allocation and 
for the large amount. For instance, would the first week in 
he nth be best for the 10% or best for the 35% amount 


PYRAMID 


40%. 20% 10% 

This plan Duilds up to a peak and then tapers off on a 
lownhill schedule. For instance, on the say five-week or1 
five-day plan, you might allocate your campaign budget this 
way by weeks: 10%, 20%, 40%, 20%, and 10% 

Since this builds up to a peak it gives you a chance to 
repeat sol of the things you have featured earlier with 
more emphasis as the size of the ad increases. Then, as the 
size OF th i decrease, you can repeat the same ads used 
arlier in tl impaign. Thus, you will only need to prepare 
three different ads for this campaign 

Lhe is a inger that sales may taper off as the Size 
§ your advertising declines in size with the PYRAMID 

paign plan. However, your build-up may give your 
Sales progra nough momentum to carry on with the lowe: 
advertisin xpenditure at the end 


BUILD-UP 








10% 5% 20%. 25% 30% 

This pre im starts out with small sp: ids and as the 
campaign rolls along the size is increased. For instance, on 
1 fiive-w k or five-day plan the percentages vould be 1% 
5% / : and 30% 

You bu p to a final lat pa advertisement in 

v Some ideas lend t lves t this and 

your final ill give you an opportunity 
for action att end of the advertisin 

Plannin your individual advertis nts 
difficult than in the previously ment i plans. | 

ill b t ferent size and will quit lifferent py 
irt and layout treatment 


TEASER 


SO! 1\ tisin ideas lend th to tl t DudgZ 

t spending plan. These ideas us ll spa s (of 
same s ) for the first part of t paign 

ends with a large expenditure at t Percent IS€ 


} ] + | + ‘ + 
you might it your dollars fo K OIF ay 


paign like this: 10%, 10%, 10° 


SS =< |S  £- 


Any teas ampaign will arous iriosity and 
interest in your final advertising 1 sag Yo 
some people following the campaign that will 
chance to find out the answer published in you 
at tl id of the campaign. And, ! peopl Ly 
hav missed tl early weeks Or days Of mall ads 
an opportunity to us¢ large space an tt ct me ttention 
with your final ad in the campaign 
Your biggest problem with this paign n : 
lecting an | idea to carry it } You ill ¢ ( ; 


i 
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EXECUTIVE OFFICES 


ely different 


STEELCASE 


The most complete line of fine steel office furniture in the world .. . for every of- 
fice, for all your clients. For full details on our valuable dealer franchise plan and 


1 copy of our new illustrated brochure, write: Steelcase Inc., Dept. O, Grand 
Rapids, Michigan. In Canada: Canadian Steelcase Co., Ltd., Don Mills, Ontario. 


“a 


ee 
GENERAL OFFICES 


y dé signed 


,every job 














Don’t break your back 
digging up buried information! 


LOCATE YOUR RECORDS EASILY—No more fussing 
and fuming. With Pronto files your records are 
as active as your regular files. 


BEAUTIFUL APPEARANCE—Finish in attractive 
olive green to match your regular office files. 


STURDY CONSTRUCTION—Built of 275 Ib. tested 
corrugated fibre board... reinforced with steel 
on the shell and the four corners of the drawers 
as well. 


SAVE FLOOR SPACE—Prontos are constructed to 
interlock into solid units and stack as high as 
the ceiling. 


PRONTO 
STORAGE FILES 


Legal Size 









Prices slightly higher 
in Texas, Colorado, 
West of the Rockies and 


outside the U.S.A. Check Size $2.50 


PRONTO FILE CORPORATION 
415 MADISON AVENUE, NEW YORK 17, N. Y. 
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Letter Size $3.70 


have a secret and keep revealing a little more each week 
or day as the program progresses. And, since you are using 

ry small space ads for a large part of the campaign, you 
will find that some people will miss the advertising campaign 


entirely 
60% 10% 10% | 10% 0% | 
[his spending program its just a reverse of the teaser 


lan. It announces your sales promotion stunt with a splash 
Then the FOLLOW-UP advertising over the period is de 
voted to small space ads. Dollar-wise on a percentage basis, 
you would have something like this: 60%, 10%, 10%, 10% 
10% 
You reach a larger group of people with the large size 
in this plan. And you have the opportunity to keep 
minding them that the campaign is still on and they have 
time to take advantage of your special typewriter offer 
Because there is such a drastic decline in the amount of 
idvertising you use at the end of the campaign, many 
ople will feel that the original offer no longer valid 
ind that they missed because they did not act promptly 
Copy changes in yout follow up ads can change this feeling 
ind may make the plan the most su of all six plans 


quipment business 


Reiss, Lefkowitz Form Partnership 
NEW YORK CITY 
nd Manny Lefkowitz announce that they 


sales representative firm to utilize their 


Robert S. Reiss 


ive for! gan 


ny contacts to offer better sales representation in_ the 
1 department store fields. Exhibition of office 


tems is offered in the firm’s showrooms and by personal 
Mr. Reiss, 3 W. 82nd St.. New York City, was former 
les man; Pencil-Crafts Sales Co.. a division of Venus 
Pen & Pencil Corp., and also represented Linton Pencil Co 
1 the chairs ield. Mr. Lefkowit: experience witl 
H. D. Lee ¢ lothing manufacturer Bloomingdales 


unior assistant buy 


Eastern Stationer Wins $100... 


wee | UY 





Nat Rosenthal (center) is handed his check for $100.00, 
first prize in a contest at the recent Eastern Commercial 
Stationery Show in New York City. Mr. Rosenthal, Alpha 


Office Supply C Inc., New York City, came closest to 


2stimating the number of Nylon Binder Posts in a large 
jlass bow! at Wilson Jones’ GrayLine exhibit. Making the 
presentation is Carl C. Judkoff, general chairman of the 
Show. E. J. Bibko, WJ New York City regional sales man- 
ager, looks on. Mr. Rosenthal’s guess was 3250; the correct 
total was 3248. Other cash awards were made to the next 
67 


entrants who came close 
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z~ MEMO TO MEN 
-, WITH AN EYE 
ON THE FUTURE: 


WHERE THERE’S BUSINESS ACTION THERE’S A BUSINESSPAPER 


As anyone knows who’s ever tried to fix a faucet, hang 
a door, or change a tire—vyou're much better off with 
the proper tools at hand. 


Every astute businessman knows this. He wouldn’t con- 
sider for a minute attempting to do his job without having 
all his tools at his disposal. And his tools are comprised 
of information. Complete information. Sound informa- 


tion. Timely information. 


He makes it his business to absorb all that information— 
from the pages of the businesspaper that he subscribes to 
in his particular field. He reads it for profit, not for 


pleasure. He reads it carefully, searchingly...looking for 


§ One of 9 series of advertisement 


s prepared by THE ASSOCIATED BUSINESS PUBLICATIONS 


facts, for new ideas and methods, for new products he 
can put to work. And—because he finds so much that’s 
useful in the advertising pages—he reads them with the 
same concentration he devotes to the editorial pages. 
Take a tip from the key men at every level in every trade 
and industry. Subscribe to your businesspaper. Read every 
issue. Carefully. Thoroughly. Searchingly. 


Office Appliances 


Edited for Retailers of Office Supplies, Office Machines, 
Office Furniture 


600 West Jackson Blvd. 
Chicago 64, Illinois 














Management Top Problem — 
Cutting Paper Work Costs 


by C. E. HALLENBERG 


president 
Copease Corp. 


@ THE TWO-SIDED problem of how t 
operating expenses and at the same time increase general 
operating efficiency—a perennial office management prob 
lem—comes in for closer scrutiny than ever by cost 
conscious executives when any saving in time and 
has significance in the profit squ pictur 

The trend to more automation in the office and a stepped 
up drive to better mechanize clerical routine is a logical 
result of management thinking to cut one of its greatest 
single cost headaches—paper work 

The increasing amount of paper work processed during 
each office day represents a for! idable time and labor cost 
factor, especially in the amount typewritten copies made 
of letters, memos, flow charts, file records, accounting data 
and a multitude of other documentary or statistical material 
In fact, straight copying work accounts f ipproximately 
40% of all typing in the avera fi 


effectively redu 


money 


Lighten Office Load 


This is the primary reason the rapidly increasing us¢ 
of efficient office copy machines, and why American indus 
try is currently spending approximately $150 million a yeat 
for copying equipment and supplies to meet office paper 
work requirements. Moreover, they have proven their value 
in actual dollar terms by eliminating time consuming hand 


copying methods and the errors that go with them, and by 


D + 


lightening office work load while speeding up the flow o 
information to management. 

Interestingly enough, there are quite a number of business 
offices without copy machines as shown by a recent survey 
conducted by our organization. Furthermore, often manage 
ment does not know whether it can justify the purchase 
of this type of capital equipment 


Opportunity For Savings 


} 


The answer to the question, of course, is related directly 
to the amount of copying work done by an individual com 
pany. It can be estimated, for example, that a firm making 
an average of five copies a day of any paper work will save 
over $300.00 per year and approximately 275 man-hours by 
employing a photocopy machine rather than typists to take 
care of regular copying work. In larger offices, wher« 


many as 50 copies of various originals are required daily, a 


approximately 


, 


photocopy machine provides a net savings 
$4,300.00 and close to 2,800 man-hours 

Basically, selection of the right kind of office copying 
equipment is dictated by the use to which it is put. With 
many different types of machines available, it is important 
that consideration be given fundamental office copying facts 

It must be understood that the actual cost of finished 
copies is the most important consideration; not the origina 
equipment outlay. Other important considerations include 

(1) What copy limitations, if any loes each type of ma 
chine have? 

(2) Is it important to copy everything 

(3) Which machine will produce 

(4) Can anyone operate it? 

(5) Which machine is the fastest for general office copy 
ing? 

As with all other basic offi 
have to be judged according to 
job needs. Where budget requires 
of copiers may be used for different purposes 
however, the office copy machine 
widest area of general copying requiremé¢ 

Next to business’ own creative genius, its tools are its 
most valued assets. It pays to use them—and in thé right 
ways. 


s 


' 
copies at lowest « 


equipment, copy machines 
heir ability to fit existing 

nts permit, several types 
In most cases 


ust meet the 
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Royal Distributors Attend Panel 


2 By +s 





Royal McBee; E 
E. Hermann, H. L. Rhoads, G. M. Spurlin, distributors; P 


Attend Clinic From left: H. C. Davi 
M. Zenner, Royal McBee; J. Roman distributor; W. A 
Eiseman, Royal McBee; E. Pitts, distributor; F. P. Ryan and 
W. W. Pennels, Royal McBee. 


PORT CHESTER, N.Y. 
Representatives of the 800 independent distributors who 
sell Royal typewriters throughout the United States attended 
the first distributors panel held here November 17-21 by 
the Royal Typewriter Division of Royal McBee Corp. at 
the company's general offices and plant 
Each of tl 
by all of th 


the five-day panel sessions. 


distributors attending the panel was clected 
listributors in his region to represent them at 

The panel sessions were opened with a welcome by Royal 
McBee President P. M. Zenner. Other speakers at the open 
ing session were li. Pennels; F. P. Ryan, Royal McBee 
executive vice-president; and H. C. Davis, Royal McBee 
vice-president for marketing. 

Sessions were planned to familiarize independent distribu- 
tors with Royal McBee's complete corporate and product set- 


up. Topics included product planning, marketing research, 
advertising, distributor relations with the company's dis- 
trict, regional and home offices. Distributors were encour- 
aged to bring up questions, and to interchange ideas and 


with department heads and other company 


discuss prob] 


executives 


Smokador Now Manufacturing ‘‘Whirl-O- 
Matic’ Line, Distributing ‘‘Trapador”’ 
Wall Urn 


Smokador Mfg. Co., Inc. 


has announced that it has 
purchased the Whirl-O- 
Matic smoker and ash tray 
business Previously the 
company had been distribu- 
tor tor the products under 
the “Spinador’ and ‘Spin 
naster na s 


It was also announced 
that Smokador is now dis 


tributor nationally for the 





hinged wall urn known as 


tne [rapador 

Elon G. Pratt, manager of custom rvice, stat that a 
balanced stock of these smokers are already on hand. He 
idded that control of patent as well as product manu 
facture should result in a better working position for the 
customer as well as the company. 


international Formprint Appoints Dealers 





International Formprint Co., manufacturers of Snap-Rit« 
arbon-inter!] business forms, has announced a new 
sales policy lving appointment of dealers who will sell 

firm's complete line of stock forms as well as t 
ide f¢ 
[his step”, says Bernard Harmon, sales manager in 
harge of new dealer program, “was forced on us by out 
rapidly-expanding nationwide business and has worked out 


sonal service from his local dealer with unusual efficiency 


and speedy deliveries.” 


OA-—1/59 











very satisfactorily for the ultimate consumer, who gets per- 
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Regt 
Dura 
Man 


Kraft 
Colo: 
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.. affirm America’s leading stationers 
to their customers 
who demand quality and economy. 


\A\\\ L//// 


| SUPE DEX fi 


TRAO E = 


prorir-Proven FILING SUPPLIES. 
FILE FOLDERS GUIDES 






Regular and Reinfo * FILE GUIDES (Pressboard and 
Durable, Re ites Co can Manila) Letter, Legal, A-Z, 1-31 
Manila: 8 pt.—9 2 pt. — IN DEX CAR DS INDEX GUIDES (Bristol and 
11 pt.—13 pt. Pressboard) 3” x 5°—4” x 6”— 
varan teed uniformity 5” x 8”. A-Z, 1-31, Monthly 

Kraft: 8 pt.—11 pt.—18 pt. oy and rulin . lint-fre : 
Colors: 11 pt. erm pen addressing ma col ‘i All available Blank 

100% Sulphite i (half-cut, third-cut, fifth cut) 

Sizes: 3” x 5”—4” x 6”—5” x 8” 

Colors: White, Buff, Salmon, 

Green, Blue, Cherry, Canary 


Also available in 50°% rag content stock 











Free 


comple: MC UU CUSLEL, 
eid MANUFACTURING CO., INC. 


* 
x 
x 
* 





One of America’s largest ee ren 
of file folders and allied products 


1 MAIN STREET - BROOKLYN 1, N. Y. 
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Daalo boonalohi 


is perpetuated by Advanco’s 


“PROTECTED PROFITS FOR YOU" 


policy of selling through dealers only. 
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For constany Use 


ADVANCO PUNCH 
— Papers jn Place fir 
Oles to tear in removin 


Holds up to 15 
0 sheet 
COLORs. Red, Black, sna 





sg PAPER HOLDER ° 
miy. No holes to Punch, no 7 


8 Or ins 
en Serting papers 
“ample 

rP'eS On request 


25 Point Pressboard 







Gray 








For perm 
anent use AD 
iy Vv “ 
PRESSBOARD BINDER af 
to file away or store 
Size 814” X11”. Holes 
: Punched t y 
SiZe sheet up to ] eth 
Equipped Wi , 
th l,4 
manener, with pol tlc 
~ on Red, Black, and 
Y. 25 Point Pressboard 


ADVANCO’s BRISTOL _ 
‘. A TO Zz GUIDES 
Onstructed for durability 


also Manufa 
Ctured 
25 Point Green Pressboard 





* + Scored H 


inge 





away. 























Manutactyrers of 

Manifold Books + Printed Stock 
Forms * Pressboord Guide and 
Folders * Bristol and Pressboard 
Guides + Suspend-O-Folder - 
Collated Manila Folders > Filing 


— 
ADVANCO PRODUCTS Inc. 


76-05 51st Avenue, Elmhurst 73 
.. Hickory 6-4848 


ADM. Co 


Supplies * Punchless Paper Holder 


Long Island, New York 
Telephone . 
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Dates to Remember 


Texas Office Machine Dealers 
Buccaneer Hotel, Galveston, Tex 





Associ 


> 


February 27-28 


ation convention 

March 2-4—WSA School and Art Supplies, Stationery & 

Sundri Exhibits for Wholesalers, Hotel New Yorker 

New York City 

March 20-21—Joint NOFA Conteren of Metropolitan 

New York and New England areas during Eastern Office 

Furnitu She New York Trad Sho’ Bull New 

York City 

March 20-23—-Eastern Office Furnitus Show, New York 

I S! Building, New York Cit 

March 23-26—Oftice Management A lation of ¢ azo 
nat <hibits, Conrad Hilton Hotel, Chicage 

April 26-30—National Association of College Stor on 

vention a ibit, New York T: Show Building and 

Hot New Yorker, New York City 

May 1-3—National Office Furniture Association ibit and 

onvent Fontainebleau and Convention Hal Miami 

Bea | 

May 22-28—Annual meeting and exhibit of Stationery & 

Offi Eqgiuy nt Guild of Canada, Is Sheraton Mount 

Royal ar Show Mart, Mont: Provin f Quebe 

( 

June 21-24—National Office Machine Deal A ation 

Net s-Hilton, Cincinnati, Ol 

Sept. 26-30—National Stationery & Offi Equiy nt As 
lati ntion and exhibit, C Hilton, Chicago 

October 17-21—Eastern Commercial Stationery §S New 


York Trade § w Building, New York City 


NSOEA DISTRICT MEETINGS 


District 


Dates Location 
Ay g French Lick Sherat Hotel 5 
French Lick, Ind 
Al Statler-Hilton, Dallas, 7 9 
Al / Muehlebach Hotel 8 
Kansas City, Mo 
May 8-9 Americana Hotel, Mi B I : 
May Western Skies Mot 
Albuquerque, New Mex 
May Desert Inn, Las \ Nev j 
May Olympic Hotel 
Seattle Wash 
M Yosemite National Park, Calit 
June 4 Hotel Duluth, Dulut Minn 
S Nippersink Manos 
Genoa City, Wis 
jun ; Otesaga Hotel 
Cooperstown, N. » 
Jun Grossingers Country Club 3 


Ferndale N Y 
] ; Galen Hall, Wernersvil Pa 3 
lun / W entworth-By-T}! 
mouth, N. H 


) 
Ports 


Central Wisconsin Becomes NOMDA Local 


With ¢ yfticial presentation of its charter, t Central 
Wisconsin OMDA became the 43 ftiliated al in the 
NOMDA family. The group Id its charter presen- 
tation party October 25 at the Elks Club in Wausau. Fifty 

on hand for tl festivities whi ncluded 
ing 

Mrs. Elizabeth Stemp, tounder of | Mad OMDA 
mad official presentation presenting NOMDA. 
James Ward of Ames Supply (¢ th ipal talk 
vf tl ing. L. C. and Ken Jensen w moving J 

n organizing the dealers this vicinit Thirteen 
bers are on the origit 

Offi f the new local a L. C. Jensen, president; 


vice-president, Kenneth Jensen, secre- 


John Duskey 
t ; All are from Waus 
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Tay | 0) & Aladdin Group by Robin Robinson 





Scaled to modern offices... 
ingenious hinged back with 
cushioned action . . . upholstered 
backs as shown, or cane... 
sculptured arm rests. 


Design Patent No. 181,024 


S 
THE Taylor CHAIR COMPANY «+ Bedford, Ohio 


Los Angeles: 3424 San Fernando Rd. . Tel: Clinton 70646 
New York: 68! Fifth Ave. ° Tel: Plaza 5-4297 
A 2 
sin tae .. 
7 ge 
bias 
strict 
em 
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Heres the inside story 


— why Krueger chairs 
give Better Service 
and Longer Life 


@ veces f f j 





rorre f 
for fu ba 
Roll-beaded 
Li» 
Support 
danger j hor edger d 
Frame is heavy 18 gaug 
electrically seam ¥ , 
; 
; 
j 
@ Double action folding safety j 
say Ph Ace na wap j Chair shown is our 
provides simplest singie act j series 100. Others 
folding operat avarlat ao in line boast similor 
p ~ structural features 


for enduring tong life 
@ Strong, solid steel rod 

frame folding action — serve a 

supports, add frame strength—preve 


seat from accidental tips KY 


@ Built-up vertica 
frame strengthener 


seat spacer on front » stl =, nee 
legs provide stronger, Yr / 4 see 
more rigid bearing 4 
points for seat pivot f 
rod — safeguard 
against frame spreading 4 _— 
and accidental J —_— “ 
collapsing — increase a | 
over-all strength | 
@ Large, comfortable ae 
contour seat has front / 3 
edge slope and fu f/ 
rounded corners to ease ¥ - 
sitter’s leg tension. / s ~ 
L-shaped, securely meen, 


welded stee! bridging 
plus roll-beaded bottom 
edge provides added 
support and strength 


@ Long wearing 
beige color Super 4 
Dylan high com 


pression molded feet @ il: lle : 
provide non-marring gauge tubular stee 7 iia 
floor contact se , {to fram } 
ad 4 
‘ 
rig rma 


Demountable 


CHAIR TRUCKS 


S adord ty 
by Xt hann . ‘ 
h sht o 
h al. Regula | 
1 Demoun 
ad xclu e chan 
e ome ermit stack 
ks one on the othe 







All- Purpose TABLES TOO! 
Heovy-duty, yet ght-weight tables with 


- \Kew Catalog show folding legs. Ideal for every purpose, they 
complete tine of come in choice of two finishes and four 
choirs, tobles and truck sizes. Easy to carry; easy to stack and store 


WUEBGER 


METAL PRODUCTS e GREEN BAY + WISCONSIN 
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Grand Opening Held for 
O'Toole Dubuque Store 





Interior of new Thomas P. O’T 





& S n t re in Dubu- 
que, lowa, arra~ged for convenient display elec 
tion of merchandise 

DUBUQUE, IOWA 
I } I as P. O'Toole & Sons stor t 33, Main 
St tl ne of a grand openis nN r 3. This 
lies and equipment st three s ot 
n has 4,000 square feet ot tail st spa 
ire feet of shipping 1 n al tock 
Fout y Thomas P. O'Toole s son, Thomas, Jr. 
in 1946 t store now employs t tsi men and 
ur Ins! s people 
M t 1 450 registered tor t ind opening. Coftee 
ser\ 1 ar I { [ 
Mercl i n a selt-select 1 f 1S ately dis 
| O'Toole was re 
lov tat islature and activ nagement of t firm is 
son Thomas, ] ring 


Protectall Gets First Order for New Line... 





ler Safe Co has 


f insulated files. Snown receiving 


Protectall Safes, a division of The M 
ced a new line 
the first order for the files are (left to right): Monroe Krass 
r tne Empire Safe Co f New York * ty o Prote ctall 


distributor; William Hurevitch jent of General Desk 
ae f New York City, a Protecta jealer who placed the 
first dealer order with Empire Safe C John Mosler, execu- 
tive vice-president of the company, demonstrating an in- 
ulated file. and S. Robert Brown, newly-appointed general 
ales manager of Protectall Safes. The new, improved in- 


sulated files are in two, three, ar etter and 


legal models, available in a range of decorator colors. All 


carry the Underwriter’s Laboratori« Labe File can be pur 
chased with either key lock or combination 
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CHICAGO LOCKS 


little details with lots of sell 


»ck is one of those little details that 
to the sale of your appliances 


Locks are quality and they /ook like 


rtly-designed, precision-engineered 


n security .. . built for a lifetime of 
ce 

{ er office equipment you make 
nets, lockers, strong boxes... In 


oe 


meta give them style anc security 

»go Locks or locking mechanisms. In 
is 

ock’s broad line, you're sure to find 


KU 


you want 


Write for your FREE copy 


of our catalog displaying 


CHICAGO LOCK co. the entire Chicago Lock line 


2016 N,. Racine Avenue + Chicago 14, Illinois 
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Visitors Learn ‘Scfeology’ First Hand... 


Getting first hand knowledge in the fine art of ‘safeolog 

are these recent visitors to Meilink Steel Safe Company. C. ‘| 

Penske, vice-president and general so manager, took ths 
guests on a “Cook's” tour of the Toledo factory. Pictured 
left to right are: Top—Mr. Penske, Lee Hale and Sibley 
Smith, both of the Wh ile Office Equipment C San 
Francisco, California, and George Crewe, Meilink die maker 


Middle—Robert G. Young, Wholesale Office Equipment C 


Seattle, Wash., Walter E. k WOE | Anceles. Calif 
Howard Boardman, WOE Denver, Col Mr. Penske. and Gay 
lord Morton, Meilink machinist. Botton Mr. & Mr Vi 


tor J. Parr, factory representative from Atlanta, Ga., and Mr 


& Mrs. H. G. (Hal) Johnsen sunvir Industries, Chicaat 1] 
and Joseph Jagodzinski, Meilink welder 
Koijane Heads Up Wilson Jones Branch 

Ed Koijane has taken ove: post of branch manager in Sat 
Francisco for Wilson Jones ¢ Son of E. I. Koijane, assistan 
superintendent of Wilson Jones’ Franklin Blvd. factory tn ¢ 


cago, he was formerly in t loose-leaf company's Sout 
California territory. 

Mr. Koijane joined Wilson Jones in 1942 at the Mid 
headquarters, starting in | t n p throug 
the order department to sal 
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Furniture Usually Reserved for the Office Finds 
Extensive, New Market in the Modern Home 








<_< 


NEW YORK CITY 

ri lean-lined furniture long familiar in corporate offices 
tive suites has now been discovered by the home 
r, creating a fresh retail market of unlimited possibilities 

his has been revealed here by the General Desk Co., 281 Pear] 
St., which has been approached not only by private individuals] 
bi by leading developers in the metropolitan area seeking } 
unique and economical displays for their new model homes 
With the steady trend to simple and functional design in 
home furnishings, it was probably just a matter of time before 
tl man of the house decided to bring his offi conference 
te into the home as a dining room set. In fact, the women} 
even more enthusiastic because of the ease many office] 

pieces offer when cleaning time rolls around. In addition, as is 
well known, good office furniture has always been built to last, 
ind please the economical minds of cost-conscious businessmen 

king the best possible appearance at lowest cost 


[his has probably been the major 


impetus behind the move. 
according to the General Desk Co 
clared One of the first builders to 

Estates on Bryant Ave., Roslyn Harbor. The firn 

lar problem in furnishing a large and luxurious ranch-type 
lo it well and yet be fairly economical was the prime 
Contemporary 


builders 


had a particu. 


office pieces in the dining, den and 


al other areas were suggest After careful study of the 


They de-} 
contact us was Harboridge} 





me, the colors and textures of its materials and its outdoor 
ttir in arrangement was chosen consisting of 16 major 
s and accessories distributed in four suitable areas of the 

Che builder himself personally adjudged a saving of over] 

ne thousand dollars based on his final choice over standard] 
( ttings ; 
Since the latest models of offi furniture appearing on the} 
irket n have an apparent ai f making the breadwinner 
1 even more “at home” in th ffi this flux may be more} 


neral Desk Co 


rmanent than ts now realized. At any rate, Gi 


ich expects the trend to continue and grow, is now expand 
ng its design and layout department to include the study of pri 
ite hon as well as office areas. In fact, the firm is giving} 


guide to buffet dining” with 


Cole Furniture Equips Secretarial Area... 











Executive ffices of Brandt Theotres & Ente rprises in the 
t Theatre Building, New York City tter o clear view 

ft the ecretariaol orea compiete furnished with desks and 
chairs by Cole Steel Equipment C Inc. The Cole furnish 
ngs were selected by designers Bachstein & Freitag to import 
p, contemporary feeling to this vital office area. The 
vecretarial desks are from the mpoany popular Madison 
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STOCK UP 


CASH IN ON 








America’s No. 1 Second Sheet 





in Carbon Set Form! 










—— Noo K No fumbling with separate 
cal gy geen tion 5 carbons and copies. Sea Foam 


I 


Korean eye surgeon helps technician 


1 { +h, tolenr > SiC ve , " , 
a Kl ot Pt it [ vision by PBhcer soll Mor ae ae Kona Second Sheets are attached 
"ete , aneteliar of die Cleltenel Gnen eee to every carbon. Just insert 
7 ealers A ation. Pearl Engraving Corp. made the ma and type! 
ters for | Korean typewriter and al produced the 
naw Korean keytor for the typewriter and teleprinter which is 
= tributed by the Kleinschmidt Division. Dr. Kong has de 
jned for | wn use and for possible future mass produc 


1 a machine that writes both Korean and English 





Handles neatly. None of those 
big exposed smudging areas 
that blacken copies, hands, 
clothes. 


Columbia-Hallowell Graduates 18... 






You get sharp carbon impres- 
sion on every perfectly placed 


copy of SEA FOAM. 





Completing the Columbia-Hallowell three-day course in the 
Jesign, manufacture and use of Columbia Steel office furni 


HANDLES EASIER — Lies flat. Thin, compact, 


ture and Hallowell shelving, these 18 distributors and inside manageable. 
alesmen ne up before leaving “‘campu of Columbia r 
Steel Equipment Co., Inc., Fort Washington, Pa., subsidiary /* ~ 
f Standard Pressed Steel Co., Jenkintown, Pa. Standing left j “Nag 
right are: Samuel Lakow, designer, and Ke nneth J. Graf Write for Samples and Brochure / Me “Se ™~ 
th of Samuel Lakow & Sons, New York; W. L. Kreider Dept. OA-| F , le x, 
SPS: Raymond A. Phaneuf, R. A. Phaneuf C Waterbury <¢ 


hn S. Ferguson 


Salesman, R. A. Phaneuf Co.; Wilson A. Miller, vice-presi , 
jent and sales manager, The White Supply Co., Waterbury AY J. FOAM BOND ' 


nn H. P. Kirk, SPS; Charles F. Rutherford, Jr ale 


Conr H Thomas Hallowell, Ill, SPS 





man, Braun & Rutherford Co., New York; D. P. Oswald CARBONSETS 
PS } Poisson, Braun & Rutherford Co Edward J 
thn * esman, The S. A. Barnes C Warren, O.; W. H 
view Parker f hn J. Blinn, inside salé The White Supply g 
un a muel A. Barnes, president, The S. A. Barnes C 
sa Fn ete, coma nen ciaateas Ce BROWNVILLE PAPER CO. : 
mpart Product PS: Leslie A. Kleihauer xlesman, The Wagner BROWNVILLE, NEW YORK 
Th Henzy Fisher C Cleveland, O.; and Russell K. Tompkir a 


esmon, Brandenburg’s, Ambler, | ARE RNC 
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Alex Dreier Pays Tribute 
To Office Equipment Industry 


(The following remarks were made by Alex Dreier, noted 
radio commentator, on Sunday, October 12, in coast-to-coast 
broadcast over NBC-Monitor (radio) and sponsored by North 
American Vai: Lines, Inc., Fort Wayne, Ind.) 


@ THEY CALL IT “the 
ness” “the industry that 

It's the giant office equi 
producer of everything tl 
carted, hauled, rolled or | ff An 
dedicated to speed and effi f ; 
theirs. And an industry that 
inefficiency, confusion, conglo 

You find its products 

nation’s | 


offices of the 
futuristic modern metallic { 
at the modest neighborhood 

But it wasn't always tl 
toddling days of America 
oftice machines were consid 
bookkeepers, with 18th centur tain 
nothing would ever replace the totalin f 
the day's receipts. And 19 
century minds, paid littl 
you could work under a 4 bulb, t k 
under a 25-watt bulb, too nd t pock 
difference. Little or no att 

i 


! 


] 
i il 


things as pleasant, we 
You were paid to work. And k 


all conditions. And if you 


Well, that was a raw 
portance: of many things 
And once experienced, it k 
weed. The nation’s econo 
closely paralleled by the growt f quipment 
dustry. As the country 
concepts of human relations! re and b 
office aids became apparent. A 
even before it arose, this alert 
what was needed. 

With growth comes he 
better methods and procedut I 
it. And so did the office equip 

Like many other industri 
It had to “sell” itself to ot 
the products it offered repr 
quicker checks on ineffi 
morale and greater profit 
per person per hour 

Take the common typ 
est, most modest offices. In it r « 

a fanciful affair, interestin 

want to use in YOUR busin \ 

and a fountain pen that didn’t k too badly. So why fool 

a type-writing machine? Why ht t finger stuck 
or something! But slowly pt \ rrving 
along was some of the wor t int ndwritin 
Many an order written in N York f of Kansas 
Wheat was filled in Keokuk n inst 4 t isn 
too long before the typew 1 | 
reached the status of a n 


industrial America enjoyed t st g t 
mountains of paper work | D7 ter. an 
other new-fangled office eq 


on them. 
The typewriter becar 
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.Y 


re scientihc. Bett ines better- 


nines became ¢l trinea portal some- 
The business man f f his t riter so 
soon he couldn't | t in t tti He 
neat irryin cas r n 


nventions thous 


is but one of th s of | f scientif 
ITIC€ equipment 
ins ~ 
n of is a s n 
happened it g rt 
but ctl \ s 
tion in K 1g 
irpets lor 
¢ ] tne p s Ss re 
ign Oo Dp 
1 ketbook 


Morale, Efficiency 


sstul mMmDILOY ‘ k 


Dest way t t t Des k t f 1s 
ls f rf , 
ouct 
I SKS 
wnt 
> 1 an k 
K ne! 
| 
ay 
f, 
[ Is of 
r mete! j 
t t I lk 
| it Au 
| 
il fm { | 
lt 
: ult it I 
is OF ft 
pr [ ] 
rh r 
Upe t 
1 na f 
tl ' s 
un M 
in i 


ination 
{ W ] 
onic \y 
, 
oy 
I lienhtin part nz 
n ¢ el 
ilso is in tl r [ ness 
10 hands re, s 
Otten 
onveniel 4 
11 
' 
Caf . ~ 
ateterias Commonplace 
if 
( nt \ r 
eh, ' 
ik i 
S n re, \ 
}, 
f 
; [+ ¢ 
I 
p x 
ig pa ‘ S 
An 
KI 
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Stuart Office Supply was one of the 13 local dealers spon- 


ring the Augusta 


business machines show. The booth 
featured Ditto machines and products. Pictured here are, 


eft to right, Dorothy Dabbs and Tom Stuart, Stuart's; 
Nancy Patterson and Jean Dixon, Friden Agency; Earl 
de and Norman Wilson, Stuart’s; and seated at the 
schine, Don Maloney, dealer sales manager of Ditto, Inc 


Augusta Dealers Stage Successful 
Business Machines Show 


25-R 


6224 5 Oakley Ave 





GRAY or GREEN  oven-baked finish 


IMMEDIATE 
DELIVERY A oanty Goguee 


Brass finish cardholder and handle 
Four rollers for ease of operation 


Index guide rod with brass kinob 


Self-locking follower available 


OP FLIGHT PRODUCTS 


AL GI STA GA 
ISif é mpany 
Greater A ta Busines 


ately t tl leading 


the 





Clearance at front 


Company, Jnc. 


WAlbrook 5-7100 Chicago, Il. 
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Big, New 
Eraser Sales 
From Today’s 
Prodigious 
“Electrics”! 


F' EN on today’s superb machines—electrics and standards 
using paper or fabric ribbons—typists make mistakes. 
Erasing results almost unbelievably clean, quick, with these 
specially selected Weldon Roberts Erasers NOW SELLING 
IN MUSHROOMING VOLUME! 

SHOW YOUR CUSTOMERS THESE 2 EASY STEPS 


FOR ERASING CARBON RIBBON TYPING 


Each sale is .a 2-ERASER SALE! 





Removes surface carbon to 
prevent smearing. Soft 
green rubber encased in 
spiral paper wrapping with 
pull string for easy re 
pointing. 


if: 4.1, NO. 448 GREEN GLOW. 
Deo 


4 


2. NO. 3650 GRAYPOINT. > 








J 


Glow No4 


- 


Removes the final image. 
W ood-cased eraser u ith 
quality gray rubber core. 
Easily repointed in any 
pencil sharpener or with 
a knife. Hexagonal; won't 
roll off desks. With whisk 
for removing eraser 
crumbs. (NO. 365 GRA) 

POINT same eraser with 
out brush.) 


OR..NO. 378 GRAYPOINT. > 


With same quality gray 
rubber core. Spiral paper 
wrapped, like NO. 448 
Green Glow. 


jaca 


” MADE 
INUSA 


These same methods are 
also effective for erasing 
impressions typed through 
fabric ribbons. 


FREE SAMPLE 


Write us for a free samp'le 

of each of these Weldon 

Roberts Erasers, OR order 

=~ + @ trial dozen of each at 
' } full discount. 





WELDON ROBERTS RUBBER CO. 
365 Sixth Avenue Newark 7, N.J. 
W orld’s Fore sser ' 


monk I Special 
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and ECONOMY. 


“riew Of QUALITY 


It t0 last 
pe 0 se 


Four Drawer, Two 
Drawer and One 
Drawer Files with 
Nylon Rollers and 
Compressor Blocks. 





FILING EQUIPMENT 





Seven Styles 
and Sizes in 
Durable Grey, 
Mist Green and 
Desert Sage. 
Beautiful 
‘‘DURA-STYLED” 
Plastic Molding 
in matching 
colors. 





STEEL DESKS 


Beautiful Kiln 
dried wooden 
top. All steel 
frame 
construction 
with Tool and 
Center drawers. 
Electrical! outlet 
for accessories. 
3714"%x60"x 37" 


& 


DRAFTING TABLES 


Write for our attractive color 
Catalog Illustrating the com- 
plete line of Tables...Desks... 
Filing Equipment... Sectional 
Desks... Bookcases and Sec- 
tional Bookcase... Telephone 


and Utility Equipment and Engi- 
neering Blue Print cabinets. ate 


DURABLE 


Ovnag. 4 meta: PROOUCTS 








PROMPT SHIPMENTS FROM OUR WAREHOUSE STOCK 


DURABLE DESKS ARE CAREFULLY PACKED IN 
STURDILY CONSTRUCTED WOODEN CRATES 


DURABLE FILES ARE PACKED IN INDIVIDUAL CARTONS 


DURABLE 
DEPT. 0-1 


38-42 REVIEW AVE. LONG ISLAND CITY, NEW YORK 
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4th District Notes 





R. E. HILBURN, correspendent 
P.O. Box 2935, Greensboro, N.C. 


Well s ere we go at the N nd I think 
f t to get it off toa a rt than to tell you 
to de hat our Governor, Caldwell Harper, ask you to 
lo iple of months ago, and that is to get that 1 vation 
in to An ana for May 7, 8 | lot of 
vou hav 1y taken his advice own 
that the better rooms are going |! k¢ I bette 
tally, are on the s S to the 
wise should be sufficient—its the A iH Bal Har 
bour, Mia Beach, Fla. Details \ } rough 
n t nt 
January ill s e a new own K over at Px pano 
Beach, Fla. Ray Kohl has sold his s to John Ritz and 
Robert Scart Pittsburgh, Pa. TI f to oul 
industry t hay picked ani vet 
Ray say Myrtle are goin f in 
Mexico, ¢ | America and the W lies 
Rosoli Offi Equipment Co Sa G ia 
l had a super-aooper openin D cel bet 
be Charlie Walters writ Fred Charlie 
Furchgott taken over the } lone 
tl nti nit into what Charli thin tf beauty to 
behold. Expert interior decorat alled in and they 
ome plain and nd yns re 
sultis in st unusual office | A plete turnitur 
rvicing re-conditioning he basement 
Orin Kickliter wasn't satisf store he 
boucht in Vero Beach recently } ned another 
one in Melt rn Fla. It will | O'D & Kick 
lit if Forrest O'Dell Zz if Ad 
{ Washington Av D 
I t orange groves, thet tores, so 
it oul t | long before Or g else 
like “Kickliter Enterprises, In I vash 
ur first Cadillac Orin—you prot lr 
Smith Printing Co., Lenoir, N.t tore 
yu ‘ a beautiful new front and side incorporatin g all 
ot the n st in store front desi \ } window 
front witl ne of the recessed the si 
21 ; a very mode 2 lready 
up witl st so the new fri to 
ake S Printing Company i. Len 
Pollard, lager, has done a t uf 
th om pply section, givin asonal 
p 
George Slater tells me that A Ott S Mem 
l let is tO move inte has no 
tail t late Somebody ata way 
ind sen the details pront 
Shortly tter the New Y ot 
Flori is going to get a big 1 Fred Kushmer, Jr. 
has t f al opening of | B nton. Yes 
Br ton Oftice Equip! t ( lone 
th ntit store with the t and decor 
Gilt i nines, greeting quip- 
nt | ach been given th So—be pre- 
pared*to be at 530-13th St f the year 
nd join in the festivities 
Mrs. Goode, the very Bill 
Shaw's, Charlotte, was painfu ously 1n- 
in auto wreck on N several 
hospital. When I Bill was hav- 
time trying to k p ti } 9 
Met Joe DeBruhl, the new Di Penci n in these here 
ntiy Joe is operatit | | Pick- 


Asheville, whi 
of the ole 


both the 


ick R 
pro Gray 
Southern 


NSOEA 


Its easy to se 
Paul Adcock, manager at State ¢ 
N.C., made it a pair on Octol 
sented him with Rose Luann. Pa 


McChesney. | 


ttt Supply Ce 


losely under 
has already 


livision of 


ting oft tot right start. 


Ww ades- 
n Ann pre 
1 head start 





AFCO Ree H Nope 


Tee. 


PER 
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DEALERS — IT MAKES OFFICE-PLANNERS OF EVERY SALESMAN! 











The 1-2-3 Sure Way to 


| MOUS ae 


1 THE EQUIPMENT 


Unique OSI personalized Brochures. All equipment (desk 
tops, cabinets, files, paneling) illustrated in this new sal: 
aid . . . including Functional. Planning Guide for the -clie 


ne 


Dealen Offer 


250-Brochures 
100 35 mm. Color Slides, Projector, Screen 
5 Custom Office Planner Kits, 22 «x 28, 


in handsome durable carry cases — 
can be used over and over 


All For $125°° 


o EE 


OFFICE SUITES, INC. 


21 West Illinois Street 
Chicago 10, Illinois 
DElaware -7-2405 


THE OFFICES 


In moments, the client sees modern offices in rich color that 
answer dreams. Wide-angle projector, screen, stand, and 
color slides of varied new offices of OS! custom-type con 
ponent equipment 


NO 


THE NEW OFFICE LAYOUT... 
IN MINUTES 


Custom Office Planner Kit . . . Amazing OS! rapid 
office layout. Actually SHOW your client his new 
office —— in minutes. Using scaled-equipment tem- 
plets, place desk, cabinets, files and panels on 22 
x 28 scaled board — according to client specifica- 
tions. Then transfer the complete layout to kit copy 
paper — in seconds. The client sees and marvels at 
his new office. Dealers say — IT OPENS A NEW 
WORLD OF SALES. 


UJ 








mr se ee ee ee ee ee ee ee ee ee ee 





the tyat name in... 


TELEPHONE INTERCOMS 


FANON 


Whatever your requirement 
to offset that telephone 
switchboard load, Fanon 
has the most versatile 
system for you. Whether 
you need two or two 
thousand intercoms 
you'll find that 
efficient and 
economical FANON 
FONES will save 

you time. . . Money 
...and Temper! 
Ask about the new 
1500 series of 
All-Transistor 
Intercoms. 
For complete 
information 
on all Fanon 
systems, 
write today! 































Series 5000 
7 or 13 STATIONS for pri 
vate talking, selective ring- 
ing. Completely automatic 
push-button phones with 
high trunkage. 





20 
to 


wa 


Series FTS-20 
MANUAL SWITCHBOARD 
system for use with 20 to 64 
“85” series phones or paging 
unit. Private talking assured 











Series 85 








Modern, compact 
phones provide 
common talking and 
selective ringing for 
2 to 11 stations 








P.A.X. 

Complete Private Automatic 
Exchanges to suit every in 
stallation. Selective ringing 
and private talking systems 
with Pas and executive 
priority facilities. 


ELECTRIC CO., INC. 








Dept. A-12 98 Berriman Street ¢ Brooklyn 8, New York 
tn Canada: Active Radio & TV Dist., 58 Spadina Ave., Toronto 
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though as he is now five. Keep ‘em coming Paul—those ex 
mptions do help you know. 
Charlotte 


Heath Baucom, front man for Fowler's 


finally got a break when Ruby had much better luck than on 
the three previous attempts and presented him with six 
pounds of all man, name of John Heath—no Junior. That 
was mighty good news Heath and | quite sure you and 


Ruby will now have your hands full 


I've known for some time that Bill Lawing, Kale-Lawin 


Co., Charlott was a “square dancer, that is, but have just 
learned that he is also a clown. Not only a clown put THE 
head clown of Oasis Temple, Shrine unit at Charlott That 
boy do get around 

Bad news was the most prominent item around Storr’s 
Ralei N.C. during November. “Doc” Ashley was laid low 
with a rt attack and spent several ks in the hospital 
At last ret rt November: 1] he was to leave tn hospital 
oon for ral more weeks at ho before getting back 
into tl ving of things. Vernon Cordle spent three weeks 
in tl hospital too due to a stomach disorder but is now 
back on tl b 


Wyatt A. Seybt, Sr., president treasurer of W. A 
Seybt & Company, Greenville, $.C., died on November 15 


following several months of declining health and a serious 


illness of one week. He celebrated his 50th anniversary in 


business just two vears ago so he lefinitely one of the 
old timers’. Wyatt, Jr. had joined his dad several months 
ago and will continue active management of the business 


Henry McNease, Carter's man about Tennessee and Vit 


ginia spent some time in the hospital during September and 
October after what he called a ‘‘littl heart attack. He 
was expected to be back on tl b around the first of 
Novemb but I have been unable to get a report on that 
Henry said his customers were very active on sending cards 
and orders which pleased him n Hope you are now 
back in th vim, Henry 

Mr Pless, || H Payne Co ( ittanooga Tenn. had a 
slight stroke in October and had to spend s ral weeks 
away fre t job. Have no lat port b sul he 


k all right 


Mention last month that Bob Sanford was a very busy 
in what ith taking on the job of chairman of Jackson 
ille’'s Community Fund drive al vith running a very 
acti business so the job of vi in of distribu 
te divis 1 of NSOEA should ps probl And ther« 
ul picture Of a successtu non tl n 
It's not often I get a chan to k about a wedding so 
this time around is one of my kier ones. That charmer 
“Red” Hoyle, Asheville, has a buy retary of Doris 
Perry who gave the “held” a hase, but a lad name 
of Leonard Hampton, working for the Forest Service, fooled 
round until he rot himself hook Saturday D embet 20 
vas THE cay, but where they spent their honeymoon is a 
ep, dark secret Uncle Red is his n will have 
her back after they return which ake it ni 
Iwo Good Scouts was the iding, alon vith a swell 
pi hat greeted me on Ni ber 28 in Charlotte 
Said Scouts are Harvey Garrison son Johnny 
Tl ccasion was the attainn t of “Ei Scout” awards 
at a court of honor held in Alb rle. An assistant Scout 
Master since 1954 Harvey has n working towards his 
Eagle badge since 1956. Johnny joined in Jun 1955 and 
as f n a patrol leader since October 195 Harvey 1s the 
podner of Wallace Biggers at Standard Offi Equipment 
Co., Albermarle, N.C. Congrat tions Harvey and Johnny 


ok a lot of doin 


Charlie Walters, George Slater and Jimmy “Wilson, all 


ps. and Evan Griffiths, Gunlock an 
lp this trip but I'll have to dip into that new supply of 
cet the Richards Jack, and 


the Bainbridge counterpart, Bill Keenan, back into the fold 


in with son nice 


ins, Johnny 


S boys too busy counting your Sho glad to 

know you are in the heavy su but how abi yunting the 

uff week-ends and scraj ne n items during 
Las 
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Stop worrying! 
You know you've 
never felt better ; 
in your life! a 


Guess | ought 

to see the 

doctor about 
that... 

















Don’t be your own worst enemy! If you notice one of cancer’s danger signals in 
yourself, don’t talk yourself into thinking it’s nothing to worry about. See your 
doctor. Only he can tell. To learn the seven danger signals and to find out how to 
guard yourself against cancer, call our nearest office or just write to ‘‘Cancer,” 


in care of your local post office. 
AMERICAN CANCER SOCIETY 
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FAMOUS FOR 
COMPONENTS 


PERFORMANCE 


PRECISION 
ENGINEERED 
FOR LASTING 


Service-Ubiltty and 
Light Ubility 






















Designs 
* 


FUNCTIONAL 
FLUORESCENT 
AND 
INCANDESCENT 
LIGHTING 
FOR 
HOME AND 
OFFICE 





ONE DEPENDABLE 
SOURCE FOR ALL 
YOUR DESK LAMPS 


HAeme 


LITE PRODUCTS CO. 


Congers, New York 






WRITE FOR 
CATALOG 
ILLUSTRATING 
THE COMPLETE 
ACME LINE 
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WORKMANSHIP 







Tend Seng 









6th District Notes 








Saunders 22nd Annual Turkey Party... 


At the ri int behind the beautiful new custom-built le ather 
ited to him by friends in the industry, is Bill 
Saunder Saunders & Co., Chicago. The occasion was 
the 22nd turkey party hosted by Bill on Wednesday 
November 26, just prior to Thanksgiving Day. The Saun 
ders store was closed for business while nearly 100 manu 


bag preser 


focturers representatives, salesmen ther deaier and 
member saunders’ staff gathered for roast turkey and 
all the fixing Others in the picture from left t right 
Gordon Kicke Smead Mfg. Co., who served as spokes 
moan for ali ti e at the party and presented the new Dag t 
Bill; Don Pike, W. J. Saunders & C Mrs. Bill Saunders 


and Barbara Holmes, peeping over her father’s shoulder 


_ 


Bill Saunders’ service worn bag that is be 
ing replaced by the shiny new bag built to order by Brief- 


rough the good office ft timer Krumwiede 


At the left 


R 


sounder a ond 
who was lured away from 


At the right are Julia Eaves, W 
Tom Gillice. R ckwell-Barnes c 


his ann y carving task just ng enough to be pic 
tured 
G k Travelers Club wound up its year 
YI in a row-——the annu Christmas party on 
December and the annual electi eting t f wing 
Friday etings of December: nd Jan 
t of thei proximit t olidays 
Jesse Peck of Springheld, Ill verno! Region 6 
tul recuperation tf back injury ffered in 


nt at his store 


New bers of GLTC incl Frank O. Henke, The 
Globe-Wernicke Co.; Theodore B. Collins, Modern Office 
Pri ind Sol Shulman, Highland Ass« 

Members of GLTC wish a forn secretary, A. W. (Bill) 
Murray, zg luck in his new ventu He is leaving Geyer- 
McAllist Publications to return to his home city of Halifax, 
Nova Scot Chere, Bill will work f an advertising agency 
nd hav pportunity to indulg favorite Canadian rec- 


s skiing and sailin 
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97 972 973 
. Armless Armiess l 
2 Seoter 3 Seater | rm Arm 
— - —+ —_——_——+> — . 7 —__—+——______+——___—= 
© Width of Seat 23 46 69 | 
© Depth 20 20" 20 | 
® Height of Sec 16%, 16 16% 
® Height of Back 33 33 33 j 
&® Overa a th j 
with orm 30% 53 76 | | 
® Type Spring | 
Seat & Back No-Sag | No-Sag No-Sag 





SEATING PIECES BY 


‘ 


2 SEATER 
APPROX. $69.95 RETAIL 


WRITE FOR DESCRIPTIVE LITERATURE 





MUR-MILL 


OF OKLAHOMA ay 





3 SEATER 
APPROX. $105.00 RET, 


7 


— 
















| 
| Foam Topper| Foam Topper| Foam Topper 


‘pede only | Walnut only| Walnut only 


| i | 








| 





* a & 
"p 4 WV § & ® ° Lal | 1” SEATING PIECES BY 
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OKLAHOMA 
F. O. B. Oklahoma City, Oklahoma 


MUR-~-MILL OF 


AN AFFILIATE OF MURPHY-MILLER, INC... OWENSBORO, KENTUCKY 
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New underwood Add-Mate 


or | all-electric macnine tha 


a0gGs. subtraci multiove: totais. SuD-totais 


- 
L@GuT Ss: HANDIBST! PHONE-SIZB? 


+ 








pice magic gloves!” 


Meera Auris 
Stores = Home 


7! 





Now cMetletnie to Gealers — rerans tor "168 


Pr r-ariaeg e115 7-s acting machin 





® > 


DEALERS Fee Getasts on the Ade ¥ 


e : : 

uUNagerwood °° ==> 
) 22.2 carben paper et 

Wo Uederweed (orperetre 

Oe en 












7th District Notes 
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Look and compere 
@ the extro features 


of the NEW FULTON 


LINE OF 1959 DATERS . .. 
with the new and improved \\Y 
gear type wheel. Light in weight, 
impervious to all known inks 

and solvents. Cleaner in appearance, 
and stronger in bond. 











vretectes Sy worpoge 


SERVICE DATE 








1 Bed a tbe rw ha hed a 
WaARRIR errr Ff 


eihen 
rua 








New underwood Add-Mate 
only |7% |b.—all-electric| machine that 
adds, subtracts, multiplies, totals, sub-totals 


LIGHTEST! HANDIEST! PHONE-SIZE! 









= 


“like wearing magic gloves!” 


Ideal figuring machine for 
4 Stores— Homes — Offices 





| L ie ‘ sia 

Nodame heli (elo)(- Mi cole (-Yo] (-1 cam RETAILS FOR *1682° 

Fastest-selling all-electric adding-subtracting machine! _ 
@ \0-Key Keyboard —for error-free performance @ So simple to operate, anyone can use it 


@ Carry it home or on trips for light-duty figuring @ So light you'll have to hold it to believe it 


DEALERS: For details on the Add-Mate 


Clale (a elele Bamana 


Write: Underwood Corporation 
MASTERS YOUR PAPERWORK One Park Avenue,.N. Y. 16, N. Y. 
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7th District Notes 





CHARLIE CORDRAY, correspondent 
914 W. 801, St., Bloomington, Minn. 


Our Latch-String is Always Out 


[here was a gra opening Mon 
lay, November 3 Dubuque’s first 
semi-self-service oft supply store 


Thomas P. O'Toole nd Sons now 


has a new store at a new location 
133 Main St.. Dubuag Over 450 
stomers registered. | re were door 
prizes and refreshments served all day 


Frank Cooper Smith, youngest 
yn of Chet Smith, Sr. of A. W. Faber 





( is very talented uitarist and 
nger. After listening to one of his 
a a he has a future cut out for him 
» Weddlt at Des Moines Stationery Co in Des 
' Moines. Spin Nelson just got himself all married 
Dewey Heck of Sylvester & Nielsen, It of Appleton 
\\ the knot with Evelyn Johnson 
All y f t lers, drop a lin Ruben Danner at 
Pine S tariur Storms Point, Wis. He is one of the 
t M held Book and Stationery, Marshfield, Wis 
} Tom Lison f Stuebe Binding and Printis Co., Green 
i up with an infection. I hope things aré¢ 
| t Ss writing 
Ww ry to hear that Mrs. Claude Fleet passed 
, O o to Mrs. Ralph Kettler on the passing 
i Mrs. Dewey Ward of Nowata, Okla 
: It tail ; a shock to hear of tl passing of oul 
i Don Donisthorpe. 
; : Stork Statistics: John Homer of Globe Wernicke just be 
¢ f tl f f a fine grandson 
- Bud Caruso, t president of District [ravelers is now 
lirect the special sales division of Quality Park En 
( ill entail a national territ on sales pro 
His work will be in conjunction with John 
Christianson, \ president and general sales manager of 
QO ty | 
District preplanning meeting at Mucehlebacl 
Hot Kat City, Mo. recently with % attendanc 
plished. It was also a farewell party for 
: Bill Cromwell of | n Paper Co., on his retirement. Cuba 
i White of S rn Stationery will tak« r Mr. Crom 
' territ All I can say, farewell to you Bill, have lots 
nent and lots of s to you, Cuba 


Fred Pfaff, president of Dukes, of Wichita 


to Clark, Texas 


Regionette News: The lovely ladies held meeting at 
Caf Exceptional. Alita Schaub, secretary, says 
Lot t nd lots of fun.’ 
I k, M vities That's what Lou Wingert was 
I for home after a ourn at the 
cs 
Vic Lyden n flying to his tactos t Burlington 


. i te I round-up meeting 

ners Loose Leaf was seen shooting and 
Northern Minnesota woods with Ed 
Office Supply 


jim Roach of St 


Erickson of H 
Bill Hanusa Eagle Pencil Co., has just joined District 7 


th Bob Morris. Wel to the great 


K WI 
ove to Minneapolis f Chicago in 
lary. H bring his new bride wit! There's a 
Regionette for you, Alita 
Don't f t District 7 Travelers meetin always held 
t Sat f each month. Place White House Cafe in 
Minnea 
Now is t to start preparing for tl ling conven 
in J t Duluth, Minn., N.S.O.E.A. District 7 Re 
giona 





Look and compare: 
@ the extra features 


of the NEW FULTON 
LINE OF 1959 DATERS ... 


with the new and improved 
gear type wheel. Light in weight, 
impervious to all known inks 
and solvents. Cleaner in appearance, 
and stronger in bond. 











Unaffected by warpage 
or distortion under 
even extreme 

climatic conditions. 






SERVICE DATER 


* + + Number 1, 
we individually 


FULTON DATER .. . 
Number 11/, . . , 





boxed and Packed | dozen 
gvaranteed 10 @ box. Priced 
for best to sell, 
service, 








Write for free catalog and price list. Order your 
requirements now. Prompt deliveries. 


FULTON MARKING EQUIPMENT CO. 


82 Fulton St., Elizabeth 1, New Jersey 


Manufacturers of Marking Devices for Over 49 Y 
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Cut 
office 
costs 

with 


C&R TYPE I 
GENUINE 
PRESSBOARD 























Lower cost, 
versatility 
and durability — 





You get all three when you specify Case & Risley 
Type I Genuine Pressboard for binders and other 
office uses. 


Because of its amazing strength and durability, 
Type I Genuine Pressboard lasts for years, needs to 
be replaced far less often than so-called ‘‘cheaper”’ 
products. It’s the ideal material for binders, sales- 
men’s portfolios, catalogs, brief covers, and index 
file guides — guarantees maximum protection for 
| 
your business records and is easily im- 
printed or embossed. 


papers 


Send for free samples! 

Clip out the coupon below and 
mail it today. You'll receive 
free samples of C & R Type I 
Genuine Pressboard in various 
colors. 


CASE & RISLEY PRESS 


Makers of Genuine Pressboard 
and Similar Specialties 


Oneco, Connecticut 





PAPER, INC. 























6. + .g02) cee aga eae mareaat ti : 
| CASE & RISLEY PRESS PAPER, INC. BOARD 
| ONECO, CONNECTICUT 
Please send me free samples of your Type | Genuine Pressboard . 
I | 
| and, without obligation, names of dealers in my orea | 
| ! 
| Name | 
I 
Company ' 
| 
Address . 
EES EE sx el cats aie aa tania 


144 








| 8th District Notes 


IZZY VODA, correspondent 
2001 S. Hanley Rd., St. Louis 17, Mo. 


ah on 








~ lait sinlele Soll — 





ll 
<r OO ahaa ial 


fe 


Planners. Clint Cooper, president of Midwest Travelers 
Club; Jack Coleman, governor of District 8 NSOEA; Karl 
Tollefsen, general chairman. (Dave C. Neuhaus Phot 
Deal ind travelers turned out in g¢ numbers Noven 
Muehlebach Hotel to start plans for next year's 
nal ting to be held at tl site Apri 1-28 
Amot thos ittendance wer! t e ex-gZi nors 
Vaughn Williams, Schooley, In Kansas City, Mo.: Sid 
Anderson and Art Reed, both of Latsch Brothers, Lincoln 
Nel 
Present al ere Joe Wilner, pi nt Kansas 
City D Association, and Ray Greenstreet, Schooley 
In t | lent-elect of the Ass tion for 
G ( an was happy to welcome out-of-town 
R. R. Bricker, Bricker Equipment Co., Norfolk, Neb 
secretal f 8th District; Jack Wheatcraft, Thacker-Hall 
re ka, Kar ind Bill Buckner, Springheld Off Supply 
Springt My plus all of tl it fron 
Kan City area 
| } ibject discussed was t progran 
1g every effort is being focus of king th 
959 prog the very best effort f this istrict. It wall 
pointed to and for tl 
2) panvin picture was tak Dave Neuhaus just 
ting started 
( ppointments ar 
G 1an—Maxwell Anderson, Ox! Filing 
S ( 
John P. Low, M ta M &® Mte 
i 
\ Fed J. Scharnhorst i n; Bob 
Marshall, rep., co-chair 
La ption—Russell Gates, trs 1irman 
Allan F. Richards, Columbi Rib & ¢ Mt Co 
Registration—Jack A. Lang, All-Steel Equi nt C 
Glen Evans, Columb Ribbon & (¢ bon Mtg 
( ( rman: Floyd I Marshall, Jr., A Products 
{ 
H f | ndship—William W. Burt, 1 ul 
George B. Tapner, o-cha Dale R 
Marshall, Bates Mfg. Co 
Publ R. C. (Bob) Maynard, frs airman 
Donald E. Renken, W’. H. Gut ke Chair ¢ hairman 
Mor light party—Milton S. Hicks, ¢ mestown 
Mfg. ¢ hairman: G. Max Keating, mfrs p chai 
Ofti photographer—Dave C. Neuhaus, frs. rep 
In t nt that the Kansas ¢ Athletics are playing ball 
a committe A selected at a later day 
ticket arran ts [fot it-of-town 
friet | ommittee will et or to obtain seats in a 
parat for better group nt a rticipation 
William “Bill” Froehle, fo: with Be & Pease, 1S 
ber ot the Walla Pencil Co. ta y. After con- 
ble sales training, Bill will to the West Coast where 
will work with Fred Beard 
J. H. Erwin is the new W. A. Sheaffer | Co. repre 
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The A.B.C. Symbol... 








The right to purchase or refrain from 
purchasing this publication gives you, the 
reader, and no one else the power to 

| pass judgment on whether 

| 4 ED it shall continue 

| °* to survive. 


» 
J 
re) 

o 





> 
\> 


This symbol 
represents the standards 
by which your voluntary 
response is measured. 





Ono 





© 4 . It testifies to the advertisin 
~ g 


value of this publication. 


It also serves as a constant guide to 
our readers’ opinion. 


Office Appliances 


Edited for Retailers of Office Supplies, Office Machines, Office Furniture 
600 West Jackson Blvd. 
Chicago 4, Illinois 


ali led ali ’ a 
fa) z 
HALLMARK OF CIRCULATION VALUE “en 4° 

ULP 
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sentative in Tulsa. Erwin will make his 
Okla. Glad to have you in the 8th District! 

Floyd “Cotton Acco” Marshall 
Oklahoma is looking forward to tl 
meeting returning to .West 
1960. 

Sorry to hear of the sudden th of H. M. Donistherpe, 
who for many years has been th the Ace Fastener Corp 

Fred Pfaff, past governor of the 8th District NSOEA and 
former vice-president of Duke, | of Wichita, is now vice 
president and general manager of Maverick-Clarke Co. ot 
Houston. Best of luck Fred! W vill all miss you. The 9th 
District will have a new 

Dan MacDougal, Stationers | Leaf. now kn 
only happen in America. MacDi l, a 1 
golf recently with a fourso: f f 
the Oakwood Country Club Jewish golf f in Kansas 
City, Mo. 

President Cooper of the 
tive committee wishes to exp! his 
Bill Burt and his group for tl plendi 
was an excellent job, perforr vell 
budget. 

Reprint from Midwest P: 
“probably one of the most thankless jobs in out 
of publicity chairman. Please take time out and mail 
items about members of our club and dealers in our district 
It will take about two Izzy Voda, 
South Hanley Road, St. | M Y r co-operation 
will be appreciated 

Coleman Office Supply i N. Nark 
held Opening on rsday, O 
dealers and travelers atten t very | tiful store open 
ing. Jack Coleman is th: lected governor of the 8tl 
District. Travelers attendin t 5 penin as follows 
Al Perry, Floyd Marshall, Newman Donnell, Marion Follin, 
Bob Maynard, Art Pfister, Dan MacDougal, Jack 
Jimmy O’Brien, Herb Johnson, Jim Bradley, Don 
and Max Keating. 


that all of 
¢ Sti District 
Hills, Wae 


informs 
egional 
Okla., in 


Midw t Ts lers and th xecu 
preciation to 
colt 


in spite of a 


party. It 


limite 


nt Clint Cooper’s bulletin 
I club is that 


In new 


its store 


Lang, 


Renken 


A Handful of ''P.O.M.”’ Exclusives : 


to improve every 






~ 


\ 
\ ; 





Sensational New 
PRINT-O-SCREEN 


Patented ink pad permits silk- 
screen printing on any single 


NEW weavy-pury 
FOLD-O-MATIC 


All the features of the famous 
FH-5C Fold-O-Matic now ava 


able in a heavy-duty FH-5HD cylinder duplicating machine 
size folding machine PLUS Machines may be run at high 
SUPER-POWER MOTOR for est speed. Extra-sharp copies 
large production runs. 100° everytime. Five different nylon 
fully automatic with conveyor mesh layers provide perfect 
belt and receiving tray, port penetrat and dispersal of 
able work and jogger table paste-type ink for electronic 


Folds 120 sheets per minute stencil work. Everlasting nylon 
(all popular folds) . . . conveys won't clog, won't stiffen 
lasts a | fetime 


and stacks folded pieces 


home in Saf ulpa 


a 


FF WITH Rey 
= PRINT-O-PASTE INK 


a 


meeting of Schooley, Inc 


ted president and 


At a recent board of directors 
Kansas City, Mo., Benton Thomas was elk 
Willard Harrison, vice-president 


Sorry to hear of the recent death of Mrs. Arthur Schooley, 
Mrs. Schooley was the widow of Arthur Schooley, who 
wwned an op rated the Schooley Printing & Staty Co. oft 


Kansas City, Me 
Mr. & Mrs. Vaughn Williams, Schooley Printing 
Co. of Kansas City, Mo. spent the weekend of Nov 


& Staty 


mber 22 


is guests of your correspondent and Margaret Voda. 

Cuba White, formerly with Southwestern Stationery Co 
of Wi Kans. has accepted a traveling position with 
Eaton Pay ( Cuba will take over the territory of Bill 
Cromwell when he returns the end of this year. Good luck 
Bill and Cuba! 

Albert G. Vivian, formerly with Skinner-Kennedy of St 
Louis, has tak the position of sales lanager with Scharr 
Stationers of St. Louis 

Congratulations to our John Brain, newly-el presi 
dent of NSOEA. We all wish you the best of everything and 
can promise that our 8th District governor, Jack Coleman, 


and president of Midwest Travelers, Clint Cooper, with thei: 


respective anizations, are with you in trying to make this 


1959 a very pleasant and eventful year for vou and NSOEA 
Kansas City Stationers held their annual Christmas party 
Saturday night, December 20, at the Santa Fe Hills Country 
Club. St. Louis Stationers also held tl annual party Fri 
ay ni t, December 19, at the Gatesworth Hotel. Can't tell 
to about either one as they haven't happened yet 
The wife of one ot our 8th Regioners who is recovering 
fror bad attack of ulcers told that this is the first 
Christmas party she is going to enjoy. To which husband 
repli I'll rtainly see how silly my friends can get 
Heard that Ed Randolph, Downs-Randolph C lulsa 
Okla., will retire the end of this year. Ed has been associated 
ith Fred Downs for many years. Hope you enjoy your well 
arn rement 
Richard P. Steding, Wallace Pen Co., and Ann Watts 
St. Louis were married on Friday, December: at the 


duplicating job! 








NEW 


olutionary 





Un new 


PLASTI-PAKT INK 


FOR USE WITH 
PRINT-O-SCREEN 


All the flow characteristics of 

a fluid nN @ semi-paste ink Marvelous invention! Just 
that “‘gelates’’ to a paste on enough ink to print 750 fully- 
contact with the drum. Won’‘t typed post cards is vacuum 
crip wont separate, won't sealed in a throw-away plastic 
offset. Won't bleed through film pouch, for quick, clean 
sheet. Delivers ebony-black inking without waste. New, 
press-like impressions. Saves faster-drying meo ink spe- 
time, work, money. May be cially compounded for postcard 
used with closed, open or work. No mess, no fuss, no 
reservoir type cylinder, worry. Perfect copy every time. 


Other famous PRINT-O-MATIC productse 4-2G Card Size Duplicator @ Impress Twin-Pakt Stencils 
for all makes of machines @ Impress Formula 27 Liquid Duplicating Ink @ Fully Automatic Models 5-A (Manual) 
and 6-A (Electric) Stencil Duplicating Machines @ Model FH-5C Fold-O-Matic Office Folding Machine @ Diagraphy. 


PRINT-O-MATIC CO., INC. 


724 W. Washington Blvd. 
Chicago 6, Illinois 











es ar Om. 
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For the hard-to-get-sales, 




















Write for descriptive 
literature, available now. 





The stylized vinyl! edging is a 





PEERLESS 


of the work top surface. 
J By PEERLESS, of course. And 20th Century by Peerless means a 
new design concept of Executive metal office furniture in enduring style 
that’s many fashions ahead. 


a standard feature of all models in 
: the 20th Century Line. All pull- 
a : shelves are finished in textolite 


which matches the color choice 


Available in a wide choice of functional colors; including a complete 
range of models designed to serve today’s needs of the modern executive. 
The slim, trim, basic lines are truly 20th Century style leadership. 


mame ds > PEERLESS 
: E STEEL EQUIPMENT CO. 


6600 Hasbrook Ave., Philadelphia 11, Pa 


NEW YORK CHICAGO HOUSTON LOS ANGELES 






Oun 28 th Year 






_. a metal desk, file or table for every office need 
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THE 


DUPLICATOR VALUE! 





LIQUID DUPLICATORS 


It's VALUE that has put MASTER LIQUID DUPLICATORS 
at the top of the duplicator sales picture. Right down the 
line they stand out for value — in quality — in customer 
preference — in faster, easier sales — in bigger sales profit. 


There are |! reasons for MASTER'S growing popularity .. . 
all of them point up an unduplicated value to your cus- 


tomer and YOU! 


Check Them! 


1. LOW INITIAL COST — America’s lowest priced Liquid 
Duplicator. Letter size retails at $37.50 
Legal size retails at $44.50 
Both with supplies and case 


2. HIGH QUALITY REPRODUCTION — Clean, sharp copies every 
time 


3. VERSATILITY —— Reproduces everything written, 
drawn 


4. PRINTS UP TO 5 COLORS AT ONCE — Red, green, bive, 
purple or black, or any combination 


5. QUICK SET UP AND FAST OPERATION — Ready in seconds, 
prints up to 15 copies per minute 


6. EASY SIMPLE OPERATION — No special skills or training 
necessary 


7. COMPLETE PORTABILITY — come with metal carrying case 
++. @asy to carry ond store 


8. LOW OPERATING COST — Less preparatory cost, waste and 
maintenance 


9. EXTREMELY CLEAN — Prints with spirit solution, uses no 
messy inks, stencils or gelatins. 


10. TWO MODELS AVAILABLE — Letter or Legal size ... the 
latter prints an area up to 8” wide. 


11. NATIONALLY ADVERTISED — completely warranted by the 
manufacturer. 


vou $F/ [ more—vou Mf A KF more 
with MASTER LIQUID DUPLICATORS! 


* Be a ‘coupon clipper’ .. . get all the facts about 
the Unduplicated MASTER LIQUID DUPLICATOR 


typed or 





MASTER ADDRESSER CO. 


6500-OA West Loke St., Minneapolis, Minn. 


Tell me more about your Unduplicated DUPLICATOR values 
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Glendale Presbyterian Church of St. Louis. Immediately after 
the ceremony, a reception was held at the University Club 
Our congratulations to both of you! 

Can I ask my readers to give me a few minutes of your 
time. Will you please send card or write a letter to our 
old friend Bill Schmeiderer, who has been shut in for sev- 
eral months due to a heart condition. Bill's address is 1114- 
6th Ave. Des Plaines, Ill. I know Bill wo 


h! 


] 


uld enjoy hearing 
rrom you very mu¢ 

At a recent election of officers of S. G 
Louis S. S 
and §. §. Adams, Jr. was elected president 


Adams of St 
Adams, Sr. was elected chairman of the Board 


Top Verifax Dealers, Salesmen 
Win ‘‘Vacation in Paradise’”’ 


Twenty-five Verifax dealers and salesmen, top priz 
inners in Eastman Kodak Co.’s “Vacation in Paradise 
sales contest, recently compared notes on photocopying 
and salesmanship while lolling under a bright Bermuda sun 
A five-day vacation at the resort island's Castle Harbor 
Hotel was Kodak's reward to the 10 


Veritax sales increase ove! 


dealers who showed 
percentage of 
and 15 salesmen who earned the greatest number: 


the largest 
last yea! 
of contest points in their groups. In addition to the 25 


vacation trip winners, over 600 dealer salesmen of the 


office copying machines received prizes 


rackets to power lawnmowers 


popular line of 
ranging fron tennis 

A highlight of the 
Paul B. Williams, Inc., 
imong the top winners 
lealers or omparable $size. 

Prize winning dealers who spent a 
were: W. G. McClanahan, owner Mac's Camera Shop 
Lake Charles, Louisiana; Donald WHendershott, manager 
Verifax sales, Smith & Butterheld, | Indiana 
R. L. Oakford, manager Photostat Corporation, Los Angeles, 
California; Al Gee, vice-president, The Dark Room, Inc 
Milwaukee, Wisconsin; Bruce Muir, manager Mac's Sales, 
Baton Rouge Louisiana; Robert J Art: owner 
Artz Camera Supply Co., Inc., Fargo North Dakota; and 
Paul B. Williams and Arthur I. Davis 
B. Williams, Inc 


competition was the showing of 


which placed three of its stores 


nationally in competition with 


Vacation in Paradise” 


vansville 


, 
executives of Pau 


Judkoff Again Heads Stationers 


The Stationers Association of New York, Inc. in its an 


nual meeting held November 12 re-elected Carl G. Judkoff 
of Cantigny Printing & Stationery president, his htth term 
Other officers and directors were also voted into office for 
another term. They are 
Vice-president—Harold Hein, Midcity Press, Inc 
Secretary—Mannie Klein, The Klein-Heimbinder Co 


Creasurer—Irving Steinholtz, Cantigny Printing & Station 
ery Co 

Chairman of the Board 
Supply 

Directors for three years 
Morris Berg, Plaza Stationery & Printing Co., and 


Esco Stationery Co 


Milton Goldhair, Harmil! Office 


Ben Bailenson, Penn Stationers: 
Sol Wein, 


Nor-W ood 


seorge Reichman, Mooney’s, 


Directors for two years—Louis Caracci, Th 
Co.; Robert Polon, Robel Press; ¢ 
Inc., and Philip Suchman, S. & S. Stationery 

Directors for one year—J. S. Libien, Libien Press, Inc 
Sam Rabinowitz, Sport Stationery & Printing, Inc and 
Arthur Robinson, Simax Stationery Co., Inc 

President Judkoff, co-chairman of the Eastern Commercial 
Stationery Show, of which the Stationers Association is a 


co-sponsor, gave a full report and announced that October 


17-21, 1959, had been chosen as the dates for the 
annual dinner-dance 


next Show 
Announced 
entertainment of the Association to be held on Saturday, 
May 9, at the Grand Ballroom of the Commodore Hotel. Co- 
chairman will be Sam Rabinowitz, Sport Stationers & 
Printers, Inc.; Mannie Klein, Klein-Heimbioder Co., and 
Nat Rosenthal, Alpha Office Supply 


also was the date of the 
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Mastercraft supplies you with outstanding sales 
aids to merchandise Duo-Scribe, the new office 
pen that obsoletes all pens with old-style, cor- 
rodible brass fillers. Duo-Scribe’s new structural 
features include the famous Mastercraft electro- 
silvertipped writing points, set in colorful new- 
type barrels of acid-proof vinyl plastic—so light 
they make writing with Duo-Scribe almost effort- 
less. Profit-building sales aids include... 


Duo-Sorihe 
COUNTER DISPLAYS 


This attractive, bright-colored acetate display makes 
over-the-counter sales fast! Contains 4 dozen Duo- 
Scribe Office Pens with 4 assorted points, with 4 
barrel colors, reproducible blue or black inks, 
caps and clips. Medium and fine points—39c. 
Extra-fine and heavy—49c. 










® Superior for office 
work. 4 amazing new- 
formula inks—BLUE 
RED GREEN 
BLACK. Reprodue- 
ible blue or black at 
no extra cost, a Duo- 
Scribe selling plus. 


For commercial buyers and office copying 
machine users! Duo-Secribe BETTER-BUY- 
THE-DOZEN are packed single-row dozens 
in colorfully-lithographed, see-thru  win- 
dow boxes. Medium or fine points—29c 
.extra-fine or heavy—39c, no caps 
or ¢ lips 


Duo-Saribe 


BETTER- 
BUY-THE-DOZEN 


® Added ink capacity. 
Writes 12 miles or 
more! 


eYour choice of 4 
versatile electro-sil- 
ver-tipped precision 
ball points to do 
every office or per- 
sonal writing job 
better! 


oT taroaite-) lam PEN COMPANY 


MONTEREY, CALIFORNIA 
Write for Duo-Scribe extra-discount Dealer data and catalog sheets . .. TODAY! 
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| “EFFICIENCY _IN 
WO AINE: 


ee 


OFFICE MACHINES © 


"FOLDING TYPEWRITER CART” 


CARRY FOUR 
STANDARD 
TYPEWRITERS 


AT ONE TIME 
FOLDS INTO A 
COMPACT UNIT 


















TYPEWRITER CART 
folded and ready t 
place in your car 
or truck. Takes 

little space 





7; 
ve 

















The TYPEWRITER 

CART will pay for 

itself in a very 
short time. 








TYPEWRITER CART used a YPEWR ° ART 
a temporary display rack. ‘ 
supporting—-No holding 

loading. 





Another efficient product by . 


G. F. DISTRIBUTING CO. 
P. O. Box 442, Worthington, Minn. 
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9th District Notes 


CHARLES C. MCDANIEL, correspondent 
4909 Overton Ave., Fort Worth 15, Tex. 


I would like to apologize to you folks for not having a 
column last month. Perhaps you didn’t notice. Anyhow 


the deadline date slipped up on me due to a wedding an 
niversary celebration, plus a birthday celebration, all! rolled 
into one. Sorry — —. 

Oh well, I didn’t have much news, and the sat ond 
tion exists at this time 


Thanks to Tom Flaherty, Jr. the Ticonderoga man, for 
th followin The J. C. Roberts Offic: Supply Co Lake 
Charles, La. has moved to a new location at 910 Sth. Ave 
A formal opening of the new store will be announced soon 
The firm has added two new men to the sales force, L. L. 
Kiplinger of | 
Kilgore, Tex. 

I have just learned that Richard Bivens, owner of Russell 
staty Co. Amarillo, Tex., passed away the first week in 
November. It was just a few years ago that Mr. Bivens 


ke Charles and George Brown, formerly of 


entered the stationery and office equipment business. All 
who had the opportunity of meeting him admired him. It 
is understood that Mrs. Bivens will continue the operation 
of the business. Our deepest sympathy is extended 


I have an invitation to the formal opening of the remod 
eled and enlarged store and show rooms of The Drake Co 
18 Texas St., Shreveport, La. to be held December 4. Will 
have a first-hand report in the next issu 

I am sure that every one has heard that the Cargill Co 
Houston, has been purchased by Phil Alexander, formerly 
manager of the Maverick Clarke store in Houston. Congratu 
lations, Phil, and every good wish for your continued suc 
cess. And we have word that Fred Pfaff, formerly associated 
with Duke's, Wichita, Kan., has joined the Maverick Clarke 
Organization as a vice-president and has taken charge of 
their Houston store. Welcome to the 9th. District, Fred 
He is a past governor of District 8 and we are very happy 
to have him in our midst. 

The Texas Travelers Club held a pre-convention meeting 
November 24 in Dallas. We were very pleased to have our 


good friend and governor, Earl Story present to give us the 
lowdown on the dealer program. Everything is shaping up 
very nicely, and we would like for you to make very definite 
plans to attend the forthcoming regional in Dallas, begin 
ning Sunday, April 19, 1959, at the Statler-Hilton Hotel 
I might mention here that the hotel is offering a package 
al on tl rooms as was done in Houston a tew years 
igo. Those o register Friday, th 'th, or Saturday, the 
Stl will be given larger rooms at tl following rates 
single $38.0 oubk $10.00; twin bed, $12.50, and suites 
$25.00. Thos o register Sunday or Monday will pay the 

ular rates. Reservations are being accepted now, so why 


not send yours in right away 

And we were also honored to have our good friend, Bill 
Chancellor, West Texas Office Supply, Midland, Tex., the 
lieutenant governor for Texas in the 9th District. This is 





the second time this month that both Bill and Earl have 
come to Dallas for a meeting regarding the convention. Gov 
Earl also brought Frank Allen, who has joined the Story 





Wright organization as public relations and publicity di 

Of course, our main theme right now is to make the Dal 
las convention in 1959 the largest and best regional that we 
I ever had in the 9th District. Every effort will be made 
to make it s However, I would like to offer a little mor 
info! ition about the possibility of the nvention ulse to 
Havana in 1960. Ed Baskette, of the Caribbean Cruise Lines 

ami, Fla. few over at Gov. Story’s quest to give ad 
tailed information to those present at this meeting. It would 
have been wonderful if everyone could have been there. Had 
it been so, | sure that we would have had the ship sold 


I feel that there has been some misunderstanding about 
this cruise, so I will try to explain what the score is. Some 
several weeks ago, a mailing went out over Gov. Story's 
signature, with a card enclosed, explaining the idea of this 
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this coupon will bring you our new catalog 
JASPER TABLE CO., JASPER, INDIANA 
Please send new catalog with complete details 
NAME 


ADDRESS 
city ZONE ____STATE __ 


a complete group 


of fime functional furniture 
for the office 


by JASPER TABLE COMPANY ser i es 


JASPER, INDIANA 











“a 


A Sey we 


illustrated are (left to right): Desk made up of DL700 paren leg end, CD700 center drawer, BP700C back panel, DP728 
drawer pedestal! with DT66F top. DC720N and FD730N with MTSO top. 


America’s Lowest-Priced Protection! 


Tw SENTRY SAFES 


Sell for 35% to 50% LESS than 
comparable labeled or unlabeled safes 


Here’s everything your customers want 
in a personal safe—quality construction, 
modern design, and proved fire-and-theft 
resistant features. In fact, all new SENTRY 
floor safes carry the U.L. one hour 1700°F. 
fire test and 2000°F. explosion hazard test 
label. Yet you can sell these SENTRYS for 
35% to 50% LESS than labeled or unlabeled 
safes of comparable size and quality... and 
make your full profit. That’s because SEN- 
TRY specializes in mass production of just 
one basic type safe—with resultant savings. 





Every Home and Business a Prospect 
SENTRY STANDARD 


Every householder, professional man, SENTRY 








Big-safe features include Vermiculite farmer and small businessman is a pros- 
ins adatiOn. eficia ‘Senumber com. pect for a personal safe . . . yet only 5% Safe-and-Cabinet 
bination lock, heavy duty bank vault own one. Why not cash-in on this virtually Exclusive! Genuine African mahog- 
type lock bar, baked enamel finish. untapped market? Write today for full any cabinet (also available in walnut 
imensions: Outside— 244” x17" d i or blond) conceals safe... makes a 
x 174%"; Inside—15” x 12” x 13” etails. handsome end table, night stand, 
(2 340 cu. in.) Weight: 260 Ibs. TV seen, Bee for less than most 
$ PA 0 comparable safes A E! 
Suggested List $79-95 JOHN D. BRU H C 7 Inc. $119-95 
Standard discount plus adv. allow. 545 West Ave., Rochester 11, N.Y. Suggested List 
ENTRY MAJOR—Same as above but 1814“ deep mssde—$113 95 Standard discount plus adv. allow. 
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FOREMOST 
iN FILING 





For-the-most in filing supplies, 
















investigate the wide selection 

of Barkley file guides, file folders, 
and filing supplies. You'll find 
that only Barkley has the file 


— \ guide or folder to suit every 
a \ 
LG filing need in any business. 
ee 
Vege \ File guides in all standard sizes 


and materials; over 200 
different file folders; plus report 
folders, index cards, labels and 

many more filing supplies 


Write for our new circular 
on supplies for OPEN SHELF 
FILING. 

ora 2 


p) 






Serving 
Stationers 
Since 1921 







a} 


Cc. L. BARKLEY & CO. 


1220 West Van Buren Street e Chicago 7, Illinois 
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convention cruise. It was requested that these cards be 
checked in one place if you were in favor of the cruise. If 
you were in favor of the cruise, a space was provided to 
ask how many persons might you bring. The third place 
was to indicate that you were not in favor of the cruis 
SIGNING THE CARD AND RETURNING IT WAS NOT 
A COMMITTMENT. This was a poll to find out if th 


dealers and travelers were in tavor of the cruise. Approx: 
nately 100 letters were mailed and t response was very 
poot 

Since this mailing, I have talked with a number of dealers 
and they told me that they paid little or no attention to the 


card, put it in file 13 and forgot about it. Yet, they wer 
vitally interested in the cruise. This is what prompted this 
part of the column. 

I know that the cost is a vital question. The accommoda 
tions range in price from $175.00 to $350.00 per person 
Children under 16 may go at half the minimum or $87.50 
where they sleep in the same cabin with two adults. There 
are 40 to 50 passages at the minimum costs. These cabins 
are on the lower decks, Say “i Deck On ( Deck the 
cabins are $200.00 to $240.00 per person and this is where 
the majority of the cabins are. Then on “B” Deck, the cabins 
are $250.00 to $280.00 per person. The parlor suites are on 


A” Deck at $350.00 to $375.00. Everything is furnished at 


these prices food and lodging ind the only other costs 
ure $2.50 for a Cuban tourist's tax, your tips aboard, and 
what you will spend in Havana during the 21 hours ashore 

If the majority of the dealers are in favor of the cruise 
we can go ahead with the plans. Another mailing will come 
to you in the very near future. Please don't fle the card in 


file 13, please check your preference, and return the card 
[ am advised by Charles Ferrell that he has taken over 


the warehouse formerly occupied by Silliman Associates at 
1203 Dragon St. He has moved his Office Equipment 
Wholesale Co. from 2407 Main St. in Dallas. He is south- 
west area distributor for Security Steel Equipment Corp 
and wholesales other furniture & equipment items. Codo 
Mfg. Co. and Roscoe Benge will continue to occupy the 
same space at 1203 Dragon St., Quality Park Envelope Co 
has moved to another warehouse at 2150 Irving Blvd,, phone 
RI 2-4983, Dallas, Tex. Bennie Davis is the new southwest 
representative for Quality Park and will be calling on the 
trade. A. A. “Bud” Caruso is also associated with Quality 
Park Envelope Co., working out of the factory in St. Paul 

Mike Cieslak is the new Eaton Paper Corp., representa 
tive in this area. Henry Bredow, recently retired from Eaton, 
presented Mike to the travelers at the November 24 meeting 
And we have all three of these boys’ application for the 
Texas Travelers. As soon as I can get the list ide up, I 
vill acknowledge all the new applicants 

A list of the registrants at the sales rally in September 
is been e up. If anyone is interested in having a copy, 
please contact myself or Wayne Preston at P.O. Box 10663 
Dallas, or H. Doyle May at 1100 Cadiz St. Dallas 

Don Wittig Office Furniture Co. in San Antonio is going 
to mov nd at this writing does not know just where. He 
has asked that the travelers call and learn where the new 


location is 


Modern Office Supply, Oklahoma City, Okla. is moving 
rather has moved across the street on North Broadway into 
i two-story building, giving them almost twi the space 
Will try to have pictures for the next issue 

Jack Klinger, Office Outfitters, Midland Tex has 
open beautiful branch stor N. Grant in Odessa 
lex. Max Klinger is the manager 

And you can call her Grandma Mildred now Mrs. 
Mildred Clemens, E. R. Conner & Co., Ft. Worth, Tex. She 
tells 1 about Jerri Lane Rogers making her debut August 
25, weighing in at 814 pounds. Jerri is the daughter of John 
and Judy Rogers. Congratulations to Jerri, J Judy and 
Grandma Mildred. I am sorry I overlooked t important 
note for the October issue. Please forgive me 

Once again, I appeal to you all to send in any little news 
item that ight come your Way 

I would like to thank each of you for putting up with the 
ramblings of your reporter these past severa nths, and 
want to wish you a most wonderful and prosp s and hap 


piest of all the NEW YEARS 
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because they’re All 
All Purpose, All Steel Waste Baskets 


Perfect for Office, Home, Store, School, 
Hotel and Hospital! 


The Deluxe “Executive” 

This heavy gauge, all steel Waste 
Basket is recognized as the ‘Standard 
of the Industry’. Features Rubber 
bumpers on all corners and welded panel 
construction. Rubber tips are SEPA- 
RATELY welded in steel legs to elim- 
inate scratching or marring. 
Lorge capacity, mini- 
mum floor spoce. 
12 1/2412 1/2 215 
high 


The Deluxe ‘Oblong’ 


hicorporates all the same construction 
features of the Executive’ basket but 
is designed especially for limited floor 

















space areas. Size 9 1/2x 13 1/2x 12 3/4 
high 

Both the Executive’ and the ‘Oblong’ ore ovoil- 
able in ali desired and matching office and 
commercio!l colors. Grained finishes include 


Woilnut, Mahogany ond Ock 


Steel... by Steel Parts 







Pennant Business Machine 
Stands 


Designed with a Purpose . . . To protect the 
Investment in Expensive Office Machines. 
(illustrat. model 540.) 

Pennant stands :.ractically eliminate the pos- 
sibility of tipping because they have been 
‘counter balance engineered’. Adjustable cups 
and channels make each Pennant Stand ad- 
aptable for use with practically all makes and 
models of different office machines. 

Heavy caster housing protects the operator 
and provides the firm anchorage that pre- 
vents movement and tipping .. . and every 


Pennant Stand is GUARANTEED VIBRA- 
TION-FREE. 

There is a Penrant Stand for every business 
machine application. 


A Pennant 
‘Exclusive’ 
... TIP-TOE Raising and Lowering. 


For fast portability and equally fast firm 
immobility. 


Write for FREE 16 Page Color Catalog 


STEEL- PARTS MANUFACTURING CORPORATION 


A Division of Blackstone Manufacturing (o., Inc 


4630 W. Harrison Street * Chicago 44, Iilinois 
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No. 60.S Sand Urn 
Smoking 
Stand 











No. 56-S 
Rega! Sand Urn 
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LIFETIME 


OFFICE ACCESSORIES 


When you sell the VALCO line you can 
| Nobility be sure there won't be complaints and 
' / Costumer "ihe 

returns . . . or calls from irritated cus- 
XL tomers to “please come fix the darn 
4 wb, thing!” VALCO accessories are lifetime! 
| ied 4 They're built to last forever. 


1500 





No. 17-€ 
Monarch es 
Costumer 
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No. 25 
Torchier 
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AVAILABLE 
AT NO COST 


todoy for 
thot 
all specifications and price 
data of the complete VALCO 
Line. It's designed to fit a 
standard file and 
separate 








the com- 


ea 


plete folder 







contains 


includes 
reproductions of 


i 


eoch item 





VALCO COMPANY « 1311 ANN AVE, « ST. LOUIS 4, MO. 
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New colow ... 
New design. . 

NEW LOW PRICE! 
KD 3000 by KOL 


HAS ALL THE QUALITY 
FEATURES OF STANDS 
COSTING MUCH MORE! 


@ Comes in DECORATOR COLOR 
—2-tone brown or 2-tone arev! 
@ Large, 2! 
casters with N¢ sESTOPPER 
@ Sturdy, I-inch tubular st 
e Wing nar nt r 
down positior 
@ Shipped knocked-down—ea 

















assembied r oO fk 
@ Can be shipped par 
—weighs just 18 Ib 






WRITE TODAY FOR CATALOG 
SHEET AND YOUR COST! 


oD... 


2323 Ellis Avenue St. Paul 14, Minnesota 









$ 
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10th District Notes 


GEORGE E£. WHITE, secretary 
Rocky Mountain Travelers 
P.O. Box 3244, Denver 18, Colo. 





It's Christmas season or 
will be as you read these notes 
on the surface all wrapped up 
in fancy colorful aterial 
things of the world. But Christ 


mas is more than material 2Zoods 
which are important, too, as 
symbols of our acceptance of the 
real meaning of tnis event the 
impact of which is felt around 


the globe touching millions, rich 





and poor, high and low 
Christmas is intimately re 
lated to lite our lives and is the most important gift we 
have. May this be truly a joyous season for you and yours in 
its fullest abstract values expressed in the much-used but oft 
abused, “Peace on earth, good will to all men’. All men 
Easy when applied mentally somewhere far off. But try it at 
home, towards the neighbors, in the office, with your every 


contact all men’ — that’s Christmas, pardner 
MEN ON THE GO — President Carvel McWilliams says 
he’s been going from one end of the country to the other 


didn't say what country but that's a lot of territory, Ma 
Gary McKinney, (manager of the stationery department Cas 
penter Paper, Denver), out from under a pile of work 
makes the circuit with Glen Barclay. That's one way to 
avoid work 


14 


Hitting the trail also lately were Gene Eckert from tl 
coast, Sid Hatch of Glendale, Ariz., Jim Favors, Dan Koss, 
Jim Etlertson and a flock of others hunting for business to 
have some dough come Christmas 

Friday luncheons continue well attended. George Nelson 
(Weldon Roberts Rubber) remained over a day just to be 
with us good boy, George We call that faithfulness. 16 
showed up last meeting, some not seen for a lon 

Present was new member Leonard Costanten (Buzza 
Cardoza) Leonard and his family live in Wheat Ridge along 


with some of our Traveler highbrows. His member 
ship was a gift from Bossman Byron McGarvin take note 
bosses get your men lined up with this active batch of 
peddlers. Speaking of new members we're glad to welcom« 
these men: Sid Hatch, mfrs. rep, Glendale, Ari: Jim 


Favors, mfrs. rep, Denver, and W. C. (Bill) Brown (San 
ford Ink) Tulsa 
ON THE MEND: Glad to learn O. A. (Greg) Gregory 


is much better Greg s ticker slipped acoga ft eKS azo 
Same goes for Traveler Mac McGarvin who feels bett 

and looks it. Dan Koss met up with an accident way up 
in Wyoming head-on my report says. Dan Cai 

through with a _ busted nos and wrecked neat 
he's OK now. Other fellow wasn't so fortunat he's 
lead. Drive carefully, Traveler, the cemetery can wait. If 


there are others hurt, ill, etc. the news has been suppresse 
and that isn't good reporting 


On the bright side having fun we a group of Den 

r area dealers and travelers at the annual fall dinner and 
lance and having cocktails at the Town House. Lots of talk 
but no speeches and plenty of good food in variety. Affairs 
like this prove again that dealers and travelers are just 
peopl nice people. Pres. Mac and VY. P. Lloyd Johnson 
sold’ and delivered this package deal well worth the price 

In addition to selling supplies Treasurer Glen Barclay is 
peddling our new Travelers Club pin recently authorized by 
your Official family of big shots. Its a dandy you'll agree 
when you get one combination of lapel button or gim 
mick to keep your tie out of the soup. Real nice. If I 

| quately describe a Colorado sunset I uld easily 
lescribe the pin but see for yourself $1.35 for one 


And not one cent margin tor the Club 
Now hear this! Now hear this! Your s tary-report 


has made a change ofticial target date January but 
lately on a pro tem commuting sort of basis. What we're 
beating ur gums about is to say vere retiring fror the 




















- | NEW FROM CESCO! 
NYLON POST BINDERS 


for marginal punched continuous forms 














Now!—Two all-new binders designed 
with the user in mind . . . the Saratoga 
for unbursted forms . . . the Ari 

for bursted forms. Clear unobstructed 
covers .. . 4” capacity flexible nylon 
posts from one continuous cord that 
cannot slip or be pulled out at the base. 








@ Positive locking mechanism that cannot slip 

@ Smooth covers ...no protruding posts or catches 
@ One continuous nylon cord forms both posts 

@ Binding edges reinforced with steel angles 

2 











ah Stock sizes available for most sheet sizes 
vipas 
d 

cre 

easier, with & 3 The C E SHEPPARD CO 

continuous posts og ae a 

of flexible G : 44.07 21st Street Long Island City 1. WN Y 
= nylon 4 ‘ 






































UNGROUND | 
BALL BEARINGS 


For the Office Equipment Industry 


ILIAN 


Long life and service are assured you because — 

1. All component parts are machined from steel bars. 

2. Each component part is properly heat treated. 

3. Every Kilian Bearing is designed for a specific application. 
Neoprene and Nylon tired outer races are avail- 

able where quiet operation is desired. 












lim 





Catalog on Request 





Distributors in All Principal Cities 


KILIAN MANUFACTURING CORP. 
SYRACUSE, NEW YORK, U.S.A. 






ASSOCIATED Kilian Manufacturing Corp. 
COMPANIES: (Canada), Ltd. Kilian Stee! Ball Corporation 
90 Queen Elizabeth Blvd. Toronto 14, Ont. 100 Wellington St., Hartford, Conn 
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GIVE YOUR EMPLOYEES 
THE TOOLS THEY NEED 
TO DO A TOP JOB 
FOR YOU 


Every executive and salesman working for 
a retailer of office products should have 
his own copy of OFFICE APPLIANCES 
each month. He needs it as a working fool, 
just as much as a carpenter needs a ham- 
mer. 


Pass along readership doesn't work. Long 
waits, copies not passed along at all, torn 
out pages, impossibility of maintaining 
one's own file — these are just some of the 
objections to it. 


Give your employees the tools they need 
to do a top job for you. Order a personal 
OFFICE APPLIANCES subscription for 


each executive and sales person. 


To make this economically attractive, a 
special reduced rate of $!.50 a year has 
been established for dealers ordering five 
or more OFFICE APPLIANCES subscrip- 
tions. Present subscriptions may be con- 
sidered as part of the five minimum. Copies 
will be mailed to either your office or each 
employee's home. 


Have your girl Friday type out a list 
of your key people today, and mail it 
in on your letterhead. Enclose your 
check at the rate of $1.50 each or 
we'll gladly bill you. 


OFFICE APPLIANCES 
600 West Jackson Blvd. 
Chicago 6, Illinois 
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road after some 25 years on the territory here and there. 
The wife's not been too well, doing better now but ought 
not be left alone for such long stretches this big area re- 
quires. I'll be returning to the dealer level to be associated 
with my good friend John Norton of Norton Office Supplies 
in Colorado Springs — not too far from Denver where I 
can keep in touch with Travelers Club and Dealer activities 

doing some administrative, buying and stock control, etc. 
A real big order. To my factory and dealer friends, greet- 
ings and a grateful thanks for their consideration. Still be 
seeing you at district and national conventions. When in the 
neighborhood, drop by for a visit. 

Thought for 1959: Think more of others you'll think 


more of yourself 





11th District Notes 


W. W. (Bill) Gagnon, correspondent 
13962 S. W. Knaus Rd. 
Oswego, Ore. 


Hal Sullivan reports that his firm, Seattle Office Supply, is 
now settled in a new location at 631 Western Ave., Polson 
Building Seattle, Wash. Who moved S.C.P.? 

Al Ewart (Eagle Pencil) recently transferred from Los 
Angeles to Seattle and will cover the four northwest states 
and Alaska. O.T.T. please take note: Al a former boxer is 
a good prospect for seargent-at-arms for our meetings. Mr. 
& Mrs. Ewart with their two children are making their home 
at 10504 S. E. 16th Bellevue, Wash 

It's a boy for the Art Tormeys (Western Tablet & Sta- 
tionery Co.) Art's early morning calls are now earlier than 
ever 

When in Eugene, Ore. the other day we ran into two 
newcomers to the Northwest. James E. (Bud) Roberts, 
Wilson-Jones representative formerly from the Denver area, 
was the first. Bud plans to move his family to Seattle soon. 
Dave Costanzo (Parker Pen Co.), we discovered comes from 
California to cover the western Oregon territory. His new 
residence is 12965 S. W. 64th Ave., Portland, Ore. 

We hear from Harold T. (Bulman Corp.) Asmussen that 
Johnson's Inc., Wenatchie, Wash., has done some remodel- 
ing and the grand opening was very successful. The initial 
part of the program met with such customer approval that 
more equipment is on the way. . . Pronto Printing, Quincy 
Wash., has started a remodeling program and expects to 
complete the project in early 1959. 

Welcome to William (Bill) J. Manning, new General 
Fireproofing district manager for the Northwest. Bill and 
his wife, Helen are making their home in the Portland 
Oregon area. Bill, formerly from California, is having a 
new experience in traveling our mountain passes and is 
learning the tire chain routine. Cheer up Bill, after 25 or 30 
times it becomes simple. 

An interesting meeting of O.T.T. was held in Portland 
on November 11. New members attending were: 

John N. Machall Jr. (Sturgis Posture Chairs), Los Altos 
Calit. 

Al Ewart, (Eagle Pencil Co.), Seattle, Wash 

William J. Manning (General Fireproofing) Portland, 
Ore 

With several members coming from Seattle plus the good 
group from Portland, this meeting showed a fine representa 
tion of members. Earl (Speed) Howe, retired, was made an 
active honorary member. Mr. & Mrs. Howe were the guests 
of honor at the after-meeting dinner. They were enroute to 
California for a well earned vacation 

Dealers and Dealer's Salesmen are again reminded of the 
coming sales rally 

DATE: January 23, 1959 

PLACE: Beau Brummel Club, Seattle, Wash 

Our committee chairman, Chet Williams, informs us that 
Paul Burbank will be the guest speaker. 


OA-1/59 




















oo 


Victor’ Sectional Visible Records le 


Time saving because information is flashed at a glance and visible 
systems have been proven to be as much as 50% faster in finding 
and filing when compared with non-visible systems. 

Money saving because your customer buys only the capacity 
he needs for his current records. He adds capacity — one slide at 
a time, as his business grows. 

Every business, large or small can put expanding VICTOR Sec- 
tional Visible records to work for them now, simply by converting 
their “most used” records such as Sales Records or Stock Records 
to the many standard VICTOR card forms which are now available. 
Your customer can also have exacting control over facts and 
figures by using VICTOR Visible colored signals. VICTOR Sectional 
Visible is available in practical 5x3, 6x4 and 8x5 sizes. 











Sell practical, portable 
VICTOR Book Visible for vis- 
ible records that travel in a 
briefcase or are kept in a 
desk drawer. v 


















Turn to time and money saving VICTOR Sectional Visible today 
by contacting your local Victor salesman or by writing to 


Flemington Ftand 








315 FOURTH AVENUE NEW YORK 10,N_Y 








A NAME WITH FAME! 








CURMANCO LETTER SORTER CURMANCO 
WITH NEW SLOTTED SHELVES SORTING TRAY 
Sorts, classifies, distributes papers Daily Business Sorter! aay 
of daily work. Sloping trays catch ge: 
and hold the papers. Each tray has Active papers can be re- : a 
front edge cut out. No posts to ferred to instantly, open Seg, 
dodge. MIST GREEN — OFFICE like a book for fast easy 
GRAY — OLIVE GREEN — COPPER observation when used w th A-Z Index 
TAN — BROWN Folders or Tab Guides, corrugations 


in the bottom prevent slipping 
No. 115 Letter Size, Without Index — $4.00 
No. 202 Letter size, 2 trays incl. base—$4.00 No. 116 Legal Size, Without Index —-~$5.00 


93 Letter Size, 3 trays incl. base—$5.25 








No. 204 Letter Size, 4 trays incl. base—$6.50 CURMANCO STATIONERY AND 
x No. 205 Letter Size, 5 trays incl. base—$7.50 ENVELOPE SEPARATOR 
' CURMANCO Fits into desk drawer. Has four Letter-size and 
. WW STATIONERY SEPARATOR one-half-size trays, also pockets at end to hold 
, : Fits into standard typewriter desk drawer with- a good supply of both large and small business 
an x f 3 out papers catching when drawer is used. 3 envelopes. Keeps stationery and envelopes handy, 
7 . inches high, 4 letter size and l-half size trays clean and ready to use. 3” high x 9” wide 21” 
Holds 200 sheets. 87%” x 18” x 3” Electrically long. No. 311 Letter Size, individually boxed — 
welded one piece. Not ADJUSTABLE! wt. 5 Ibs 5oceéceathanenee 
No. 310 Letter Size with 5 divisions, wt. 4 Ibs—$4.50 SAVES STENOGRAPHER’S ’ 
TIME! MADE OF ART 
CURMANCO STEEL, ELECTRO-WELDED 
CASHIER'S PAD RACK INTO ONE SOLID UNIT 


Every business has various pads, bank checks 
receipts, contratcs, partial payment, delivery 





CURMANCO 
CORRESPONDENCE SEPARATOR 


and service forms. This rack holds each in an easy to reach place 
#1 Saves space and confusion. All one piece welded steel Hollowspace Keeps letters, price lists, folders or catalog 
4 N 66 - Six Pocket 8’x72/2x4” $4.00 No. 568 Eight Pocket 8”x94/2”- separated for quick, easy reference. Special 
IX VEL" $5.00 No. 570 Ten Pocket 8’x9%/2"x65e” . . . $7.50 sizes made to order. Not adjustable. Distance 
Ws between upright 134”. Label slot each side 


MORE THAN 50 OTHER ITEMS Comes in Five colors 


{ Hosa ys IN THE COMPLETE LINE ee No. 105 Letter Size with 5 egy ¥ 
a 

ETE INC. 
oS Fee sane write FOR COMPLETE CURRIER MFG. CO. 


| CATALOG AND DISCOUNT SCHEDU 2448 W. Larpenteur Ave., Saint Paul 13, Minn. 























THE COMPLETE QUALITY L/NE OF TIME SAVING STEEL CFFICE A/OS 











Installation Made in Oakland Bank. . . 








Mendell’s Office Furniture, Oakland, Calif., made this re 
cent installation in the First Western Bank, Oakland. Desks 
and filing cabinets are from Browne-Morse Co. in Mojave 
tan setting off the desk tops in off-white plastic. Milwaukee 
Metal Furniture Co. chairs are upholstered in persimmon 
elastic Naugahyde. Jack Clayworth was salesman for 
Mendell’s in making this installation on the second and 
third floor of Oakland’s new 18-story First Western Build 


ing. 


Heyer Duplicator Wins Attention 
At Vienna International Fair 


Amid the latest and most advan 
machines, power tools, small farm and garden equipment and 


levelopments in offic 


a host of other American-made products, capacity crowds 
viewed the Heyer Conqueror spirit plicator recently at the 
Vienna International Fall Fair. Exhibit which was arranged 
by the U. S. Department of Commerce, Office of International 


Trade Fairs, to promote trade and understanding between the 





Attendant points out design features of Heyer Conqueror 
spirit duplicator at Vienna International Fall Fair Phot 
courtesy of U.S. Department of Commerce 


U. S. and Austria, and to show that America can meet con 
petition from any quarter with sup r quality and new prod 
ucts. 

No newcomer in the field of awards, Heyer Conqueror spirit 
duplicators, were displayed by invitation earlier this year at 
the Milan, Osaka and Belgrade Fairs and have received inter 
national recognition at other top shows 

The Heyer Corp., for more than 55 years manufacturer ot 
duplicators and supplies, has ntly announced a new line of 
Conqueror spirit duplicators designated as Mark III series 


13th District Notes 





Milton Stone, Correspondent 
320 Broadway, New York 7, N.Y. 


Sid Diamond, who has served the 
stationery industry so capably by act 
ing as general secretary of the Sta 
tioners Square Club for many years 
observed the 20th anniversary of the 
founding of the Diamond Stationery 
Co. on November 28. We join his 
many friends in wishing him good 
health and prosperity for many mor 
years to come 

Another reason for rejoicing is the 
7th anniversary being observed this Milton Stone 
year by the Universal Pad & Tablet Corp. founded in 1888 
by Samuel Weinkranwtz. It was later operated by his son, Ben. 
Retired now, Mr. Weinkrantz has left the business in the 
very capable hands of his two sons, Murray H. and Lewis. 





Che event was commemorated recently at a luncheon given 
by several paper mills in honor of tne family. We all hops 
this family banner will proudly fly for many more genera 
t10ns 

The joint area conference of the New York and New 
England Areas of NOFA went off with a good measure of 
success at Grossinger’s Hotel on November 14-17. The event 
was marred by the absence of Charles Nathan, the New 
York area chairman, who was ill, but his place on the dais 
was proudly filled by his dad, Myron, on the night of the 
big dinner. Modesty prevents your correspondent, who acted 
as chairman of the conference, from saying more than that 
a good time was had by all. 

All the New York trade organizations are busy holding 
important business meetings these days. Recent sessions have 
been held by the Stationers 12:30 Club under President 
Burnham Mathews; by the Stationers Association of New 
York, who re-elected Prexy Carl Judkoff; by the Stationers 
Square Club under leadership of John Fisk; by the Metro 
politan Travelers Club under President Emil Contreras— 
and perhaps by one or two other organizations we don't 
know about. But as to all that we are acquainted with, on« 
classic report fits them all quite accurately—PROGRESS 

Any news? Send it to your correspondent. We cannot 


manufacture news—all we can do is write it for publication 


Fifteen Join Metropolitan Travelers Club 


Not satisfied with having captured the Travelers’ Club 
cup at the recent NSOEA convention, President Emil Con- 
treras, Joseph Dixon Crucible Co., announced that 15 more 
members have joined the Metropolitan Travelers Club since 
the convention 

On hand to share these glad tidings at the November 13 
meeting was the governor of Region 13, Al Pickar, Acme 
Stationery & Printing Co., Newark, N. J., who was responsi- 
ble for at least three of the new members. Al thanked the 
[ravelers for helping him win the Governor's cup at the 
convention, which gave the metropolitan area a clean sweep 

Newly re-elected (for the Sth time) president of the Sta 
tioners Association of New York, Carl Judkoff, was another 
special guest. Carl extended the Association's gratitude to 
the Travelers for their efforts in behalf of the recent Eastern 
Commercial Stationery Show. 

Those of the new members who were at the meeting 
were Jerry Garf, Warshaw Mfg. Co.; Morty Weber, Ma 
jestic Staple & Rubber Band Co.; Milt Sturn, S. E. & M 
Vernon Co.; William Reichman, Ace Fastener Co.; and 
Frank LaBarbara, Joseph Dixon Crucible Co 

The guest speaker for the evening was L. Fulrath 
attorney-at-law, who talked about wills and the administra 
tion of estates 

Arthur Friedland, Advanco Products, reported on the 
joint meeting of Region 13, Stationers Association of New 
York and Metropolitan Travelers to be held next March 
Chuck” Mortensen, general manager of NSOEA, has been 
signed up to head the speaker's list according to Arthur 
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Wr and Wrs Arthur R Broderick 
‘ Me. and Mrs. Geonge eR Weryford 
let a pretty face stimulate sales for you!  — 
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BASQUE 


Mr. and Mrs. Thomas Barry Nickals 


LONDON TEXT 
trom the Flower Wedad } 1s ine a. 


most popular f faces of the year! 
by poe : | 


joined letter 
sharper, more 


Flower Weddin 
alection of all the asked.-f t 


Sidr, =N You? i ju 


REGENCY THERMOGRAPHERS : 


also commercial announcements and business cards 











as INDIVIDUAL as 
your SIGNATURE... 


THE DIPLOMAT Changepoint’s new and distinctive pen 











set for individual use and office standardization. Available 


in chrome or gold alumalite ball pen or fountain pen. 


— hanggproint Gre. 


TELEPHONE DiI 3-7965 547 SOUTH ROCKFORD 
TULSA 20, OXLAN OMA 


iT’S NEW 


DIPLOMAT 
$3.95 
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13 We Sell Only To Retailers! 


rkwe Dealer sells Markwell Fasteners 
istener Staples to consumers 
elelelie-jaie mea) ¢- |i me elgia = 









you are assured of the 
fitable repeat 
the improved patented 


kwe iple for many, Many years 


} Highest Quality Standards 
very Markwell Stapler and Markwell Staple 


311 stapling needs. Our Name and 
Each of our Products 


33 Free Repair Service 
olan’ e buying Markwell Staples from us 


Substantial Discounts to Markwell Dealers 
Write today for full particulars of our 
new improved dealer policies-prices 


! 
i 
! 
Calif., Ore., Nevada Served Out of San Francisco Stock { 
Canadian Dealers Handied Out of Toronto Warehouse 
I 
I 
i 


“WTla/huaaselsl MANUFACTURING COMPANY INC. 


Now In Our 40th Yeor 
200 Hudson Street, New York 13, N. Y. 


ee as ios tm ci ap > ow oo ow od 








A proven way 
$ to accumulate 


$ money 














‘STEns$<rr ONG 
COIN HANDLING SUPPLIES 


Sold exclusively through Stationers and 
Office Supply Dealers for over 40 years 


COIN HANDLING ACCESSORIES 
Seal Presses * Legal Seals * Downey Change Trays 
Teller’s Moisteners * Currency Racks * Manual Coin 
Counters * Packaging Trays * Linen Shipping Togs 
Steel-Strong Coin Trays & Lift Pans 













COIN WRAPPERS 


Old Style * Rainbow * Automatic * Duzitall 
Kweartet * Tubular * Gunshell 


BILL STRAPS 
Federal * Colored * Banding 


Write for informetion! 


THE C. L. DOWNEY CO. HANNIBAL, MO. 
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14th District Notes 


AL BAUGHER, correspondent 
2305 31st St., Santa Monica, Calif. 





SUNNY SIDE OF GOLDEN STATE TRAVELERS 

Che October golf outing was a success. Everyone had a 
good time. There were prizes for the stick men and as al 
ways the Pacific Stationer trophy for the fellow with low 
gross score. For some time now this big cup has been at 
home in the Lashbrook or Montgomery dens. This yeas 
James Williams Montgomery has possession of the prize 
Bob Frier made the presentation and this comment The 
trophy becomes the property of the man who wins it for the 
third time 


If someone doesn't give Jim and Bill a hard time next 


year the cup will have to be replaced Bob won't mind 


Someone asked Essly Grissom how he liked his new Cor 
vette. He said, “Man when I'm zipping along in my black 
lightning I feel 10 feet tall’. ... 


Charles M. Mortensen, NSOEA general manager will be 
a speaker at our coming Sales Rally. Mr. Mortensen has 
consented to work with the Salesman of the Year committee 
Right now, Stan Breton, Ed Caldwell, Hal Bass, Stan Ross 
and myself are contacting retail stationers telling them about 
the big yearly contest, that has as the grand prize $250 for 
the “Salesman of the Year.”” Would you like to enter one of 
your men in this contest? Fine. Send your request to me by 
mail or contact any of the men listed above. You are wel 


come 


Bill Lashbrook praised the work done by George Frey 
this past year. George provided a social program that had 
dancing, baseball, and a beer 
three golf outings Thank you George 





variety beyond golf outings 


party, as well 


Al Ewart has been transferred to the Northwest. The little 
eagle will be missed. Ed Kojaine will move to San Francisco 
to manage the W-J branch. Ed Morgan will begin working 
the Bay area soon. T. Paul West, our newest member, will 
carry on in Ed’s place holding the line for Oxford. . Nice 
guys are always on the move; good luck 


Max Spak has his ticket committee ready, willing and abl 
to provide you with tickets for the biggest Sales Rally of all 
time. This year’s tickets are $6 and if you order your tickets 
and pay for them prior to January 15, you are eligible to 
win a fine prize. The early bird whose ticket is the lucky 
one, drawn at the banquet, will get an expense-paid trip for 
two to Las Vegas via Western Airlines. The Stardust will be 
their home, and they may attend the Region 14 meeting 
free of charge . Check this deal now. You can win trans- 
portation to Vegas, stay at the Stardust and your convention 
registration is paid for. How about that? Might as well make 
your check out now for those Sales Rally tickets, January 21 
Statler Hotel. Make your check payable to the Golden State 
Travelers Club and mail it to Max Spak, 1411 N. Fairfax 
L.A. 46 


Stew and Gini Anderson spent a weekend in the Sequoia 
National Park recently. They roughed it, tented, prepared 
their meals over the open fire. From the park rangers they 


learned all about the big trees and animals of the giant 


forest. One night Gini was awakened by a noise outside their 
tent. She shook Stew ’awakening him. She was scared, so 
was Stew. Someone or something was tampering with their 


car. Brave but sleepy Stew took his flashlight and shined it 
out among the big trees in the cold bleak night. To his su: 
prise there was a great brown bear trying to beat his way 
into the trunk of his car. Stew tells me it was the food 
stored in trunk of the car that the bear wanted and not his 
samples. The light sent the bear on his way. The experience 
sent Stew and Gini on their way at daybreak 
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LOOKS GOOD 
FROM ANY ANGLE... 


JASPER CHAIR 
COMPANY’S 
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THE RIGHT CHAIR AT THE RIGHT PRICE 


Lelbbermai wastebaskets 


Unbreakable, won’t mar furniture or floors + Noiseless + Rust-proof, clean with damp cloth 
Heavy-duty for long life * Decorator colors on request 














RECTANGULAR ROUND 
WASTEBASKETS WASTEBASKETS 








Number 2957. Size 14% x Number 2942. Size: 144%” 
rt 4 x 20° A. Colors high. Colors: Lt. grey, of- 
t. grey, white, tan, ma fice grey and green, beige, 
ee Yi Packed: 2. Shp walnut, white. Packed: 3. 
hig hme Shp. Wt: 4% Ibs. List: 
Number 2956. Size: 141% x p t: 472 Ibs. List: 
10% x 15” high. Colors $2.98 
Lt. grey. ones grey aes Number 2941. Size: 11%” 
green, Deige, WaiNnut, wnits, high. Colors: Lt. grey, 
one et) er = ain ieee. and Panag 
$3.49 + oe beige, walnut, white. 
Number 2955. Size: 11% x Packed: 3. Shp. Wt.: 3% 
8% x 12'%” high. Colors Ibs. List: $1.98 
Lt. grey, office grey and Number 2940. Size: 10%” 
green, beige, walnut, white high. Colors: ‘+ on tod 
tan, mahogany. Packed: 3 . > . 6 Sh * : 
_ Shp. Wt: 3% Ibs. List white. Packed: 6. p. Wt.: 





_— $1.98 4% Ibs. List: $1.19 





A COMPLETE LINE of sizes, styles, colors, prices to heip build volume:saies! 


ee] 


| [7 rupeermain inc. | SO] OC 


Commercial Division 
Wooster, Ohio 
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A COMPLETE LINE OF FULL KEYBOARD 
AUTOMATIC CALCULATORS! 





Now, for the first time, dealers may carry a full line of new 
rotary caiculators. Contro! Systerns, inc., distributor of the 
world-famous PLUS line of key-drive machines, now offers the 
outstanding DIEHL line of ful! keyboard automatic caiculators 
to the retail trade. 


WRITE TODAY for full details of the PLUS-DIEHL dealership 
plan. It offers a complete new field for profitable calculator sales. 


PLUS-DIEHL Caiculator Division 


CONTROL SYSTEMS, INC. 


5 Beekman Street New York 38, N. Y. REctor 2-0045 


Teo folc-t-t-tial> mr le) it 


Send today for complete information 
on the original Mail Aid, line of 
Addressing labels 


& Canada 


EUREKA SPECIALTY 
PRINTING COMPANY 
Department 55, 
Scranton 9, Pa, 
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Deaths 


Samuel L. Elam, 





head ot the Elam Stationery, Inc., of Allegan, Mich., died 
November 4 at Mercy Hospital in Laredo, Tex., at the age 
ot 77. He had been ill two months 

Mr. Elam was a native of Winnsboro, La., and had been 
a resident of Plainwell, Mich., for the past 24 years 

Surviving are six daughters and a son: Mrs. Leo R 
Simon of Kalamazoo, Mich Mrs. Oran Cummings of 
Monroe, La.; Mrs. Fred Aker of Laredo, Tex.; Mrs. Warren 
Pullen of EI Paso, Tex Mrs. John McInnis of Minden 
La Mrs. John Keenan of Ft. Wayn Ind and Samuel 
L. Elas yr 


W. A. Seybt, Sr., 


president and treasurer of W. A. Seybt & Co., Inc., Greenville 
S.C., died Saturday, November 15. His son, W. A. Seybt, Jr 
formerly a manufacturers’ representative with A. L. Marschall 
& Associates, has been connected with: the firm for the past few 
months and will continue the business name 


E. T. Keeler, 


anufacturers representative in Chicago operating I I 
Keeler & Co. in partnership with his wife, Ruth H. Keele 
lied suddenly on November 10. Besides his widow, he is 
survived by a daughter, Mrs. John Little of Dallas, Tex.; a 


granddaughter, Mrs. Tom Reitman of Apple Valley, Calit 
and a brother, Jack C. of Detroit. Mrs. Keeler has indicated 


that she will continue operating the business as usual 


Jacob Greenfield, 


former sales manager for the Woodstock Typewriter Co. in 
St. Louis, Mo. and later southwestern division sales manager 
for the Alton Adding Machine Co., died in a Dallas, Tex 
convalescent home recently. At the time of his death he was 
epresentative for the Lipton Staple Co 


Ryan Sees Royal McBee Upturn 


Allan A. Ryan, chairman of the board of Royal McBee 


Corp., told stockholders at their annual meeting that, while 
the first two months of the company’s fiscal year did not 
show a hoped-for upturn October dollar volume ts xpected 
improvement. He predicted a net loss of 
ipproximately $100,000 for the first quarter, which ended 
October 3 
He stated that the company had ntinued to make im 
portant progress toward its objectives in all its product 
lines. Royal has strengthened its position in the electra 
typewriter arket, he said, pointing out that although it 
was late in entering the electric field, ‘there are more Royal 
office typewriters in use in the United States than any 
her ik 


Northern Colorado Joins NOMDA 


Through the vigorous efforts of Ken Ford of Boulder 


Colo., the office machine dealers of the northern part of 
the state banded together and were accepted by the National 
organization as the 42nd affiliate. Thirteen members make 


up the charter group. 

At a party held at the Northern Hotel in Fort Collins 
on October 11, the charter was presented by Louis Sant- 
angelo, Sr., of Denver, one of the charter embers of 
the National Association, 

Officers of the new organization K. M. Ford, presi- 
dent; Al Bachman, Greeley, vice-president, and Don Nolan, 
Boulder, secretary-treasurer 
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modern steelerait... 








SERIES 100 and 200 — FULL SUSPENSION FILES 


® 10 Roller Bearing heavy duty full suspension cradle 
Newly designed finger-tip contro! follower block 
Symphonic, lusterous, permanent finishes of olive green 
or modern grey 
Rugged construction with 6 reinforced uprights 
Beautifully designed with solid aluminum hardware 
Made of heavy gauge steel for lifetime service 
Available with thumb Iatch upon request 
All models available in letter or legal sizes and with 
plunger locks 
Puzzled on how to turn shoppers into customers? . . . Then feature MODERN STEELCRAFT—the profit mak- 

ing line. Made by a company specializing in files for over half a century. Built with features that clinch soles 
and priced to give your customers maximum value . . . not to mention maximum profit for you. 

Write for catalogue showing our full line of easy 

selling, high profit office furniture. 





modern steelcraft inc. 








ngsgme custom-built cabinets in the 
fin nd-rubbed hardwoods...with a 
spacious refrigerated compartment and a 
separate unit for liquor and glassware. 
9 distinctive models for home and office. 
Now available: Refrigerator Assemblies 
for Built-ins. Write for illustrated brochure. 





PENGUIN, INC. 9-07 34TH AVE., LONG ISLAND CITY 6, Ww Y. 





SPRINGER 
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EQUIPTO 


lron-Grip” 


Steel Shelving 


with the exclusive stud 


Exclusive steel stud permits 60°% faster 
shelf adjustment on 11” centers without 
nuts, bolts or tools. The more you load 
the shelf the tighter it grips, yet shelf 
may be moved easily. 


Equipto Iron-Grip Shelving ‘s immedi- 
ately available from stock in all sizes, 
either open or closed, with or without 
dividers, bin fronts, drawers or label 
holders. Write for complete reference 
manual No. 485. 


Stud eliminates clips, 
nuts, bolts and tools 


A slope in the keyhole 
joins with the taper on 
the stud to form the tight- S) 
est and strongest of grips. >) 
An exclusive Equipto . 
feature. 

i 

610 Prairie Avenue 
Avrora, Illinois 









Manufacturer of World's Finest 
Steel Shelving - Parts Bins - Drawer Units - Lockers - Carts - Work Benches. 








MEET THE “NEW CHAMP” OF THE N.O.M.D.A. 


HASCO’S RUBBERIZED CUSHIONED TOP OFFICE MACHINE STAND. 


HASCO’S Retails for 


rover: BRAND 


~ 


Eliminates SLIDING... SLIPPING... VIBRATING NOISE! 

This new RUBBFRIZED CUSHION TOP stand from Hasco stops typewriter 
slip” «+ even when carriages ore Danged hard tually permits fill 
ing almost twice as far without slipping eo machine proof 
positive that machines will not mov n th urface under normal 
operating conditions 

Send your order today! Immediate delivery! Be the first dealer in your 
orea to offer this revolutionary new stand *Slightly higher West of Rockies 

ORDER Tooavi 
No. er ee> eee Romie Hand with » Gray Brown. Top 
size 16” x 18”. Leaves: 8” x 16”. Free r ” Cast ? king castefs). Ava 


able with Formica Top Drawer nd ny ’ ’ Ihtly adcitiona cost 
Shipped set up, ready for use ’ 4 


manufactured and guaranteed by 


Par: Tan OD >) CD >D | Se OF OF 


9th & Spruce @ St. Louis 2, Missouri 


Nete: Write for our new free, full-color brochure covering the 
entire HASCO line of Office Machine Stonds 
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$14.95 each * 























Emil J. Contreras, Joseph Dixon Crucible Co.; Charles 
M. (Chuck) Mortensen, general manager NSOEA 


Ralph Maish, Dennison Mfg. C Arthur Palley, Palson 


Co., Worcester, Mass 


Jerry Fleishman, Milton (Doc) Doctor and Mrs. Bernard 
Klein, Redi-Record Products C L. Edison, Patrician 
Leather Crafters. 


Al Murray, Victor Safe & Equip. Div., Remington Rand 
Fred Roscher, Fred C. Roscher, Inc., Mt. Vernon, N.Y.; 
Charles Shelly, Eberhard Faber Pencil! Co. 


Herman B. Amster, Federal Tel. & Radio Co.; Victor 
Scheinman, Cole Steel Equipment Co.; C. V. Picarell 
and Charles Messner, Federal Tel. & Radio C 


Irving Gibson, Gumption Products; Milton Salit, S. S 
Stafford, Inc.; Milton Stone, Stone-Newman Associates, 
Inc.; Allen H. Froot, Gumption Products. Mr. Salit won 
a transistor radio donated by Gumption 
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DURABLE and SMART 


furniture 





a 


; te No. bee 


Wide assortment of Chairs and 
tables. See your dealer or write 
us for our distributor's name, 


AMERICAN CHAIR COMPANY 


Manufacturers 
Sheboygan, Wisconsin 


Permanent Displays: Chicogo * New York * Miami * Boston * Sen Francisco 


GATIOWAL INSTRUMENTS « e@ PROTR 


= 


eis >) | —_— Zz 
wy MM A titlit linyiriy 
U S.A 


"A Gwe Oro, Cc OWN WN 
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STACOR-MATIC "=a 


the drafting 
table-desk 


combination 
with all the FESsimmsmeags 





Board height and slope 
t automati- 
























\ 

“ of’ touch of 

your foot raises 

or lower height 
. . tilts board 


from horizontal a, wy 
rtical r ; 
to verti —jF 


Reference desk has linoleum 
covered pull-out top for ‘‘sit- 


under’ nfort 


+ 


« 


featu res Lifetime Steel . . . Precision 
built urd-baked grey 
ename! finish . . . all stand- 


















STACOR EQUIPMENT CO ii 


LOOKING 
A FOR THE 
\ BEST?... 


“& 
i \ You'll find... 
“THE 
! CROWN LINE” 
OF DATERS 
CLINCHES THE 
EXTRA SALES! 
guaranteed to 
outlast any 
competitively 
priced stamps 
on the market. 





Send for 
information 
onour 
comple te line 


today! 


R. A. STEWART AND COMPANY, INC. 
New York 7, New York 


80 Duane Street ° 
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134A"; Clear filing depth 27" 
on pedestal 28!/2"; Width 22% 


with EVER-SAFE 


OFFICE AUTOMATION 
Insulated LEDGER FILE 


Posting Machine Carriage 
clears top of Ledger file. 


Model 501 LEF 


No heavy lifting 





of trays. 


": Depth 31" 
Write for complete information and prices 


Midwestern Manufacturing Corp. 


Indianapolis 4, Indiana 


‘Certified FIRE PROTECTION at point of use 


Trays expand for use as they rest in the bottom of the drawer 
at convenient posting height. No lifting of trays. 
Used beside any make bookkeeping machine with clearance 
for the machine's carriage. 
Records never leave the certified protection of this insulated 


file. 
File may be easily rolled on its ball bearing casters. SPECI- 
FICATIONS: Inside drawer dimensions: width 18'/2"; Height 


— Outside dimensions: Height 











ROGERSNAP CARBON SECOND SHEETS 


in the New “FLIP OUT DISPENSER BOX 


Want this ROGERSNA 


business? 
Write... 
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*REGISTERED 


¢ A selling tool that makes them easy to sell! 


© A 100% efficient Second Sheet your cus- 
tomers like. 


© A handy dispenser box that protects them 
till used. 
@ Sold only through stationers. 


BUSINES 
P. O. BOX 10425 


S FORMS 


P 


DALLAS 7. TEXAS 








(Copies of patents can be obtained from the Commis- 


sioner of Patents, Washington, D. C., for 25 cents each. 


Stamps and personal checks are not accepted.) 


Granted November 4, 1958 


2,858,889. Combined Printing and Punching Machine 
f rwood Corp., New York, N. Y 
2 858 922. Typing nae Henry W. Kloid, G ew 
Automat Typewriter Co 


2,858,923. Typewriting and Like Machines 


2,858,924. Toll Biller Control. Richard Young, Poughkees 
assignor to t i Business Machines Cort New Y y 
2,858,925. Keyboard Touch Device. Charlies A. Muller, Wapy 
snor to International Business Machine New York 
2 858 926 Strip Feeding Device. Albert W. Metzner ytor 
jard Register Co., Dayton, Ohio 
2,858 927 Platen Roll. Albert W. Metzner t 


essignor tandard Register Co., Dayt 
2,858,971. Envelope Opening Meens. Stepher y 
2,858,977. Nines Complement True Negative Total Register with Clear 
oe siggesec W sy llenhammar t 
w New York, N. Y 
859 083 Tray Elevating Device. Frank «k é ‘ He 
New ors to Le Febure ( t ed Rapid A 


t 


2,859 351 Method of Making Permanent Facsimile Copies 


Bea Miller t. Pa 


MA 


Granted November ||, 1958 


2,859,799. Functional Posture Controller for Chair Edw 


2,859,801. Geometric Controller for Chairs 


y 


2,859,850. Business Machine Improvement 


rmany, assignor to Triumph Werke Nurnberg A 
2,859,851. Shift Functions Circuits. Henry L. Tt if 
and hn A k er, Bethesda, Md said Th t 
Rocheste N.Y 


2,859,852 Moulded Element Portable Typewriter 


2,860 025 Drawer and File Locking Device 


town Mfg. Corp sorry 


Granted November 18, 1958 


2,860,575. Tag and Ticket Printing Machine. W 4 f 
2rove i " Victor Adding Machine } ag 
2,860,577 cyl inder Separating Mechanism for Duplicators 


North Riverside 1! A a 


OW ¥ Signor to A o x ’ ‘4 
2,860,578. Head Registration Adjusting Mechanism for Duplicator 
egay, 6 idview assignor to A. B. [ A 
2,860,642. Card File. Lou F Mark and 
gnors to H Mfg. C Pittsburgh, Pa 
2,860,643. Tiltable Divider Plate. Wallace f ect N 
N. Y t perry Rand Corp., New Yort 
2,860,757. Electro-Magnetic Typewriter af 
alif aSSig t eon Fine & Associates, Hig! 


2,860,759. Sensing Control for Tabulating Mechanism 
ra alif nor to International B , 
2,860,826. Service Envelope. John A 


New York YY 


Granted November 25, 1958 
2,861,309. Clasp Device for Loose Leaf Paper: 


2,861,385. Typewriter Support in Carrying Case 
nor t rwood Corp., New York y 
2,861,539. Tape Dispenser with Tape-Heating Means 
t A 4 , D ert y Seal é ' A 
2,861,576. Loose Leaf Binder. Ephrain } ire F 
2,861,668. Type Carrier Actuating Mechanism for Typewriting Mact 


eppe be i, Italy, assignor t ng vett 


2,861,669. Power Impulse Control for Type Act 
est mart! gnor to Underwood 
2,861,706. Card Container. Harold £ 

M th 


2,861,739. Perforated Record Making Adding Machine. Har 


F silverman, Oakland 4 assig 

2,861,746. Control Means for Accounting Machine. W 
. 1 a r to Underwood " rp New Y ork N 

2,861,819. Payroll Accounting Board. Peter A Ww 
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Hedges | MORE | 
puts EFFICIENCY | PEOPLE 


into daily routines BUY 
a 








“DANDY” “a 
BOX FILES 


MARKING DEVICES 






3 ‘ By 
oy 2s 
ais = 2 
AGATE SS 
CARD TRAYS 





HEDGES MFG. co. 
2931 WENTWORTH AVE. 
CHICAGO 16, ILLINOIS 














RUBBER STAMPS 


Personal Imprint Ball Pens 


To The TRADE 
~<Sang 


Line of Rubber 
Stamps and Daters 






















Colors: 
Blue, Red, 
Green, Black 


tf These Prices 
Retail 29¢ each 








Your Cost 
$19.00 a * 
gross. LINES "long 2” Long 
1 75 85 
Price includes : yo bey 
os 4 2.55 2.95 
imprint 5 3.15 3.65 
| Weedened 50%, DEALER DISCOUNT 
en 


6%" long 
$25.00 List Price Yellow 


be eek FOB: Glendale, L. I. barrel, 
| black 


Fast Service—Quality Production 
Finest Visible Index Rubber Stamps 


EASELS MADE OF WOOD STAND UP BETTER! print. 
= 28” x 36” chalkboard with padholder @ 2 28” trays (2nd Ball Write for Dealer Catalog & Price list 
tray for storage) @ Easy height adjustment: 44” to 80° @ a 

) raser 


Portable @ Compact @ Solid construction @ Attractive finish 
Please write for literature mentioning this publication. | 


GARDNER RUBBER STAMP COMPANY 


166 SOUTH WASHINGTON STREET 
WILKES - BARRE, PENNSYLVANIA 


All prices FOB Wilkes-Barre, Pa. 





: ANCO WOOD SPECIALTIES, INC. > 


SS oe ae ae ae ee Y 
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rev ere 


—PACESETTER— 


“400” 
SERIES 
Worden of Holland 










the 


WORDEN Company offers the off 

plete line of wood desk table 

chairs and suites al! manufacture 
standard. We invite you to invest 
selling Worden products. A come 

on request. 


WORDEN 


HOLLAND 



















| 


irge Variety of Sizes and Styles. 


Noesting considers QUALITY 


is of first importance. 


NOESTING PIN TICKET CO, INC. 
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i cavae old aan ae 


E. 136th Street, 


Guest Book 


M. H. Wansky, Akron, Ohio, president of Alu: 





Seating Corp. until the business was sold to The Glob 
Wernicke C last year, favored OFFICE APPLIANCES with 
visit on November 6. During 1958 he has given some 
me to ser consultant. As a chair manufact 
years traveled most of th ountry and call 


| rsonally upon 75% of his dealers. He ha pleasant 
lections of his experiences in the field ituation 
1 to his return to it 


When John |! Polster, retired was Chica 
Novemb é dropped in to exchange a few remin 
nces with John Gilbert and sign the Guest Book. M 


Polster join Williams-Jones organization in 19 


is association with the loose leaf industry started 


vith Johnson & Quinn of Chicago. He has been 

since November, 1955 and finds himself busier than n 
worked for a living. As an honorary ember 

i9’er Travelers Club, Mr. Polster is usu among s 

present at th ular Monday noon meeting at the Elk 


Club in San Francisco, Calif. He is one of a quart f 
retired oldtimers Mr. Polster, Hart Palmer (Boorum & 
Pease), Maynar Love (Sheaffer Pen), at Herman Dahl 
(Rust Craft) vho attend 49’er n 

gularly and giv the benefits of their perience t 


bers of t club 


Dave C. Neuhaus, manufacturers’ rep: 

ing in Kansas City, Mo., signed the Guest Book on Ni 
in Chicago to visit Stein Bros. Mf 
ries, and to inspect the Tufide items f 


| 
is we as Stet eather lines 


anaging director, Permalon, Ltd., London 
England, was a Guest Book signer on November 14. Although 
nree weeks Mr 


Power found it necessary to stretch his visit to five weeks. He 


ntending to be in the United States only 


t lz on October 17 traveling After spending 
three weeks in the New York area, he visited Boston, Buffal« 
(including Niagara Falls) and Chicago. During his New York 


sojourn he took in the National Business Show and the Eastern 
Commercial Stationery Show. Mr. Power's fi manufactures 
point pens and other stationery products as well as many 

astic items for other fields Having established sales ntacts 
ith office supply dealers in England, he was looking for of 
hice items to import from the United Stat A hobby interest 
f ld books caused him to take a few | rs off from t on 
erns of business to visit the Newber Library while Chi 


Homer Lay, manager of NSOEA, hands winning numbe 
to Mrs. W. A. Steiger of Smokador Mfg. Co., Ir uv 
ing the drawing for a lamp during recent NSOEA con 
vention | nicaoaq 


OA-1/59 








§ 





oF 
: 
= 
: 
Gun 











59 








For every numbe ring Stamp requirement! 









lar brands, 3 most popu- 


laf : band capacities 

REX » PACEMAKER - MONARCH 

t f packed in beautiful counter 
} elt Pla cartons containing one 


listed. Ideal packaging for 


re 


IMPRESSIONS SHOWN ACTUAL SIZE 
No. 0 Numberer 
No. 0-4 Bands No. 0-6 Bands 


1234 234567 


No. } Numberer 
No. 1-4 Bonds No. 1-6 Bonds 


1234 234567 


No. 2 Numberer 
No. 2-4 Bands No. 2-6 Bonds 


1234 234567 


Liberal Profitmaking 
Discounts « Greatest 
Selection of Sizes & Styles 
e Guaranteed Quality 


numberers in size 
from \%,” to 1” ir 
height and assemblie 
with any required 
number of band 


For profitmaking opportunities 
with fast selling, nationally 
known Marking Devices—write 


for 2 color illustrated catalog. 


CONSOLIDATED STAMP MFG. CO,, INC. 


CHICAGO « DALLAS « LOS ANGELES « NEW YORK CITY « SPRING VALLEY, N.Y + TORONTO 





$295 


Shipping Weight 
10 Ibs. per Doz. 


SIZE 
3%” x 4 ,” x 4y,” 


CURRENT 


DIALS FOR 
All OLDER 
MODELS 









CTI sii SOc 
have put on 


A NEW FACE * 


You may order by the dozen 
assorted if you wish. Your 





EASY... 


ve Ue cost, $28.44 per dozen F.O.B 


Factory. (Your Jobber’s price 
To Keep Up-to-Date! May vary slightly). Write for 
complete discount schedule 


EASIEST oo and new catalog sheet. A few 


To Sell! Jobber territories available 


B-T CO. INC. 


121 N. BROADWAY MILWAUKEE 2, WISCONSIN 


EASIER... 


eT Tel el OL OLeOLUIelIieliiiiiiiiiiiel!| 


eter en Ti ©] 
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7 TO14 DAY 
SHIPMENTS 


Shipped in your name 


STANDARD & CLSTON 


REGISTER FORMS 


ALL FORMS SHIPPED 
BY ROVAT 

ARE MANLEFACTURE! 
BY ROYVAT 


RAPID-SETS 


~yY, Eight standard, all- 
purpose, one-time 
carbon business forms 

ready for crash- 

printing customer's 
name, address, phone 
number, Samples and 
prices on request. 


OF ats 


omen EF a. m4 


NEW HAMPSHIRE 


REGISTER 


NASHUA 
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MAYLINE 








MAYLINE 








en 


MAYLINE CO. 
625 NO. COMMERCE ST. 


SHEBOYGAN, WISCONSIN 











The Best 
. Possible 
Combination 


A Mayline straightedge and a Mayline table. Mayline 
straightedges are made from moisture resistant black 
satin laminated phenolic plastic. 
are crystal clear. Available 
Straightedges completely described in Folder $-15. 


Transparent edges 


in 30” to 96” lengths. 


These fine straightedges attached to the May-O-Matic 
table make an incomparable combination. The May-O- 
Matic top is adjustable for height positioning and 
required angle of drawing position. It is available 
in 10 combinations. This amazing table explained in 
detail in Folder $-22. Send for both folders today. 








INNAVW 








MAYLINE 


ARD LECTERNS & 


FOLDING LECTERN 


Beautiful crafted, low 
priced. Folds to 2” thick 
for carrying, storage 
15” high set up, 12”x 
18” top. Natural birch 
Your decal applied free 
if furnished with order 


No. LW-F2, list $30.00 


No. LW-F3, 1642” 
Wide, 14”x19)2” 
WP sas $34.00 





TABLE & FLOOR 
MODEL LECTERNS 


No. LW-1 pictured. Hard- 
wood base and standards 
natural wood top, front 
panel for decal. Base 
15” x 21”, top 16”x22” 
19” high at front, 12” 
at rear. List $45.00 

Also furnished with 
genuine Formica top 


niture, 


COSTUMERS 


14CB u 


pedesta| style wit! 
bend hook 

wheel, 15” tubula 
column, z t 
le finish bas 


5-\t 


1488 


line wheel and ba 


14CC, po 


chrome shaft 


We Sell Thru 
Dealers Only 


Usual maximum 
counts. Get our 
on Showcases 

tures, Tables, Ch 
Lounges 
Quickest 


Jealer 


Special Fix 
rome Fur 











ow sf 


Chairs 


delivery 


Send for ovr new Catalog No. 











17. 





13. VINE STREET 


170 


EVANSVILLE, 


INDIANA 





President O. Gressens of Horder’s Stationery Stores, Inc. pre 
sents a gold watch to star salesman Vincent Belgarbo upon 


his completion of 20 years of service with the organization 
Horder’s 20-Year Club Celebrates 
CHICAGO 


At the annual meeting of the Horder 20-Year Club on 
November 5, forty-one members with 20 o: years of 
service were hosts to company Officers and employees 
5. 10, or 15 years of service 

It was a gala occasion, with a cocktail hour preceding tl 
dinner at the Builders Club, 228 N. LaSalle St. One n 
member, Vincent Belgarbo, was presented with a gold 
watch by Horder’s president, O. Gressens. Ten 5-year, eight 
10-year, and five 15-year guests were present with pin 


commemorating their period of service 

the Club is Harry Shaffer, with almost 
70 years of service. He joined Horder’s pred 
September 1, 1889. Followers up are Art Philipp, with 
Lyng and Sam Siedband, each with 47 


{ Stan Ohlman with 44 y 


Oldest member of 


cessor fir! on 


years of service J nn 


years at Horder s rs of servi 


Son Joins Father in Partnership 


Effective January 1, 1959, Plymouth Office Supply, 213 N 
Michigan St., Plymouth, Ind., becomes a partnership 

R. Richard (Dick) Swisher, who has work 
purchase of the business of April 
full partner with Ralph W. Swisher 


On that date 
with his tather sin 


1939, will be 


Dignitaries Attend Ewing Booth Opening... 





Opening of the S. L. Ewing Co., Inc. of Dallas, Tex. booth 
at the State Fair of Texas attracts dignitaries. From left are 
Dr. Guilio G. Pinelli of New Orleans, of Italian Trade 
Commission; Miles Norman, manager of Ewing Co.'s O 
vetti division; Governor Price Daniel of Texas; Robert 

f Ewing Co., and Robert L. Thornton 
mayor of the city of Dallas. S. L. Ewing Co. has served as 
an Olivetti dealer in Dallas since 1950 when the Italian 
firm first offered office equipment to the American trad 
With a record attendance of more than 2,750,000 for the 


Fair, President Craig of Ewing report 
befor. 


Craig, president 


two weeks of Te xO 


we had greater results, saleswise, than ever 


OA-1/59 






































Euery Business can use... 


IV DTANA 


CASH DRAWERS 


SMALL BUSINESS—for Cash Handling and Storage. 


DEPARTMENT STORES—for yy Cesh Han- 
dling, Bank Drawers, for Special Sales. 


MANUFACTURERS—in Cafeterias, Parts Sales 
Counters, for Petty Cash. 






“Under Counter” 













Model V-1 (ill.) 
List $29.50 


@ No stock to carry. 
@ 24 hour shipment. 


@ Full dealer discount. 


A Quality Product 


A wonderful door-opener for follow- 
up sales of more expensive equip- 
ment. Write now... . 


IVDLANA CASH DRAWER CO. 


P © BOX 236E e@ SHELBYVILLE, INDIANA 


3 other models. 





NEW CRED “Aristocrat” 


COLOR 
CHOICE 
BLACK OR 
SUN TAN 





QUALITY 
VINYL 





SNAP FASTENER UNDERARM CASE................ NO. 120F 
large enough to hold a legal 
ishioned Ippe to every 

No zipper flap closes with attractive metal 


List each $1.50 


INCLUDE THESE WITH OTHER NEEDED 
GLAD-MAR ITEMS WHEN YOU ORDER.. 
CHECK STOCK NOW! 


——— Write For Catalog 


| a Merbert ‘De Waisto 
GLAD-MAR PRODUCTS 


A aa AJA 


{ ~etey . Calle an cich 
Is rie pelis on sight 


\ MILWAUKEE AVEe CHICA 





Telephone: NILES 7-5828 








* Easy Folding! 

* Compact 
Storage! 

* DuHoney 20 
Safety Lock! 

* Beautiful Smooth 
Tops! 

* Double Bracing! 
A COMPLETE LINE OF 

FOLDING TABLES 


Wide range of styles and sizes 
—Choice of tops 

Midwest Folding Tables feature the 
exclusive Du-Honey 20 safety lock 
that secures the legs automatically 
in both the folded and the extended 
positions. Improved leg design gives 
added strength with greater comfort. 
All-welded construction. Extra strong 
under-bracing with tops laminated to 
frame by special hot press glue proc- 
ess. Reinforced recessed steel apron. CHAIR 

Write for complete catalog, today! 


m . FOLDING PRODUCTS écx°. 


10 year guarantee on 
all Midwest Legs 


CHORAL & BAND STANDS 























Dept. 59A, ROSELLE, ILLINOIS 
Ma 77 FOAM RUBBER 
‘Perfect’ CHAIR CUSHIONS 





DeLuxe 


CONVERTIBLE ... 


upholstered with a rich corduroy on one side, fibre on the other. 2” 
thickness with boxed edges. Colors: Brown, Green, Maroon, Grey. 


Sofscat STOOL CUSHION 


. . TRANSFORMS HARD, UNCOMFORTABLE 


STOOLS INTO SOFT SEATS 
Made of resilient foam rubber covered with 
sturdy material. SofSeat Stool Cushion is in- 
stantly slipped on—to 
stay until removed. 
Cloth and leatherette 
coverings. 
Colors: Brown, Green 
Stock sizes: 13", 14", 
15" diameters 
Write for 
New Illustrated 
Folder Giving 
Complete 
Information 


Foam rubber neatly 





THE PERFECT RUBBER SEAT 
CUSHION CO. 


6451 EDMUND STREET PHILADELPHIA 35, PENNA. 
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Horder’s, inc., Launches 


Smartest on the foe / Extensive Bankers Box Promotion 


ips fs | 





Demonstrating their products to Horder personnel are Bank- 
ers Box officials (left to right) John Fellowes, Harry L 
Fellowes, Folger Fellowes and Walter Podlin 


CHICAGO 

An extensive Bankers Box Co. promotion was launched 
on the evening of November 3 when Horder Stationery 
Stores, Inc. sales personnel were guests with a dinner at onc 
of Chicago's private clubs. General over-all presentation was 


Find out what a Trans- conducted by Folger Fellowes, Bankers Box president 
Horder’s top executives in attendance were H. 8 Seigle, 


parent Floor Mat will 
Send f | vice-president and general sales manager; A. J. Peters, vic« 
cost. send tor complete president-merchandising; C. B. Horr, vice-president of As 


literature, information and sample. Crysto-mat sociated Stationers Supply Co., Inc., and W. R. Wolf, retail 
Co., Dept. OA, 213 North St., Auburn, N. Y. sales mamages 


is so much 
New BEAUTY Oubia | FILING oy 
FIRE PROTECTION Inside 


FUR Sean 
KENG File Cabinets 




















safer 

















New stylized, satin finish solid 
aluminum hardware. 


® New adjustable follow blocks 
with convenient finger tip re- 
lease. 


@ Fire wall construction for max- 
imum protection. 


, . 
eee Wi 


hesshiad Folders 


® Sturdy, two speed, ball bearing Soft folders and loose filing are out-of-date! Accobind Folder 
ace ; ser r A " 


suspension. mad yenu ‘ ard incorporating Fasteners with 
space-saving compressors keep papers sate, tightly bound, easy 
© Letter and legal sizes in one, t and find. TI yue Accobind transfer feature enat 
two, three and four drawer t 1 papers to | ved from the folder and placed : 
models ... in five decorator ndexed, in the transfer file. With a new index sheet and A 
colors and special finishes. ner the A bind Folder continues y 





ng-binding service. Tell your customers! 
ACCO PRODUCTS 
U R p HH Y ss | A Division of Natser Corporation 
MANUFACTURING CO i aaa: MAIN Ogdensburg, New York 
LOUISVILLE 2 Y In Canada: Acco Canadian Co., Ltd I t 





172 OA—1/59 








’ 
5 
‘ 








OA- 














SEMCO'S 


ADJUSTABLE 
TYPING STAND 


eee tna, KP 
- ~ 
Pe = 


* UNCONDITIONALLY 
‘. GUARANTEED 


. 4 
* - 
*eennw* 


Check these 


Features 

@ Heavy Gauge Steel @ Modern Design 
@ Adjustable @ Non-chip Finish 
@ Drop-leaf @ America’s Biggest Value! 


The finest drop-leaf typing stand on the market! Will give years 
of trouble-free service. Table adjusts from 26 inches to 292 
inches. So well made, Semco Unconditionally Guarantees every 
product. Latch onto the world’s biggest value, today! 


Write for your new catalogue and price list . . . now! 


SEMCO SALES 


Pinellas International Airport 
St. Petersburg, Florida | 


FORCE DATERS 














FORCE Model { 
400 ay Pe 
Daters fill the , 
needs of offices, JAN23°97 
banks, insurance companies... 
move fast, earn high profits. 
Model 400 dates in small 
spaces; date changes with 
stylus. Model 450 has bold day 
figures; month changes auto- 
matically after 31st day change. 


Write for catalog, 


NOV 2 6 1970 Dealer Discounts. 


aie A. & CO., Incorporated 
216 Nichols Ave 
Brooklyn 8, NY 


s NEW YORK e ¢ 
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IN QUALITY 
e 


a © A" 4 
IN COST 
* 


Fritz-Cross 

High Chairs 
Are Known 
Nation-Wide 
For Value! 


THE FRITZ-CROSS COMPANY 
300.£. FOURTH ST. ST.PAUL 1, MINN 





featuring a complete line of 
SCREW POSTS and LOOSE LEAF RINGS: 
mounted on 


NEW Sales Clinching 
Sample DISPLAY CARDS 


(A hit at Eastern Stationers Show) 


Shows the actual styles and sizes 
for quick selection and easy selling!... 


Available FREE with purchase of 
SPECIAL PACKAGE DEAL — 


Write today for complete information 


CHARLES LEONARD | e . ve 


vecialties TWining 


79-11 Cooper Ave. Glendale 27,N. Y.  4-6832 
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How to 
make a HIT 
with 

NO RUNS! 


sell desks 
with 
DENsIWwoOD > 





You can sell with confidence when the desks you sell have 
famous ‘‘Densiwood"’ knee posts . most better-known 
makes do feature ‘‘Densiwood"’ today Densiwood"’ posts 
are many times harder than normal wood give you a sell 
ing feature unmatched in the wood office furniture maker 
Banging chairs, cleaning women’s tortures, normal wear and 
dents are no longer a problem. Your customers remain satisi 
fied and will come back to you for future satisfaction 
insist on DENSIWOOD! 

Write for futher information and a list of manufacturers 
making desks with ‘‘Densiwood"’ knee posts 


LUNDSTROM LABORATORIES, INC., 132 Smith St., Herkimer, N.Y 


@ Much harder than normal wood 

@ No more snagged nylons 

@ More lasting beauty 
Ss @ Built-in protection 
rs 





A. kes @ Assures satisfied customers 


> “PACKER 
, | PADS” 


it 
} 
} 


ENTIRELY / 


A Size For All 
Office Machines 


9 different sizes 


=: 


PACKER PADS DO ALL THIS 


@ Prevent sliding, and creeping of all office machines 
e@ Increase typewriter life 
e@ Protect desk and table tops 
PLUS the attractive 2-tone green color and metal bind- 
ing enhance the beauty of any office. 


Constructed of durable hardboard with metal binding, 

multipreen bottom and moss rubber top. Raised rear 

legs absorb the extra weight found in the rear of most 

office machines. 

Rear legs of adding machine and calculator pads filled 

with artificial silk flakes to permit easy positioning. 
Raymond Packer Co. @ 1694 Main St., Springfield, Mass. 


| GET FULL DETAILS TODAY! 

| Raymond Packer Co. @ 1694 Main St., Springfield, Mass. 

l I'd like to know more about the Packer Pad! 

| ©) Heve your representotive coll Send illustrated literature 

| () Send one Packer Pod for free examination. If not delighted I'll 
return it within 10 days. Otherwise bill me for $3 less dealer discount. 

a. TITLE 

| FIRM 

1 ADDRESS 

—_— —- me e ZONE STATE 





INQUIRIES FROM MANUFACTURERS’ REPS AND DISTRIBUTORS INVITED 





174 


















There's lots of business to 
be had in traditional book- 
cases... and Hale is the 
leader for modern, contem- 
porary or traditional] designs. 


Fashioned by skilled crafts- 
men from genuine walnut, 
oak and birch, Hale cases are 
available in solid end design 
or in sectional construction 
(ideal for later expansion ). 
There's a Hale bookcase 

for every customer! 

Write for free catalog. 


ilustrated is Hale’s “800” line with receding 
glass doors. (Sliding doors also available.) 


INDUSTRIES, INC. 


DIVISION OF F. E. Hake, MANUFACTURING CO. 


HERKIMER, NEW YORK 





YOU CAN’T AFFORD TO OVERLOOK BOOKCASE PROFITS... 
TRADITIONAL, CONTEMPORARY OR MODERN ...HALE HAS IT! 








Wlemo to the Boss: 


Give your key employees their own copy of the 
OA Buyers INpex. They'll use it all year as a 


key reference tool. 


The best method is to enter an inexpensive OA 
subscription for each of them which includes 
the Buyers INDEX at no additional cost. Over 
200 dealers have taken advantage of OA’s special 
“group rate” which is a substantially reduced 
price, when five or more subscriptions are en 
tered. 

Write for full details of OA’s “group subscrip- 
tion plan” or better yet, just send us a list of your 
employees (five or more) and we'll enter their 
subscriptions at once to include the 1959 OA 


BUYERS INDEX. 


OFFICE APPLIANCES 


600 W. Jackson Bivd., 
Chicago, Ill. 
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Canadian News 


Ovr industry Across the Border 
By Special Correspondence 





An indust site of 10 acres in the Toronto suburb of 
Scarboro has been purchased by Cole Steel (International) 
I lor onstruction of a new 75,000 sq. ft 
Canadian f Purchasing a similar, nearby site, is Stainton 


Toronto. It will also erect a plant 
the [ racture of 


vision of the 


Oftice Supply Lt 
office equipment 
Winnipeg branch of W. J 
has been sold to National Drugs Ltd 
National Drug & Chemical Co. of Canada 
Gage H. Love, president. He said the change 
Gage has 
manufacturer in the sta 


reasing emphasis that shown in 


nt yea specializing as 


This evolution, he said, mani 
Toronto 
Van 
r wholesa livision was sold to B. C. Drugs, Ltd 
ompany of National Drug Our new 
will make it unn 

ipplies in Winnipeg.” Mr 

with a new 
tron 


ind Op he Ids 
itself first in 1953 when the head office in 
pped its wholesale 1956, the 


function. Then in 


nt faciliti Toronto essary to man 
(save reported 
branch office 


X if howevel! proceeding 


upplement our service Toronto, and 


will contit to maintain sales representation for en 


customers 

being 
persons offering business machines 
stripped a suburban 
about $4.000 
other 


to service our wholesals 


lealers im eastern Canada are 


rned to look ut for 
ibttul rigin Thieves recently 
ng company office, removing 


typewriters, calculating machines 
sentials 
featured the 


Oftice 


dan Ing 


stationery & 


Festiv linner, entertainment and 


Christ party held by the 








YOUR OWN OFFICE SUPPLY CATALOG 
AT NO COST TO YOU w uasse 00 ena 


THESE 1959 CATALOGS WILL PAY FOR THEMSELVES FROM 
INCREASED SALES RESULTING FROM THEIR DISTRIBUTION 
TO YOUR CUSTOMERS... 


EXTRA LARGE EDITION - 416 PAGES OF SUPPLIES, 
FURNITURE AND OFFICE EQUIPMENT 


FULL LIST PRICES - INSURING ADEQUATE PROFITS 


OVER 17,000 ITEMS - FEATURING TOP NAME BRANDS 


CUSTOM DESIGNED TwO-COLOR COVER, 
YOUR OWN PERSONAL SPECIFICATIONS 


641 W. Leke St. Dept.- An 
Chicege 6, tilinels 


* 
. 
° 
* 
° 
. 
° IMPRINTED TO 
e 


Utility Wholesale Stationers 








Write for Dealer 
Literature & Prices 


HARDBOARD FasricaTors; inc. 


$9 BRANCH ST * $T tours 7 

















You can send along a salesman 
... with every business machine you sell! 


Keep Klean typewriter and business machine covers — black 
rubber, gray rubber, gray plastic. Keep your customers Dealer- 
Conscious” with your trade-mark and message on every cover, 
Write for prices, discounts, etc. now! 


KEEP KLEAN PRODUCTS CO., INC. 4077 PARK AVE., N.Y. 57, N.Y. 


























art steel company, inc. 
170 west 233rd street, new york 63, n.y. 
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THE VERY BEST VALUE 
IN COPYHOLDERS 


STAND-B 






© Patented Knee-Action Grippers 
Hold All Copy Securely 













OW. 16H 





OW. 12H 16°W 2 12°H 





re INSISTING on 


“/1a- Pout 


LEAD POINTER 





For Perfect Lead Points — 
Blunt to Hairline. Two Models. 
Standard Modei gives you points up 
to %” long without breaking. Just 

insert lead and rotate lid. 


Write for Literature and Dealer Prices. 





Variable Taper Model 
lets you dial the taper 










ELWARD MANUFACTURING CO. 


Boker . ’ 









ee 
oor 


naan 


EEO 


SPECIALISTS IN MANUFACTURE OF 


RUBBER BANDS 


EXCLUSIVELY 














. . . 
7 PH Every type, size, width 4, 
e and color for any need. 

°. Ge y / 

@ FLAT STYLE OR ROUND [7 
e SOLD IN BULK , 








e@ OR BOXED ————> 


KENNETH B. MILLER, Pres. 






> 













“The Nome Indicotes the Quality” . 
720 COME ROAD * ALLIANCE, OHIO ® 
Albot 1-1880 





Recommend ‘Common 
Sense" Expense Books 
for vital Income Tax 
records. This handy 


Counter Display 


reminds and sells! 


Samples, Prices: 


BEACH PUBLISHING CO. 
19829 W. McNichols, Detroit 19, Mich. 








ROLLING STORE — 


ROLLING LADDERS—Made from 
or Birch. 

SIDE and CEILING TYPES—with 

steel track for mounting on shelving, 

filing cabinets or ceiling. 
~ “A” and LIBRARY TYPES—require 

no track and are mounted on wheels 

with Automatic Safety Brakes. 
P" WELDED STEEL SAFETY LADDERS 
—Made from 1” diameter round 
furniture tubing, with expanded 
metal steps. Mounted on Swivel 
Brake Casters. Ladder can be rolled 
freely when no one is on it. When 
you step on the ladder the rubber 
tipped legs rest on the floor and 
prevent rolling. Made in 1 to 13 
step heights, and 4 widths 


Send for Circulars 42-OA (Wood) & 56-OA (Stee!) and Dealer Discount. 
Monutactured by 


lI. D. COTTERMAN 123 W. Spring 


Naperville, Illinois 
































Do Your Customers 
Need a dater for 
small spaces?? 


then try our MODEL ‘BLL Se 


Its condensed style with abbrev. year band fits g 

nicely into ledger columns, pass books, etc. 

14 years of dates. Only $1.75 ea. list ( 
Daters All Begin With January 1, 1959 

50% DEALER DISCOUNT fob Wilkes-Barre. Pa 


Write for Complete Dealer Price List 
Complete Line of Daters and Rubber Stamp 





GARDNER RUBBER STAMP COMPANY 
166 Seuth Washington Street © Wilkes-Barre, Pa. 
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Equipment Guild Club of Toronto, Dec. 4. It was held in 
the Oak Room of the Union Station 

Complaints from dealers about scratched and damaged 
merchandise have inspired a Canadian typewriter manufac 
turer to put envelopes of polyethylene on machines used for 
display purposes, according to Du Pont of Canada, Ltd 
Montreal. They claim the polyethylene cover cuts down 
damage in shipping and handling, as well as surface damage 
by customer manipulation 

Appointed general manager of Sunshine Waterloo Co 
Ltd., Waterloo, Ont. manufacturer of office equipment, is 
John O. Beynon. He was formerly assistant general man 
ager. Native of Australia, he was with Sunshine in that 
country before transferring to Canada in 1930, the year of 
formation of the Canadian company. A. M. Snider, com 
pany president, announced the appointment. Mr. Beynon 
will now also be a director of the organization 

President of a Washington, D. C. construction firm, 
Gustave Ring has been named a director of the L. E. Water 
man Pen Co, Ltd., Montreal. His election to the Waterman 
directorate was announced by J. Ernest Savard, board chair 
man 

Monroe Calculating Machine Co. of Canada, Ltd., To 
ronto, awarded a certificate for highest monthly sales of 
branches of similar size to F. E. Shipman, Toronto branch 
manager recently 

Lawson & Jones Ltd., London, Ont., printers and lithog 
raphers, reported formation of a new company for the 
manufacture of envelopes and continuous forms in Canada 
New firm, Continuous Forms & Envelopes Ltd., is a wholly 
owned subsidiary of Lawson & Jones. 

D. H. Gosse, Ltd., St. John’s, Newfoundland, has been ap 
pointed representative in that province for Olivetti (Canada) 
Ltd., Toronto. Head of Gosse’s sales and service division is 
Eric Gusswell. 

Toronto branch manager, Burroughs Adding Machine of 
Canada, Ltd., and long active in the Canadian Business 
Equipment Manufacturers’ Association, J. Alex Whitelaw, 
42, died suddenly in Toronto hospital, Oct. 29. He joined 
Burroughs in 1938, became Windsor branch manager in 
1950, went to Toronto branch in 1954. 

Meeting of Montreal management executives was told by 
Harry S. Brown, of the Ottawa, Ont. business form manufac- 
turing firm of R. L. Crain Ltd., that computers will soon be 
desk-size. He predicted the near future would see such ap 
pliances brought within the realm of regular office essen 
tials. He reported new data processing systems enabled com 
panies to handle an ever-increasing volume of business 
without expanding their clerical forces 

A. C. Skreitul brings seven years’ experience in the indus 
try to his new post as manager of the duplicating equipment 
division of Willson Stationery Ltd. in Vancouver 

Earl Brenneman's appointment as representative for Apsco 
Products (Canada) Ltd., Toronto, was announced by Ralph 
M. Roger, vice-president. He said Mr. Brenneman’s territory 
would be in Ontario, Saskatchewan and Manitoba. He lives 
in Kitchener, Ont. and will concentrate his efforts mainly in 
Western Ontario 

J. F. Bower has been appointed Montreal district manager 
of the Samas punched card division of Underwood Canada 
Ltd., it was announced by Paul B. Pratt, division manage 
He said it was part of Underwood's current expansion pro 
gram. Mr. Bower will head a complete sales and servic« 
staff with headquarters in Montreal 

S. J. Burk, president, Ditto of Canada, Ltd., Toronto, reé 
ported the appointment of William S. Layton as Vancouver 
branch manager. Mr. Layton is a native of Vancouver, at 
tended the University of British Columbia, and brings a 
decade of writing business systems experience to his new 
post 

Affiliation between the Canadian Office Machine Dealers 
Association and the National Office Machine Dealers’ Asso 
ciation (U. S.) was main decision at the annual convention 
of the Canadian group, held at Chateau Frontenac, Quebe« 
City, recently. It was announced that in future no dealer will 
be permitted to join either body without automatically join 
ing the other. Membership fees will be $35 annually. The 
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Where appearance matters. . . 


\y 
Vibha casters 


r silent, permanently lubricated, 
lintproof 


vw Swivel instantly to prevent scuffing and wear — 
roll easily even over deep carpets 


metal tread for carpets, linoleum, rubber tile; rubber tread for 
asphalt tile, terrazzo, or hardwood—complete variety of fastenings 


attractive finishes of antique copper, satin chrome, or bright brass 








For every pasting and mounting use. Clean, 
speedy—excess rubs off. Will not curl, shrink 
or wrinkle paper. Tube to S-gallon sizes at 
art, stationery and photo stores everywhere. 


WRITE FOR CIRCULAR 


UNION RUBBER & ASBESTOS CO. 
TRENTON, WW. 4. 


Write, today, for your dealer catalog and consumer literature 


SHEPHERD CASTERS, INC. P.0. 80x 672 Benton Harbor, Mich. 


In Canada: Shepherd Casters Canada Ltd., Toronto, Ontario) 





THE LEADER 
ele amine IN PLATENS 
OFFICE SUPPLIES 


\_& ACCESSORIES . BAY = AND OFFICE MACHINE ROLLS 
aa ‘ Typewriter Tools—Parts—Supplies 
INKS « eae * STAPLERS 





NSTOCK STAMPS > MARKING i Ames Supply Company 





oan cas son PAPER + RUBBER 
. RING MACHINES . ATLANTA DETROIT 
* TYPEWRITER RIBBONS and : 156 Alexander, N.W. 6527 John C. Lodge Expwy. 
other office devices CHICAGO NEW YORK 
Sead for your BRAND NEW i 564 W. Randolph St. 37 Murray St. 
od DALLAS SAN FRANCISCO 
CATALOG NO. 90 . fon. ee 1232 Crampton St. 545 Mission St. 
ss CLEVELAND 


1122 St. Clair Ave., N.E. 
AGENTS IN ALL PRINCIPAL CITIES 




















DEALERS! Find out about our LOWER PRICES 
a and FAST DELIVERY! You'll sell more 


any size; meny covers SNAP FORMS and 
oer a CONTINUOUS REGISTER FORMS 


tectors; tag holders 

and make MORE money 
MORE repeat sales with extra 
profits from our complete line of 
printed forms. 
Quality and service 
guaranteed. 


Loose-leaf envelopes 


bill-fold envelopes 
stamp containers, etc 


CELLULOSE ACETATE PRODUCTS 


902p SOUTH WABASH AVE CHICAGO 5, ILLINOIS 


Made of acetate 





(flame resistant) 
transparent cellulose For quotations on forms you 


We build ee ff your "are now using, send samples to 


particulor need THE DEALERS’ BUSINESS FORMS CO. inc. 
Write us details 279 Fifth Avenue, New York 16, N.Y. LExington 2-5880 
commissions selling 


our complete line 


ASNT ETI) mm ° Dassbooks: pocket 
EXTRA samaglay ine 


COMMISSIONS Write for Information 
































undamentals 


ae Ri N10 DIVISION OF EISEN BROTHERS INC. 













¥ou can earn good 





Write for our new brochure 
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OA Advertisers 





A 
Acco Products, Inc. ..... 172 
Acme Lite Prods. Co. . 140 
Addo-X, Inc. ..... 8 
Advanco Prods., Inc. ....... 128 
Allied Carb. & Rib. Mfg. Co +. 
All-Rite Pen Co. ........... 119 
LE, hes scccees i 69 
Amberg File & Index Co. ..... 169 
American Cancer Society ... 139 
American Chair Co. ..... (Fe 165 
American Passbook Co. ..... 177 
Ames Supply Co. . jeu 177 
Anco Wood Specialties oe 167 
Apsco Prods., Inc. .. 12, 13 
Ase (ite. Go. ....... 170 
Art Metal Constr. Co. .... roa 
Art Steel Co., Inc. .. . 175 
B 
| Ge Sere j 169 
Bankers Box Co ; aye 11 
Bankers & Merchants, Inc. . 177 
Barkley, C. L., & Co. . ae 
Beach Publishing Co. . : 176 
Bentson Mfg. Co. ..... ..2. 104 
Berger Div. Se Ria teen 87 
Boling Chair Co. ......... so 
Brownville Paper Co. . ee 
Brush, John D., & Co., Inc. . 151 
Brushmakers, Inc. . 114 
Burroughs Corp. ....... 182 
c 
C-Thru Ruler Co ‘ 165 
Cardinell Corp. CPR. 
Case & Risley Press Paper Co 144 
Changepoint, Inc oo on 
Chicago Lock Co. :..... . 131 
Clarin Mfg. Co 179 
Cole Steel Equip. Co 101 
Consolidated ~y’ Mfg. Co . 169 
Control! Systems, Inc .. 162 
Cotterman, |. D. ... : ; 176 
Crysto-Mat Co. .. 172 
Currier Mfg. Co. .. 157 
Curtis-Young Corp. 121, 175 
Cushman & Denison Mfg. Co 122 
D 
Dealers Bus. Forms Co., Inc 177 
Dolin Metal Prods., Inc 115 
Downey, C. L., Co 160 
Durable Metal Prods. Co 136 
E 
Eisen Bros. . 177 
Ellingsworth Mfg. Co. os 71 
Elward Mfg. Co. : 175 
Ennis Tag & Salesbook Co 14, 15 
Equipto Div. . 3 ie 
tn Po. vcveeeae ee . 162 
While every precaution is taken to 
178 


Fanon Electric Co., Inc 138 
Force, Wm. A., & Co 173 
Fritz-Cross Co., The 173 
Fulton Marking Equip. Cc 143 
G 

G. F. Distributing Co 150 
Gardner Rubber Stamp Co 167, 176 
Gen. Fireproofing Co 97 
General-Gilbert Corp The 58 
Glad-Mar Prods 171 
Globe-Wernicke Co 19 
Grosfeld House 108 
Guide System & Sup. Co 66, 67 
Gunlocke, W. H., Chair Co 75 
H 

Hale Industries, Inc 174 
Hamilton Cosco, Inc 4 
Hano, Philip, Co Inc 100 
Hardboard Fabricators, Inc 175 
Harter Corp 105 
Haskell, Inc 3 
Hedges Mfg. Co 167 
Herring-Hall-Marvin Safe Co 70 
Heyer Corp., The 4th Cover 
H-O-N Co 77 
I 

Ideal Schoo! Supply C 116 
Imperial Desk Co 57 
Indiana Cash Drawer Co 171 
J 

Jasper Chair Co 161 
Jasper Table Co 151 
Johnson Chair Co 79 
Justrite Envelope Mfg. Co 110 
K 

Keener Rubber. Inc 176 
Keep Klean Prods. C 175 
Kilian Mfg. Corp 155 
Kol, Inc 154 
Krueger Metal Prods 130 


® to bring quicker 


mention 


miu? accuracy im {bis e€xita 


ervice 


and more complete responses 


when writing advertisers 


L Q 
Quality Park Envelope Co 93 
Leonard, Chas., Inc 173 
Lit-Ning Prods. Co 55 
Lundstrom Labs 174 
Lyon Metal Prods., Inc 44, 45 
R 
Regency Thermographers 159 
M Regna Cash Register, Inc 99 
Republic Stee! Corp 87 
Roberts, Weidon, Rubber Co 135 
Rockwell-Barnes Co 103 
Rogersnap Bus. Forms 166 
Marble. B. L Chair Co 9 Royal Register Co 169 
Markilo Co 177 Royal Typewriter, Inc 53 
Markwell Mfg. Co 160 Rubbermaid, Inc 161 
Master Addresser Co 148 
Mastercraft Pen Co 149 
Mayline Co 170 
Meilink Steel Safe Co 102 
Melind, Louis, Co 167 s 
Micropoint Pen, Inc 112 
Midwest Folding Prods 171 
Midwestern Mfg. Corp 166 Scripto, Inc 107 
Milwaukee Chair Co 83, 84 ome Sales 173 
Modernize, Inc 179 Shaw-Walker Co., The 59 
Modern Steeicraft, Inc 163 Shepherd Casters, Inc 17 
Mosler Safe Co 21 Sheppard, C. E., Co 155 
Murphy Mfg. Co 172 Smead Mfg. Co 117, 118 
Murphy-Miller, Inc 141 Smith Systems Mfg. Co 113 
Smith-Corona, Inc 43 
Speed-0-Print Corp 65 
Springer-Penguin, Inc 163 
Stacor Equip. Corp 165 
Standard Furniture Co 49 
N Stanley Mfg. Co 179 
Steelcase, Inc 123 
Steelmaster 175 
Steel Parts Mfg. Co 153 
t 
New England Paper Punch Co 61 egy Sag *, Co as 
Noesting Pin Ticket Co 168 Stromberg-Carlson 50. 51 
Northern States Envelope Co 110 Superior Typewriter Co., Inc 179 
Swift Bus. Mach. Corp 120 
Swingline, Inc 73 
° 
T 
Office Appliances 125, 145, 156, 174 Taylor Chair Co., The 129 
Office Suites, Inc 137 Tiffany Stand Co 106 
Olivetti Corp. 85. 95 Top Flight Prods. Co 135 
Oxford Filing Supply Co 89 
U 
Pp 
Underwood Corp 142 
Union Rubber & Asbestos 177 
Utility Wholesale Statrs 175 
Packer, Raymond, Co 174 
Peerless Steel Equip. Co 147 
Perfect Rubber Seat Cushion 171 
Print-O-Matic Co 146 
Pronto File Corp 124 Vv 
Protectal| Safe Corp 17 
Valco Co 153 
Victor Safe & Equip. Co 157 
w 
oy ie . Want Ads 180, 18] 
: Warshaw Mfg. Co., The 127 
' Webster, F. S., Co 2nd Cover 
: Weis Mfg. Co 81 
: Western Mfg. Co 111 
‘ Wholesale Stationers Assoc 47 
; Worden Co 168 
; Write, Inc 179 
OFFICE APPLIANCES : 
Y 
PRS EA SS Bh a Yawman & Erbe Mfg. Co 3rd Cover 
the publisher does mot assume any responsibility for errors or omissions. 
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an international board of directors 
\X i bu larm went off at United Stationery Co 
] nto, 1 ntly, intruders were scared away from the 
Left ind as additional stock for the firm's 
Bill O'Reilly, according to police: one sledge ham- 
bars ee tools 
R. G Willian 1S s been named Western Ontario district 
g punched card division of Underwood 
Ltd. H | make the Underwood building in 
Or adquarters 
4 it personalities attended the recent oyster 
ty spor Quebec Stationers’ Association and held & O O eC Yr a F Ee = ! 
Quel ( Berthelot Hall. U. S. visitors included Ted p ° 
Scott, Esterl k Pen ¢ Camden, N. J., and Charlie Lip- 
man. Geor B. Graff Co., Cambridge, Mass. In charge of DEALERS — Our new streamlined “Statesman” line of type- 
writer ribbons with self-service MERCHANDISER will boost 
Pat Lane, Louis Chabot and Rene your sales, simplify your inventory control. Write for proof! 
Filion, WRITE IN 420 Lexington Avenue, New York 17, N.Y. 
' . actory: Bridgeport, Conn. 
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MANUFACTURING COMPANY 

' 2318 N. MAIN, FORT WORTH, TEXAS ' 


“The World's 


Largest A vine? 
a INGLE ireea 
Office Machines.” 


SUPERIOR 
TYPEWRITER 


Select Rough and 
Rebuilt Manual and 
Electric Typewriters 
e Adding Machines 
e Calculotors 


INK’ a TAIN 
gn 


( Ki 1d 
“ull. 
Write for confidential dealer's price list 


SUPERIOR TYPEWRITER CO., INC. 
34 Hubert Street. * New York 3,N.Y. * WOrth 6-2626 
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new sensational 





on Clarin chairs that will open new doors 
and help make new sales for you! 


Write or call for information today! CLAR | NJ 


MANUFACTURING COMPANY 
4640 Wes! re ago 44 Hemene 
Dept. 33 
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Want Ads 





Deadline 10th of month ps 
cents a word, m 


Address De pl. Re ply / 





SALESMEN WANTED 





RETAIL OFFICE MACHINE-EQUIPMENT SA 

















in rich territory desires experienced salesn $ 
night. Moderate living costs. Western Mary 
Capital to invest desired not required. W 
SEVERAL TERRITORIES OPEN for resident 
trade for aggressive wholesale distributor 
Wholesale Stationers, 641 West Lake Street 

2 SALESMEN. Lucrative, established 

Jersey. Famous name mfr. ribbons, carbor 
Guarantee plus. State experience. Write Peer 
Newark 12, N. J 

SALESMEN AVAILABLE 

SALES PRODUCER, 12 years experience W 
calling on stationers, jobbers, wholesaler ( 
Interested in representing quality manufa 
Write Office Appliances, Dept. 34° 

SALESMAN with a major line of stee a 

for another furniture or accessory line. We A 


Capable of doing a first-class sales job. Write 





SALESMAN with three years office experi: 
desires to travel for office furniture manuf 


A 


Will relocate if necessary. Write Office Aor 





SALES REPRESENTATIVES WANTED 





SIDELINE MAN WANTED to handle nat 
patented zipper ring binders, portfol 
1528 Armitage, Chicago 





SALES REPRESENTATIVE WANTE 
steel transfer files. Choice territorie 





ESTABLISHED LINE OF UPHOLSTEREI 
Good profit opportunity for manufacturer 
trade intensively. Please mention 
Appliances, Dept. 346, 100 E. 42 





KORES MANUFACTURING CORP mplete 
Inked Ribbons — Stencil! Inks) offer 
— southeast territories. Wil! excellently 
manufacturers’ representative. Line ha 
present men. Participatic m in travel expe 
commissions. Give full details of state 
Mfg. Corp., 701 Whittier St., New Y 





THE NEWLY APPOINTED national 
accessories cordially invites applicati 
experienced and financially responsible persor 
Allen O'Hara, 713 M & M Bidg., Houst 





SALES REPRESENTATIVES AVAILABLE 





WELL KNOWN MANUFACTURER of 


caliber and well established ful! time 
ment store trade, is agreeable t har 
one other reputable and non-conflicting 


get ready made and proven representat 
homa, Louisiana and Arkansas, the 
State outside of Metropolitan New York 
details or salesmen’s names for direct 
347. 





WE CONCENTRATE IN MICHIGAN, OH 
facturers get results. Can handle one or two 
equipment field. Write Office Appliances f 


7H CPA 


Office Appliance 


ling issue date. The rate for classified advertisements is twenty-tu 
$4.00 payable with order. Add five words if dept. address is used 
600 W. Jackson Blvd., Chicago 6, Atin: Dept 
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POSITIONS WANTED 
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OFFICE MACHINE MECHANICS WANTED LISTS 
f REE MA N t T f ¢ ; ercial stationers and office appliance dealers 
nder ; } typewriter and adding machine stores. Write for FREE catalogue of lists 
wholesaler manufacture nstitut banks, and others. We charge 
acdre q FF Af RE 48 1 4 4 19 wd City 4 NY 





FOR SALE AND WANTED TO BUY 











SS we PreR 4 Head er A Mode f ' f ght and Exchanged 
W. 17th t., New 2. @.% 
A“ 
———e WANTE Lit Bureau, Oak Wooden 3” x 4” rd Catalog Cases, complete 
wit we 3 high and 5 wide, 15-Drawer Sect und 3 high and 6 wide 
PARTNER WANTED wer Sectior Business Equipment Cors 153 Federal St Boston 10, Mass 














At , tremend HIGH PRICES PAID for Burrough ensimatics’ Model N F211, F212 and Na 
Present w t once ' " Mode! 31-10-10 2?) 26 SP. Brandt Coin Machines’ N 60. 61. 100, 250 

te ving t $15 A. Pear! C Dept A. 140 West 42nd St., New York 36, N. Y 
ARDEYX 14 2? and 33 drawer 3x5 abinets n ke-new ndition 50c per 


BUSINESS OPPORTUNITY . N. Frank & Son. Inc.. 414 Third Street. N.W.. Washington 1. D.C 


















































y ‘ y ¢ “4 oply WANTE Rurrouah and N.C.R. Billing machines. Addr graph sraphotypes 
y thwest W te mode and serial for station. W am Mar Cc PO. Box 411 
Work Westwood, N. J. — Call NOrth 4-0179 
a _ TATIN MACHINES AND SUPPLIES. largest buyer and seller of al! makes, al 
nod ylinders available. Write if you have late models for sale 
BUSINESS WANTED Write for t mplete catalog. American Dictating Machine Co., Inc., 65 Madison 
. New York 16. N. Y 
WwW 
r té x oa Prefer i c ~ ’ 
; ; x ; F ef f rT HER MACHINE Calculating machines. addina machines all office 
™ "" f : % wht and 1, W. J. Crowley Company 106-908 No. Water St 
. a £ effica ‘ ter 
, ahs pot AYIN T PRICE on all hand and electr Addressograpt sraphotype, Speed 
weve Ww ‘ ‘ } t den and Monroe Calculators, € tt Adc ers, Adders, Account 
y " jer ourch 1 Bookkeepina machine ; ther Lowest prices on guaranteed rebuilt machines 
‘ : ‘ 4 ffice Appliances, Ir Dept. FF, 326 Broadway, New York 7, N. Y 
: W Y R SELI Addressoaraph. Soeedaumat " tt addressing machines 
RETAIL BUSINESS FOR SALE % pre ll a oe ale 
{ c ‘ A » Pitnevy-Bowe tying machines f Jer ealer etter-opener< 
, W. 15th treet. New York 11. N. Y 
\, | 
‘ Rurrouat r NCR. Bookkeeping Billing Machine Calculators 
ters. Addina Machines. et any style. Quote plete description and best 
— — AN B NE 5S MACHINES IN . 3 Broadway New York 1? N.Y 
} Now yt fe 
~ 
ARDEX. ACME. all make ed ble filing equipment. TI nds of reconditioned 
‘ way m hand pe ervice and prices to dealers for 
_ — - n b Natha 548 Broadway, New 
s 
eR ee istrand ‘ c ‘ " Typewrite Adders Cal 
1 & . ‘ ‘ 4 W * Co 849 No ard 
es — , 
‘ x ent. $ 3x5 wood tee 
ii awe ex t $ “i etroit) plu 
. — ‘ a ‘ oy o ‘¢ Michiga 
- a N f NE x nd N Variety 
; A-] Jit ent mpany 
New i 
nme — . TRAN . R ; Natior 
. 1 ‘ 1 fayette 
MFG. BUSINESS FOR SALE 
, , : ‘ 4" 
Ps ¢ hicag 
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sales ammunition for Burroughs dealers! 















the revolutionary M&V 
plastic-base Nu-Kote 
carbon paper. It’s set- 
ting new sales records 
every day! 










a new bargain-priced, electric Bur- 
roughs ten key adding machine. It’s 
built to Burroughs famous quality 
standards throughout with many of the 
features found in the de luxe models! 
















the expanded line of Burroughs ten key adding 
machines now available to dealers, including 
models with capacities up to a billion dollars. 
Now there are ten key adding machines to 
satisfy every customer need! 


a new and high-quality Burroughs 
cash register at a new low, low price to 
meet your competition Accurate, 
handsome and durable—a true value 
that will bring you bigger sales! 


















He 


anc 


That’s how Burroughs is giving all-out sales support to dealers! New products 
for new markets, competitively priced to send sales soaring. 


Now Burroughs dealers have something for everybody—from bargain specials 


to de luxe models. How about you? Whether or not you already handle | Five lin 
Burroughs products, look into this lucrative profit picture from all angles. 

. i All star 

For full dealer information, write Dealer Sales Department, Burroughs Sj 
Corporation, Detroit 32, Michigan. | Yide-er 
Burroughs—TM : Partitio 
| Sort-O- 
| Expand 
Bu rroughs adding machines and cash registers. Six dec 
plus | 
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WHAT 
MAKES A 

WELL-BALANCED 
“= LINE 





ont aaa 
es "2 


Here’s how Y&E’s complete line of office equipment 
and filing systems measures up 


Look at the facts... Compare for yourself. 


Five lines of desks Thirty-seven models A 78-year-old reputation for fine office furni- 
All stand r fil f hi +1: . 
Sees Gower hes = Sane ture and filing systems stands behind Y&E 
Side-entering ‘/, bil secretarial desks Bt 
Partitions Mod-U-EN and Credenzas dealers. It's your assurance of dependability. 
Sort-O-Mat Bookcases 
E é; : j SEE YOUR Y&E MAN 
xpanding Index Direct Name systems 
Six decorator colors Filing supplies for all the details, or write us today! 
plus Tu-Tones A variety of legs and bases * Patented 


WawMan & ErRsBeE MEG. CO., INC., 1015 say street + ROCHESTER 3, N.Y. 





CONQUERORS 


---STAND OUT 
Sapna because they STAND UP 


Inc. 


. II's, % e 
cine Tamisl milcit:. 





Pal A Conqueror five years old 


- With a dozen different operators 


ZA Simplicity of operation 
A 





ested : ae He 
frome the * 
veg about five yeors Si 
sol _ 


in 8 . >. 





This a8 used 





to teelvs a) 


4 & Rugged as a “bulidog”’ 






al Runs paper of all grades—all weights 


Still going strong 










This unsolicited testimonial proves that Heyer 
Conqueror Spirit Duplicators have always been 
designed, engineered and priced for even more 
service-free dependability ... more ease of opera- 
tion... more sales-appeal! And now— 















Beauty .. . efficiency . . . simplicity . . . depend- 
ability . . . economy—everything your prospects 
want is wrapped up in the brilliant new Mark IIT 
series. And today, in addition to the already- 
established quality and performance superiority 
developed through 56 years of Heyer know-how 
and experience, the new Conquerors offer... 


4 MAJOR ADVANCEMENTS 
AT NO INCREASE IN PRICES 


1. NEW FEED TABLE—new paper separator fingers 
eliminate side rubbers and adjustments. 

2. IMPROVED COPY COUNTER—direct gear drive, 
greater accuracy, top visibility, eliminates waste 

3, ADJUSTABLE FEED WHEELS—grip paper at outer 
edges, give positive performance. 

4. FEED TENSION CONTROL—aossures non-skip feed 

ing—post cards to thin papers. 











No doubt about it! Mark ITI Conquerors give you 
more to sell. Just demonstrate how Conquerors 
print 330 copies in just 3 minutes...in 1 to 5 


colors at once...of anything typed, drawn or 3 GREAT MODELS—FOR EVERY BUDGET 


written on a spirit master...at a fraction of a 












as i Model 70—Hand Oper- Model 76A—Electric, with Model 76B—Electric, with 
cent per copy. Or, better still, let them prove it ated, with all features ex- Automatic Start-Stop 11” and 14” cylinder stop 
to themselves with a One Week Free Trial cept electric drive. $214.50° $299.50" .... $324.50" 









*Pius F.E.T 












CORPORATION 1852 SOUTH KOSTNER AVENUE e CHICAGO 23, ILLINOIS 













DUPLICATORS AND SUPPLIES SINCE 19 


